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KE®AAAIO 1° EIZArQrH

1.1 ZKOIMNOZ - 2TOXOZ THZ EPTAZIAZ

2KOTTOG TNG TTOPOUCAG £PYAOIAg €ival va JEAETAOEI TO XOPAKTNPIOTIKA,

TIG OI0dIKATIEG, TOUG OPOUG Kal TIG OUVABEIG TTPAKTIKEG Tou franchising oTnv
EANGOa yevikd, kal €10IK& oTa KaTaoThpara Multirama. Q¢ empépoug oToOXOI
TNG epyaciag opifovTtal oI akdAoubol:

o HoTopikr) avadpopr Tou franchising

0 H peAétn Tou franchising d1€Bvwg kal oTnv EAAGDQ.

0 H avdAuon Tou TpoTTOU PE TOV OTTOIO TO franchising epapudleTal

atTo TIG EAANVIKEG ETAIPIES
0 H avdAuon Tou TpdTTOU HE TOV OTTOIO TO franchising epapudleTal

atro Ta KaraoTuata Multirama

1.2 MEOGOAOAOTIIA

H pebodoloyia tTnG epyaciag Ba oTnpixBei oTn CUAAOY TTPWTOYEVWV
Kal deuTtepoyevwyv dedopévwy. Ta deutepoyevr) dedouéva, Ba ouAexBouv
pMéoa atro TNV avadnTnon PBIBAiwyY, dpBpwv o€ TTEPIOdIKA OAAG Kal JEoa ATTO
etTionpoug d1adIKTUAKOUG TOTTOUG. Ta TTpwToyevr) dedouéva Ba ocuAexBouv
Méoa atrd Tn dle€aywyn TTOOOTIKAG €PEUVAG, XPNOIKMOTTOIWVTAS WG BACIKO

epYaAcio TO epwTNUATOAGYIO. TO €pWTNUATOAOYIO Ba CUUTTIANPWOE atrd 13



OTEAEXN Twv KaTtaoTnudtwy Multirama kol 8a avaAuBei oTO OTOTIOTIKO

TTPOypauua Tou SPSS.

1.3 ZYNTOMH MNAPOYZIAZH KE®AAAIQN

H epyaocia atroteAeital cuvoAikd atro €€ kepaAaia. To TTPwWTO KEPAAQIO,
€I0QYElI TOV AVOYVWOTN OTO OKOTTO KAl TOUG OTOXOUG TNG MEAETNG, OPIOBETEI TN
pMEBodOAOyia TNG epyaciag Kal TTAPOUCIACEl CUVOTITIKA Ta KEQAAaIG TNG. To
0euTEPO KEPAAQIO avaAuel To Beoud Tou franchising yevikd, armroocagnvifovtag
EVVOIOAOYIKA TOV OpPO, ETTIXEIPWVTAG MIa oUVTOUN I0TOPIKN avadpour Tou
Beopou Kal TTaPOUCIAZOVTAG TA TTAEOVEKTAMATA KAl TO JEIOVEKTAUATA TOU TOOO
yla Tov 80TN Kai Tov AATITN 600 KAl YIA TOV KATAVOAWTN. 2TN CUVEXEIQ aVAAUEI
TN ouuBaon Tou franchising kal cuykekpipyéva TIG ox€oelg Tou franchisor kai
Tou franchisee kal Toug KIVOUVOUG TTOU EYKUMOVEI. 2TO TEAOG TOU KEPAAQiou
TTapouoiddel Tig diakpioelg Tou franchise.

To 1piTo KEPAAaIO PeAETA TO Beopd Tou franchising dieBvwyg kal oTnv
EANGOa. Tio avaAuTikd tTapoucidadel To franchising wg emAoyn €TéKTOONG,
avoAuel TIG pop@EéG Tou OlEBvoug franchising kal T UTTOKOTAOTAPOTA A
BuyaTpikéG €TaIpiEG. 2T ouvéXela €0TIAlel otnv EAAGDa TTapouciddovTag Tn
O1EOVN) TTPOOTITIKY) TOU B€0POU Kal TNV €QAPUOYH TOU ATTO TIG EAANVIKEG
ETAIPIEG.

