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KE®AAAIO 1
MpoAoyog

[MAEov OAol yvwpiloupue 611 To d1adikTuo egeAioeTal, aAAAlEl
QUVOUIKA, Kal YivETal OAO Kal TTIO I0XUPO, TTIO IKAVO, TTIO TTOIOTIKO
Kl TT1I0 EUVEAIKTO ATTO ATTOWN UTTNPECIWY Kal AEITOUPYIKOTNTAG.
2UVEXWG EPTTAOUTICETAI JE VEEC VEEC DUVATOTNTEC KOl VEEC
uTTNPETieS. Tautdxpova, n idia N HopYr Kal EPPAvion Tou
O1adIKTUOU aAAACEI, o1 oTaTIKEG HTML 10T00€AidEC avTikaBioTavTal
oAo€va Kal TTEPIOOOTEPO ATTO OUVAUIKEG IOTOOEAIDES TEXVOAOYIQG
PHP, ASP kai JSP, 1110 AEITOUPYIKEG, TTIO EUENIKTEG KAl UE TTOAU
TTEPIOOOTEPEG DUVATOTNTEG YIA avAdpaCn KAl avaTtpopodoTnon UE
TOUG XPAOTEG TOU BIaBIKTUOU TTOU TIG €TIOKETTTOVTAL. OAd auTd
EXOUV aav atroTEAETUA o1 duVATOTNTEG AAAG Kal Ol EQAPPOYES TTOU
MTTOpOUUE va Xpnaolyotroioouue va TToAAatrAacialovral. Mia atro
auTEG gival n duvatoTnTa Asiroupyiag evog MNMepIBAAAovTOg
HAekTpovikng Alaxeipiong Zxéocwv MNehatwy e-CRM (electronic -
Customer Relationship Management) pe faon tov lNaykoouio
loTo.

H CuyKeKPIPJEVN TTITUXIOKE EPYOCia QOXOAEITAI UE TA NAEKTPOVIKA
ouoTAMATA DIaXEIPIONG TTEAATEIOKWY OXETEWV KUPIWG JECW TOU
O1a0IKTUOU KAl JE TN MEAETN TNG TTAPOUCAG KATAOTAONG WG TTPOG
TNV UlI0B€TNoN epappoywv CRM Auoewv, TTapoucidlovTag
TTAPAAANAQ TIG OXETIKEG AVADUONEVEG TAOEIG TWV ETTIXEIPNTEWY,
TWV TTEAATWYV Kal TV TTPoPNBeuTwy Aoyiouikou CRM.

ApxIka Ba yivel pia BewpnTikA Bgpeliwon ota cuoTriuata CRM
atro Tnv d1aBéoiun BIBAIoypagia, divovtag Eu@acn oTn QIAocopia
KAl OTNV ETTIXEIPNMATIKI] VOOTPOTTIA-KOUATOUPA TTOU OTTAITEITAI VIO
Va £QAPUOOTE atToTEAECHATIKA £va ouoTnua CRM (opioudg,
ETTIXEIPNMATIKI - TEXVOAOYIKN O1A0TAOT, BACIKES apXEG UAOTTOINONG
Kal TTPOUTTO0£0¢€IG, OTAdIA UAOTTOINONG, KPIOIKOI TTAPAYOVTEG
ETTITUXIOG, KUPIEG AITIEG aTTOTUXIOG, MEBODOI agloAdynong Kal
KPITAPIA €TTIAOYAG, HETPNON ATTOd00NG, ETTIXEIPNMATIKA —
AEITOUPYIKA OQEAN, ENTTAEKOPEVA PEPN, OTADIO AVATITUENG,
atrdédoon €TEVOUCNG, CUVEPYAODia e AAAQ TTANPOPOPIaKA
OUOTAMATA, OAOKANPWON, ATTAITOUUEVN ETTIXEIPNOIOKI KOUATOUPAQ,
avaykaieg aAAayEg, oTpaTnyikn).



2TNV ouvéxela Ba emonuaveei N otToudaldTATA TNG IKAVOTTOINONG
TOU TTEAATN KAl TO OPEAOC TTOU TTPOKUTITEI YIA TNV ETTIXEIPNON ATTO
TNV IKavoTToinon autry. Etriong, yiveral ava@opd oTIG UTTAPXOUOEG
EPEUVEC TTOU £XOUV TTPAYMATOTTOINGEI, TOOO O€ €BVIKO OO0 Kal o€
O1EOVEG eTTiTTEDO, WOTE VA DIATTIOTWOOUNE TO BABPOG UI0BETNONG
epapuoywv CRM Aucewv otnv EANGDa o€ oxéon pe TNV
TTAYKOOMIa ayopd.

Ettiong agou karavonBei 611 n €vvola Tou CRM gival pia giAocogia
Kal OTI N oUyXpovn TEXVOAOYia EPXETAI VO UTTOOTNPIEEI TV
@IANoco®ia auTth, TTapouaialovrtal diIagopa TTPOIOVTA AOYICHIKOU
(software) CRM, pe oKOTTO TOV EVTOTTIONO TWV OTOIXEIWV
d10POPOTTOINCNAG TOUG KABWG Kal TWV dUVATOTHTWY TOUG.

2NV ouvéxela Ba ava@epbei N TexvoAoyia TTou XpnoIhoTToINTal
KaBwg Kal oI UTTNPETIEG UTTOOTAPIENG TTOU TTAPEXETAI ATTO AUTA O€
OAEG TIG OpaOTNPIOTNTEG TOU MApPKETIVYK, TwV MNMwANoewy, TNG
E¢uttnpéTnong K.ATT. ©a 0008¢i 181aiTEPN onuacia oTov TPOTTO JE
TOV OTTOIO TUTTOTTOIOUV KaI ATTAOTTOIOUV TNV KABNUEPIVH Epyaaia,
QTTOTUTTWVOVTAG TNV KABE evEPYEIQ PE TOV TTEAATN 1} TOV OUVNTIKO
TTEAQTN, KEVTPIKA ONUEia yvwong TTou divouv TTANPN €IKOVA TOU
TTEAATN PE ATTAEG KIVIOEIG avalntnong. Me Tov TpOTTO aAuTo, O
TTEAATNG EVIOXUETAI KAI IKAVOTTOIEITAI GAAG TAUTOXPOVA
OIEUKOAUVOVTAI KAl OI ETTIXEIPNMATIKES ATTOPACEIG. AKOMN, dlaxEETal
N TTANPOQOPIa & OAO TOV ETTIXEIPNOIOKO OPYAVIOUO YIa TNV
atroTeAeOpaTIKA dlaxEipion Kal aglotroinon TNG yvwong.

Etriong Ba trepiypagei N petdaon atmdé 1a TANPOPopIaKkda
ouoTiuaTta CRM oTa NAEKTPOVIKA TTANPOPOPIAKA CUCTAUOATA e-
CRM, 6a d06¢i 0 opiouds Twv cuoTnuaTwy e-CRM, Ba
TTEPIYPAPOUV TA XAPAKTNPIOTIKA, N dour], N A&IToupyia Kai ol
UTTNPECIEC TWV CUCTNNATWY AUTWYV Kal Ba avagepBouv TOoO Ta
OQEAN 600 Kal TA JEIOVEKTANATA TTOU DIOBETOUV.

TéNog, Ba 0dnynBoupe o€ £va CUUTTEPACHA. 2TO CUUTTEPACHA OTI

0 KATAVOAWTAG ATTOTEAEI TOV KEVTPIKO ALOVA TTAVW OTOV OTT0I0
KaBopileTal Kal avatrTUooETAl N OTPATNYIKA KABE oUyXpovNng
ETTIXEIPNMATIKNAG OpaACTNPIOTATAG TTOU APOPA OTAV TTWANCN ayabwv
KAl UTTNPECIWY. TO YEYOVOG QUTO €XEI CUVTEAEDEI, Q@' EVOG OTN
dnMIouUpYia EVOG EVTOVOTATA AVTAYWVIOTIKOU TTAaIciou dpaong Kal
a@' eTEPOU KATadeIkvUEl TN dUVAPN AUuTAG TG ouddag KoIvou.



Movodpopn etTIAoyr atroTeAei TTAEovV N uI0BETNON TNG PIAOCOYIOG-
TTEAATN, IO QIAOCOQia TTOU TTPETTEI VA aTTodEXOEI OAGKANPN N
ETTIXEIPNON, YEYOVOC TTOU ONUAiveEl UTTOOTHPIEN ATTO TNV AvVWTATN
dl10iknon Kal ekTTaideucn TTPOowWTTIKOU. AuTé £x€l WG akOAouBo ol
ETTIXEIPNOEIS Va dlaxelpiovTal TIC OXETEIC TOUG JE TOUG TTEAATEG, Kal
1ID1ITEPA OE Wi QUOKOAN £TTOXI OTTWG N CNUEPIVI], OTTOU TTPETTEI Ol
ETTIXEIPAOEIG VO OTOXEUOUV OTNV KAT €¢akoAouBbnon kai éx1 pévo
oTnv epriuepn ouvaAAayn, yiati pévo €101 8a yvwpifouv TIG
QVAYKEG Kal TIG ETTIOUHIES TOUG, TO BaBud IKAVOTTOINOAG TOUG KAl WG
€K TOUTOU va TOUG dIaTNPOoUV aPOCIwhEVOUG.

Kpioiyo mrapdayovra emruyxiag atroteAei n dnuioupyia
€CEIDIKEUPEVWYV TTPOYPAUNATWY CRM 110U KOBOpPIlETAl ATTO TNV
OTPATNYIKI TTOU OKOAOUBEI N KABE €TTIXEIPNON



1.1 £t0x0¢ epyaoiag

O meAdTtng eival To KA&ISi yia TNV dIATAPNON AVTAYWVICTIKOU
TTAEOVEKTAUATOG OTIG OUYXPOVEG ayopEG. Eival oualaoTIKAG
onuaaciag,ol TTEAATEG va avayvwpiovtal atro TIG ETAIPIES, VA
UTTAPXEI YVWOT YIA TO TTOI0I TTEAATEG TOUG ATTOPEPOUV TA
TEPICOOTEPA KEPON KAl TI Ba KPATOEI TOUG TTEAATEG AUTOUG
QQOCIWHEVOUG Kal IKAVOTTOINKEVOUG YIa TTOAU Kalpd. Av avalntouv
TNV KB’ e€akoAouBnon Kal OxlI JOVO TNV EPrEPN OUVOAAQYH PE
Toug TTEAATEC TOUG, Ba TTPETTEl va dlaxelpiovTal TIC OXETEIC Jadi
TOUG. MOVOo péow TNG dIaXEIPIoNG TWV OXEOEWV PE TOUG TTEAATEG, Ol
eTaIPiEG Ba yvwpifouv TIG AVAYKEG Kal TIG ETTIOUMIEG TOUG, TO BaBPO
IKAVOTTOINONG TOUG KAI WG €K TOUTOU TPOTTOUG KAl TAKTIKEG VA TOUG
d1aTNPOUV OPOCIWHEVOUG.

O1 e1TeEVOUOEIC TTANPOYPOPIKNG OTOV TOUEA TNG DIAXEIPIONS TWV
TTEAATEIOKWY OXEOEWV ATTOTEAOUV UWNAN TTPOTEPAIOTATA TWV
ETAIPIWYV OTO CNUEPIVO UTTEPAVTAYWVIOTIKO TTEPIBAANOV. H OWOoTH
Kal ueBodeupévn eTévouon o€ éva ocuoTnua Alaxeipiong
MeAaTeiokwyv Zxéoewv rp ouotnua CRM ouvTteAei otnv dueon
AVTOTTOKPION OTIG ATTAITACEIG TWV TTEAQTWY PECW TTOAAATTAWYV
KavaAIwy ETTIKOIVWVIAG, N OTToia 0dnyei oTnv auénon TnG «Aaglacy
KABE TTeEAATEIAKAG OXEONG.

AVTIBETWG, TTAPOAO TTOU £XOUV ETTEVOUBEI UTTEPOYKA TTOOA PEXPI
onNuEPA TTayKooiwg o€ cuoTthpara CRM, TTOAEG eTaipieg
ATTOTUYXAVOUV OTNV €QAPUOYH TWV CUCTAPATWY auTtwy. O
KUPIOTEPOG AOYOG @aiveTal va gival 01 To CRM avTigeTwTrideTal wg
Eva TEXVOAOYIKO €PYOAEIO. ZUYKEKPIUEVA, TTOAAEG ETAIPIEG
avTiheTwTTiICouV T0 CRM W¢ £€va AoyIOUIKO TTAKETO TTOU
QTTOKTWVTOG TO, Ba auéoouv Tnv oToTNTA TOU TTEAATN. H
epappoyn evog ouoTApatog CRM dev eTTIQEPEI TA AVAUEVOUEVA
atroteAéopaTta, av dev akoAouBei n eTaipia o€ GAO TG TO CUVOAO
MIa TTEAQTOKEVTPIKI OTPATNYIKA. ‘ETO1, Kpioiyo TTapayovTa
aTTOTEAOUV N EKTTAIOEUON KAI N EUTTVEUCT TWV EPYACONEVWY WOTE
Va YiVOUV TTEAATOKEVTPIKOI.

‘Evag akopa Adyog atroTtuyxiag evog CRM Trpoypdpuartog gival n
avtiotaon otnv aAAayni. Apa yia va UTtapgel Eva Tpoypauua
JlaXEIPIONG OXECEWV TTEAATWV XPEIAZETAI DUVATH UTTOOTAPIEN aTTd
TNV avwTtepn d1euBuvon. Kupiwg Opwg TTpétrel va atmodexbei Tnv
TTEAQTOKEVTPIKA QINOCOQia OAOKANPN N €TTIXEIPNON. Av dgv
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moTéEWOUV OAoI Kal dev DECUEUTOUV va TTAPEXOUV ouvexn agia
ooug TTEAATEC TOUG, Kavéva ocuoTnua CRM d¢gv gival Ikavo va
ATTOOWOEI TA ETTIXEIPNMUATIKA OPEAN TTOU TTPOCOOKOUVTAI.

MeydaAog gival o apIBPOG TwV ETAIPIWY TTOU CUYKEVTPUIVOUV OYKO
TTPOCWTTIKWY OEOOMEVWYV YIA VA KATAYPAWOUV TNV «EIKOVO» TWV
TTEAQTWYV TOUG, KEPOICOVTAG TNV APOCiWOT TOUG, TTOAEC POPES
OMWG, TTaPATNEEITAI KATAXPNON OTTO TNV TTAEUPA TWV ETAIPIWYV, TTOU
ETTIKEVTPO £XOUV TO KEPDOG TNG ETTIXEIPNONG KAl OXI TNV
IKAVOTTOINON TwV TTEAATWYV TOuG. H oucia Ouwg gival va UTTapxel
TIAEOVEKTNUA KAl yIa dUO PEPN, TTEAATN KAl ETAIPIOG.

H Asitoupyia pe Baon gOvo TNV TEXVOAOYia Kal n e0Tioon oTa
TTAEOVEKTUOATA TTOU ATTOPEPEI OTNV ETAIPIA N OXEON ME TOUG
TTEAATEG, KAvel To CRM va atroTuyXavel. To TTIKEVTPO OAWV Twv
ETTIXEIPNOIOKWYV OIadIKACIWY TTPETTEI va €ival O TTEAATNG. H
ETTIXEipNON TTPETTEI va EEPEI TI BEAEL, TI XpeIAeTal KAl TI TIPOCOOKA
atro TN oxéon TNG Pe Tov TTEAATN. ETTioNng, n emixeipnon 8a mpéTrel
va auédvel TV aéla Tou attoAauBAavel o TTEAATNG Kal va dnUIoUpPYEi
KivnTpa YIa ETTAVOAQUPAVOUEVESG AYOPES, YEYOVOC TTOU ChUAIVEI
KaB’egakoAouBnon kail Oxl eunuepn cuvaAiayr], £ET01 UTTAPXEI
a@oaiwaon Tou TTEAATN TTPOG TNV ETAIPIA.

Oa ETTpeETTE VA Yivel TPOTTOG (WG N TTEAQTOKEVTPIKA QIAOCOQia KAl
va JNv Bewpeital atrAd To CRM €va ouyxpovo cuoThua TTou
MTTOpEiva AUCEl OAa Ta TTpoRARMATA.

1.2 Opiop6¢ CRM

CRM “Customer Relationship Management” 14 “Ailaxeipnon [MeAaTeiokwy
2xE0EWV” ovopddeTal €va ouoTNUa Kavovwy i hia cuAAoyr attd cuoThPaTa
Kal TEXVOAOYIEG TTANPOQYOPIKAG TTOU €0TIAlOVTAI OTAV QUTOUATOTTOINCN KAl
BeATiwon Twv emxeipnuaTikwy diadikaciwv. O1 dladikacieg auTég oxeTiCovTal
ME TNV OlaXEipIonN TwV TTEAATEIOKWY OXECEWV KAl £XOUV OXEON HUE TA THAMOTA
Twv TTwANoewyv, marketing, €UTTNEETNONG KAl UTTOOTAPIENG TTEAQTWV.

Iotopiko CRM

Ta ERP ouotiuara atmoteAouv OAOKANPWHEVA TTANPOPOPIAKA CuoTHUATA
TTOU £XOUV OTOXO TNV UTTOOTAPIEN OAWV TWV ETTIXEIPNOIAKWY OPACTNPIOTATWY.
Ta cuoTApaTta autd dev atroteAouv TTpdo@atn 10€a. HON atrd 1o 1970 ue Ta
MRP ocuotiuarta (Material Requirement Planning) €ixe yivel n apxr, aAAd Ta



OUCTAPATO OUTA €ixav evowuaTwPEVEG TTOAU  Aiveg Asimoupyieg. KaBwg
TTEPVOUCAV TA XPOVIO TTPOOTEONKAV Kal KATTOIEG ETTITTAEOV TTOU a@opoucav
KAGOOUG OTTWG T XPNMATOOIKOVOUIKA KAl TOUG avOpwITTIVOuG TTOpouG. Ta
ouoTidaTta autd ovopaoTnkav MRP Il. Autr n TTpdodog CuveEXIOTNKE KAl OTAV
oekaeTia Tou ‘90 Kal ev TEAEI Ta OuoTAMATa auTtd ovoudotnkav ERP. Ta
OUCTAMOTO QUTA OPWG  €0Ivav  TTEPICCOTEPN EPQPACN OTIC EOWTEPIKEG
dlepyaoieg TG eTaipiag. H texvoAoyiky €CENIEN OUWG o€ ouvduaoud PE TN
MEYAAUTEPN €COIKEIWON TOU KATAVOAWTIKOU KoIvoU HE auTh, dnuioupynoe Tnv
QVAYKN yia Pia 1Mo TTEAATOKEVTPIKI TTPOCEyyion. To kevo autd rpbav va
KaAUyouv Ta CRM cuoThpaTta Ta oTToia atroTEAOUV dia €EENIEN TWV KAQOIKWY
ERP cuotnudtwv.

KaBwg Aoitrév Ta cuoTApaTa auTd Katd BAcn ava@EépovTal 0Toug TTEAATES TwV
EKAOTOTE ETMIXEIPACEWV KUPIOI OTOXOl TOUG €ival O EVIOTTIIONOG  TwV
ONUAVTIKOTEPWY TTEAQTWY, N AUENON Twv TIOOWV Trou dIaBEéTouv  yia
KATOVOAWTIKEG OATTAVEG, O TTEPIOPIOPOG TWV ATTWAEIWV OTNV KATAVAAWTIKNA
Bdon kai n dnuioupyia TOTOU AyopacTIKOU KoIvou. ‘ETOI o€ YEVIKEG YPOAUMES
TTOPATNEOUME TIWG N €EUTTNPETNON TWV ECATOUIKEUMEVWY QVAYKWY TWV
TEAATWV N OToia  €MITUYXAvVETAl HPEOCW  MIOG  OUYKEKPIMEVNG KOl
oucTnuarotroinuévng peBodoAoyiag Kal TTPOCEYYIoONG TOU BEUATOG ATTOTEAEI
TOV KUpPIO OKOTTO TNG €@apuoyns auTAc. H véa texvoAoyia kai n €EENIEN Tou
AOYIOUIKOU TwV NAEKTPOVIKWY UTTOAOYIOTWYV ETTITPETTOUV TOV TTPOYPAUMATIONO
KAl TNV EVEPYOTTOINON E€TTOQPWV ME TOUuG TTEAATEG, Pe Bdon Tnv idia Tnv
QYyOPAOTIKA CUPTTEPIPOPA KAl TIG OUVAOEIEG TOUG, TIG OTTOIEG PTTOPOUME VO
yvwpiloupe o€ OpKETA MeyaAo PdBo¢ kal autd aKpPIBWS Eival  TTOU
ekpeTaAAeUeTal Kal To CRM.

CRM- pg amAd A0yLa
MNa €vav MeAdrn tng ETmixeipnong, o CRM €gival 0 «TpOTTOG» UE TOV OTTOIOV N
Emxeipnon:

* Tov gvTOTTiCEl

* 2UYKEVTPWVEI OAEG TIG ATTAPAITATES TTANPOPOPIES YI' AUTOV

» AlaTnpei ouvexn eTaen padi Tou

* MpooTrabei va dilac@aAiosl OTI TOU TTPOCPEPEI AUTO TTOU TTPAYUATIKA {nTAEl

* EAéyxel OTI auTO TTOU TEAIKA TOU TTPOCEQPEPE, €ival auTd TTou apXIK& Tou
«UTTOOXEONKEN

MNa tnv idia Tnv Emixeipnon, To CRM €ival 0 «TpOTTOG» Y€ TOV OTTOIOV,
agloTTOIVTAG T OEQOUEVA TTOU OXETICOVTAI PE TOV TTEAATN TNG, TTAPAYEI
«YVWON» n OTToia JETATPETTETAI OE TTWAROCEIG:



» KaBe popd 1Tou £vag HeROVWPEVOG TTEAATNG EpXETAI O€ TTAQN Uadi TNG —
OTTOTEONTTOTE, OTTOUDATTOTE, UE OTTOIOVONTIOTE TPOTTO, UE OTTOIOVONTTOTE
OuVEPYATN.

* O1av n Emixeipnon mpooeyyiel CUYKEKPIUEVES OUADES TTEAATWV
UAOTTOIWVTAG EVEPYEIEC TTWANOEWY Kal marketing.

H peydAn uttéoxeon tou CRM egival n IKAVOTATA TOU VA QVTATTOKPIVETAI OTIG
ECATOMIKEUNEVESG AVAYKEG KOl ETTIOUMIEG TWV TTEAATWV PE Eva CUOTIMATIKG Kal
auTtopatoTtroinuévo TpoTTo. To CRM egival n Aoyikn e€ENign Tou marketing pe
xprion Bdong Asdouévwy, yrautd kai n Bacn dedOUEVWY OTTOTEAET TNV
KivnTApIa duvaun evog TTpoypduuatog CRM

diIAocogia kal MeBodoAoyia
To CRM ¢ival n @iAocogia, aAAd kal TTapadAAnAa, n diadikagia Tou

KEPOOPOPOU ETTNPEACHUOU TNG OXEONG UE TOUG TTEAATEG, TTOU YOG ETTITPETTEI :

e Na evTOTTIOOUYE KAl VO «TTANCIACOUHE» TOUG GNUAVTIKOTEPOUG TTEAATEG
o Na kepdiooupe TO HEYAAUTEPO TTOCOOTO TWV OATTAVWYV TOUG.

e Na amraAAayoupue atrd TnVv datravnpn £MKoIVwVia o€ «AdBog oTOXO»

e Na dnuioupyrooulEe dIaXPOVIKA TTIOTOUG TTEAATEG

o Na PEIWOOUNE TNV ATTWAEIX TWV TTEAATWV PG

*http://el.wikiversity.org/wiki/Customer_Relationship_Management_Systems_(CRM)

*http://www.kemel.gr/content/e-diakheirise-tes-skheses-me-ton-pelate-customer-relationship-management-crm

KE®AAAIO 2

To CRM XE XXEXH ME THN TEXNOAOTIA,THN EINIXEIPHXH KAI
TON IIEAATH

ATé TOUuG TIPONYOUUEVOUG OPICHOUG Kal Ta o@éAn yia 10 CRM Tou
Sl0TUTTWONKAV TTAPATTAVW MUTTOPOUME va KataAdBoupe OTI gival éva epyaAegio
TTOU OuvOEeTal Kal Ouvdéel TNV TeXVOAoyia-emmixeipnon-mmeAdrn. 'Eva CRM
QTTaITEl  ETTIXEIPNOIOKEG OladIKaoieg TToU atreuBuvovtal oTov TTEAATn o€



OUVOUOO O PE CWOTH TEXVOAOyia TTou TTapEXEl dlaxXeipnon TwV OTOIXEIWY TTOU
avakThenkav atmré TNV aAAnAeTTidpacn eTTIXEipNONG-TTEAATN.

2.1 CRM kat teyvoAioyla

O Trapatrdvw oplopog dcixvel ¢ekdBapa 61 To CRM dev eival TexvoAoyia,
TapOAO TTOU Xwpig TEXVOAoyia Otv pTTopEl va Aeitoupyrnoel 1o CRM. H
TEXVOAOyia €ival o TTapAywvTag TTOU UTTOPEI va avaAuoel Kal va QIAOLEVATEI
MEYAAEG TTOOOTNTEG TTANPOPOPIWV ECUTTNPETWVTAG TIG avaykeg Tou CRM. H
TEXVOAOYIO KAVEI TTIO EUKOAN TNV ETTIKOIVWVIA PETAEU ETAIPIAG KOl TWV TTEAATWV
TNG ONMIOUPYWVTAG TAUTOXPOVA Wia dIOTTPOCWTTIKY oX£0N Madi Toug. Apa aTrd
TEXVOAOYIKAG ATTOWNG TA TEXVOAOYIKA OCUCTHPATA UTTOPOUV va BewpnBoulv
EVOUVOUWTEG TTOU OIEUKOAUVOUV TNV E€TTIXEIPNON VA €vBAPUVElI TIG OTEVEG
OX£0€IG JETAEU TOUG(ETAIPIA-TTEAATNG).

2.2 CRM kot emiyeipnon

Me pia epapuoyri CRM ptTopei n emmxeipnon Pe atmmAd 1pOTTo va TTapakoAoubei
TIG UTTOXPEWOEIG KAl TIG £pyacie OAOKANPNG TNG €Taipiag aAAG kal Tou KABe
uttaAAAAou EexwpioTd. O1 uttdAAnAol Ba pTTopolv va KAVOUV Kolvi) XpAon
TTANPOQOPIWY, TIWAACEWV Kal TTapayyeEAIWV KaBwWG Kal  TTANPOQOPIWY
UTTOOTAPIENG KAl va TOUG XPNONUOTTOIOUV KAl  va  evToTTiouv  TOUug
ONUAVTIKOTEPOUG TTEAATEG KOl VO IEPAPYXOUV TIG avaykeg eguttnpétnong. Ol
UTTAAANAOI UTTOPOUV YPRYOPa va EKXwpPoUV, va dlaxelipifovtal Kal va ETTIAUOUV
TTEPIOTATIKA PE AUTOMATN dpOMOAdYNoN, TOTTOBETNON O oUPA Kal KAIMAKWON
aIToewy €EuTTNPEETNONG. MTTOpEi eTTiong N eTaipeia va AauBdaver ava@opEg yia
OAa Ta B€paTa TTOU TV APOPOUV YIA TOUG TTEAATEG.

2.3 CRM Kol TEAATIG

O1 meAdtec cival ouvBwe amAnpogopnTol kal Ogv  evdlagEépovTal  yia
O1adIKACIEG TTOU TTPAYUATOTIOIOUVTAI ECWTEPIKA OTNV ETTIXEIPNON OTTWGS KAl YIX
TIGC MEBBGOOUC TOuG. AvTIBETWG OAoI o1 TTeEAdTEC emmipedlovTal atmd To CRM atrd
TIG €UKAIPIEG OAANAETTIOpAONG PE TNV ETTIXEIPNON, Ol OTToiEg TTEPIAANBAvouv
TOUG TTWANTEG TTPWTNG YPOMMAG, T TNAEQWVIKA KEVTPA, TO NAEKTPOVIKO
Taxudpouio, TIG UTINPECIEG service, TTANPOYOPIEG PECW HNVUPATWY, TO
d1adikTUO, Ta acuppata kKavaAia, fax k.4. ‘ETol o1 meAATEG XpNONUOTIOIWVTOG
QUTEG TIG TTAPOXEG EVIOXUOUV TnV dnuioupyia TTioTnNg TOUG TTPOG TNV ETaAIpia-
EMIXeipNoN w¢ atrédeIiEn NG amodoTIKOTNTAC TwV OIABECIUWY TTEPIOUCIWV.
2UVNBwWG KATTOI0G TTEAATNG OTANOTA TIG CUVOAANQYEG UE TNV ETTIXEIPNON-ETAIPIO
AOYW KOKWV UTINPECIWV. TEAOG oI AAANAETIOPAOCEIS TTEAATN-ETTIXEIPNONG,
oxeTiCovral atrd TV OIOPAMION «OTOPA PE OTOMOY». H TTapoxr Miag TTARpoug
armmoywng atmmd 6Aoug Toug UTTAARAOUG yIa TOV TTEAATN VA €ival CUYKEKPIPEVN KOl
KOIVA} ME OTOXO va eVIOXUElI TNV EUTTIOTOOUVN, €EUTTNPETNON TWV TTEAATWYV, WE
OTOXO0 OAOI 01 apuddIol TNG ETTIXEIPNONG VA EEPOUV TA «BEAW» TOU TTEAATN.
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2.4 To AoYLOKO - YapakTnplotika CRM

Mia etmixeipnon TPETTEI VA XpNONMOTIOIEI cUyXpova epyaAsia diaxeipnong Twv
EOWTEPIKWVY BIEPYQOIWV. AUTO TO €EEIBIKEUPEVO AOYIONIKO aKOUEl OTO dvoud
CRM. To CRM c¢ival éva TTEAATOKEVTPIKO AOYIOMIKO dlaxeipnong TG £Taipiag
TTou Oegv PTTOPEl va &e@uyel atmmd To va OAOKANPWvel Tnv diaxeipnon Twv
TTEAATIOKWY OXECEWV.

Ta Mo onuavTikG BEuaTta TTou TTPETTEI dia eTTIXEIpNON va KAAUTITEI H€Ca aTTd
éva Aoyiopiké CRM egivau:

A) O1 TTEAATEG Kal O1 UTTOWN IOl TTEAATEG
B) O1 ouvepydreg

IN) O1 eukaipieg TTWANONG

A) EkoTpartieg Marketing

E) MeTprioeig Marketing

21) AvaBéocic-TNapayyeAieg

H etaipia pe 10 Aoyiopikd CRM pTropei va OSIOQXEIPIOTEI TA UNTPWA TWV
TTEAATWV TNG KAl va TTApaKOAOUBEI TOUG UTTOWA@IOUG TTEAATES. ETTioNng va ¢Epel
&ekdBapa Toug oUVEPYATEG TNG Kal TIG ApPodIOTNTEG TOu KaBevos. H eTaipia va
TTOPAKOAOUBEI TIG eukalpie¢ TTWANCEwvV Kal péow Tou CRM va e&dyel
TTANPOPOPIEG KOl OTATIOTIKA OTOIXEIQ VIO ETTITUXNUEVEG KAl OTTOTUXUMEVEG
TTwANoelg. Méow Tou CRM pT1Topei va diaxelpifetal Ta TTAvTa yUpw ATTO TOV
TTEAATN Kal QUOIKG va Kavel kautravia marketing otav auth emAEEel. Etriong
OTaV Mia euKalpia HETATPETTETAI O AvABEDN £pyou, TOTE EKIVAEI O OXEDIATNOG
uAotroinong, o otroiog BaacileTal o€ XPOovodIAypauPa EKTEAEONC.

TéNOG gival TTPOG TNV 0pBN| KaTeEUBUVON N EVOWNATWON £vOG Aoyiopikou CRM
oTnv diaxeipnon kai Asitoupyia NG €mmxeipnong. To CRM givail pia oTtpartnyikni
yla tnv dlaxeipnon NG aAAnAeTidpaong Tng €Taipiag YE Toug TTEAATES. Ta
TepIoodTEPA cuoTANATa CRM €xouv Tnv idia Bacikry AeIToupyIkOTNTA. ZAPEPA
Ta TTeploocdTeEpa CRM gival e€ehiyuéva ouatruara, Ta e-CRM , Asitoupyouv
onAadn oe epIB&GAAoV d1adIKTUOU.

*http://www.cosmos4u.com
*http://www.e-genius.gr
*http://www.mm-knowledge.com

*http://www.wikipedia.gr
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KE®AAAIO 3

IIAEONEKTHMATA - O®EAH KAI £XTOXO0I CRM

3.1 [IAsovekTpnata e@appuoync CRM Kot 0@£AN yLa TNV MY eipnon

‘Eva Aoyiopikd e-CRM utropei Kai €ival AOyIKO va €xel TTAEOVEKTANATQ,
€QP'O0WV OPWG EQPAPPOCETAl CWOTA. To KAEIDI yIa TNV ETTITUXNKEVN EQAPUOYN
Tou CRM c¢ivail va diaipebei TO TTPOYPAUPA O KOUATIO dNUIOUPYWVTAS TTIAOTIKA
TTpoypAuuaTa Kal BpaxutrpoBeoua onueia eAéyxou, CeKIVWVTOG HE €va
TTPOYPOUUA TTOU CUUTTEPIAQUPBAvEl OAQ TO QTTOPAITATA TUAMATA KAl OPAdES
TTOU UAOTTOIOUV TO TTPOYPAUMOTO EUKOAOTEPA. 2TNV ouvéxela To CRM TrpéTrel
va TrepIAapBavel KAIpakwTta TTAdiola. Ta dedopéva TTPETTEl va GUAAExBoUvV
TIPOOEKTIKA Kal va atmrobnkeutouv. H atmoBrikeuon 1mou dev XpelddeTal gival
oTTaTdAn Xpovou Kal  XpAPartog. TEAOG avayvwpiletal n PovadikoTnTa TWV
TTEAQTWV Kal avTatmmokpivetal avaloya. 'Eva CRM cuoTnua TTPETTEl va €XEI
EVOWHATWHEVN EAAOTIKOTNTA OTNV TIMOAGYIOT.

Ta TTAeovekTAUATA QUTAG TNG HEBodOAoyiag eival:

APECOG EVTOTTIONOG TWV ONUAVTIKOTEPWY TTEAATWV

Auénon Twv TTOCWV TTOU BIABETOUV YIa KATAVAAWTIKEG DATTAVEG
2TOXEUON TNG EUTTOPIKAG ETTIKOIVWVIOG

MePIOPIOPOG TWV ATTWAEIWY OTNV KATAVOAWTIKA BAon
Anuioupyia TTIOTOU ayopaoTIKOU KOIVOU

To PeEYQAUTEPO TTAEOVEKTANO OUWG, Kal n uttdoxeon Tou e-CRM egival n
duvatéTNTa VO QVTOTTOKPIVETAI OTIGC €EATOMIKEUMEVEG QVAYKEG ME  Mia
ouoTnuarotoinuévn pebBodoAoyia. H véa TexvoAoyia Tou AOyIOHIKOU TwvV
NAEKTPOVIKWY UTTOAOYIOTWYV ETITPETTEI TNV EVEPYOTTOINON ETTAQWY HE TOUG
TTEAATEG KAl TOV TTPOYPAPUATIONS auTwy, PE BAoN TIGC OUVABEIEG TOUG KAl TV
QyOPOOTIKA CUMPTTEPIPOPA TOUG.

210 CRM n eTmKoIvwvia €xel AuECN oUVOEON PE TNV YVWOTN TOU KATAVOAWTH.
Mia emixeipnon PTTopEi va evnuePWOEi yia Ta ENG :

Moia Ta €idn TTOU KATAVOAWVEI TTEPICTOTEPO O TTEAATNG;

2.€ TTOI0 TTOOOTNTQ;

Me TTOI0V TPOTTO;

MoikiAia ayopwyV TTOU TTPAYUOATOTTOIEI;

Mola gival n por} ayopwv Tou(xpoviké didoTnua);

MNa 1Toioug AGyoug oTauaTd TIG AyopEG TOU Kal o€ TTola GAAQ TTpoidvTa
TTpocavaTtoAileTal;

e Ava TTdoa OTIyur} YVwpIZel n eTaipia TNV OUVOAIKN agia Twv TTEAATWV
NG MEoa ammd TIG OUuvhBIEG Toug Kal TTapAAAnAa  €xouv  éva
QUTOMOTOTTOINUEVO TTEAATOKEVTPIKO OUCTNUA:
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ATTO0TOARG
TigoAdynong
AT1T00AKeuoNGg
E¢uttnpétnong
Evnuépwong
KooTtoAdynong

YVVVVVYY

Eidikotepa yia 1o e-CRM dnAadry 1o ouotnua HAekTpovikAg Alaxeipnong
2x€0ewv [MeAatwy, aTroTeEAEl PO €UpPEia OTPATNYIKA TTOU EVOWMPATWVEI TNV
TEXVOAOYIQ TIG DIABIKATIEG KAl YEVIKA OAEG TIG ETTIXEIPNPATIKEG OPACTNPIOTNTEG
yupw atmoé Tov TTEAATN. ETTIKeEVIpWVWVTAI KUPIWG OTNV ATTOKTION KAl TNV
dlatripnon TTEAATWY 0€ OXEON PE TNV ATTODOTIKOTATA TTOU OTTOPPEEI ATTO QUTEG.
To ammoteAeopaTtikd e-CRM dnuioupyei onuavtikd oEAN otnv Tmixeipnon. To
e-CRM kaAuTrTel OAeg TIG d1adIKACIEG TTOU ATTAITOUVTAI VIO VO OTTOKTNOEI, va
KTIOTEI Kal va diatnenBei n oxéon JE TOuG TTEAATEG, NEOW TWV NAEKTPOVIKWV
KAVOAIWV ETTIKOIVWVIOG.

O1 ANoeig e-CRM dpouv Ot OUVTOVIOPO HE TNV ETAIPIKA  OTPATNYIKA
OUYKEVTPWONG TTANPOQOPIWY Kal  €EATOUNKEUMEVNG  €EUTTNPETNONG  TOU
eAATn. O1 uttnpeoieg TTou TTepIAQUBAvEl gival:

= eNewsletter(ékdoon NAEKTPOVIKWYV TTEPIODIKWV)

= Dynamic Message Assembly (ATTooToA| péOw internet evNUEPWTIKWV

MNVUMATWY OTA KIVATA TV TTEAATWV)

Online utrooTAPIEN TTEAQTWYV PHECW NAEKTPOVIKOU TaXUdPOUiou

MpoowTTKG KWAIKO yia TO site, KABe TTEAATN

Event Driven Campaigns (Ala@nuIoTIKI) EKOTPATEIQ)

Precision marketing (d10@NUICTIKEG TTPOOTIABEIEG A&lOTTOINONG TOU e-

mail

= Response management (QUTOUOTEG  EQPAPUOYEG  OTTOOTOANG
atravTnTIKwyv e-mail)

3.2 Ovoto)ol cvoTinatog CRM

To Aoyiopikd CRM OTIG ETTIXEIPAOEIS TTOU TO XPNONMOTIOIOUV UTTOPEI VO dWOEI
€va IKAVOTTOINTIKO,aVTAYwVIOTIKO TTpoRadiopa. Autd cupPaivel yia Toug €EAG
Kupiwg Adyoug:
e AOYyW TNG aAUTOMATOTTOINCNG TTOAAWYV BI1adIKACIWY Apa Kal AUTOPATNG
TTAPOXNG MEPOUG TWV UTTNPECIWYV TNG ETAIPIAG
e AOYyw Tn¢ aglomoinong Twv COTATIOTIKWY  TTANPOPOPIWV  TTOU
OUYKEVTPWVWVTAI yia TO targeting r yia Tov OXeQIOONO KaIvoUpiwv
TTOKETWY UTTNPECIWV A akOua Kal TRV BEATIWON Twv AdN UTTAPXOVTWY
e AOYyWw TNG ATTOQUYNS avBpwTTIvwy AaBwv KaTa TIG dIEPYaTie EAEyxOU
UTTOAOYIOHOU.

Oocwv agopd 1OV TIPWTO AdGyOo TIpoo@épovTal armo 1o e-CRM T1a €Eig
TTPOVOUIO TTOU JTTOPOUV Va wPEAACOUV Jia eTTIXEipion:
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» O1 utrTdAAnAOI pTTOPOUV Va aTTOBNKEUOOUV VA ETTEEEPYACTOUV KAl
VO  OVOKTACOUV  TTANPOQOPIEG KAl  va  QVTIMETWTTIOUV
TTEPITITWOEIG UE AUTOPATN OPOUOAOYNON.

> O1 avagopéc PonBouv oTov TPoodlopioud ouvnBIoUEVWY
(NTNUATWYV UTTOOTAPIENG, OTAV OEIOAGYION TWV AVAYKWY Twv
TEAATWY, OTNV TrapakoAoubnon Twv OladIKACIWY Kal oTnv
METPNON TNG aTTOdO0NG TNG EGUTTNPETNONG.

» O1 uttdAANAoI €TTioONG PTTOPOUV €UKOAO va KAVOUV KOIVRy Xprnon
TANPOPOPIWY  TIWAACEWV KAl TTapayyeAlwv  KaBwg  Kal
TTANPOQOPIWV UTTOOTAPIENG.

Na Tov deuTEPO AGYO:

» OAeg o1 KIVAOEIG KAl Ol OXEOEIG TOU TTEAATN ME TNV €TaIpia
KataypdgovTtal Kal €701 ONPIoOUPYoUVTal  AUTOUATA OTOTIOTIKEG
€PEUVEG TTOU XPNONUOTTOIOUVTAI VIO TNV AWn atToeAacEwV.

» H etaipia €xel Tnv duvaTOTNTA VO TTPOTEIVEI OE CUYKEKPIPEVOUG
TTEAATEG TTPOIOVTA BACN TO I0TOPIKO TWV AYOPWYV TOUG.

TéNOG yia Tov TpiTo Adyo:

» OAeg o1 KIVAOEIG TNG  ETTIXEIPNONG KAl Twv  UTTOGAARAWV
KataypdgovTtal €701 woTe 6Aa Ta mOavda dIadIkaoTIKa Adbn va
TTAPAUEVOUV QVOTPEWYIUA

> Karaypa@r] OAwv Twv OXECEWV HPETALU VOMIKWY KAl QUOIKWY
TTPOCWTTWV.

O1 Kalakota kair Robinson (2000)* avag@épouv TpeIG BAcIKOUG OTOXOUG TOU
CRM:

» Evluvduwon tng oxéong «Emixeipnon - meEAATNC» UE OKOMO TNV
avénon Twyv £o06dwyv. AuTO onuaivel TTPOoTTIABEIa aTTd TNV TTAEUPA TNG
ETTIXEIPNONG VA KOTAVONOEl TIGC QVAYKEG TwWV TrEAATWV KAl va
TTPOOTTIAONCEl va TIPOCEAKUCEl Kal va dIatnpAoEl TOUG KAAUTEPOUG
TTEAATEG TNG.

»  Xpnoiyomoinon twv mAnpo@opiwyv yia apiorn §umrnpérnon. Auto
onuaivel 0Tl JECW TwV TIANPOYOPIWV TIOU £XEI OUYKEVTPWOEI N
ETIXEiPNON yia Toug TTEAATEG €ival duvaTh N KaAUTEPN €EUTTNPETNON
TOUG (AUEDN KOl ATTOTEAECUATIKN EEUTTNPETNON).

» Eiocaywyn kavaAiwv emKoIvwviag JE TOUS TTEAATeS. Me Tnv augnon
TWV  KAVOAIWV  ETTIKOIVWVIOG, TTOAU  TTEPICOOTEPOI  UTTAAANAOI
euTTAEKOVTAI OTIG BladIKaaieg ouvaAAaywyv. AveedptnTa aTrd TO PEyeBog
1 TTOAUTTAOKOTNTA TWV KAVOAIWVY ETTIKOIVWVIOG, Ol ETTIXEIPACEIG TTPETTEI
va BeATiwvouv TIG S1adIKACIEG KAl TNV CUVETTEIA TOUG OTnVv dlaxeipion
TWV TTWANCEWV.