To T€TaPTO KEQAAQIO avaAuel Tnv eTaipia Multirama, TTapoucidlovTag
TNV 1I0TOPIA TNG, TO OpPaPA TNG, TIG agieg TNG Kal Tn Asiroupyia Tou franchise
oTnVv €TAIPIA.

To TEUTITO KEQPAAQIO TTAPOUCIALEl TO ATTOTEAECUATA TNG TTOCOTIKAG MOG
€PEUVAG KOl OTO £KTO Kal TEAEUTdio KEQAAQIO cuvowilovTal Ta TEAIKA HOG

ouuTTEpAouaTa.



KE®DAAAIO 2° TO FRANCHISING FENIKA

2.1 O ©OEZMOZ TOY FRANCHISING

O Beopdg ToUu franchising avagépeTal 0TO avwTaTo OTASIO TNG £EEAIENG
TWV OUOTNUATWY KABETNG EVOTTOINONG O€ OXEON ME TN dIAVOUL avVAPEPOUEVO
oTnNV €UpUTEPN £vvola Tou 6pou ('koTooTToUuAou,2008),

To franchise atroTteAei To CUVOUAOUO OTOIXEIWV TTOU TTPOEPYOVTAl ATTO
Ta TTAPAdOCIOKA CUCTAUATA BIAVOUNG TTPOIGVTWY, TNV TTAPOXI) UTTNEECIWYV Kal

T0 SiKaIO TNG BIOKUNXAVIKAG KAl TTVEUUATIKAG 1010KTNOIAC.

H Aeitoupyikii avaykn TOU OUCTAPATOG aUuTOU TTPOEKUYE OTTO T
dedopEva TNG oUyXPovng dUVAUIKNAG OIKOVOUIAG, n otroia héoa atrod Tn ouvexn
avadntnon Vvéwv PeBOdwv eTTEKTAONG KATOPBwoe va evrdgel OAa Ta
TapaTravw Oedouéva o€ pia, Ox1 atmmAd  EUTTOPIKN, OAAG  OpPYyavWwTIKN
ouvepyaoia Trou  TrepIAauBdvel TRV dlAVOWPR)  TTPOIOVTWY, TNV  TTAPOXN
UTTNPECIWV  Kal TNV TTapaxwpnon  Aadeiag  eKPETAAAEuoNG  QUAwV
ayaBwv(Franchise Success,2006),

H mapamdvw €¢ENEN noav amdéppoia TnG Blounxavotroinong Tng
TTOPOXNG UTTNPECIWV KAl TNG EUTTOPEUNATOTIOINONG Twv dl1a@opwy ayabwv
TTOU EVTAOOOVTAI OTNV €UPUTEPN €vvola TNG dlavonTikNG IDIOKTNCIOG Kal BPAKE

TO emOTéyaoud TnG oTo franchising (Franchise Success,2006),

H vOouIK) TTPOCEYYION TWV OIKOVOMIKWY QaIVOPEVWY OEV gival ohpepa



¢ekdbapn ME OTTOTEAECHO VO UTTAPYXOUV OPKETA adicukpivioTa Béuata. Autd
IoXU0€el TOOO yia TNV AVTIMETWTTION Twv cupBdoswv Franchising amé dmmoywn
KOIVOU IBIWTIKOU OIKAioU 000 Kal YIO TNV QVTIUETWITION TOUG atrd atroyn

Kavovwy eAeUBepou avtaywviopou (Mount,2008)..

Ta mpoBAAuaTa autd avauévovtal va eviaBouv evoyel Twv aAAaywv
TTOU ouvTeAOUVTAl TOOO Of €UpWTTAIKO ETTITTEdO, ME TNV OAOKARPwWON TNG
EOWTEPIKAG ayopds, 600 KAl O€ TTAYKOOUIO ETTITTEQO Kal 0dnyouv OAO Kal
TTEPICOOTEPO OTN CUVEIDNTOTIOINON TOU YEYOVOTOG OTI KABE €OVIKA OIKOVoia
€ival opyavika eVTayhéVn OTO TTAYKOOMIO OIKOVOUIKO OUCTNUA Kal &gV UTTOPEI
va ayvonoel Ta 6oca cupBaivouv yupw Tng, 1I81aitepa étav PAAMIOTa TTPOKEITAI
yIO JIa JIKPF) avoIxTr OIKovopia, n otroia dgv Ptropei va emRAAAEl TOUug dIKoUGg
TNG O6poug, aAAG oUTE Kal va avTioTaBei 0TV €1I0aywyr VEWV OIKOVOUIKWY

Beouwv.

2AMEpa TO Franchising éxel ammodeixBei, o1 €xel BonbrAoel TTOAAEG
ETTIXEIPAOEIG VA TTETUXOUV EVTUTTWOIOKE avAaTITUgn. '’ autd apkeToi UTTOYNRPIO!
eTTEVOUTEG Bewpouv 0TI To Franchising €ival pia eAkuoTikry uttéBeon(Bertrand,
M,2000).

H Beapartikr €icodog dekAdwyv £TAIPIWY OTO XWEO Tou Franchising, Tou
EXEl oONMEIWOBE TNV TeEAeuTaia TTEVTAETIA, ATTODEIKVUEI TTWG Ol ETTIXEIPAOEIG

avTigeTwTTiCouv 10 Franchising wg pia duvapiki péBodo avaTTugng.

2AMEPQ OTIC dUVAMIKEG aAuaideg uloBeTouvTal véa dedouéva, Ta OTToia
mepIAauBdavouv  aAAayég oTo ouoTtnua avdamTtuéng, otn odloiknon, oTnv
avaTITugn avlpwTrivwyv TTopwyv, oTn Olaxeipion TG yvwong, OTa TTOIOTIKA
KPITAPIO €TTIAOYAG, OTIG OUYXWVEUOEIG KAl EEAYOPEG, OTIG VEEG TTPOKTIKEG real
estate, oTa TPOPIA TWV dIKAIOUXWYV, OTN XPAON TNG TEXVoAoyiag oTn dloiknon
Twv OIKTUWYV, OTOUG VEOUG Kavoviououg yia To Franchise, oTig oxéoeig Twv

dIKaIoUXWV Kal Tn xpnuatodotnon (AoAdvng Z k.a,2008),

Méoa oTnv €TTOpEVN DEKAETIA, TTPORAETTETAI VA YivOUV KATTOIEG AANQYEG
OAOU TOU CUCTAMATOG TOU AlaVEUTTOPIOU AAAG Kal va avaTtrTuxBouv véol TPpOTTOl
ayopdg. AuTtoi o1 véol TpdétTol Ba TrepIAauBavouv €va TTARBOG eVAAAAKTIKWV
MOPPWYV TTOU Ba uTTEPPAivOouv Ta CUUPATIKA OTATIKA CUCTAPATA, EEQEUYOVTOG

atré TNV ATTAR IKAVOTIOINON KATAVOAWTIKWY avaykwy, wboupevn atrd tnv



avtaAAayry TTANPo@opIWV HETAEU TNG Blounxaviag kKal Tou  AlaveuTropiou
(Bertrand,2000),

‘Epeacn Ba 606¢i otn dnuioupylkOTNTA KAl OTn PJovadikdTNTa, OTOV
kaBopiopd branding kataoTruatog kal aAucidag, otV €AAXIOTOTTIOINCON TWV
QPVNTIKWV EUTTEIPILOV TWV TTEAATWV Kal TNV TTPooBnRkn agiag otn diadikaoia

ayopdg Kal TNV apioTOTToinon TNG TTapaywyikoTnTaG.