O Greenberg (2001)* ava@épel TOug OTOXOUG TTOU aUTOG Bewpei 6T €va
ovuoTnua CRM utropei va atmodwaoel o€ pia €TTIXEipNoN:

e Mia oAokAnpwpévn arroyn KABe TTEAATN EEXWPIOTA NEOW AVOAUTIKWY
EPYAAEiwV.
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o Alaxeipion Twv OXECEWV HPE TOUG TTEAATEG pE €vav PovadikO TPOTTO
avetdptnta  ammd  Ta  KavAAia  eTMKoIVwvIag:  TNAéQwvo, 10TOG,
TTPOCWTTIKY ETTAPN K.ATT.

e BeAtiwon TG amodoTIKOTNTAG KOl OTTOTEAECHATIKOTATAG  TWV
O100IKACIWY TTOU EPTTEPIEXOUV OXEON ME TOV TTEAATN.

* Kalakota,R.- Robinson,M. (2000), “e-Business 2.0, 2nd Edition”, Edited by Tapscott
D.,Addison — Wesley.

*Greenberg, P., (2001), “CRM at the Speed of Light: Capturing and Keeping Customers in
Internet Real Time”, McGraw-Hill Osborne Medi

To 2001, o Bergeon* oto d&pBpo TOU avagépel OTI N €QAPUOYN €VOG
ouoThparog CRM oe pia emmixeipnon ouvoEsTal ue aAAayEG oTnV Opyavwaon Kal
TNV AgiToupyia TNG, ME OUVETTEID TNV auénon TnG aTTodOoTIKOTATAG KAl
QVTAYWVIOTIKOTNTA TNG.

2 UYKEKPIYEVA, TTPOPRAETTEI TIG BEATIWOEIG TTOU ETTEPXOVTAI PEOA aTTO AUTHV TV
eQappoyn:

» MeyaAUTEpPN IKAVOTTOINON TTEAATWY, MECW TNG TTPOCPOPAS KAAUTEPWYV
UTTNPECIWV.

» MeyaAUTepn €TIXEIPNOCIOKN OUVOXH, TTOU KaBopilel TOUG ETAIPIKOUG
OTOXOUG TTOU CUVOEOVTAI JE TNV IKAVOTTOINCTN TTEAQTWV.

» AUEnon Tou apIBuoU Twv TTEAATWY Kal €¢ac@aAion duvatoTepng TTioTNG

Xdpn otnv avadiopydvwaon Kal unXavopyavwaon TwV ETTIXEIPNOIAKWY

O1adIKaCIWV TToU TTEPIAAUBAVOUV TOV KUKAO (WG TWV OXECEWV PE TOUG

TTEAATEG (TTWANOEIG, HAPKETIVYK, ECUTTNEETNON TTEAATN).

BeATiwon Kal ETTEKTAON TWV TTEAQTEIOKWY OXECEWV KAl TTAPAYWYA VEWV

ETTIXEIPNOIAKWY EUKAIPIWV.

Ala@opoTroinan Twv TTEAATWY 0€ KEPOOPOPOUG Kal N, KaBiEpuvovTag

KATAAANAQ €TTIXEIPNOIAKA OXEDIA yIa KABE TTEPITITWON.

AUENOoN TNG aTToTEAETUATIKOTNTAG TNG €EUTTNEETNONG TTEAATWYV aTTd TNV

KATOXN KAl TTAPOXI «OAOKANPWUEVWVY TTANPOPOPIWV.

XaunAOTEPO KOOTOG.

MwAACEIG Kal TTANPOQOPIEG WAPKETIVYK YIA TIG ATTAITHOEIG, TTPOODOKIES

Kal avTIAWEIG TOU TTEAATN O€ TTPAYMATIKO XPOVO.

vV VvV VvV 'V

Ooov agopd ae TTPAKTIKO eTTiTTedO, 01 e@apuoyéc CRM o€ uia emxeipnon g
TTPOCdIdoUV Ta TTAPAKATW:

» To CRM BonBda 1o Tuipa marketing va TTpoodiopicel Ta XapAKTNPIOTIKA

TWV KOAWV TTEAATWV TNG ETTIXEIPNONG, OTOXEUOVTAG £TOI KAAUTEPA TIG
OIAPNUICTIKEG TNG EKOTPATEIES
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» H emkoivwvia pe Tov TTEAATN BonBad Toug TTWANTEG va dnUIOUPYrooUV
KAAUTEPEG OXEOEIG EVW gival o€ BEan (ExovTag OAEGS TIG TTANPOPOPIES YI’
auToUG) va KAAUWOUV KATA TOV KAOAUTEPO dUVATO TPOTTO Kal EyKAIPA TIG
AVAYKEG TOUG

» H emixeipnon JTTOPEI va TTPAYUATOTIOIEI KOAUTEPA TTWANOCEIG ATTO
aTTO0TAON

> H diaxeipion Twv Aoyapiaopwy Twv TTEAATWYV YiveTal EUKOASTEPN YIATI Ol
TTANPOPOPIES yI' AUTOUG Eival CUYKEVTPWHEVEG, TAEIVOUNUEVEG KAl OTN
01080 OAWV TWV UTTAAARAWY

» O1 utmmdAAnAol €xouv TIC TTAnpo@opiec TTou Xpelddovtal yia  va
QVTATTOKPIBOUV  OTIC AVAYKEG TwV TIEAATWY, va €MAUCOUV T
TPORBAAMATG TOug, OaAA& Kol va OnUIOUPYAOOUV  ETTITTPOCOETEG
TTWAAROEIG.

MNa va aglotroinoel autd TTou ava@épdnkav oTnv TTPONYOUUEVN TTAPAYPAPO, TO
CRM xpnoiyoTroIEi:

1. lNpoypdauuara «smiunkuvons» {wng (life cycle): H Ai¢n tng CwnAg
€VOG TTPOIOVTOG Bivel TNV eUKalpiayla Yl véa TTwAnon. MN.x. pia etaipia
TTapakoAouBei ToTE Afjyel n €yyunon OCwv TTPOIOGVTWY TTOUANCE Kal
ETTIKOIVWVEI JE TOUG TTEAATEG TNG yIa va Toug dwaoel Tn duvaTtotnTa va
aAAd&ouv 1O TTaAQIO TTPOIOV PE KATI VEOTEPO WE EKTTTWON

2. lpoypauuara ouvaeeiag (Cross-selling): H mmwAnon evog €idoug
MTTOPEI va 0dnyAocel oTnv TTwANCN cuvaewyv €1dwv. M.x. yia eTaipia
TTWANONG TTAIBIKWY ETTITTAWV EVNUEPWVEI PETA aTTO 4-5 XpOvia TOug
TTEAATEG BPEPIKWV KPERATIWV YIA TA TTAIDIKA ETTITTIAG TNG.

3. Mpoypauuara avénong aiag rou meAdarn (Up-selling): H TTwAnon
€VOG €idoUG PTTOPEi Va 0dNnynoel otV TTWANoN €MITTAEOV TTOOOTNTAG TOU
idlou €idoug (TT.X. TTEPICCOTEPA UTTOOTOUVIO YKOAP —«ayopalovTag TO
TTANPEG OET») 1 akPIBOTEPOU TTPOIOVTOG TOU idIOU €idOUG («yIa aKOMN
KOAUTEPEG ETTIOOTEIGR).

4. lMpoypauuara esmavevepyomoinong (Reactivation): Eivai T1a
TTPOYPAUMATA TTOU £XOUV OKOTTO VO «EVEPYOTTOINOOUVY» TOUG TTAAQIOUC
TTEAATEG TTOU £XOUV TTOAU Kalpd va dwaoouv TTapayyeAia. Auté ouvhiBwg
YiveTal PE EIDIKEC TTPOCPOPEG.

*Bergeron, B., (2001), “Essentials of CRM: Customer Relationship Management for
Executives.” John Wiley & Sons.
*http://el.wikiversity.org
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KE®AAAIO 4

METABAXH XTO e-CRM - [IPOYIIOG®EXEIX I'lA YAOIIOIHXH CRM
YTPATHI'IKHX - ®AXEIX XXEAIAXMOY-YAOIIOIHXHX CRM

4.1 METABAXH XTO e-CRM

H emidpaon Tou internet Atav TéTola TTOU ETTIKPATNOE KUPiWG 0 Opog e-CRM
OTTWG YIVETAI PE TIG TTEPICOOTEPEG EVVOIEG YUPW aTTO TO dIadikTuo. MNapdAo
TTOU TO OVOPA TOU TTPOKUTITEI ATTO TNV XPNON Tou OladIKTUOU O&V QTTOTEAEI
MOVO TTPOKTIKI Vyia Tnv OlaXEipnon Twv OXEOEWV ME TOUG TTEAATEG TOU
OI00IKTUOU €0TW Kal av €ival n OIKTUAKK OIKOVOWia TToU TO £QEPE OTO
TTPooKAVIO. To e-CRM TTapéxel OTIG ETTIXEIPNOEIS TA MECA YIA TNV KATAAANAN
TIPOCWTTOTTOINUEVN AAANAETTIOPACTIKN ETTIKOIVWVIA PE TOUG TTEAATECTOOONETW
NAEKTPOVIKWY 000 Kal PEow  TTapadooiakwy  KavaAiwyv.  TexVoAoyika
TIPOEPXETAI ATTO TIG TEXVIKEG TTOU auénoav TNV ATTOdO0N TWV TNAEQPWVIKWY
KEVIPWV Kal Tou eEaTopIKEUPEVOU marketing yia tnv — TTpowBnon padika
TTAPAYWHEVWY TTPOIOVTWY O€ PIKPA TPRUATA TG ayopdg. MNMavw o€ auTég TIg
TEXVIKEG BaCieTal, KAI TIG ETTEKTUVEI PUE VEEG TEXVOAOYIEG TTPAYUATOTTOINONG KAl
avaAuong TnG ayopdg, véa KavAaAla eTTIKOIVWVIAG. [eyovog gival 0TI o1 TTEAATEG
ATTAITOUV TTOIKIAEG dUVATOTNTEG, UTTEUBUVN KAl €UKOAN egutnpétnon. Ta
KavAAla  ETTIKOIVWVIAG TTOU  XPNOIKOTTOIOUVTAl 0TV VEAQ  OIKOVOUIa VIO
aAAnAeTTidpacn e Toug TTEAATEG €xouv TTOAAQTTAQCIACTE yia va oTaBouv
ETTAPKWG OTO VEO QVTAYWVIOTIKO TTEPIBAAANOV Ol ETTIXEIPNOEIC TTPETTEI VA
TTapEXoUV Tnv idla TToI0TNTA  UTTNPEDiag Méoa atmd OAa 1A KAvaAia
ETTIKOIVWVIQG:

AladikTuo

HAekTpoviké Taxudpouio

HAekTpOoVIKA ZuvopiAia

AladikTuak TnAepwvia

TnAépwvo

Fax

MNa mapdderypa, ol TeEAATEG XPNOIYOTTOIOUV TO &1adiKTUO YIO VA OUYKPIVOUV
TIUEG, aAAG TTapAaAAnAa B€Aouv va €xouv Tnv duvaTdTnTa va oTeEiAouv éva e-
mail, va PiAfoouv TNAEQWVIKA PE KATTOIO TTWANTN K.A. OTNV TTEPITITWOTN TTOU
atrairouv emTtAéov e¢uttnpéTnon. OTmwg yivetal katavonTtd TO e-crm PpioKeTal
0¢ TT0I0 uwnAn KAigaka atmo TO Crm yIaTi €TIXEIPEl VO OUVEVWOEl TA
OlooTTapHEVA KAVAAIQ ETTIKOIVWVIOG KAl TN CUCCWPEUKEVN TTANpopopia yupw
atré auTd. MapdAAnAa To e-crm a@opd oTnv TTpowBnaon o€ eTiTredo «1 TTPOG
1» - évTova €CATOPIKEUPEVWV O TTANpOoQoOpia TTPOIOVTWY OE avTiBeon Pe TO crm
TO OToi0 agopd oTn Tpowbnon TaAI oe emimedo «1 TPOG 1» - padikd
TTOPAYOUEVWY TTPOIOVTWV.

O1 dpaocTNPIOTITEG TTOU TTEPIYPAPOUV TNV ETTIXEIPNMUATIKA dladikaoia Tou e-crm
gival:

e O oxedIOOPOG TV OAANAETTIOPACEWY TTEAATWV KaI ETTIXEINPENONG

e H egaropikeuon TnNG KaBe dpaonG yia KABE TTEAATN
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e H emkoivwvia pe 10 TTEAATI OTOV KATAAANAO XpPOVO, TOTTO KAl PE TO
KATAAANAO ETTIKOIVWVIOKO HECO
e H dieukOAuvon Kal TO KAEIOIMO TNG GUVOAAQYNG

EmmpdoBeta 1o E-CRM, dedopévou OTI aTTOTEAEI TO NAEKTPOVIKO PEPOG TNG
ouvoAiknG OpaoTnpidtntag Tou CRM, TrepiIAaupdavel Kal Tnv uAoTtroinon
KAQOIKWV €Qapuoywyv oTo AladikTuo OTTWG:

« Customer information building 2uAAoyr TTAnpo@opiwv (T1.X. buying
history, dnuoypa@ikd oToixeia K.ATT.) Kal agloTroinot| Toug yia Tnv TTapoxr 600
TO dUVATOV KAAUTEPWYV UTTNPECIWY TTPOG TOUG TTEAATEG (Ooperational CRM).

» Customer retention Anpioupyia cevapiwy ETTIKOIVWVIAG (TT.X. TTOIEG
QaTTaVTAOEIG TTPETTEI va divovTal oTov TTEAATN yia KABe TTBavr) epwTtnon N
TTOPATTOVO TOU) KAl N AVAYVWPIOT EUKAIPIWY YIA ETTITTPO0BETEG TTWANCEIG
(Méoa aTTd TNV avaAuon Twv EPWTHOEWYV TToU BEXETAI TO customer care).

» Targeted customer acquisition EUpeon Twv TeAaTWV (1} UTTOWPAHPIWV
TTEAATWV) PE TO TTIO0 EVOIOPEPOV TTPOYIA (UWNAR TTIBavOTATA YIa
eTTavaAauBavOopeveS ayopES HEYAANG agiag).

* Visitor conversion MeTaTpoTrr) Twv ETMICKETTWY O0€ ayopaoTe. lNa
TTOPAdEIYHA, TTAPAKOAOUBWVTAG TIG KIVAOEIG TWV TTEAATWY PECa OTO site 1} 10
e-shop (11.X. TTOIEG OENIDEG ETTIOKEPONKE 0 XPHOTNG TTPIV ayopdaEl) N ETaIpEia
MTTOPEI Va TTANpo@opnOei 0TI 0 XpHoTng X ayopace Pev pia TnAedpacr, aAAd
daTTavnoe Kal apKETO XpOvo oTIG oeAideg yia MP3 players dpa mbavéTtata
OKEQPTETAI KAl TNV ayopd pIa TTapOUOI0G OUOKEUNG.

« Campaign Analysis lNapakoAouBei o€ TToIEG ATT' TIG TTPOTPOPES TTOU
OTAABNKaV avTaTTOKPIONKE BETIKA O TTEAATNG, TTOIEG TOV €KAvAV va {NTHOEI
TTEPICTOTEPES TTANPOPOPIES (EOTW KI av TEAIKA deV aydpaoeE)

TéNog To E-CRM ptropei va e@apuooTei EKTOC aTTd TNV KATAVAAWTIKI HEPIA KAl
OTNV QVTIOTOIXN TWV EUTTOPIKWY OXECEWV 1 TTpounBeuTtwy. EmmTAéoy,
eeidikeupéva TpoypaupaTta E-CRM pytropouv va dnuioupyrioouV aTpaTnyIKES
OUPHOYXiEG METOEU €TQIPIWV MPE OMOEIDEIG TTEAATEG, WOTE OAa Ta PEAN TNG
OUpMaxiag va kepdioouv atrd Tn dicicduan 0€ aKOPN TTEPICOOTEPOUS TTEAATEG,
KaBwg Kal va dIEUpUVOUV T YKAWA TWV TTPOIOVTWY Kal UTTNPECIWY TOUG, HECT
atré TNV TauTOXPOoVn dlEUPUVON TWV OUVATOTHTWY EEUTTNPETNONG.

OAokAnpwvovTag Ba TTPETTEI VO ONUEILOOUUE OTI N ETTIOPACN TNG TEXVOAOYIag
gival Tétola 1Tou o1 duo €vvoleg CRM kal E-CRM éyivav oxeddv TauTOONUES KAl
xpnoiyotrolouvtal atmmé Tn BiBAIoypagia uttodnAwvovtag v idia £vvoia.

4.2 TIPOYIIOOEXEIX I'A YAOIIOIHXH CRM XTPATHITIKHX
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MoAAéEG  emixelpioelg, OTTWG  QUTEG TIG  AIAVIKAG, €ival  avikaveg va
TTPOCdIOPicOUV TToIOI €ival Ol TTEAATEG TOoug. EKeiveg TToU pTTOpOUV, OTTAVIA
€XOUV HIO aKPIP €KTIKNON yia TO Trolol €ival ol TTo Kepdo@dpol i TToiol Ba
yivouv o1 1o kepdo@opol. Aiyeg kataAafaivouv 11 BEAoUV TTpayPaTIKA Ol
TEAATEG TOUG, yIa TIOI0 YKAUA TTPOIOVTWY evOIa@EPOVTAl i TTOI0 ETTITTEDO
ecuttnpéTnong atraithenke [AAeiou, k.a. 2005].

H amavinon oe O6Aa 1a TTapatTdvw aTraITeEl TOV ETTAVATIPOODIOPICUO TNG
OTPATNYIKAG Kal TNG @IAoco@iag TTou OIETTEl Pia €TTIXEipnon. H aAAayni
VOOTPOTTIAG €ival n  ONUAvTIKOTEPN TrpoUTébeon. H déopeuon o éva
TTEAQTOKEVTPIKO OTOXO O€ OAOKANpn TNV E€mIXeEipnon €ival TTPWTAPXIKOG
TTapAyovTag yia Tnv e@appoyn emrtuxnuévwvy CRM Auceswv, yeyovog TTou
TTPOUTTOBETEN TRV UTTOOTAPIEN TNG AIoiKnong Kal Tou avepwTTivou duvauikou
NG [Gefen, 2002].

Mo ouykekpigéva pia €mmxeipnon TpIv amoé Tnv ulotroinon piag CRM
OTPATNYIKAG TTPETTEL:

» [lpwTta atmmd 6Aq, va KataypAyel TIG ATTAITACEIS TNG ETTIXEIPNONG, TA €idN
TWV TTEAATWY TTOU €XEI, TN OUXVOTNTA TWV TTWAACEWYV, TOUG TOUEIG TTOU
QUTEC aPOPOUV, TOUG TTWANTEC Kal T TTPORAAUATA TTOU O TTEAATEG
MTTOPEI va QVTIMETWTTIOOUV MPE TA TIPOIOVTA TNG €TIXEipnoNG. AKON
TPETTEl va AngBouv uttéywn 10 avBpwTTivo duvauiké TTou Ba atraiTnOci
KABwWG Kal Ol OIKOVOMIKEG ATTAITHOEIG.

= AeUTEPOV, VA €AEYEEI TTOIEG TTPOCAPHOYEG XPEIAZOVTAl OTN VOOTPOTTIA
NG emxeipnong. H emituxia Tou CRM egaptdral o€ TTOAU peyadho Babuo
atrd TO KATA TTOCO0 N £TMIXEipNon 6a TTPOCAPPOCTEI OTN VOOTPOTTIO TTOU
amraiteital. O TEAATNG TTPETTEI va AAUBAVEI TTPOCWTTOTTOINMEVES TTPOG
QUTOV UTTNPECIEG XWPIC va Tou TTapéXovral amapaltATwg atmmd €va
OUYKEKPIMEVO OTEAEXOG TNG ETTIXEipnonG. Me tnv eykardotaon evog
ouoTtiuarog CRM, travel va €xel ouoiaoTikG vonua n €KQpacn «o
TEAATNG PoU», KaBWS otroloadnTroTe £xel TTpoOcBacn oto CRM ptropei
va yvwpicel Ta TTavta yia KABe TEAATN.

To CRM Bdalel mpoTtutta 0€ KABe TuAuUa yia TO TTWG Ba TTPETTEl va
QVTIMETWTTICETAI O KABE TTEAATNG.