O1 franchisors o1 otroiol Ba ouvedNTOTIOINOOUV TO MEYEBOG Twv
aAaywyv, Ba ptrop€écouv va ETMITUXOUV, TTPOOPEPOVTAG Hid OUYKPOTNHEVN
ETTEVOUTIKN) TTPOTACT, QIOTTOIVTOG TO YEYOVOG OTI OAO Kal TTEPICCOTEPOI
avBpwTrol apxi¢ouv va oTpé@ovtal otn AUon Tou Franchising kai n 1aon auTh
QVOUEVETOl va ETTITAXUVOEI T €TTOMEVA XPOVIA AOYyw TPIWV TTAPAYOVTWV
(Garner,2001):

1. Tng avadidpBpwaon Twv TTapadOCIOKWY HOPPWYV ETTIXEIPACEWYV, TTOU BETOUV

EKTOG ayopdg epyaciag EUTTEIPO OTEAEXIOKO OUVAUIKO,

2. Tng kpiong TToU QVTIYETWTTICEI O TOPEAG TOU AIAVEUTTOPIOU, TTOU 0dNYEi O€
MOpOaOuOd Kol CUPPIKVWON TWV TTapadooIoKwY  AIQVEUTTOpWY OAWV Twv

KATnyopIwy, Kal
3. Tig au&avépevng avepyiag Twv VEWV.

2€ Mia emmoxn MeEYAAwV aAAaywv Kal EVTOVWV TTPOKAROEwWY, N OIAPKNAG
KAl OWOTR EVNUEPWON YIA TIG €EEAICEIC OTTOTEAEI KOBOPIOTIKO TTAPAyovVTa YId
TNV emBiwon, avarmTuén, Kal EMTUXNKEVN TTOPEIA TWV ETTIXEIPNOEWY O€ £va

TO00 avTaywvVvIoTIKO TTEPIBAAAOV, TTOU OUVEXWGS METABAAAETAL.

"evikd, o1 franchisees yivovtal OA0 Kal TTIO EKTTAIOEUMEVOIL. 2ZUXVvd Eival
managers WeOCAiou 1 avWTEPOU ETITTEOOU TIOU £XOUV  ATTOPOCIOEl VO
dnuioupynoouv TN OIKA TOug ETTIXEipnOoN. AuToi £€xouv OxI HOVO TNV EUTTEIPIA

TNG €TMIXEipNong aAAd kail TTpdoBacn o€ onuUAvTIKG TTood KEQaAQiou.

Ta ouotiuata Franchise oT1a otroia €TMAEyoUV va dpacTnPIOTTOIOUVTAl
TOU TTPOCPEPOUV DUVAUIKN) EVOAAOKTIKF) AUCn, TOug BonBouv va augavouv To
MEPIBIO TOUG OTNV ayopd, PEOW TNG avaTITUENG O€ vEéa onueia TTwANong, o€
VEEC ayOopEC OANG Kal PECW WETATPOTING 1 EEAYOPWYV QVECAPTATWY ONUEIWV

TTwAnong. O1 opyavwuéveG aAuaideg Xapalouv OrUEPA TTPOG OPEAOG KAl TwV



franchisees Toug, piIa vikn@opa OTPATNYIK OTIOU Ol TTPOTEPAIOTNTEG TNG

avaépeTal o€ Tpia TTapdAAnAa pétwtra(lewpyiadng ATr.,(2005):

1. MpotepaidTnTa OTN KUPIA EUTTOPIKI) OPACTNPIOTNTA, KATI TTOU TTPOUTTOBETE

«opBoAoyiki opyavwaon»,

2. BeAtioTotmoinon ¢ oxéong TIMAG/ agiag TTpoidvTog oUTwg WOTE va Eival

000 TO dUVATO TTIO AVTAYWVICOTIKOI,

3. BeAmiototmoinon TG oxéong TroioTNTAg/ KOOTOUG TWV  TTAPEXOUEVWV

UTTNPECIWY TOUG, TNG AEITOUPYIAG KAl TNG ETTIKOIVWVIAG.

MNa va A&IToupyioouv ATTOTEAEOUOTIKA TETOIEG OTPATNYIKEG, TTPETTEI

atapaitnTa aAAd Kal ouciaoTiKG va TTAnpouUvTal Ol TTAPAKATW TTPOUTTOBETEIC:
1. OpBoAoyikr dopr kal opyavworn dIKTUWV,

2. NpoéoAnyn Kal OTEAEXWOTN PE EUTTEIPO TTPOCWTTIKO ONUIOUPYWVTAG EUKAIPIEG
Kal a&loTTolVTag TO KUPIO TTEPIOUCIAKO OTOIXEIO, TNV CUAAOYIKA YyVWOn Kal TNV

TTioTn 010 brand — name (EUTTOPIKG Orua) Kai To SiKTUO.

Eriong, o1 franchisees, 1Tou €ival 010 XWPO, £pyalovtal EVIATIKA yIa VA
€0pAILOOUV TIG BECEIG TOU, KUPIWG PECW TOU E€AEYXOU TOU KOOTOUG YId TNV
dlaTAPNON AVIAYWVIOTIKWY TIHWV KAl MPEIwoNG Tou A&IToupyikoUu KOOTOUG.
Tautdxpova, oI OaAUCIOEG €vIOXUOUV TTEPICOOTEPO TNV UTTOOTAPIE OTOUG
franchisees o¢ OAa Ta pETWTTA: OTPATNYIKY €TaIpEiag, marketing, logistics,

EOWTEPIKNA eTTIKOIVWVia Kai diaxeipion (Mewpyiadng Arr.,(2005),

OAa 1a mmapammavw dnAwvouv Tnv emAoyry Twv franchisors kal Twv
franchisees va duvapwoouv Tn Ooxéon TTOU TOUG EVWVEI, £0TIAJOVTAG OTOUG
QVTiIOTOIXOUG POAOUG Kal OTNV OTTOTEAEOUATIKI AEITOUPYId TOU OUCTAPATOG
(Mewpy1adng Artr.,(2005),

O1 emyxepnocig Franchising éxouv éva povadikd TTAEOVEKTNUA, OXI
amAWG uTTEPPaonG aAAd Kal agloTroinong TnG Kpiong TTpog 6QeAGG Toug, yiaTi
Baoifovtar oe €va €10IKO TIAEyua OEOMEUTIKWY OXECEWV METALU TWV
franchisors kair kaBevog atmd Toug franchisees Toug. O1 BECPEUTIKEG QUTEG
ox€0€Ig avagépovTtal Kal eyypdews otov EupwTtraikd Kwdika AgovrtoAoyiag

yla 1o Franchising.

O Kwdikag Atgovtohoyiag Baociotnke otov Kwdika TTou KaBiEpwoe n



EupwTtraiky OpooTtrovdia Franchise. O Kwdikag AcovtoAoyiag, kabiepwbnke
yla va BonBnoel Toug eTTEVOUTEG KAl TOUG VEOUG ETTIXEIPNUATIEG dlac@aAiovTag
OTI AapBdavouv OAEG TIG AVOYKAIEG TTANPOPOPIEG €K TWV TTPOTEPWYV KOl vd
atmmoTpEwel TNV atroTuxia (Kwotdkng,2006),

Ta utown@ia péAN TNG évwong TIPETTEI VO OUPQPWVAOOUV €K TWV
TTPOTEPWV OTI atrodéxovtal Tov Kwdika kal 611 6a Cuppop@uwvovTal JE TIG
dlaTagelg Tou TpIv BewpnBouv PEAN Kal o @AakeAog Franchise, Kal Ta OXETIKA
otoixeia  Toug  egetalovral  OIECOdIKA, WOTE va  €CACQAANIOTEl  OTI

QVTATTOKPivVOVTal OTIG aTTAITHOEIG Tou KWwdIKa.