= Tpitov, va emmepdaoel TIG €MQUAAGEEIC Twv gpyalopévy Kal va TOUG
BonBnroel va uioBetcouv To CRM w¢ oTpartnyiki TnG €mmxEipnong. Oa
TTPETTEI va €¢nynoel Toug Adyoug TTou eTTIBAAAOUV TNV UIOBETNOT TOU Kal
va €TMIONUAVEI TIG CUVETTEIEG TNG N GAAQYNG Kal Ta OQEAN TG AAAayNiG.
Karl T€TOI0 MTTOPEl va TO TIETUXEI ME TNV OIEVEPYEIA  TAKTIKWV
EVNUEPWTIKWY CUVAVTHOEWY, HE EKTTAIOEUTIKA CEUIVAPIA, TTAPEXOVTOG
KivnTpa Kai €mpBpafevoviag autoug TTOU TTPWTOCTATOUV, AKOUYOVTOG
TOUG TTPOPRANUATIONOUS TwV €pyalouévwV Kal €XOVTOG avoxr oTa
APXIKA TTAPATTOVA TOUG.

e TétapTov, va uTTapxEl KaAR TTpogTolpacia. H emTuxnuévn EyKataoTaon

19



apxicel TTOAU TTPIV ATTO TN QUOIKNA EYKATAOTAON TOU AOYIOUIKOU.
ApxiCel kal €gapTdTal Ao TNV KATAYPAPH TWV ETTIXEIPNHUATIKWY
ATTAITACEWY OCO0 Kal aTTO TN VOOTPOTTIA TWV OTEAEXWYV TToU Ba TO
Xpnoluotroifoouv. Kard Tn TTPOETOINOCIa TA OTEAEXN TTPETTEI Va
KATaypAWouV TOUG OTOXOUG aTTo TNV eykaTdoTaon Tou CRM
ouoThpaTtog. O1 aTéxol TTPETTEI va gival CUYKEKPIPEVOI (BEATIWON TOU
XPOVOU avTaTTOKPIONG TWV TTWANTWYV KATT) WOTE aQ’ VOGS OTNn pAon
TNG UAOTTOINONG VO UTTOPOUV VA ATTOTUTTWO0UV WG ATTAITACEIS KAl O
ETEPOU PETA TNV UAOTTOINON VO UTTAPXEI dUVATOTATA KOTAYPAPNG TNG
ETTUXIAG 1 OXI TOU OUVOAIKOU £pyou. AKOUN Ta OoTeEAEXN Ba TTPETTEl va
avaoXeOIAO0UV TIG UPIOTAUEVEG ETAIPIKEG DIABIKATIEG WOTE

va eEaAeIpBoUV AGBN Tou TTapeABOVTOG Kal va agloTroindei KaAUTEPA TO
TTPOG £yKATAOTAON OUCTNUA [ZwTnpdtroulog, 2003] .

)

Kupiwg dpwg Ba tTpétrel va BeATIWOEI N KOUATOUPA TWV OTEAEXWV 600V apopd
Ta ouyxpova TTpoidvTa. ‘Evag atrd Toug onuavTiKOTEPOUSG AOGYOUG aTTOTUXIAG
TNG EQAPPOYAG Eival N ATTOUCiA BIEUBUVTIKWY OTEAEXWYV TWV TUNNATWY OTTOU
Ba Acitoupynoel To CRM: Twv MNMwARocewyv, Tou MAPKETIVYK KATT, Ta OTTOIQ,
QVTIMETWTTICOVTAG TO £pY0 WG «EPYO TTANPOQPOPIKAG», Bewpouv TTwG Ol
UTTEUBUVOI TEXVOAOYIOG TTPETTEI VA (PPOVTIOOUV YIa TNV EYKATAOTAON €VOG
TETOIOU CUCTAMOTOG XWPIG TN OIKI TOUG EUTTAOKK. @a TTPETTEl AOITTOV va YiVEl
QvTIANTITO OTI XpPeIdleTal GUEDN Kal OAOKANPWTIKI) CUMMETOXA KAl UTTOOTHPIEN
atro TN Aloiknon Tng eTaipiag. [Gefen,2002].

EmmAéov, o1 emxeipnoelc —mapadooIakéG 1 NAEKTPOVIKEG- TTou  Ba
ETTIXEIPAOOUV va TOTTo0eTNBOUV OTO XWpPOo Tou CRM, TTpéTTel va eEETACOUV £E)
Baoika oToixeia:

1) Ta NAeKTPOVIKA KAVAAIQ ETTIKOIVWVIAC: VEQ KAVAAI ETTIKOIVWVIAG, OTTWG
TO JIAdIKTUO, €XOUV Yivel TO PMECO yIa ypriyoprn, AAANAETTIOPAOTIKY Kal
OIKOVOWIKI] ETTIKOIVWVIA JE TOUG TTEAATEG.

2) Tnv_idia_Ttnv_emyxeipnon: péoa amd 1o CRM, eivar avaykaio va
dlaTTEPACTOUV OPICOVTIO OAQ TA TUANOTA TNG ETTIXEIPNONG KAl TA OTEAEXN
TOUG TTPETTEI VO KATAAAPBaivouv Kal va QTTOTIMOUV TN CUUTTEPIPOPA TOU
TTEAATN.

3) Tnv evduvauwon TwWV TTEAATWV: TTPETTEI N ETTIXEIPNON VA KATAVONOEl OTI
Mia oTpatnyikl CRM Trpétrel va d1EUKOAUVEI TOUG TTEAATEG va BIaAéyouv
ol idlo1 TO TTWG Ba ETMKOIVWVOUV PE TNV ETAIPIO KAl PHECA QTTO TTOIO
KavaAl. Méoa atrd pia Té€Tola d1adikaoia Ol ETTIXEIPACEIS TTPETTEI VA
KePOICOUV TO TTPOVOUIO VA ETTIKOIVWVOUV HE TOUG TTEAATEG TOUG Kal Ol
va Toug Bewpouyv dedouévoug.

4) Tnv_oIKOVOoUia TwV TTEAQTEIOKWY OXEOEWV: AIYEC €ival oI E€TTIXEIPAOEIG
TTOU KATAVOOUV WE Trolov TPOTIO Kal Péoa amd TTolo0 KavaAl Ba
d1aBécouV Ta XPHMATA TOUG YIA MIA ETTIKOIVWVIOKK] TAKTIKH.

5) Tnv_ammoTiynon Twv _TTEAATEIOKWY OXE0EwV: N owoTi 0O1dbson
XPNUATWY O€ ETTIKOIVWVIOKES TAKTIKEG EEAPTATAI AUECA ATTO TOV TPOTIO
ME TOV oOT0i0 n e€mixeipnon amoTiyd Ta  ammoTeAéopaTa  HIAG
ETTIKOIVWVIAKAG OTPATNYIKAG, MEOA ATTO TA OIAQPOPA KAVAAIQ ETTAPNG PE
TOUG TTEAQTEG.

6) Tnv xprRon eCWTEPIKWY TTNYWV TTANPOQPOPRIAC: N TTANPOPopia TTou gival
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d1a8€a1un eite atTd TPITOUG £iTE ATTO AOYIOUIKO TO OTTOI0 AVAAUEI TN
OupTTEPIQPOPG TTEAATWYV OTO AIadIKTUO, ITTOPET va aTTodeIXBEi Xprioiun
oTNV TTEPAITEPW KaTtavonon Twv TreAatwyv [Kotravog 2000].

Eg@ooov n emxeipnon €g¢etdoel Ta (NTAUATA TTOU ava@Eépdnkav, UTTOPE va
emmevduoel Tdvw o€ pia Auon CRM, n otroia Ba KAAUTITEl TIG TTAPATTAVW
opacTtnpidtnTeG. Opwg TIpIv TTpofei OTnv ayopd Kal uloTtroinon  €vog
ouoTthparog CRM, tTpétrel va €XEl hIa 0aPn €IKOVA yIa TO KOOTOG UAOTTOINONG
Kal EQAPPOYAG EVOG TETOIOU OUCTAUATOG.

Emkparei €vag pubog yia 1o KOOTOG UAOTTOINONG KAl EQAPPOYAG EVOG TETOIOU
ouoThuarog. Emkparei évag pubog, 1diaitepa otnv €AANVIKN ayopd, OTI JIa
Aoon CRM ceival 1diaitepa akpiBA. H aAABsia gival To KOOTOG UTTOPEI va €XEI
ONUAVTIKOTATEG ATTOKAEIOEIS. YTTAPXOUV OPKETA ONPAVTIKA OnuEia 1a OTToia
KaBopifouv To KOOTOG EVOG TETOIOU OUCTAMATOG.

lMaoyoémouAog., 2003 http.//www.go-online.gr/ebusiness/index.htm

4.3 PAXEIX XXEAIAXMOY-YAOIIOIHXHE CRM

To emmdéuevo oTddIo £xel va KAVEI PE TNV TEXVOAOyia, n OTToia OTTOTEAEI TO
avaykaio epyaAegio yia Tnv uAotroinon kai uttooTApIEN wiag CRM 1rpooéyyiong.
H cuppeToxn eTmIAEYPEVWV OTEAEXWYV TNG ETTIXEIPNONG OTN dladikaoia €TTIAOYAG
evog ouoTthpatog CRM e€ao@alidel T0 owaoTd KABOPIOUSO TwV avayKWV TNG
ETTIXEIPNONG, EVW TTAPAAANAQ, TTPOWOEI TNV CuveEpPyaaia Kal TNV atrodoxr Tou
VEOU OUOTANATOG.

Metd 1O OTAdIO TNG OPYAVWTIKAG UTTOOOUNAG Kal atrd Tn OTIyhr) TTou Ba
kKaBopioBouv N Oudda uAoTTOINONG TOU £PYOU KAl O1 ETTIXEIPNMATIKEG AVAYKEG.
Emiong mrpémel va emAeyei To katdAAnAo software CRM, kaBuwg kail va opioBei
N TEXVOAOYIKI UTTOBOWUN TTOU QTTAITEITAI TTPOKEINEVOU VA TO UTTOOTNPIEEL.

H emAoyn Tou kardAAnAou software mepIAappdavel Ta e§ng oTadia:

1. ZwoTh MNMAnpo@dépnon: H dnuioupyia kKai cuviApnon oxéong PE Tov
TeAATN BacileTal 0T CWOTH Kal €TTAPKR TTANpo@odpnon yia K&Be évav
gexwploTd. To software 1o otmoio Ba €mMAEEeEl N eTTiXEipnon Ba €xel oav
oTOéX0 TNV  Kataypa@r), avaAucn KAl avaocuykpodtnon - Tng
TTANPOPOPNONG HE ATTODEKTEG TOUG QVOPWITTOUG TOU HAPKETIVYK.

2. OpIoUOG £TAIPIKAG OQAIPIKAG oTpaTNYIKAG: To CRM xwpilsTal o€
Tpia TuARuarta: 1o Asitoupyikd CRM 10 otroio diaxeipieTal rapayyeAieg,
10 avaAuTiké CRM 110U €X€1 WG OTOXO TNV UTTOOTHPIEN TWV ATTOPACEWYV
kKal To CRM 1ng aAAnAeTTidpaong 1o OTTOI0 ava@EéPETAl OTNV OXEON ME
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Toug TIEAATEG péoa ammd OAa Ta kavaAAdia  emmikoivwviag. [TAéov,
uttdpxouv software TTou KAAUTITOUV éva 1 Kal TTEPICOOTEPA TUNAMATA
Tou CRM, aAAd TTOAU duokoAa va utrdpxouv OAa o€ éva, Kal av
utTdpxouyv, Ba eival apkeTd datravnpeod yia TnV €TTIXEIPNON va KATAPUYEI
o€ dia Tétola Auon. ' auTd n mmixeipnon Ba TTPETTEl va ATTOQPACIiOEl TTOI0
TOUEQ EXEI TTEPICOOTEPO AVAYKN: TOV TOMEQ ETTAPNG TTPIV TNV TTWANON,
TRV id1a T dladikaoia TNG TTWANCONG A TNV PETA TTWANCN €CUTTNPETNON
Kal ETTIKOIVWViIQ.

3. Zuvepyaoia pe €181IKkoug: H ouvepyaoia pe eTaipie¢ cupfouAwv CRM,
BonBasl 1600 oTn dnuioupyia oTpatnyikng CRM 600 kal oTn owoTh
emmAoyr Tou software TTou TTpayuaTIKA XEEIAZETAI KOl TNV EVOWNATWON
TOU PE Ta AdN UTTAPXOVTA CUCTAUATA TNG ETAIPIOG.

ETtriong,KpiveTal OKOTTIUO va €EETAOTEN TI XPEIAZETAI ATTO TTAEUPAG TEXVOAOYIKAG
uttodoung. To CRM atraitei éva ouyxpovo Call Center yia Tnv apuOVIKN
OlaXEipION TWV EICEPXOUEVWV Kal £CEPXOMEVWV KANOEWYV. A TO XTIOIJO TOU
TTPO@IA Tou Kepdo@Opou TTEAATN aTraiteital €va ouotnua Data Warehouse,
TTOU Ba ATTOTUTTWVEI T CUPTTEPIPOPA, TIG ETTIOUMIEG Kal TIG TTPOTIMACEIG TOU
TEAATN KABWG €TTionNg Kal oToIxeia ammd Tnv amobnikn kal 10 ouoTnua
TTapayYEAIWYV yia TNV APECH €CUTTNEETNON TOU TTEAATN.

Metd ™ @Aon dnuioupyiag Tou TTANPOPOPIOKOU CUCTHAUATOG OKOAOUBEI n
@acn Tou agopd oTn XPron AOYIoPIKOU avaAuong Kal TUNPATOTToIiNONG NG
ayopdg, To o1roio Ba BacifeTal oTov OYKO TWV OTOIXEIWV TTOU aPOPOUV GTOUG
TEAATEG — KAl T OTTOIQ UTTAPXOUV ndn oTo TTANpoopIakd cuoTnua. Méow
OTATIOTIKWY KAl GAwv  peBOdwvV avdAuong, Omwg pPEBodOI TTOU  POG
EMTPETTOUV TN OnuIoupyia TTOAUTTAOKWYV epwTriocwyv oTn Bdon dedopévwv
(OLAP) | peBbddwv 10U Pag ETTPETTOUV TNV £EO0PUEN ABEATWVY CUOXETIOEWV
(Data Mining), eivai duvaTti n BEATIOTN avAAuon TUNUATOTTOINON KAl TIPOPRAEWN

NG ayopag Tng TmxXeipnong.

To emmépevo oTAdIOo €ival N UAOTTOINON TNG PNXAVAG EATOUIKEUONG TNG
ETTIKOIVWVIOKAG TAKTIKAG. NMpoidvTa, uTTNPETiEg Kal ETTIKOIVWVIQ gival duvaTtov
va OTOXEUOUV 0€ KABe TTEAATN LeXwPIOTA, HECW OIABIKACIWY KAl HOVTEAWV
TTou Baagifovtal aTnVv TTANPOQPOPIa TTOU £XOUE YIa KABE TTEAATN.

To T1étapto OTAdIO QYOPA OTn dnuIoupyia TNG PNXAVAG ETTIKoIVwviag. H
MNXavA auTh TTPETTEl va TTaPEXEl TN duvaTOTNTA OUVEXOUG OAANAETTIOpaong
METALU TreAaTwyv Kai emxeipnong. H aAAnAettidopaon aut &€ Ba mrpétrel va
Baoietal o€ éva p€oo Kal pévo. Av Kal To dIadikTuo €XEl XapPAKTNPIOOE w¢ TO
OIKOVOMIKOTEPO HUECO ETTIKOIVWVIAC, KAVEIC OE UTTOPEI va BpioKeTal 0€ auTO O€
oAonpepn Bdon, omrdTE KAl O TTPOCAVATOMICUOG TNG ETTIKOIVWVIOG &€ UTTOPEI va
Baoiletal yévo ¢’ autd. Mia oAoKANPwUEVN PNXavA ETTIKOIVWVIAG TTPETTEI VO
gival avoIXTA OTnV ApXITEKTOVIKA TNG, WOTE va utrooTnpidel 600 10 duvaTto
TTEPIOTOTEPA KAVAAIQ ETTAPNG ME TO TTEAATN.

TeAeutaio oT1adio otnv uhotroinon yiag Auong CRM egival n gnxavh Twv
ouvaAAaywyv. Autr) Ba TTpéTel va eMTPETTEl TRV avTaAAayr TTANPOPOpPIag
METAGU €TTIXEIPNONG KAl TTEAATN, KAl AuTd BIOTI N TTANPOYOPIa TTOU TTapAyETaAl
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Katd Tn ouvaAAayrp atroTeAEl  onuUAvTikO  KOUMATI  ava@opdg yia  TO
TTANPOQOPIAKG CUCTNUA TTOU OIABETEI OTOIXEIA TWV TTEAATWYV TNG ETTIXEIPNONG.
‘ETO1, TO TTANPOQOPIOKG CUCTANA TTOU XPNOIMOTTOIEITAl YIa TV KATAXWwPENon
TWV OTOIXEIWV TWV TTEAATWYV TTAPEXEI TN dUVATOTATA CUVOAIKNG AgITOUpYiag,
T600 OTO TTAPADOCIAKO OCO0 KAl OTO NAEKTPOVIKO KATAOTNUA. [TCEAEKOTTOUAOG,
2001].

lNa TN dlI0o@ANION TWV ETTIXEIPNPATIKWY TTAEOVEKTNUATWY Eival ONUAVTIKO N
ETTIXEIPNON VA TTPAYUATOTTOINOEI TOUG AVAAOYOUG EAEYXOUG KAl TIG ATTAPAITNTEG
OANQYEG OTA EPYOAEIQ-EQAPUOYEG, £TOI WOTE N ATTOO00N TOU CUCTHUATOG VO
gival emlupunT.

KE®AAAIO 5 0@£An E-CRM - [ToAvmAokotnta - Epsuvntikég
Ipoocyyioeig - E-CRM yux Tti¢ Mikpopsoaieg Emuyeip)oeig

5.1 ISwaitepa O@éAn e-CRM

To CRM é€xel avarrtuyBei Babuiaia wg pia dpactnpidtnta Tou dnuioupyei agia
O€ OTTOI0ONTTOTE OPYAVICHO, OEOOPEVOU OTI TTPOCPEPEI TTOAAG OPEAN.

MpwTa, N QUON autoU TOU CUCTAPATOG ETITPETTEI TNV €EOPUEN TTEAATEIOKWYV
oedopévwy ammd OAa Ta onueia aens. Autd onuaivel TR CuAloyr, Tn
ouoTnUaTOTIOINON, TNV €AoY, TO Ouvduaoud Kai TN JdIavoun TwV
TTANPOQOPIWV KAl MPTTOPEI va AABEl TN HOPQr) €vOG QATTEPAVIOU TTOOOU
TTANPOPOPIWV KABE TUTTOU, TTOU APOPOUV TOUG TTEAATEG, OTTWG Ol TTANPOPOPIES
Tou TrEAATn  (TTPOOWTTIKA Kal  OToIXEid ouvaAAayng), vyia Tov TTEAdTN
(TTAnpoQoOpieg TTPOIOVTWY / UTINPECIWV KAl OpyAvwong XPAOIMEG aTTd TOV
TTEAATN) Kal a1rd TOoV TTEAATN OTTWG KaTayYEAIEG, TTPOTACEIG, ACILOEIG K.ATT.
(Chung-Hoon Park 2003).

Me auTd TO €iD0G BEDONEVWV, O OPYAVIOUOG UTTOPEI VA TEUVEI TN OUVOAIKA
ETEPOYEVN ayopd o€ opoloyeveEig opddeg, BAoel TNG onuaaciag TTou diveTal ATTo
TIG QVTIAAQWEIG TWV KATAVAAWTWVY YIa Ta oQEéAN TTou AauBdvouv, Katd TpoTTIo
akpIBf Kal TToAU Xproiyo. Mtopei etmiong va TTpocdlopicel TNV TPEXOUCQ
OUUTTEPIPOPA  TwV  TTEAATWV atrd TV AmTown TG MOKPOXPOVIOG
a1rodOoTIKOTNTAG TOUG Kal, atmd Mia TTPOOTITIKY) MAPKETIVYK, MTTOPEI  va
ATTOKAAUWEI Kal va dnuIoupynoel akpiBr TTIPORAETITIKA TTPO@IA TTEAATWYV, TTOU
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va OTOXEUOUV OTOUG KOAUTEPOUG TTEAATEG Kal TTOU  OIEUKOAUVOUV TN
METAXEIPION TWV TTEAQTWV OE UEPOVWHEVO ETTITTEDO, OIATNPWVTAG £Va APECO
apxeio Twv ouvaAaywyv diaxpovikd (Sheth kar Sisodia, 1995).

Otmrwg avayvwpiletal eupéws (Shwu-Ing Wu, 2001), n katdrunon o@eAwv
MTTOPEl va XpnolyoTroinBei atrd Kolvou ME TIC OXETIKEG WETAPRANTEG, OTTWG
UTTOTIBETAI OTI €ival n  €TAIPIKA 1 TIPOIOVTIKY TTiOTN, O AVTIAQYEIG, Ol
TTPOTIMAOCEIG METAEU TWV TTEAATWV Kal N TTpoBeon ayopwyv. ‘Eva T€T010 oUCTNUA
OXl MOVO JTTOPEi va TTAPACXEl TTAVOPAMIKY ATTOWn TWwV TTEAATWY, MECW TNG
oKIaypa@nong Twv TIPOPIA  Toug, aAANG Trapayayel  €Tmiong  TTPOTUTIA
OUNTTEPIPOPAG TTEAATWV Kal TTPORAETTEI TIG TTIOAVEG EVEPYEIEG TWV TTEAATWY,
Baoiféuevo oTa TTPOTUTTA TTOU TTPOKUTITOUV, OTTWG TTAPAdEIYHNATOS XAPIV VIO
ayopéG (ouxvoTnTeG, TUTTOI TTPOIOVTWY), ATTOOTACIA, K.ATT.

AUTO emTPETTEl OTOUG OIEUBUVTEG KAl TO TTPOCWTIIKO va @QPOVTICOUV TOUG
TEAATEG PE TO OWOTO TPOTTO (Xu Kai Walton oeA. 968). ATTO TNV TTPOOTITIKA
TWV TTWANRoewv, ol Aloeligc CRM augdvouv Tnv atrodoTIKOTNTA TOU KUKAOU
TTWARCEWY PECW TWV OIAdIKTUAKWY TTAPAYYEAIWY, Kal £T01 TO €000a Kal TNV
atrodoTIKOTNTA TNG €TaIpiag. AAa o@éAn TepIAappBdavouv Tn duvatdTnTa
e€aopaiiong IKAVOTTOINUEVWV Kal EUTUXIOPEVWIV KATAVAAWTWYV,
TTPOCPEPOVTAG UYNAS ETTITTEDO UTTNPECIWY KAl UTTOOTAPIENG, auEavOuevo

TTO000TO TNOTNG Kal d1atTApNoNG TTEAATWY, HMEYOAUTEPN ATTOOOTIKOTATA KOl
peiwon datravwy diavoung (Scullin 2002, Fjermestad kaiRomano, 2003).