ZUpQwva pe 1o Kwotdkng A «O Kwdikag AgovToAoyiag, OvTag onuepa
TO JMOVO VOUIKNG QUONG IDINITEPO KEIWEVO YIa TO Franchising atroTeAegi pia TTOAU
ooBapr TpooTrdBeia emMPBOAAG oTa pEpn Piag oxEéong Franchise (franchisor -

franchisee) kavévwyv 0pBAG¢ CUVOAANAKTIKAG CUMTTEPIPOPAG»(KwoTdkng,2006),

O Kwdikag Asovtoloyiag atroTeAEi KEiPeVO SETUEUTIKO HOVO YIa TA PEAN
Tou 2Zuvdéopou Franchise, ol d¢ TTPOPRAETTONEVEG KUPWOEIG YIO TOUG TUXOV
TTOPAPBATEG €ival ATTOKAEIOTIKA TTEIBAPXIKAG QUOEWG Kal AIToupyouv péoa oTa
oTeva Opla Tou 2Zuvdéapou. Edw TTpétTel va onuelwBei To yeyovog 6Tl diEBvwg
ol pubpioeig Twv Kwdikwv Agovtoloyiag yia 1o Franchising AapBdvovrai
ouvnBwg cofapd uttdwn atrd Ta dIKAOTHPIA, KUPIWG OTIG XWPES OTTOU dEV
UTTAPXEl 101AITEPO VOUOBETIKO TTAQICIO — HE QTTOTEAEOPA va €TMITEAOUV Wi

VOMOBETIKA AciIToupyia(ZoupAepdg,2005),

Emmpdobeta o Kwotdkng A.2 avagépel (KwoTdkng,2006),: «TO va €XEl
o franchisor tnv 1816TNTa TOU PEAOUG Tou 2Zuvdéopou Franchise, atroTeAei
eyyunon vyia toug franchisees, pe mv €vvoia Ot autoi yvwpilouv OTI n
OUVYKEKPIPEVN €TTIXEIPNON OQEiIAEl va akoAouBnoel TIG €TITAYEG TOU OIKEIOU
Kwdika Acovtoloyiag 1600 KATA TIG BIOTTPAYHUOTEUCEIG, 600 Kal KATd TO

OUMBATIKO KAl JETA-OUUPBATIKO OTADIO.

O kwdikag Aegovroloyiag OTOXeUEl €TTIONG OTO VA TTAPEXOVTAlI OTOV
QyopaoTH OWOTEC TTANPOQOPIEG OXETIKA ME TNV ETTIXEIPNON OTn oTroia
TTpoTiBeTan va eTTevOUOEl. «Exovrag 6Aa Ta dedopéva, o duvnTikédg franchisee
Kal oI cUPBoUAoi Tou, Ba utTopEoouv e HeyaAuTepn aoc@AaAsia va AdBouv pia
EUTTEPIOTATWHEVN ATTOPACT €AV KAl TTwWG Ba TTpoxwprioouv»(KwoTtdkn,2006),



ZUPQwva ue Tov Aletrdko K(2002) «Ta TreEpIocOTEPA PEAN TTAPEXOUV
TTAPN OTOIXEIa Kal £XOUV TTPOCAPUOCEI TA CUPPWVNTIKA TOUG CUPQWVA UE TIG
armraitiioelg Tou Kwdika kal Ta oQEAN €ival ouolaoTIKA Kal dueoax». Ox1 yovo
e€ao@aAidouv OTI o1 véol franchisees £xouv TTA\PN yvwaon TNG TTIXEIPNONG KAl
TNG QUONG TOU concept Kal TOU CUCTAPATOG TTPIV UTTOYPAWOUV T CUPQwvid,
oAAG avayvwpifouv 611 TO BABOC TNG avaAuong Kal TTANPO@QOPNoNG TTOU
armraiteital amé Tov Kwdika TrpooTtartevel Kal Tov franchisor atmd emAoyn

utToyn®@iwv TTou dev TTANPOUV TIG TTPOUTTOBETEIG TTou BETEl (ANETTAKOG,2002).

MoAAoi uttown@iol franchisees eTmAéyouv va O1€I0dUCOUV O€ AKOUN
TTEPIOOOTEPEG AETTTOMEPEIEG. OuwG n UTTOPEN VOGS OUYKPOTNPEVOU Kal akpIPn
QAKENOU TTPOCPEPEI TTAVTA TN OUVATOTNTA YIA £VA TTAPAYWYIKO KAl OUCIAOTIKO

d1GdAoyo TToU gival n Baon yia pia oxéon auolBaiou opEAOUG.

Eival onuavtiké ettiong o kaBe uttown@iog franchisee va yvwpilel Ta
o6oa poPAETTel 0 Kwdikag. O utrowneiog franchisee mpétrel va Aaupavel 1o
TTANPOPOPIAKO UAIKO Kal Tov Kwdika Agovtoloyiag o€ Ikavo didoTnua TIpIv TNV
uTTOYPa®N TNG CUNQWVIaG, aAAG Kal va cuphBoulsucsTal Katrolo cuppBoulo. O
AAeTTdkog K(2002) Bewpei OTI: «AuTo cival éva (wTIKG onueio e¢ac@dAiong wg
TTPOG TO OTI OV ATTOKPUTITOVTAI OTOIXEIA OUCIAoTIKA yia TN Afwn TnG OTToIag
amogaons». O KwoTtdkng utroypappi¢el Ot TTPETTEl VA YiVEL MIA OpyavwPEvn
eEKOTpPATEIO evnuéPwOoNnGg TNG ayopdg Tou Franchise yupw atmd tnv utrapén,
onpacia kal xpnoigotnta tou Kwdika AgovroAoyiag, €101 WOTE va TTeEIcBoUv
1600 oI franchisors 6co kai ol franchisees 611 €ival ammapaitnto va otnpiouv
TN oxéon Toug oTig emTayEg Tou Kwdika AgovroAloyiag, Kavovtag pAAioTa

oagn avagopd o€ diatagelg otn 2uppPaon Franchise (Kwotdkng,2006).

H eupcia epappoyry Tou Kwdika Agovrohoyiag Siaoc@alifel akpiBwg
QUTEG TIG TTPOUTTOBECEIC Kal BETEN TIG PACEIS VIO TNV EVOUVAUWON £VOG BeoOU
TTOU OUMPPBAAEl duvauIKG OTnVv avatrTugn Tng ETMIXEIPNPATIKOTNTAG KAl TNG
olkovopiag Tng xwpag. Mia Ttétola ox€orn, uwnAou TTIoIOTIKOU XOPOKTAPAd,
Baociouévn otov apoifaio oefacud kalr kKatavonon, eyyudralr empiwon Kai
emTuyia. ETToxéG OTTWG N onuEPIVA, ammaitouv €ueAIia, TTPOCAPUOCTIKOTNTA,
ouvexn aAAayr, TTOU CUVETTAYETAI TaXUTATA 0TN AN a1roQAcewy Kal 6appog
yla Tnv uAoTroinor| Toug (Kolupng,2005),
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H ikavétnTa Aqng atmo@daccwy, gival n BAon n oTroia aTraiTeital yia va
OlIa0@OAIOTEl N Olyoupid Kal n EmTUXia Twv ouvepyatwy. Eivar yvwotd
GAWOTE OTI N duvaun €vog OIKTUOU OQUPNAATEITE aTTO TIG AVTIEOOTNTEG KOl
KaBopileTal atrd TNV TToI0TNTA TWV OXE0EWV Tou franchisor pe k&Be Evav atro
Toug franchisees Ttou. H TTAciovoTnTa TWV cuoTnudTtwy Franchise uioBeTouv
QuTh TNV avaAuon TNG ouykupiag Kal dNAWVOUV aTTOPACICUEVOI Va KIvhBoUuv

avaAloya.