O1 Xu kar Walton (2005) otnv Ttetpdxpovn €peuva Toug (2001-2004)
ouvowifouv Toug Adyoug yia Tnv epappoy Tou CRM, mmpoodiopiloviag Toug
OKOAOUBOUG TTAPAYOVTEG YIO TOUG OPYyavIOUOUG TTOU KIVOUVTOI TTPOG TNV
TexvoAloyia CRM (katd tn ocipd otroudaidtntd Toug yia 1o 2004):

BeAtiwon Tou emITTEDOU IKAVOTTOINONG TTEAQTWY,

Mapoxn KAAUTEPWY OTPATNYIKWY TTANPOQOPIWV OTIG TTWAAROCEIG,
OTO MAPKETIVYK, OTN XpNHaToddTnon,

2UYKPATNON TWV UTTOPXOVTWYV TTEAQTWYV

MpooéAkuon vEwv TTEAATWV

BeAtiwon Tng diaxpovikng agiag TeAaTwy.

Meiwon K6OTOUG.

N =

o gk w

Y110 110 TIG AVWTEPW TTEPIOTACEIG, DEV €ival EKTTANKTIKO VA AVAUEVEI KAVEIG va
0cl oTo MEANOV TTOAAEG TTEPICOOTEPES ETTIXEIPAOCEIC VO KIVOUVTAI TTPOG HIA
OXECIOKN TTPOCEYYION, €YKATAAEITTOVTIAG Ta  TTAPAdOCIAKA CUCTHPATA
MAPKETIVYK, Kal uloBeTtwvtag 1o CRM, 6TTwg autd "tpogodorteital amd Tnv
avayvwpion OTl Ol HAKPOTTPOBECUES OXETEIG UE TOUG TTEAATEG €ival Eva atrd Ta
ONMAvVTIKOTEPA  CNTAMOTA  €VOG  opyaviopou Kal 6Tl Ta  TTANPOQOPIaKG
utTooTNPICOMEVA CUOTANATA TTPETTEI va avaTTuxbouv yia va diatnprjoouv TV
kThon reAatwyv (Gurau, 2003).

AuTO €gnyei yiati évvoleg OTTWG Ta TTPOAvVAPEPOEVTA  OTOIXEID MiyHOTOG
MAPKETIVYK (TTpOIdV, BEon, TIuA Kal TTpowdnaon), av Kai 6Aol CUP@WVoUV OTI
ouvexifouv va diadpapartiouv €vav onuavtikd poAo otnv KAAuyn Twv
IDINITEPWYV ATTAITACEWY TWV KATAVOAWTWYV, TTPETTEI VA ATTEIKOVICOUV ETTIONG TNV
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QAVAYKN MIOG EVOWMNOTWUEVNG €0TiaoNg 0TV AAANAETTiOpacn TTEAATN - €TAIPIAG
(Gurau, 2003), kdvovrag Tn Odlagopd Tou TIPOGOBETOU, TTEUTTITOU, "TT"
(eTreepyaoia TTANPOPOPIWYV), TO OTTOIO AVTIOTOIXEI OTNV TTEPITTAOKN AUCN TOU

e-CRM (BPEXOINOYAOZ, 2005).

Méxpl 1To16 onueio n euvoikh TTpoodokia yia To Kivnua Tou CRM ptropei va
atrodeIXOei peaNIOTIKI) 0TO PHEAAOV, Kal UTTO TTOIEG TTEPIBAANOVTIKEG CUVONKES N
TTPO0dOG TWV OIAPOPWY BNUATWY MPETALU Twv OUO HOPPWV HAPKETIVYK —
OUVOAAGKTIKO Kal OXEOIAKO - Ba TTpaypaTotroindei, ival éva Kpioluo B€ua oTo
oTT0i0 OV PTTOPEl Va B0BEi pIa EUKOAN atTavtnon.

AUuTl TN OTIYPR, UTTAPXOUV OKOUA  ETTIXEIPAOEIG TIOU  AVATITUOOOUV
OpacTnPIOTNTEG 0€ TTOAAQTTAEG QYOpPEG Kal XPNOIKMOTTOIOUV dId@opa KavaAia
ETTIKOIVWVIQG Ta OTToia cuoxeTiCovTal, £va YEYOVOG TTOU UTTOPEl va AngBei wg
EvoeItn OTl ol dUO POPYEG WAPKETIVYK (OUVAANOKTIKO Kal oXeolakd) dev gival
TENIKA apoIBaia aTTOKAEIOPEVEG.

To oxemikad atrpOBAETITO PHEANOV €xel NON emBERaAIWOEI aTTd TIC ATTOYEIG TTOU
EKQPAOTNKAV ATTO0 TNV  OTTOKAAOUMEVN €peuvnTIK “deCapevr) okéwng”
avo@epOueVn O OKTW OXETIKA oevdpia (Veloutsou, Saren, Tzokas, 2002)
QUTAG TNG aBeBaldTNTOC.

Ev mdon trepimtwoel, agifel va avagepBei 0TI 600 UTTAPYXOUV ETAIPIEG TTOU
AVATITUOOOUV KAVOVIKA OpaoTnpIOTNTEG O TTOAAATTAEG AYOPEC KAl OXETIKA
KavAaAIla  €TTIKOIVWVIOG, Ol avwTépw OUO HOPPEG MAPKETIVYK Ogv  gival
ammapalTATWG auoiBaia atrokAeidueveg (Veloutsou, Saren, Tzokas, 2002).

5.2 [loAvmAokotnTa e-CRM

Omwg 10 e-CRM éxel amodeixBei éva véo, TTOAUdIAOTATO KOl OUVOETO
kataokevaopa (Luck , 2003), @IATpdpovtag OAeg TIG OpacTnEIOTNTEG TNG
ETTIXEIPNONG KAl TIG ETTIXEIPNOIAKEG OIAdIKAOIEG, OTTWG TO MAPKETIVYK, T
ouoTthpara TI, TIG TTWAACEIG, KAl TO OTPATNYIKO TTPOYPOUMOTIONO, WTTOPEI
eUAoya va utroTeBei OTI oTnv TTEPiodo TpIv atmd 1o 2000, dev uTTripxav TOCOI
TTOAAOI D1EUBUVTEG OTTWG CHEPA, TTOU VA £XOUV TN yVWaon Kal TRV KaBodriynon
(A TV eutmepia) yia va €QAPPOCOUV TO OUCTNPO  ATTOTEAECHOTIKA KOl
a1rodoTIKA. ETTopévVg, eV gival TOOO EKTTANKTIKO TTOU TA ICTOPIKG OTOIXEIA IO
TIGC €TevdUOeIC OoTa TTpoypdupara Aoyiopikou e-CRM Tmrapoucoidlouv Tnv
TTAEIOYN@Ia TWV KUPIWV ETTIXEIPACEWY OTIG BIAQOPETIKEG Xwpes (HIMA, AyyAia
K.ATT..) va €XEl QVTILETWTTIOEI pEYAAa TTpoBAAuaTa KaTd Tn SIGPKEIQ EKEIVNG TNG
TEPIGOOU.

Mapadeiypatog xapiv, n Forrest Research (1998) avépepe 611 éva TTOCOOTO
70% 1wV g@apuoywv CRM éxavav xpripara, o Ouihog Gartner (Patton, 2001
TTou avagépetal atmd Toug Fjermestad kai Romano, 2003) £€6cige Omi
TEPICOOTEPA ATTO TA MICA OAWV Twv TTpoypapudTwy e-CRM dev avauevoTav
va mTapayel éva petrproigo ROI, evw n peAéTn Twy Bain kai Co (Patton, 2001
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TTou avagépetal ammd Toug Fjermestad kai Romano, 2003), ammokdAuwe OTi
19% Twv xpnotwv CRM atro@doicav va OTaPaTrioouV Ta TTpoyPAauuaTa
e-CRM Touc.

Etiong, 0Tmwg onpeiwveral armmo toug Adebanjo (2003) kai Early (2002), To

75 - 85% 1wV epapuoywv CRM atrotuyxdvouyv, evw n €pguva Tou Bain yia Ta
dloikNTIKA  gpyaAcia Tagivopnoe 1o CRM oOTa Tpia KATWTATA VyIA TNV
IKQvVOTToinoN a1rd Ta 25 M0 dNUO@IAN dIoIKNTIKA epyaAcia. ETriong, ouuwva
Me TOVv Rigby «kai Aoimmoug (2002) kai tov Kehoe (2002), 20% Twv
ETTIXEIPNOIAKWY avwTEPWV UTTAAAAAWY uTtooTnpiouv OTI O TTPWTOROUAIES
CRM é€xouv BAdyel TIG ox€oelg TTeEAaTwy (OAa avagEpovTal atro Tov

Adebanjo, 2003).

MeTagU Twv AOYywV aTroTuxiag, JEXPI TO onueEio TTou auTh n agloAdynon IoXUEl
Kal onuepa, o Strauss kai Aoitroi (2003) ava@épouv TO yeyovog OTI Ta
mpoypduuata CRM civar  &ieioduTikd, oAAG  TTapaTtnpouvTal  €AAEIYN
dlopaTIKOTNTAG TTOU va TAIPIAdel OTNV  KOUATOUPO KABe  ETTIXEIPNONG2,
UTTEPEKTIUNON TWV apPXIKWV TTPOCOOKIWY KOl UTTOTIUNON TWV  OXETIKWV
daTTavwy eTTEVOUONG.

AIGQOPES TTEPITITWOIOAOYIEG TTOU avaAauBavovTal TTpooeaTa ETTIRERAIWVOUV
QuTéC TIC €gnynoeic. H atrotuxia va eAaxiotorroinBouv o1 TTapAyovTEG
avtioTaong (TTapadeiyuarog XApIv e TNV KATAPTION KOl TV EKTTAIOEUCN TWV
XPNOTWV) dlaTNPWVTAE Ta UWPnAd TIPOTUTTA  XPNOTIKOTNTAG (ME TN
XPNOIMOTTOINCN TTIAOTIKWY TTPOYPAUMATWY Kal TN dIGPOP@WOn TTPWTOTUTIOU)
OupBdaAel emiong o€ TTOANEC QTTO €KEIVEG TIG TTEPIOPICPEVES TTEPITITWOEIG
EMMTUXOUG €QapUOYNS (OTTwG avaAueTal TTepaITépw aTrd Toug Fjermestad kai
Romano, 2003).

H damown 61 1o CRM ¢givalr pévo texvoloyia, wg TAKTIKA 6a Pmmopouce va
dwoel hIa akoun €gnynon yia Tnv amotuxia (Xu kai Aoitroi, 2002). Ao tnv
AAAN TTAeupd, o MtmoATov (2004) TrpdTeIve OTI N EQAPUOYR MTTOPEI va ATTOTUXEI
€TTEION Ol OPYAVIOUOI ATTOTUYXAVOUV VA UIOBETACOUV Hia 0a®r OTPATNYIKA Kal
ATTOTUYXAVOUV VO KAvOuv TIG KOTAAANAEG QAAQYEGC OTnNV  ETTIXEIPNOIAKA
diadikacia Toug. O1 Xu kar Walton (2005) trpoteivouv OTI TO TTI0 KOIVO
EAATTWPO EVOG OpyavIOPOU €ival va €0TIACEI OTNV TEXVOAOYia OTNV TTopEia
epappoynig Tou CRM, kai va atrokAgiogl Toug avBpwTroug, Tn dladikacia Kal
TIG OPYAVWTIKEG AAAQYEC TTOU ATTAITOUVTA.

Etropévwg, n Onuioupyia €vOG YVWOIOKEVTPIKOU OpyavIoPoU OTTaITEl Tn
ouveIdNTOTTOINCN KAl TNV UTTOOTAPIEN TWV AVWTEPWY OTEAEXWY, KAl TIG AUCEIG
TTou Trapéxovrtal atd TN Biounxavia TIT, aAAG KupidTEPA TIC OPYAVWTIKEG
aAAQYEG.

Mpétrel va avayvwplioTel 0TI n TTEPIOdOG TWV TTPONYOUUEVWY ETWV ATAV
avaTTOQEUKTA, UTTO KATTola €vvold, TIEIPAMOTIKA KAl KOTAOIKAOMEVN VO
TTapayayel @Twyd atroteAéopara, Aaupavovtag etriong utrown o1 10 e-CRM
gival pia PakpotrpdBeoun €mévoucn Kal UTTO QUTAV TN HOPQr N OIKOVOMIKA
amoédoon NG dev PTTopEi va avauévetal Bpaxutmpdbeoua (Sweat 2001, 1TOU
avagépeTal atro Tov Xu 2002).
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2€ OUVEXEIQ auToU, PTTOPEI va UTTOTEBEI £TTioNG OTI yIa éva KAIVOTOPO oUoTnua
oTTwg 10 e-CRM utAp&e kAT cav pia TTpoéwpn “evBouoiwdng” TTePiodog
MEPIKWYV TTOAU QVACUXWV ETTIXEIPACEWY VIO VA €100XB0UV PETALU TWV TTPWTWV
oTnv ayopd véag TeXVoAoyiag evog TETOIOU OKPIBOU TTOKETOU AOYIOMIKOU, O€
Mia TTpooTrdBcia va eKPETAAAEUBOUV TOV TTPOKTIKO KavOva “OTI Ol TTPWTEG
ETTIXEIPNOEIG KEPOICOUV TA XPAMATA”, TTPOTOU OKOMPN KATAAGBouUV TTpayuaTika
TTWG auti N AUCN PTTOPEI va KAVEl OTTOIAdATIOTE OUCIAOTIKA dlapopd yia TNV
ETAIPIA TOUG A TTPOTOU VA TTPOETOIJACTOUV TTPAYUOTIKA YA QUTAV

lNa va amro@uyouv TIG ATTOTUXIEG KATA TNV epappoyr Tou e-CRM, £1Tpette va
¢odéWouv Xpodvo oe oTpaTnyikd oxediaoud, dedouévou 61 To CRM TrpéTTel va
QVTIMETWTTIOOET WG PIA ETTIXEIPNOIAKA OTPATNYIKA TTOU XPEIACETAI TTPOCEKTIKO
oxedlaouo ( Xu 2002).

* http://www.forrestresearch.com/?page=operations

*¢kBean 1n¢ IBM (2001) perarpémel 1a KAAooikG@ 4Ps o¢ “MPOTIUACEIS, TTPOTEPAIOTNTEG,
ouvarornra, ammodorikotnta”. Mia dAAn Tporrorroinon, oAU aAaidtepn, Tou yiverar amé Toug
Booms kai Bitner to 1981 [avagepdusvog amé tov P. Singh , 2003] yiverair e tnv mpoobnkn
ora téogogpa Ps amd tnv mapadooiakn Bswpia uiyudtwy UGPKETIVYK, TPIWV TTPOCOETWY
(GvBpwrrol, QUOIKG oToixEia Kal diadikaoia).

*KaBopiouévn amré tov Peck (1999) w¢ BabU dypago ouoTnua Twv Koivwv aélv Kal Twv
Kavovwv uéoa o€ uia opydvwon. EvaAAakTikda, n KouAtoupa Tou opyaviouoU kaBopilsral amro
Tov Borgatti (1997, avapepduevog amd rous Corner kai Hinton 2002) w¢ KOIVES TTETTOIONTEIC,

5.3 Epsuvntikég lIpooeyyioeig oto e -CRM

O1  T1epdoTieg  duvatdOTNTEG  TTAPAUETPOTIOINONG TWV  TTANPOPOPICKWY
OUCTNUATWY UTTOOTAPIENG TWV OXECEWV TWV ETTIXEIPNOEWV PE TOUG TTEAATEG
TOUG (EMIXEIPAOEIS H/KAI KATAVOAWTEG) TTPOOPEPOUV €va EAKUOTIKO TTEdIO
épeuvag 1600 yia TNV akadnuaikn KovoTnTa 600 Kal YIa TOUG ETTIXEIPNUATIKOUG
QVOAUTEG.

Ta ouotuaTa NAekTpovIKAG diaxeipiong oxéocwv TeAaTwy (eCRM systems,
electronic customer relationship management systems) épxovrtal va dwoouv
A0oe€Ig o€ TTPOBAAMOTA TTOU AQOPOUV OTIG OXECEIG ETTIXEIPNONG-TTEAATN, aAAG
Kal va TIPOOQEPOUV VEEC OuvVaTOTNTEG avaBAadBuiong Twv TTAPEXOUEVWV
UTTNPECIWY TTPOG TOUG TTEAQTEG.

H emxeipnuaTtiki dpactnpeidtnta, 1060 atmmd Tnv TTAEUPd Twv TTPONNBEUTWYV
CRM Auocewv 600 kai atrd Tnv TTAEUPA TWV ETTIXEIPHOEWY, Ol OTToiEG dIaBETOUV
1l TTPOKEITAI VO UIOBETACOUV OTO APECO PMEAAOV TETOIO CUOTAUOTA, BPioKETAl O€
IKOVOTTOINTIKO BaBuo, 6oov agopd o€ OEiKTEG TTOU QVTIKATOTITPICOUV TOV
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BaBud TNG OXETIKAG KIVATIKOTNTAG. H avTtioToixn €peuvnTiky dpacTnpioTNTA
TTPOOTIABEI KAl QUTA PE TN OEIPA TNG VO TTPOCEYYIOEl TO CUYKEKPIPNEVO BEUa
atro OIAPOPETIKEG TTAEUPEG, TTPOCPEPOVTAG XPNOIUA €upriuaTa BewpnTIKNG
OUVEIOQPOPAG OTNV  UTTApXouoa yvwon aAAG Kol TTapoxns  XPAoIHwVY
TIPOTACEWYV TTPOG TIG OIOIKNOEIG TWV ETTIXEIPHOEWV (Mmanagerial implications).

5.3.1 e- CRM KOl CUUTIEPLPOPA KATAVAAWT

"Eva akoua evdiagépov epeuvnTiKO TTEDIO aOXOAEiTal e TN dlgpelvnon TWV
OX€0EwWV TIOU UTTApYouv avaueca oto e - CRM kai o€ PeTaBANTEG TNG
OUMTTEPIPOPAGS TOU KATaVAAwTH (IKavoTroinon, avTIANTITA TTOIOTNTA UTTPETIAG,
gEUMoTOOUVN, TIiOTN, dI1ATPENON, OouxvOTNTA ETTIOKEWEWY KOl  Ayopwyv,
TTWANCEIG, TTPOBETEIC KG).

H eiocaywyn e-CRM TrpakTikwy Onuioupyei véa Oedopéva oTov TPOTTO
METPNONG TWV OXECEWV QUTWV TIPOG TNV KaTteuBuvon Olepelvnong Twv
emMOPAcewyV TToU €xouv ol evépyeleg e-CRM oTn cuutrepIpopd KaTavaAwTH.

270 TTAQiO10, AOITTOV, OXETIKWYV EUTTEIPIKWYV TTOOOTIKWY EPEUVWIV ETTIXEIPEITAI N
eCaywyn oupTTEPACUATWY, 600V apopd oTov TPOTTO Kal Tov BaBud TTou 1O e-
CRM emnpeddel e€aptnuéveg PETARANTEC OUUTTEPIPOPAS KATAVOAWTH. AUTO
MTTOPEI va Yivel JEOW OCUPTTEPOCUATIKWY EPEUVWV, Ol OTTOIEG TTAIPVOUV TN
HOP@N TTEPIYPAPIKNAG 1 AITIOAOYIKAG £pEuvag. AvTioToIXa, TTAPEXOVTAI XPHOIUES
TTANPOQOPIEG OXETIKA PE TNV TTPORAETITIKY duvaun Tou e-CRM oTig emTIPéPOUg
eCaptnuéveg peTaBANTEG, aAAG kal kaBopiletal o PaBudg NG oxéong aiTiou-
aimiatou (dnAadr, katd Tooo 10 e -CRM egival autd 1Tou TTpoKaAei aAAayEG OTIG
eCapTnUéveg PETABANTEG, OTTWG TTX N AUgnon Twv TTWAACEWY 1 N JEiwaon Twv
TTaPATTOVWV).

O1 €peuvec autéc oupBdaAlouv oTn dnuioupyia Kal TRV OAOKANPWHPEVWV
epyaAciwv péTpnong kai agloAdynong tng atmdédoong e-CRM  evepyeiwy
TIPOCPEPOVTAG XPNOIMES TTANPOPOPIEG OXETIKA UE TO "TI KAl yIaTi", GO0V agopd
TAvTa 0T oudnTNOn  TwV  ATTOTEAECPATWY  TTOU  TTPOKUTTTOUV.

H epeuvntikn dpacTtnpidoTnTa TTAvw OTO id10 To e-CRM Aoyiouikd atroTeAei Kal
auTr éva AVTIKEIPEVO 10IQITEPNG ONUACIAG, TO OTTOIO ATTAOXOAEI EPEUVNTEG ME
TEXVIKO KUpiwg background.

MNa tmapddeiypya, n evowpdaTwon Tng MeTABANTAS "0¢on" (location) péow
QVTIOTOIXWV OUCTNPATWY Kal epappoywy (T GPS, GIS kd) atroteAei éva
emmikaipo Bépa 1IdIaiTepNG aiag yia TNV EMIXEIPNUATIKN afloTToinon Twv
ouoTaTikwy oToixeiwv (modules) Twv CRM cuotnudrtwy (11X oTO sales force
automation module).

Etiong, o oxedlaoudg kabetotroinuévwy AUCEWV ATTOOXOAEI évav peydAo
apIBUOG TEXVIKWY TNG TTANPOYOPIKAG, Ol OTT0I0I -0€ ouvepyaaia TTAvTa e 600UG
yvwpilouv o€ BABo0G Ta 1IBIQITEPA XAPAKTNPIOTIKA KAl TIG AVAYKEG TOU EKAOCTOTE
ETIXEIPNUATIKOU KAGOOU- oXeOIAlOUV Kal UAOTTOIOUV EQAPPOYEG, Ol OTIOIEG
TTPOOTTAB0UV va KAAUWOUV HE TTI0 OTTOTEAECHATIKO TPOTTO TIG aVAYKEG KAOE
KAGOOU XwpIoTa.
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5.3.2 [Ipocoxn ota 8edopéva

Evw, Aoimrdv, utrdpxel peyain kivnmikétnta yia ¢ntiuara e-CRM 1600 oTov
ETTIXEIPNMATIKO O0O0 KAl OTOV E€PEUVNTIKO XWPO, TIPETTEI VA TOVIOTEN OTI €va
TTANPOPOPIaKG ouotnua, Oomwg T0 e-CRM, vyia va Asitoupynoel
QTTOTEAEOUATIKA XPEIAZETAI TTPWTIOTWS CWOTH €I0P0N Kal ETTECEPYATia TwvV
OeQONEVWV.

Movo T1OTE N avtioToixn €kpon TTANPOPOPIWY Ba eival e TN oeIpd TNG XPNOIUN
yld TOV OpPYyaVvIOUO TTOU XPNOIMOTToIEl TO €V AOyw TTANpo@oplakd ouoThua.
2UYKEKPIYEVA, TO TI €idOUG OEdOUEVA, PE TTOIOV TPOTTO, UE TI KWAIKOTTOINON Kal
yla 1mo1o Adyo 8a ouAAexBouv (dnAadr), TToIEG €ival O1 EI0POEG TOU CUCTHHATOG)
atroTeAei BEPa KpioIung onuaaciag.

Mépav Twv yvwoTwy epyaAciwv kal peBddwv eiopong otoixeiwv (rx POS
Data, data entry amdé TWANTEG, €0WTEPIKA OTOIXEIQ TNG ETTIXEIPNONG KA),
UTTApXel MEYGAO TTEPIBWPIO  OxedIAoOPOU, UAoTToinong Kai  aglotroinong
d1apopwv AAAwvV TexVoAoyiwyv (TTX retail technologies), o1 otroieg Ba divouv Tn
duvatoéTnTa OTNV £TTIXEIPNON va GUAAEYEl Xprolua Kal agloTroinoiua dedopuéva,
ME a&IOTTIOTO TPOTTO KAl JE EAGXIOTO KOOTOG

Oa mpéTrel, BERaIa, o€ KABE TTEPITITWON VA TNEOUVTAI Ol APXEG TOU permission
marketing yia TN cUAAOY TwV dEDOPEVWV QUTWV. 2TN CUVEXEIA, ME TN XPAON
kataAAnAwv epyaAeiwv Bl (business intelligence tools), Ta dedopéva auta
MTTOPOUV VA YETATPATTOUV O€ TTANPOQPOPIa KAl XPACIKN YVWworn.

H yvwon autr YTTopEi va PJETAQPPOOTEN O€ ATTOTEAECHATIKEG EKPOEG NECW TNG
XPAONG KAIVOTOPWY TEXVOAOYIWY, EQAPUOYWYV KOl CUCTNUATWY ETTIKOIVWVIOG
ME TOUG TTEAATEG (TTY ECATOPIKEUPEVN TTPOWONGCN TTPOIGVTWY KAl UTTNPECIWY O€
ETMAEYPEVA ONUEIQ OTO EPTTOPIKO KEVTPO TNG TTOANG KA).

Emopévwg, éva e -CRM Aoyiouiké pTTopei  ouvhBws va  KAvel TTOAU
TEPIOCOOTEPA TIPAYMATA aTTd auTd TTou TeAIKA eival oe B€on va KAvEl n
ETMIXEipNON, n oTtoia KaAeital va To Ypnolyotroinoel. lMapd Ttalta, TO
evOIOQEPOV  TTOAAWV  €peuvnTWV  €0TIACETAl 0T dIEPEUVNON  KAIVOTOUWYV
TPOTTWYV, ME TOUG OTTOIOUG auTd TO TTANPOPOPIOKG OUCTNUA MTTOPEI va
TPoPodoTNOEI pe ekeiva Ta dedouéva TTou Ba eTTITPEYOUV OTNV ETTIXEIPNON va
aglotroinoel TTANPWG TIC duvATATNTEG TOU.

EEAGAAou, gival KoIva attodekTd OTI N TTANPOoopia aTToTeAE TO "AITTAVTIKG", yia

va ptropéoel va BoUAEWwel n pnxavr) Tou e-CRM pe tov TTAéov aTTOdOTIKO
TPOTT0. H ouveXAG Kal KATAAANAN porp TG TTANPOQOpPIag E€ival, OUVETTWG,
aTmapaitnTn TTEOUTTO0EON YIa va PTTOPECEl N €TMIXEIPNON va EKUETAAAEUTEI
TTAAPWG TIG TTPAYUATIKA €AKUCTIKEG dUVATOTNTEG TTOU TTPOCPEPOUV AUTA TA
ouoTAuaTa AAAG Kal va €10ayAyEl KAIVOTOUESG HEBOBOUG Xprong TOUG.
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5.4 H onpaocia tov e-CRM yLa TI§ MKPOUEGALEG ETLYELPT)CELS

O1rwg akpIBws 0 6pog n-etmixelpeiv dev ava@épeTal TTAEOV aTTAWG oTnv online
ETTIXEIPNUATIKOTNTA, £T01 KAl O OpPIoPOG Tou e-CRM TtrepiAapBdvel TTOAAG
TTEPICOOTEPA ATTO TIG TIPAKTIKES, TO AOYIOUIKO KAl TIG EQaPPOYES Internet péow
TWV OTTOIWV MIA ETTIXEIPNON KATAVOEI KAl EEUTTNPETEI KOAUTEPQ TIG AVAYKEG TWV
TTEAQTWV TNG.

2AMEPO O OPIOHUOC TOU N-€TTIXEIPEIV TTEPIAANPBAVEI, EKTOC aTTd TNV avtaAAayn
TWV ayabwyv Kal Ut peciwv Héow AladikTuou, TNV €EUTTNEETNON TTEAATWY Kal
TNV OI-ETMIXEIPNUATIKA ouvepyaoia. To e-CRM, 710 oToio avamTuooeTal
ETTIKOUPIKA/GUUTTANPWHMATIKA TNG YEVIKAG oTpaTnyikhng CRM uiag emixeipnong,
METAMOPQPUWVETAI OE IO VEA EVOWMATWHEVN online e@apupoyr}, n oTroia
meplAauBavel  avdAuon Tou web, Odlaxeipion Tepiexouévou  (content
management) Kal epyaAeia TTOAUETTITTEONG CUVEPYATIAG.

2AMEPQ oI EpappoyEG e-CRM eTTIKEVTPWVOVTAI O€ PIa TTEPICOOTEPO "OMIOTIKR"
QVTIMETWITTION TWV TTEAATWYV, Kal N Xpnon Twv KatdAAnAwv online TexvoAoyiwv
TIG KOBIOTOUV IKAVEG VA 00G £CA0@PAANICOUV TTIO EUXAPIOTANEVOUG TTEAATEG KAl
KATA CUVETTEIA JEYOAUTEPO OYKO TTWARCEWV.

H gpgavion Tou Internet £édwoe 1o0xupry WONON OTIC MIKPOPETQIES ETTIXEIPATEIC,
OTIG oTroieg OOBNKE n eukaipia va OTTOKTACOUV OUVAMIKY Trapoudia o€
TTaykéopio  eTimedO KAl QvTioToIXou  BEAnVEKOUG  ETTIXEIPNMOTIK
opaoTnpIéTnTA.

Agdopévou OTI TO online KATAVOAWTIKO KOIVO QUEAVETAI OUVEXWG, Ol
ETTIXEIPAOEIS avalnTouV KAIVOTOPEG Kal ATTODOTIKEC HEBOGOOUC TTPOKEINEVOU VO
MTTOpEéOOUV va TO TTpooeyyioouv. MNpdoearteg €peuveg KATAdEIKVUOUV OTI N
ayopd Twv epapuoywv CRM éxouv etiioia au¢non ¢ 1ad¢ns Tou 30%.

O1 emtuxéotepeg e-CRM oTpatnyikég gival autég o1 oTToieg ouvOudlouv TIG
online TTPWTOPROUAIEG TNG ETTIXEIPNONG ME TOUG PAKPOTTPOBECOUG ETAIPIKOUG
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TNG OTOXOUG. Kal avtiBeta 1Tpog Tnv TpéXouod avtiAnyn, autd JTTOopPEi va
EMTEUXOEI Xwpig uwnAf datrdvn xpovou Kal XpruaTog.

MoAovOTi TO online TUAPA PIAG EQAPHOYNG €ival ATTAWG £VA KOPPATI TOU TTACA,
QVAMEVETAI VA YiVEl TTOAU ONUAVTIKOTEPO, OEOOUEVOU OTI TTOANOI KATAVOAWTEG
Xpnoigotroiouv 10 Internet w¢ apyik TNYR yia TIC AYyopEG TOUG, TIG
TTANPOPOPIES KAl TNV £PEUVA.

ZUPQWVA PE QVAAUTEG, TO MEYOAUTEPO TTPOPANUA TTOU QVTIMETWTTICOUV Ol
MIKPDOUECQIEG ETTIXEIPAOEIG Ol OTToiEG AauPdavouv Tn peyaAn atmdéeacn yia
01ebvr) online dpaocTnpioTroinon €ivalr 0 AavBaouévog UTTOAOYIOUOS TwV
IDIITEPOTATWY TWV TOTTIKWYV AYOPWYV, TIG AVAYKEG TWV OTTOIWV £TTIBUPOUV Va
KaAUWouv.

Katd tnv e@apuoyn piag Auong e-CRM, eival onuavTtiké va £XeTe KaTd vou OTI
ol TTEAATEG OAG MPTITOPOUV va TTPOEPXOVTAl ATTO OTTOIOdNTIOTE WEPOG TOU
TAavATN, Kal OTI N YAWOOQ, Ol OUVABEIEG Kal Ol KWOIKEG ETTIKOIVWVIOG
OI0PEPOUV.

Me TNV EVOWNATWON MIAg "eu@uouc” epappoyAS PacIOUEVNG OTIC TEXVOAOYIES
IP, €0¢€ig, WG PIKPOUEDQIOI ETTIXEIPNMUOTIES, UTTOPEITE VO ATTOKOMIOETE ONUAVTIKA
OQEAN, KABWG XTiCeTe OXEO0EIC O€ OTEPEES BATEIC PUE TOUG TTEAATEG OOG: OXETEIG
ol oTToieg Baaciovral OTnN yvwon Tou "molog" €ival o TTEAATNG, "mou" BpioKeTal
Kal "1" xpeiadeTal.

KE®AAAIO 7 EPEYNHTIKOXZ TOMEAZXZ

ENIXEIPHMATIKH ITPAKTIKH XTHN EAAAAA

2tnv EAANGSa , éwg 10 2006, dev cixav yivel afiOAoyec PEAETEC TTOU va
SIAUOPPWVOUV [Ia EUKPIVH EIKOVA yia TNV UI0B€Tnon cuoTnudtwy dlaxeipiong
TWV Ooxéoewv pe Toug TTeEAGTEG (CRM). O1 TrpopunBeuTég TéTOIWV OUOTAPATWY
gixav pia (Treplopiopévn) €IKOVA , N OTTOIO TTPOEPYXOVTAV KUPiwG atrd Tnv
TTANPOPOPNOCN TTOU TOUG TTAPEIXaV oI TTWANTES Kal TO TUANA marketing

To 2006 mpayuatoTroidnkav 2 £pEUVEG JE OKOTTO TNV EEKABApPN aTTOTUTTWON
NG CRM ayopdg otnv EAAGDA, OI OTTOiEC OTN CUVEXEID TTAPOUCIACTNKAV OTA
MEAN TNG OpAdAG EpyaTiag WOTE va TTIRERAIWOOUV TTOIOTIKA TA ATTOTEAEOPATA
TOUG KaI va aTTOTEAECOUV [ia BAcn oulATNONG ETTi TOU AVTIKEIPMEVOU.
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H mpwtn €peuva trpayuatotroindnke amd tov ko. Avopéa [aAavr, peE TNV
XPAON TUTTOTTOINUEVOU EPWTNNATOAOYIOU Kal TuXaia ETTIAOYH EPWTWHEVWY. TO
EPWTNMATOAOYIO OTAABNKE HE NAEKTPOVIKO Taxudpopeio oe 2000 TrepitTrou
ETAIPIEG, Ol OTTOIES IKAvVOTTOIoUCAV TNV TTPOUTTOBE0N UI0BETNONG KATTOIOU
ouoTuarog CRM . Autd fiTav :

» To péyeBog (TouhdxioTov 10 aTopa TTPOCWTTIKO)

> OpyavwuEVo TUAPA TTWARCEWY 1} TEXVIKNG UTTOOTAPIENG (TOUAGXIOTOV 3
ATOPO OTO £€va €€ QUTWV)

» H dpaotnpidotnta (atTokAeioTnKE 0 OTEVOG Kal €UupUTEPOG ONPOOCIOG

TOMEQG , Ol ETIXEIPAOCEIC TOU TIPWTOYEVOUG TOMEQ KABWG Kal
OUYKEKPIMEVA ETTAYYEALATA TTAPOXAG UTTNPECIWY OTTWGS VOMUIKA YPAYEiQ,
IATPEIN KATT)

2UVOAIKA atrdvTnoav 196 etaipieg (TrooooTo TTEPiTTou 10%). Ta dedouéva
OUYKEVTPWONKav Kal £yive eTTeEepyaaia Toug ue Tnv xprion Microsoft Excel kai
Pivot tables.

H deuTepn €peuva TTpayuatoTroidnke etriong atrd tov Ko. Avdpéa Talavr], Tov
AvatmrAnpwTth) Kabnyntj Tou Oikovopikou lMavemoTtnuiou ABnvwyv K. ZTTUpO
fouvapn Kal TNV €MOTNPOVIKA ouvepyaTida Ka. KaAAidTn XardntravaylwTtou
(Ph.D.), ye xprion dopnuévou epwTnuaToAoyiou.

To epwTnUATOAGYIO TV EEAIPETIKA EKTEVEG (TTEPITIOU 12 0eAideg A4 o€ popopn
pdf), petatpdtTnke o€ pop@r .html, amoBnKeUONKE O CUYKEKPIPNEVO server
Tou Oikovouikou [lavemoTtnuiou ABnvwv Kal PTTopoucE va CUMTTANPWOEI
NAEKTPOVIKA ATTO TOV EPWTWHEVO.

Ta dedopéva diarnpouvrtav o€ Baon dedouévwv SQL server otnv otroia €ixe
TpoOoBacn Aoylopikd emeéepyaciag dedopévwy NG SPSS yia Tnv oTaTIOTIKA
emmegepyaoia Toug. O gpwTtwpevog ATav o AlcuBuviic CRM 13 AigeuBuvTtig
MwAAcEWV/MAPKETIVYK 1l KATTOI0 GANO OTEAEXOG TNG ECuttnpéTnong MNeAatwy,
avaAdywe TNG opyavwTiknG BOUAGS TNG KABE eTaipiag.

H culhoyn Twv oToixeiwyv €yive o€ duo atadia. MNpwra, To EpyaocThpio
MAPKETIVYK EVTOTTIOE TNAEQWVIKWGS T OTEAEXN OTOV TTANBUC UG TTPOG Ta OTTOIA
Ba atreuBuvoTav n £peuva Kal, OTn CUVEXEIDQ, £YIVE ATTOOTOAR, YE e-mail Tou
link TOU €pwTnUaTOAOYiOU KOBWG Kal OXETIKO EUXAPIOTAPIO  MAVUUA.
Mpooeyyiotnkav ouvoAikd 3.500 etaipie¢ kai  ouykevipwonkav 300
QTTAVTAOEIG.

H mmaykdéopia ayopd tou CRM onueiwoe pekdp avarTugng 1o 2007, cupewva
pe Tn Gartner, NG 1a¢ewg ToU 23%, €vd Ta OUVOAIKG €000a EeTTépacav Ta
$8,1 d10. ‘Eva onuavtikd pepidlo TNG ev Adyw avdaTTugng o@eiletal otn
dicioduon Twv CRM cuoTnudrtwy o010 XWpPOo Tou AlaveuTropiou. To 1998, 1o
marketing €ixe TETUXEI va dnPIoupyRoEl TNV TTETTOIBNON 6T 01 e@apuoyés CRM
nEBav yia va aAl\dgouv Tov KOOPO. MMOoAAEG eTaipeieg, TTAPAAANAG Kal AGyw
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EUVOIKWYV OIKOVOUIKWY OUYKUPIWY, OTToQAcIioay va €TTevOUOOUV  OTnVv
TeXVoAoyia TTou Ba dAAale TIC OXETEIC TOUG UE TOUG TTEAATEG.

O1 8 oTig 10 uloTToIAoEIG TTOU £yivav TOTE KPIBNKav ATTOTUXNMEVES Kal £TO1 Ol
CRM e@apuoyég émmecav oe duopévela. QoTO00, TNV TEAeuTaia TTEPIOdO
OIaTTIOTWVETAI MIa  avaBépuavon Tou evOIa@EPOVTOG. [a Tnv  €TTOMEVN
TTEVTAETIA avAPEVETAlI pUBPOS avaTrTuéng otnv ayopd Tou CRM TnG Ta&EWs TOou
11,7%, yeyovog Trou Ba emmpépel £000a aToug TTapdxous $3,9 dio. 1o 2011

2UPQwva ue avaAuoelg Tng Gartner, Ta cuVOAIKA €000 aTTd TTWANOCEIS AdEIV
CRM oTnv eupUtepn treploxr TnG EMEA katd 1o 2007 Eemrépacav Ta $2,1 di0.,
aveBafovrag 1o TTOoooTO avatTuéng oto 16,9%. MNa Tnv eméuevn TTEVTOETIA
avapévetal puBudg avatTtugng g Tagewg Tou 11,7%, yeyovdg Tou Ba
em@épel €000a oToug TTapoxoug CRM Auceswv $3,9 dio. 1o 2011. To oo
eTmévOUONG o€ TTAyKOOUIa KAiaka uttoAoyiletal 611 Ba auénBei atrd $26,6 dio.
oc $41,4 dio. Télog, n mpdOeon Twv EemxelpAoewyv yia xprion CRM
epapuoywv Ba @tacel 10 67,3% o€ ouykpion pe TO 45,1% Tou 2001.

Av o1 apiBuoi Aéve Tnv oAnBela, TOTE PTTOPOUPE va MIAGPE yia Mia
avaBépuavon Tou evOIOPEPOVTOS Yia UuAotroinon e@appoywv CRM. Av
MAAIOTO UTTOAOYIOEI KAVEIG TIG EKTIMAOCEIG OTEAEXWYV TTOU dPACTNPIOTTOIOUVTAI
otnv ayopd Tou CRM, 1TTwg 10 maturity ammd 1mAeupdg emevduoewyv oto CRM
o€ KAAOOUG OTTWG O TPOTTECIKOG Kal Ol TNAETTIKOIVWVIEG €ival TTAPA TTOAU
uYnAAGG, 10T 0 ETTOUEVOG KAGDOG TToU Ba QEPEI TNV TTPOCOOKWUEVN AVATITUEN
yla tnv otoia kdvel Aoyo n Gartner, €ivar autdg TOu AIQvEUTTOPIOU.

EidIkOTEPQ, OTNV EAANVIKA ayopd UTTAPXOUV HEYAAEG TTPOOTITIKEG AVATITUENG
NG ayopd¢ tou CRM og xwpoug oOmwg Tou retail kai Tou d&nuoaiou.
NAauBdavovtag d¢ uttdwn TTwG 10 dNUOCIO TTPOXWPAEI TTAVTA PE TOUG DIKOUG
TOU apyoug puBuoug, ToTe TO retail eival autd Tou Ba Tdpel TN OKUTAAN.

7.1 Qpuyadleln 86€a tov CRM

MAéov 10 management £xel ouveidnrotroinoel 011 To CRM &gv civalr €va
BaupaToupyd TTPOIGV TTou Ba Aucel Ta TTPpoBARuaTa TNG eTaIpEiag, aAAG €va
epyaAeio TTou Ba BonBrioel oTnv emTUXiO PiOG TTEAATOKEVTPIKAG QIAOCOQIAg, N
oTToia Ba TTPETTEl va BPIoKETAI EVOWUATWHEVN € KABE TITUXN TNG ETAIPEIOG.
ZAMEPQ, n  TAciown@ia Twv YeEVIKWV OIEuBuvTwv  BETEl WG  TTPWTN
TTPOTEPAIOTATA TNV ATTOKTNON TTEAATOKEVTPIKNG VOOTPOTTIAG OTA TUAMOTA TTOU
Oleubuvel. OUTwG 1 GAA\wWG, pia emxeipnon Tou €mMBOupPel va ovouddeTtal
TTEAQTOKEVTPIKI), O@eiAel va TOTTOBETEl TOV TTEAATN OTO KEVIPO TNG.

OAeg o1 evépyeleg Kal Ol TTPOOTTABEIEG TV CUYXPOVWV ETTIXEIPACEWYV KIVOUVTAI
TTAéOV TTPOG TNV KateuBuvon TwANnong oxéoewv (Relationship Selling) kai ox1
ouvaAAakTIKWY TTwANoewv (Transactional Selling). Kai To CRM atroteAei
BepéNlo AiBo -iowg Kal KATI TTAPATTAVW- VIO VO EEKIVAOEN KATTOI0OG Vva
«OIKOOOWEI» HAKPOTTPOBECHO BIWOIKES TTEAATEIAKES OXEoelC. Eival onuavTiko
va yivel amdAuta kartavontd, mwg «10 CRM gival 1600 €TTIXEIPNPATIKA
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@INocoia 600 Kal TEXVOAOYIKO epyaAeio» TTou TrepIAQUPBAvEl €va oUVOAO
KavaAiwv TTPOKEINEVOU va TTAPOAdWOEl agia oToVv TTEAQTN.

O1 TreplocdTEPEG 10€€C KAl Bewpieg TTou TTpecPevel onuepa 1o CRM eival
YVWOTEG 0w Kal 20 xpdvia TrepitTrou. ATTAG TOTE OEV UTTHPXE N OUTTPEAQ TOU
CRM va ta ouptrepIAdBel. Auto tTou €xel aAAAEEl aTTo TOTE PEXPI OAMEPQ Eival
n TeEXvVoAoyia, n oTroia OIEUKOAUVEI TNV TTPOCPBACN Kal ETTECEPYATia TwV
0edopévwy, TTOU PE TN O€lpd Toug eival (woddxog Ty KABe ocuoTAuaTog
CRM.

Av Kal Ta o@EAN €ival yvwoTd, CUVOTITIKA avagépoupe Ta Baoikd benefit TTou
ATTOPPEOUV ATTO TN XPAOoN Tou. H €TTIXEipnon €pXETAI TTIO KOVTA OTOV TTEAATN
TNG KATAVOWVTAG TIG AVAYKEG TOU KAl CUVETTWG ETTIAEYOVTAG TTIO TTPOWONTIKEG
EVEPYEIEG, auEavovTag £TOI TNV IKavoTroinonl Tou. AuTO €Xel wg dueon
OUVETTEID TNV augnon Twv  TTwARosewv cross & up  selling.

AvaTITUOOEl TOV QVTOYWVIOPO PE YVWHOVA TNV TTAPOXH UTTNPEECIWV Kal OXI TNV
Tiu. Aglotroiei TR xprion OAwv (oxedov) Twv OlaBECINWY  KAVAAIWY
ETMKOIVWVIQG HE Tov TrEAATn, Aaupdvovrag €101 To  PEYIOTO  duvaTO
TTANPoPopPIag yia To TTPOQIA Tou. AuTd divel TO TTAEOVEKTNPA OTNV ETAIPEIA YIA
OpPYAVWHEVN KAl eviaia TTPOCEYYION TTIBAVWYV TTEAATWY, PHE OTOXO TNV ATTOPUYR
TNG TTOANQTTARG TTPOCEYYIONG TOU idIoU TTEAATN aTTO OIOPOPETIKA TUAUATA KAl
O10QOPETIKA KavaAia. EIdIkd, TO TeAeuTaio KOUPATI Bpiokel peydAn epapuoyn
OTO XWPO TOU AIQVEUTTOPIOU, a@oU O OuvNTIKOG TIEAATNG MTTOPEI VO
TTPOOCEYYIOEl TNV ETAIPEIQ €iTE YEOW KATOOTAUATOG €ITE HEOW TNAEQWVOU, EiTE
MEow web (Ta Tpia Bacikd KavAaAia ETTIKOIVWVIAG).

7.2 H mpwtn épevva otnv EAAada yix to CRM

To CRM2day.com oAokApwoe Tnv TTpwTn PeEYAAn épeuva yia 1o Customer
Relationship Management otnv €AAnvikii ayopd, TTOU XOPOKTNEICeTal aTTo
TTOAAEG TTPOCOOKIEG KAl TaXUTATN AVATITUEN.

ZUu@wva e online épeuva TTou dlevepyndnke ammd 1o www.CRM2day.com
avaueoa o€ 557 oteAéxn emxeipiocwyv amd tn NoOTia, Kevrpikr) kal AvaToAiknA
EupwTrn, TpoBAétTeTal paydaia avattugn Tou CRM oTtnv eAAnvIKi ayopd.

Niyeg nuépPeg UoTepa atmd Tnv TTapouciacn Tou véou CRM2day.com, TTou €xel
oav oTOXO0 TTAOV VA TTPWTAYWVIOTACEl 0€ TTAYKOOMIO €TTiTTEdO, N dnuoaicuon
QUTNG TNG £peuvag EpxeTal va emReBaiwaoel TIC TTPORAEWEIC yia TNV avadeitn
Miag véag ayopdg TTPOIOVTWY Kal UTTNPECIwY oTnv EAAGSQ.

EidIkOTepa, Ta oTEAEXN emTIXEIPAOEWVY aTTd TNV EAAGDA Kai TIG uttdAoITTeG 13
XWPEC TIOU OUMMETEIXQV OTnVv €peuva  Oupewvouv OTI 1o Customer
Relationship Management atroteAei yia attd TIG ONUAVTIKOTEPEG TTPOKANCEIG
TToU Ba KANBOUV va aQVvTIUETWTTIOOUV Ol ETTIXEIPHOEIG TOUG TA TTPOCEXN XPOVIA.
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Me 1T0000TO 58%, 01 'EAANVEG eTTayYEAUATIEG BEWPOUV TTOAU OnuUavTikO BEua
yla Tnv €mxeipnon Ttoug va uioBetioel v CRM Trpocéyyion €viog Twv
emopévwy 12 pnvwyv. Ta avTioToiXa TTOO00TA OTIG UTTOAOITTEG XWPEG TNG
TePIOXAG ekivouv ammod 42% (Boulyapia) kai @Tdvouv éwg 10 63% Yia TNV
Toexia.

O onuavTtikOTEPOG 0TOXOG (24%) TTOU ETTIDILKOUV VA ETTITUXOUV O EAANVIKEG
emyxeipnocig péoa ammdé 1o CRM eival n diatApnon TwV UQICTAUEVWY TTEAATWV
KAaBwg Kal n armoTeAeOUATIKr dlaxeipion Twv AITnuUAtwy 1oug (21%), oToxol
TToU S1a@OPOTTOIoUVTal OE PEYAAO BaABPO OTIC UTTOAOITTEG XWPES. BaoikoTEPES
QITIEG yIO AQUTA TA TTOOOOTA ATTOTEAOUV TO UWNAO ETTITTEDO WPIKNOTNTAG TNG
EAANVIKNG ayOopAG KAl O OXETIKOG KOPEOHOG TTOU TTAPOUCIACETAI O PEYAAEG
QYOPEG (TT.X. TNAETTIKOIVWVIEG).

Ta peydAa TTEPIBWPIa AVATITUENG TWV TTEPICCOTEPWY UTTOAOITTIWY Ayopwv
odnyouv TIG emIXEIPAOEIG oTnv aglotroinon Tou CRM oTtnv kareuBuvon Tng
aT1réKTNONG VEWV TTEAATWV (26%) Kal TN BeATIOTOTTOINON TNG dIaXEipIoNg Twv
duVNTIKWV TTEAATWV (23%).

H tmraykéouia avayvwpion tou World Wide Web cav éva véo, attodoTikd Kal
EVOAAOKTIKO OIiKTUO TTAPOXNG UTINPEECIWY KAl MEIWONG TOU AEITOUPYIKOU
KOOTOUG TWV ETTIXEIPACEWYV ATTOOEIKVUETAI OTI OTABIAKA UIOBETEITAI KAl ATTO TIG
EANNVIKEG ETTIXEIPNOEIG.

2UhQwva he Tnv €peuva Tou www.CRM2day.com , n Ttrapoxrn online
UTTNPECIWY UTTOOTAPIENG Kal €EUTTNPETNONG TNG TTeAATEIOKNG Bdong (online
customer service & support) atroteAei Evav atrd Toug Auecoug oTOXOUG YIa TO
62% TWV EAANVIKWV ETTIXEIPHOEWY, OTOIXEIO TTOU OUVNYOPEI OTNV TTPOCdOKIA
aUgNONG TWV ETTEVOUCEWYV O€ VEEG TEXVOAOYIEG KAl DIOBIKTUAKESG EQAPMUOYEG.

2€ AVTIOTOIXia PE avAAOya CUMTTEPACUOTA OTO €CWTEPIKO, TA ATTOTEAéOPATA
TNG Tapolcag €peuvag ETMIPRERBAILVOUV TNV  MEIWPEVN OCUUMETOXN TwV
OTEAEXWYV TTANPOYOPIKAG OTN AQWN ATTOPACEWY OXETIKA PE TV EQAPUOYR TNG
CRM T1pocéyyiong kal avaAoywyv EQapuoywy, KaBWS Ta TUANATA JAPKETIVYK
KAl TTWANCEWV TTPWTAYWVICTOUV 0€ avAAOYEG atToPdcels (53%).

Eival xapaktnpioTikd OTI TO HECO AVTIOTOIXO TTOOOOTO OTO GUVOAO TWV XWPWV
TTOU CUMMETEIXAV OTNV £peuva gival apKeTA PIKPOTEPO (41%), KOBWGS n aueon
ouppeToXy Tou top management ot AQWnN TETOIWV OTTOQPACEWV  E€ival
MEYOAAUTEPN.

2€ oxéon ME TOoug Bacikoug oTdXOUG TWV ETTIXEIPACEWY Yia To 2001, péoa atrd
TIG EVEPYEIEC TV TTWANCEWYV, TO 38% Twv EAAAVWY CUPPETEXOVTWY dNAWOE
w¢S Baoikh TTPOTEPAIOTNTA TNV augnon Tng aiag kdBe ouvallayng (increase
value of each transaction).

2NMavTikG ATav KAl TO TTO000TO TWV ETTIXEIPNOEWY TTOU OTOXEUOUV OTN
BeAtiwon Tng Tpooéyyiong Twv duvnTiKwy TTEAATWV (improve lead
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management, TTooooT0 23%), evw T0 16% €TTIBIWKOUV TNV PEIWOT TOU KUKAOU
TWV TTWAACEWY TOUG €vTOG Tou 2001.2NuavTikG eUpnuUa TNG €PEUVAG ATTOTEAEI
TO TTOAU PIKPO TTOCO0O0TO TWV ETIXEIPNOEWV (21%) TToU avé@epav Tnv UTTaPEN
oTrolaodnATToTE HOPPAGS £@apuoyns CRM (6x1 kaTt avayknv oAOKANpwuEvNG),
TTOOOOTO TIOU €U@AVICETAl OKOPO MIKPOTEPO OTIG UTTOAOITTEG XWPES TNG
egetagdpevng eploxngs (14%).

Eivar xpnoigo va ava@époupe OTI OTNV €PEUVA  CUMUETEIXAV MPEYAAEG
emxeIpPnoelg (TrpoowTnkd>2500) oe TooooTO 37%, AVAUECA OTIG OTTIOIEG TO
avTioToIXo TTo000TO UAoTroinong eappoywv CRM 1rpooéyyile 10 34%. Ol
MIKPEG  KaI  PEOQAIEG  ETTIXEIPNOEIS  TTAPOUCIACoUV  ONUAdIa  ONUAVTIKAG
uoTEPNONG KaBWG POvo 10 13% €€ auTwyv €xel TIPOXWPNOEI TNV UAOTToINON A
ayopd epapuoywyv CRM oT1rolaodn1ToTE JOoPPrG Kal EUPOUG.

210 TTAaiola TG ev Adyw €peuvag, o Managing Director Tng etaipiag Contact
Solutions k. Apng [MMavra¢démoulog kal 10putig Tou www.CRM2day.com
OnAwoe oT1o e-business: «Eival n TTpwTN QOPA TTOU YIVETAI dia TETOIA £PEUVA
pe avTikeipevo 1o CRM otnv eAAnvIKi ayopd aAAd Kal oTnv eupuTeEPN TTEPIOXT).
Oewpoupe OTI Ta ammoTeAéopaTa emBeRaiwyvouv TNV TTPORAEWN HaAg yia Tnv
Kuplapyia Tou CRM kai Tnv évragn Tou OTIC BACIKEG TTPOTEPAIOTNTEG TWV
EAANVIKWV ETTIXEIPNOEWY TA ETTOPEVA £TN.»

Ta eupripata TnG €pguvag evioxuouv Katd To www.CRM2day.com tnv ammoyn
TTOU eKQPAleTal attd TTOANEG EAANVIKEG ETAIPIEG TEXVOAOYIAG OTI TO QVTIKEIUEVO
Tou CRM artroteAei éva onuavtiké 1Tedio ETTIXEIPNMATIKWY EUKAIPIWY, TOOO Yia
TNV ETTEKTOON TWV ETIXEIPAOEWV O AAAEG ayopEG OO0 Kal yia Tn ouvayn
OUVEPYOOIWV ME MEYAANEC TTOAUEBVIKEG ETAIPIEC OTN OUYKEKPIUEVN ayopd JE
QvTIKEIHEVO TNV eupUTEPN TTEPIOXN TNG NOTIAS Kal AvaToAIknG EupwTrng.

H mrpooTrmikr) uioBétnong Tou CRM atmdé oAoéva kKal TTEPICOOTEPES EAANVIKES
ETTIXEIPAOEISC KAl N €viagn TOou OTnNV ETTIXEIPNOIOKN TOUG OTPATNYIKA,
TTPoRAETTETAI va CUMPBAAAEI oTnv ekTdCeuon TNG €AAnvIKAG ayopds CRM ta
AUEOWG ETTOPEVA XPOVIA.

H dpaoTnpIoTToinon Twv £TAIPIWV TEXVOAOYIAG OTOV OUYKEKPIMEVO TOUEQ, I0WG

atroteAéoel pia véa aitia peydAng avamrtugng aAAd kai emBiwong oTo
oUYXPOVO QVTAYWVIOTIKO Kal TEXVOAOYIKO TTEPIBAAAOV.

*http://www.epr.gr/release/110059/
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7.3 AVo £pevveg yla TV aélomoinon twv cvetypatwyv CRM kat tnv
Stayeiplon mEAdTWV

TautétnTa ‘Epeuvag #1

*  Aciypa 2000 TuXaiwg ETTIAEYUEVWYV ETTIXEIPNOEWV

* EpwrtnuatoAdyio

* AmooToAn pe e-mail kai TNAe@wvIKS follow up

» Avrtatékpion 200 emixeiprioeig (10%)

* Epeuvnmc : Avdpéag Nahavriig,MBA, CRM Consultant
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TautdétnTa ‘Epeuvag #2

Aciypa 3000 Tuxaiwg ETTIAEYUEVWYV ETTIXEIPHOEWV
EpwtnuatoAdyio
ZuuttAfnpwon over the internet
AvTtatrokpion 350 emixeipioeig (12%)
EpeuvnTikr) Opdda
— Xmopog Nouvapng (Ph.D), Emornuovikog Ymeubuvog
— Avdpéag Nahaving (MBA), Emornuovik6¢ Zuvepydrng
— KaAhiétrn XardnmravayiwTtou (Ph.D.), EmioTnuovikégs Zuvepydrng
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5 | Mepikécg atro TIG Baoikég MeTaBANTES TTOU
EgetdoTnkav

« Xpnon ouotnuarwv CRM

* Ao6yol xpnong

¢ 2TPATNYIKOG TTPOCAVATOANIOUOG TNG ETTIXEIPNONG

* [lpooavatoAIoCPOG TNG ETTIXEIPNONG OTNV ayopd

* [lpooavatoANioPOG 0Tn dloiKkNoN OXEOEWV JE TTEAATEG
* AeCIOTNTEC XPONG NAEKTPOVIKWYV UTTOAOYIOTWV

~

.

Aiddoon ZuoTnuatwv CRM
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' O@¢uaTa diaxeipiong TTeAATWV

N'vwon TAKTIKWYV TTEAATWYV Kal TTPAYHMATOTTOoIiNoN
evepyelwyv dlakpdrnong (3,88 pecooTabuikd)

XpAon cuoTnUATWYV avtapoIBng (3,87 HECOOTABUIKA)
MpooavatoAiou6g oTa TTPOBARMATA TWV TTICTWV
meAaTwV ( 3,83 HECOOTABOUIKA )

ZUOTNMATIKA £€PEUVA ATTAITACEWY TWV TTEAATWYV Kl
O10TAPNON CWOTA EVNUEPWHEVWY apXEiwv (3,96 Kal
4,10)
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2¢ TI Xpnoiyotroigital To CRM (% Twv cuppeTeXOvVTwy) -1

Baoiké EpyaAgio
6 7

Kartaypa@r Tapamovwy TTEAATWV '
Kartaypa@r TTpoTINACEWY TTEAQTWY ' 30,9

g N
: Oh >
oy, A e

3

>¢ 11 Xpnoigotrolgital To CRM (% Twv CUPHETEXOVTWY) -2

Baoiké EpyaAgio
6 7

Emkoivwvia pe eAdreg (direct marketing kai
aTTO0TOAN) UAAQBIWV)
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2¢ 11 Xpnoiyotroigital To CRM (% Twv CUPUETEXOVTWY) -3

Baoiké EpyaAegio
6 7

lMpocapuoyr TTPOIOVIWY OE ATTAITHOEIG
MEMOVWUEVWYV TTEAATWV

KaBopIopog TIoAOYIaKn G TTONITIKAG .
TTPOIOVIWV

2XEOI00HG VEWV TTPOIOVTWV

2¢ TI Xpnoiyotroigital To CRM (% Twv CUPMETEXOVTWY) -4
6 7
ANWN ZTpatnyIKwy ATTOQACEWY MAPKETIVYK

MapakoAoUBnon kepdoopiag
TIPOYPOAUMNATWY TTIOTOTNTAG

MapakoAoUBnaon éykou TTWAACEWY avd
TTEAATN / TUA A TTEAQTWV
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2¢€ TI Xpnoiyotroigital To CRM (% Twv CUPUETEXOVTWY) -5

Baoiko EpyaAgio
6 7

2XEDIA0OPOG ETTIKOIVWVIOKNG OTPATNYIKAG

Cross Selling
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: Kupia O@éAn

Customer Service o, Meiwon KéoTtoug )
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Mpoao/uog
2TOoV

Mpoo/uég

21ov MeAdarn AvTaywviopé

*www.ebusinessforum.gr/engine/index.php
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7.4 Mapayovteg Emtuylag kat Amotuylag twv CRM Projects

‘Eva atmdé Ta 1Mo ouoiwdn onueia TNG £PEUVAG PAg ATAV O EVIOTTIONOG TWV
KUPIOTEPWV TTOPAYOVTWY TTou odnyoulv O¢ emTuXia i amotuyia ta CRM
projects. '‘Evauopa yia autdé pag £dwoav a@evog HPEV TA ATTOYONTEUTIKA
TTOO0O0TA ETTITUXIOG TTOU CUVAVTWVTAI OTIG UAOTTOINCEIG TTOU EiXAV WG EUTTEIPIA
MEAN TNG ouadag £peuvag, APETEPOU OE TA ATTOTEAEOUATA EPEUVWYV OUO TTOAU
OoBapWY PEAETNTIKWY OIKWV.

e H mpwrtn épeuva Tng AMR (2004) atrédeige oTI:

o 28% Twv CRM projects d¢v mave moré live
o 33% TwWv €eyKATAOTACEWV O&V XPNOIUOTTOIOUVTAl dTTO TOUS

Xpnoreg

e H deuTepn épeuva Tng Forrester (2005):

o AuUo TpiTa 60wV avtatrokpidnkav Ogv ATAV IKAVOTTOINUEVOI HPE TNV
€UKOAia xpriong Tou CRM

o [lepioodTepol amd TOUG MICOUG OEV ATAV IKAVOTTOINPEVOI HE TNV
atrédoon Tng emmévdouong Tou CRM

ZnNTABNKE aT1Td TOUG CUMMETEXOVTEG VO EKQPEPOUV TNV ATTOWN TOUG EITE WG
ulotrointé¢c CRM project, €ite wg atmmAoi XprioTeg oTnV €TaIpia TWV OTTOIWV
ulhotroiibnke CRM  project. Ta oxOhNa Twv  TTAPEUPIOKOPEVWV
dlacTaupwBnkav pe BIBAIOYypaPIKnA £pguva.

‘lowg n 1o e00TOXN TOTTOBETNON VIO TOUG TTAPAYOVTEG ETTITUXIAC Eival AuTr} TOU
Gartner, 0 OTT0i0¢ TTPOTEIVEI 8 onuEia Ta OTTOI TTPETTEI VO TTPOETOINACEN IO
ETTIXEIPNON TTPOKEINEVOU O€E ETTOUEVO OTADIO va UAOTTOINOEI ETTITUXWG éva CRM
project:

e Vision: lMpogtoiydoTe TNV €IKOVA PIa €TTIXEIPNONG TToU Ba €xel dpaua
TNV TTEAQTOKEVTPIKN avTiAnyn.

o Strategy: Autd atraitei TNV €KTTOVNON OTPATNYIKAG KAl TNV KOBIEpWON
dladikaoiwv TTou Ba kaBopilouv TTwG Ba yiveTar n eTaQry PJE TOUG

TTEAQTEG.
e Valued Customer Experience: Agia oTov TTeAGTN
e Organizational Collaboration: AAAayn KOUATOUpPQG Kal

oupTTEPIPOPWY O€ UuTTaAANAoug (change management), ouvepydareg
(partners) kai TTPOUNOEUTEG.

e Processes: Alodikaoieg yia tnv diaxeipion tou Customer Life Cycle
(kaAwaoopiopa TTeAaTWV, diaxeipion KANoewy, diaxeipion TTapammovwy,
Kal d1adIKaOieG ETTAVEVAPENG OXECEWV UE TTEAATEG TTOU £XOUV DIOKOTTE
0l OX£0EIG PAG YIa KATTOI0 AGYO KATT.)

e Information: ZuA\oyr} dedouévwy Kal OpoPoAdyNOr TOuG OTa CWOTA
onueia evidg NG €TTIXEIPNONG.

e« Technology: Aiaxeipion ©0edopévwy, PAaceig dedouévwy, epyaAtia
Aoyiopikou, IT Infrastructure
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e Metrics: Acikteg PETPnONG emmiTUXiOG - atroTuyiag CRM

O avlpwTrivog TTapdyovtag €ival o TTo BACIKOG TTapAyovTag TTou odnyei
TNV TTAgiovoTNTa TwV CRM projects va atmmotuyxédvouv. MeydAn euBuvn @épouv
ol TTpounBeutég Twv CRM Auceswv ol otroiol ouviiBwg Bewpouv éva CRM
project wg €pyo TANPOQYOPIKAG Kal adiagopolVv yia Tov avBpwTrivo
TTOPAYOVTA, O OTTOI0G EKPPACETAI WG N CUPUETOXN TOU TEAIKOU XproTn OTO
OUVOAIKO project.

To CRM c¢ival €va ocuoTtnua 1TTou oTnpifeTal EEOAOKAAPOU OTnNV CwWaoTH Xpnon,
Kupiwg ato oT1édIo TNG TPoPodATNONG TOU HE TTOIOTIKA OToIXEia. AKOAOUBET TNV
Aoyikn “garbage in — garbage out” kai gival euvonTo 0TI £QOOOV 0 XPAOTNG Yia
oTTolovONTIOTE AOYO £XEI ApvNTIKY TTPOBIABECN vavTiov Tou, €iTe Ba ATTOPUYEI
TNV TPOYOJOCIa — evnuéPwaon Tou &iTe ATTAG Ba €l0Ayel NUITEAN KAl KOKAG
moiIétTNTa TTANPo®OPNCN PIACTIKG , PE ATTOTEAEOPO TO TEAIKO €§ayoOuEvo
OUNTTEPACHA VO PNV €XEI Kapia agia.

‘Eva CRM, wg kate€oxv AoyiopIKO TTou Ba diaxeipioTouv avlpwirol, Oxl
aTTaPAITATA TTOAU €EOIKEIWMEVOI PE TV OUYXPOVN TEXVOAOYIQ, TTPETTEI VA EXEI
w¢G onueio avagopdg Tov idlo Tov avBpwTro. O1 eTIQUAAELEIC TOU PEANOVTIKOU
XPNoTn, Kupiwg Trnydalouv atrod TIG akOAOUBEG TTNYEG:

e ®oLoc amwAcsiag spyaciag¢ Aoyw avTikatdoTaong B€cewv epyaciag
atroé TTANPOYOPIaKA CUCTAUATA.

o Aiobnon umroriunong gpyaciag. NoAAoi , Bewpouv OTI UTTOEKTIUATAI N
gpyacia Toug Kai yia Tov Adyo autd eicdayeTal £va véo uttoBononTiké
ouoTnua.

o Auogopia uabnong véwyv deéiotnTwv. AQopd Kupiwg PEYOAUTEPOUG
avOpWTTOUG, Ol OTTOIOI TTPOTIHOUV VA CUVEXIOOUV va epydalovTal PE TOV
TPOTTO €pyaaciag TTou £Xouv ouvnBioel kKal dev €TTIOUPOUV TNV EKPNABNON
VEWV OECIOTATWV.

e EAAITTiic mAnpo@opnon yia 1o T Ba {nTeital atrd TOUS idIoUG.

o Apvnrikn) mpodidBson ouvadéApwyv, A\dyw TTponyouuEVNG apvnTIKAG
eutreipiag ye CRM cuoTrjuara.

o Apvnrikn mporepn gumeipia, artd CRM ta otroia dev Asitoupynoav 1
OEV TTPOCEPEPAV AUTA TTOU ETTPETTE.

e Mn svnuépwon yia ta o@éAn mou 6Oa mPoKUWouv yia TNV
Kabnuepivy Tou gpyaacia. Npayuatikd, o oTOXOG Tou UAOTTOINTH €ivail
va Ocitel oTov KABE HEANOVTIKO XPAOTN, TWG Ba BeATiwBei n
KabnuepIvr) Tou gpyacia pe TNV xpAon g epappoyns. E@ocov T10
KaTapEpel, ival oiyoupo OTI Ba €xel TNV OTAPIEN TOU XPNOTN.

Qg yevikd cUPTTEPACHA Ba UTTOPOUCAUE VO KPATAOOUWE AUTO TTOU AVOQEPETAI
Kupiwg otnv AyyAhooaovikr BiBAloypagia wg “comfort seats”. O avBpwTTog
AOYW wuxoAoyiag apveital va a@roel 1) va aAAAgel auTo TTou yvwpidel KOAG Kal
TOV KAVEl va viwBel aveta. Av AoItov €xel ouvnBioel o €va TPOTTIO €pyaaiag
TToU Ogv TTEPIAAUPBAvVEl €va AOYIOUIKO UTTOOTAPIENS OTTwG To CRM | gival TTOAU
mOavd va avTidpdoel oTnV E1I0aywyr TOU.
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2TV TASloyn@ia Twv projects, TTapoucidfovTal OnNUAvTIKA TTPoBARuaTa
eCaITiag BePATWY ECWTEPIKWY TTONITIKWY dlgpyaaciwy (politics) Tou oxeTiCovTai
TO00 HE TIG EOWTEPIKEG AANQYEG TTOU QTTAITOUVTAI OTNV ETTIXEIPNON OAAG KOl
TNV €TAIPIKA “adpdveia’”.

AUTO Cup@WvEl ATTOAUTA KAl PE TNV YEVIKOTEPN AtToyn, OTI €ival 101aiTEPA
OUOKOAO 0€ MEYAAOUG Opyaviopoug Vva  OAOKANpwBouv e  emmTUXia
TTpoypduuaTa aAAaywv (organizational change programs) Twv €0WTEPIKWV
dlEPYACIWY KABWG Kal TNG ETTIKPATOUCOG ETAIPIKAG KOUATOUPAG.

ATrapaitnTn TTPOUTTO0e0n AoITTOV €ival n amokTnon TNG CUPQWYNG YVWUNG
OAWV TwV PEANOVTIKWV XpnoTwv. Kal autd ptropei va atroktnOei epdoov:

o AcixBoUv avaAuTikd Ta o@éAn xpriong CRM otnv KaBnuepivy epyacia
TOU KAO€ eANOVTIKOU XproTn.

e O xpAoTNG €ite Aueoa €iTe YEOW EKTTPOOWTTIOU TOU, euTTAQKEl £€apXNS
otnv Aqun amo@doewyv yia Toug OTOXoug uAotroinong evog CRM
project.

Na otrolovdATToTE €XEI AOXOANOEi eTTAYYEAPATIKA PE TNV eykaTtdotacn CRM
A0oewv, ypAyopa yiveralr avtiIAnTITo 011 dev atmoTeAei éva TuTTiKO software. Agv
MTTOPEI va UAOTTOINGEl 0€ Kapia TTEPITITWON PE TNV AOYIKA €yKATAOTAONG MIAG
Baong Oedopévwv OUTE KAV HE TNV AOYIKA HIOG EPTTOPIKAG-AOYIOTIKAG
epappoync N evog ERP. Kai autd 81611 TpoUTroBETel TNV UTTAPEN ETAIPIKWV
O1a0IKACIWV KOAG OXEDIAOPEVWV KAl EQAPHOCIUWVY.

Eival TToAU ouvnBiopévo 1o paivopevo Tng eykatdotaong CRM xwpig n etaipia
va €XEl YPATITEG KAl OwWOTA Oopnuéves Oladikaoieg. MoAAoi uAotroinTég,
meouevol amd Toug E€TACIOUG OTOXOUG TTWANONG, TIPOXWPEOUV CTNnV
EYKATAOTOON XWPIC va eAéyEouv Tnv UTTaPEn TETOIWY OIAdIKOCIWY Ol OTTOIEG,
€IOIKG OTNV TTEPITITWON TWV MIKPWYV KAl JECAIWV ETAIPIWYV, 1) €ival AVUTTOPKTEG
f €ival oxediaouéveg aAAd dev akoAouBouvral.

H uAotroinon o€ T€TOIEG TTEPITITWOEIS OUVNBWCS OTAPOTA O¢ éva evOIANETO
oTadlo TToU OAol  avTIAapBavovral o1 TEAIKA XpelaleTar O OXeOIOOUOG
O1adIKaoIwV aAAd 0 pev UAOTTOINTAG TIG BEAEI €TOIPEG, N O eTaIpia TTPOCTTOBEI
va Bpel IaBE0INo XPOVO Kal AvOpWTTO TTPOKEIMEVOU va TIG KaTaypAwel Kal
oxediaoel. lMpokeiral yia €va ouvnBiopévo @aivopevo otnv EAANVIKA ayopd
TTOU oUXVA 0dnyei oTnV eyKATAAEIYn Tou project.

To CRM 6uwg dev dnuioupyei diadikaoiec ouTe €xel OIKEC TOU €K KATABOARG.
Eptrepi€xel pévo tnv 1TOAU Bacikh AEIToupyikOTNTA, OTTWG TI.X. TA TTEdia TTou
TPETTEl VO CUPTTANPWVOVTAlI OTNV TTEPITITWON MIAG TTPOCYOPAS TTWANCNG
TTPOKEIJEVOU VA UTTAPXOUV ava@opEg (reports) Ye eTTIXEIPNUOTIKA adia.

H ouppeToxn €vog eEwtepikoU cupBouAou TTou Ba avaAdpel va eAEyel TIg
UTTAPYXOUOEG BIadIKATIESG KAl VA TIG JETAPEPEI TNV AOYIKN KAl OTIG duvaTOTNTEG
Tou CRM c¢ival €CaipeTIKd Xpoiun. Z& TTOAAEG TTEPITITWOEIG XPEIACETAI €iTE €K
VEOU OXedIAoNOG €iTe avaoxedlaoudg (re-engineering) Twv  O1adIKACIWV
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TTPOKEINEVOU va uAoTroinBouv péoa oto CRM . Autd 1oxUel akoun Kal yia
ETAIPIEG TTOU €ival TTIOTOTTOINUEVEG PE BAon BieBvr) TTPOTUTTA OTTWG TO ISO.

H dladikacia kartaypa@nig oUUTTEPIAAUPBAVEI EPWTNUATOAOYIA, EVO-TTPOG-EVA
OUVEVTEUCEIG, ETTIOKEWYEIG ME TOUG TTWANTEG O€ TTEAATEG Kal dnuioupyia
ava@opwyv e utrodeitelg / ouotdoelg. Eival Trpo@avég 0TI av auTtd TO TTPWTO
Bripa dev eKTEAEOTEI OWOTA EAAXIOTOTIOIOUVTAI O TTBAVOTNTEG ETTITUXOUG
uAotroinong Tou project. AvTiBeTa, n  €mMTUXAG €KTEAECH TOU  WQEAEI
TauTOXpPOVa Kal OTI OXETICETAI PE TNV TTPWTN TTPOUTTIOBEON, TOV avOpwITIvVOo
TTapAyovTa dIOTI EUTTAEKEI ATTO TNV ApXH Tou project OAoUG TOUG PHEANOVTIKOUG
xproteg Tou CRM.

MeTd TNV Kataypa@r] , amapaitnTo €ival va eioayovral oto CRM poévo 6oegg
d1adIKaoieg eykpIBoUV atrd Toug idIoUG TOUG XPNOTEG AAAG Kal €EUTTNPETOUV
TOUG ETAIPIKOUG OTOXOUG KAl TIG OTPATNYIKES. H auTopaToTToinon XwpEig YETPO
Ba Onuioupynoel  €va  OoUCTNUO  ECAIPETIKA  TTEPITTAOKO  PE  APQIBOAN
ETTIXEIPNMATIKN agia Kal oiyoupa £XBPIKO TTPOG TOUG XPOTEG.

* www.AMR.com
*Wwww. Forrester.com

XXO0AIA

Avayvwpilovtag 611 Ta cuoTtiiuata e-CRM &gv eival attAd pia TEXVOAOYIKNA
AUOn, aAAG pia oTpATNYIKA TTPOCEYYIOT OPYAVWONG TWV ETTIXEIPNCIAKWY KAl
UTTOOTNPIKTIKWY OIadIKACIWY TNG ETTIXEIPNONG. ZUPMPETOXN KAl UTTOOTAPIEN TNG
Aloiknong, ka®’ 6An Tnv didpkela Tou €pyou, TOOO OTNV KATAYPAPH TWwV
ATTaAITAOEWV AEITOUpyiag 600 Kal oTNV opyavwuévn TTpooaacn Kai diaxeipion
TNG TANpogopiag, cival atrapaitntn. H e-crm T1poodokei oTn OTaBEPN
eCutTNPETNON TWV TTEAATWYV OTTWG ETTIONG KOl O€ pia oTtabepn — augouoa
meAateia.ETITTAéoV, amrapaitnTn €ival n ekmTaideuon Twv UTTOAANAwWY, TOOO
6oov agopd oTtnv avattuén otpatnyikis CRM, 6o kal oTnv €€0IKEIWON WE TIG
véeg O1adIKaaies Kal TO oUOTNUA.

YYMIIEPAXMATA - [IPOTAXEIX

To KA€ldi yia Tn dIATAPNON €vOG AVTAYWVIOTIKOU TTAEOVEKTIUATOS OTIG
oUYXPOVEC ayopég cival o katavaAwTrg. Or1 eTaipieg TTPETTEI va yvwpilouv
TTol0I €ival O TTEAATEG TOUG Kal TIG IDIAITEPOTNTEG TOUG  TTOIEG KATNYOPIES
TEAATWYV TOUG ATTOQPEPOUV Ta TTEPIOCOTEPO KEPSON Kal TI Ba KPATACEI TOUG
TTEAATEG AUTOUG IKAVOTTOINUEVOUG KAl AQOCIWHEVOUS YIa TTOAU KAIPO £WGS Kal
TavTa.

2UVETTWG TTPETTEI VA OlaxeIpifovTal TIG OXECEIC TOUG ME TOUG TTEAATEG, Qv
BéAouv va oToxeUoUV OTNV KAT €¢akoAoubnon kal OxI JOVO OTnV €QAPEPN
ouvaAAayny, yiati gévo €101 8a yvwpifouv TIG aVAYKEG Kal TIG ETTIOUMIEG TOUG, TO
BaBuod IKavoTToinoAG TOUG Kal WG €K TOUTOU VA TOUG BIATNPOUV apoCIWPEVOUG.
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‘ETOl1, 01 €TmEVOUOEIC TTANPOPOPIKAG OTOV TOPED TNG dlaxeEipiong TreAATWV
ouvexiCouv va atmoteAoUVv uynAn TIPOTEPAIOTNTA OTO ONUEPIVO  UTTEP-
AVTAYWVIOTIKO TTEPIBAAAOV TOU NAEKTPOVIKOU ETTIXEIPEIV, TTAPA TNV OIKOVOUIKA
UQEON n OTToid AVAYKOOE TIG TTEPICCOTEPEG ETTIXEIPACEIG VA AVACTEIAOUV TIG
emTTAéov datraveg.Mapd, SpwG, Ta TEPACTIO TTOOA TTOU £XOUV ETTEVOUBEI UEXPI
onuepa TTaykoopdiwg oe ocuoTtiuata CRM, TToAAEG eTaipieg artroTuyxdvouv
oTNV EQAPUOYI TWV CUCTANATWY auTwy. O KUPIOTEPOG AOYOS @aiveTal va gival
611 70 CRM avtiyetwietal wg €va TeXVOAOYIKO epyaAeio.Ommws ndn
avagépape TTOAEG @opég, To CRM O¢gv gival éva AoyIOPIKO TTAKETO TTou Ba
ayopdoel pia eTmixeipnon kal Ba auéndei n mMOoTOTNTA TWV TTEAATWV WG dla
payeiag.Eival  oAOkAnpo TO TTAQiCIo, N TIONITIKA Kal N TTEAATOKEVTPIKN
OTPATNYIKA ME TNV OTTOIa AEITOUPYEI pia €TTIXEipnon atmrd Akpn o€ Akpn, Atro
TMAMA OE TUAMA Kal aTTO TO avVWTEPO ETTITTEDO Management £wg TNV TTPWTN
ypapun. Apa n ekTTaideuon Kal N EUTTIVEUCT TNV €PYACOUEVWY WOTE VA Yivouv
TTEAATOKEVTPIKOI  ATTOTEAOUV KpioIuo Trapdyovrta. Emmixeipnolokd TrpéTrel va
avoAuoel kaveic oe KABe TuAPa OAOUG EKEIVOUC TOUG TTAPAYOVTEG TTOU
eTTNPEACOUV TN OXEOT YE TOUG TTEAATEG KAl VO £EETACEI TTWG Ba EUTTAAKOUV OTO
CRM trpoypaupa. TexvoAoyikd eival avaykaia kalr Kpioiun n €mAoyr €vog
CRM gpyaAciou 1Tou Ba uttooTNPICEI EEOAOKANPOU TO TTPOYPAUMA.

To e-CRM avoAuetal OIoQOpETIKA avaloya PE TO ETTIOTAPOVIKO TTEdIO
(MGPKETIVYK, NAEKTPOVIKO ETTIXEIPEIV, BlaxEipIon TTANPOPOPIOKWY CUCTNUATWY,
dloiknon, odlaxeipion yvwong) f/kal ToV ETTIXEIPNMOTIKO KAGDO (TPATTECEG,
cevodoyxeia, pouoecia, Alaveutropio, Kivntr TnAe@wvia). Mévo kd&trolol KAGdoI
MTTOPEI va KEPBIoOUV 0€ VEOUG TTEAATES (TT.X. TOUPIOKOG), dAAG GAoI uTTOopOUV
va Kepdioouv PECA OTNV ETTIXEIPNON KAl OTn CUVEXEIA TNG TNV ayopd. Oa
TTPETTE va dlaxwpIoTel N Aoyikr) Tou CRM w¢ oTpatnyiki yia tnv €Tmxeipnon,
wg TeXVIKN epappoyn (IT) kal wg emixeipnUaTIKO epyaleio, agou 1o e-CRM
gival akOun adieukpivioto oTnv EAAGDQ.

2UNQWVA JE TA OTTOTEAECUATA TWV EPEUVWIV AVAPOPIKA PE TNV UPICTAMEVN
kataotaon e- CRM otnv EAAGOa TTOU TTpayPaToTIoN0nkav o€ cuvepyacia Je
10 OIKOVOMIKO MavetoTrpio ABnvwy, To KUPIOTEPO TTPORANUA eVTOTTICETAI OTN
OUOKOAIO Twv EAANVIKWV ETTIXEIPHOEWY va CUAAGBOUV Tn onuacia Kol Tov
TPOTTO ETMITUXOUG £@apuoyns Twv e-CRM Auceswv.

O1 TTePIOOOTEPEG ETTIXEIPACEIG ETTIAEYOUV VO €YKATOOTACOUV CUCTHPATA e-
CRM, poévo otav 10 péyebocg Toug, N TTOAUTTAOKOTATA TWV S1adIKACIWY TOUG Kal
n éviaon TOU QvVTAywVIOUOU E€ival TEToIA, TTOU OEV TOUG ETTITPETTEI VA TO
ATTOQUYOUV.

AvtioToixa, n TAsloywn@ia Twv £TMXEIPACEWY XpnoigoTroiei Ta e-CRM epyalcia
yla Ta TUAMOTA TTWANCEWV Kal €CUTTNEETNONG TTEAQTWY, KUPIWG yia Tov
EVTOTTIONO TTapaTTOVWYV. Ouwg, dev emmevOUOUV XPOVO, KOTTO 1] XPAMG WOTE Va
EVNUEPWVOUV TO CUCTHPATA TOUug, OEv TTAPEXOUV agIdAoya KivnTpa OTOUG
UTTAAAAAOUG yIa TN ouCoTNUATIK) OUAAOYH OTOIXEIWV, OUTE QPPOVTICOUV APKETA
WOoTE va dlaxEeTal Kal va diaTtnpeital N yvwaon Twv UTTAAAAAwWY péoa

oTnVv €TMXEIPNON.

53



Karmrolol  kKAGdol  gu@avifouv  KOAUTEPA  ATTOTEAEOUATA, OTTWG  TWV
TAAETTIKOIVWVIWVY KOl TWV QAPUOAKEUTIKWY ETAIPEIWYV, EVW KATTOIOI AAAOI, OTTWG
QUTOG TWV TPATTECWY, UCTEPOUV. TO QAIVOUEVO AUTO OPEIAeTAl HETAEU AAAWV
Kal oTnv TriEcn TOU QvTAywvIOPoU (600 TrePIcOOTEPO CUMTTIECOVTAl TO
TeEPIBWpPIa KEPOOUG, TOOO TTEPICCOTEPO O £TAIPEIEG avalnTouv EVAANOKTIKEG
opdoeig), oT0 €mTTEdO  TEXVOAOYIKNG  KATAPTIONG KAl TEXVOAOYIKOU
TpocavaTtoAiopyou. Ooov agopd oTtnv uloBétnon epyaAeiwv CRM ammd Tig
EANVIKEG JIKPOUEDCQIEG ETTIXEIPAOEIG, Ol OTTOIEG ATTOTEAOUV KaI TNV TTAEIOWN®ia
NG €ANVIKNG ayopdg, €ival ouvapTnon TnNG KOUATOUPOG KAl TOU ETTITTEQOU
EKOUYXPOVIOUOU TOU ETTIXEIPNMATIAL.

2 UYKEKPIYEVQA, TTPOTEIVETAI OTI TTPOKEINEVOU VA YivVOUV GNPAVTIKA Briuarta TTpog
TNV uloBétTnon Twv e-CRM cuoTtnudatwy, n MoAiteia 8a Atav KaAd va:

v Na mpoxwpnoel atnv uAoTroinon £pywv dIaxeipions Twv OXECEWV HE
Toug ToAiTeg (Citizen Relationship Management) pe Baon TG apxEg
TToU BI€TTOUV TNV dlaxeipion TTeAatwy, Bacifouevn o€ UTTAPYXOVTa BETIKG
Tapadeiyyata 6w 1r.X. Ta KEI Kol Tov avtioToixo dIadIKTUOKO TOTTO
0 OTTOIOG €CUTTNPETEI TOUG TTOAITEG.

v" Na d10dokeTal WG pabnua otn deutepoBaduIa ekTTESEUCN OTTWG ETTIONG
Va YivovTal Kal aKAOANAIKEG JEAETEG KAl EPEUVITIKA TTPOYPAMMATA e-Crm

v" Na utrooTnpifel Tnv Tpoundeia e-CRM cuoTnudaTwy KUpiwg TTPOg TIG
MIKPOMEDQIEG ETTIXEIPAOTEIC HECW ETTIOOTOUNEVWYV TTPOYPAUMATWYV

v' Na Odloyoppwaoel  KatdAAnAa  TTpoypduupata  evnuépwong  Twv
ETTIXEIPACEWY KQl TOU avBpWTTIVOU SUVANIKOU TOUG, WOTE VO OUVOPAEI
oTnNV avaykn KatapTiong TWV EUTTAEKOPEVWV POPEWV.

v" Na divovte €mMOOTACEIC ATTO TO KPATOS OTIG MIKPOWECQIES ETTIXEIPATEIG
ME OTOXO TNV €KUABNON Kal TNV atTdKTNON e-crm

*(http://lwww.crm2day.gr )

* MEAETH- AIAXEIPIZH >XEZEQN NMEAATQON (Euayyedia Mavrlapn, Ymowneia AidakTwp,
Tunua Aioikntikn¢ Emiornung kaiTexvoAoyiag, Oikovoulkd MNavemarhuio ABnvwy Kai

Avrwvng¢ Adokog, M.Sc in Software Engineering)

*www.kep.gov.gr
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