H emyxeipnon 1mmou Ba Tpoxwpenoel TNV avaTmTugn evog ETMITUXNKEVOU
Franchise, TTpétel va TTPOo@EPEI KATI TTPAYUATIKA KAIVOUPIO OTAV ayopd, va
IKOVOTTOIEI AVAYKEG EVOG OXETIKA MEYAAOU TUAPATOG TNG AyOopdg, va TTPORAETTE
TOUG MEANOVTIKOUG avTaywvioTEG Kal  va  OlaTnpei  10Xupd  OUYKPITIKA
QVTAYWVIOTIKA TTAEOVEKTAMOTA. AV pia €TTIXEIPNON AVTIMETWTTICEI OIKOVOUIKA

TTpoBAAuaTa, To Franchising dev Tapéxel ac@ain 61£€0do0.

H opydvwon oofapri¢ uttodoung, O Ouvduaoudg EUTTEIPILOV, N
opydvwon OI1adIKaolwyv Kal PnNXaviouwyv, n oupBoAl €idikwv o BEuarta
opyavwong, ekmraideuong, €Aéyxou OIKTUOU, VOMIKWYV BeudTwy Franchising,
XPNUATOdOTACEWY, unxavoypaenong, marketing, K.A.1T. ammaitouv TOPOUG Kal

XpOvo.

To mepIBAAOV OuwG TTOU KaAgiTal va yevvnBei kal va avatTuxOei
ONUEPA MIO MIKPOMECDQia ETTIXEipNON Oev €ival TO KoAUTEpo Ouvartdv. O
QvTaywvIiouoOg TECEl TTOAU TIG MIKPOMECQIEG ETTIXEIPNOEIS. TOOO e TA
YPOQPEIOKPATIKA EUTTOBIO TTOU €P@aviCovTal aTTO TIG KPATIKEG ApPXEC OTA apXIKA
oTadia idpuong Kal AEIToupyiag Toug, 600 KAl OTN CUVEXEID PE TIG AdUVAMIEG
TPOOPBACNG TOUg OTa OIKTUO KAl OTA TPATTECIKA KEPAAaQIa, aAAG KAl PE TOV
€UMUECO ATTOKAEIOUO TOUG ATTO TIG KPATIKES EVIOXUOEIS HEOW TWV AVATTTUSIOKWY
KIVATPWY KAl TWV KOIVOTIKWYV TTAaiciwv oTipiEng. Eutédia dnuioupyei Kai n
OUOKOAIa €upeong, OAAG Kal ekTTaidEuonG KATAAANAOU Kal ECEIBIKEUPEVOU
TIPOCWTTIKOU, YIa VA KOAUWOUV Ol PIKPOUECQIEG ETTIXEIPACEIG TIG AVAYKES YiA

TTapaywyrn Kai 81dBean KaIVOTOUWY TTPOIOVTWY Kal UTTNPECIWV.

2.1.1. TI EINAI FRANCHISE

Franchise e€ival: «10 OUOTANO EPTTOPEUPATOTIOINCNG TIPOIOVTIWV N
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UTTNPECIWY, POCICPEVO OTN OTEVI] OUVEPYAOIa AvAPECO O€ ETTIXEIPAOEIG
VOMIKA Kal OIKOVOUIKGA aveg¢dpTnTteg, Tov franchisor kai Toug ave¢dprnroug
franchisees, oupy@wva pe 1o otroio o franchisor mapaxwpei oToug franchisees
TO JIKAiWPaA Va 1I0PUCOUV [Ia ETTIXEIPNON ME TN QIAOCOYIa TOU BIKAIOTTAPOXOU
(KoCupng,1997),. O dIKaIOTTAPOXOG ETTITPETTEI OTO PJEUOVWHEVO BIKAI0OOXO va
KAVEl XpAON TOU EUTTOPIKOU OVOUATOG TOU, TWV UTTNPECIWY, TNG TEXVOYVWOIag,
TIG EUTTOPIKEG MEBODOUG Kal GAAQ dIKalwPATA TTVEUPATIKAG 1810KTNOIOG. H
ouvepyaoia TTPOUTTOBETEI CUVEXN TEXVIKN KAl EUTTOPIKY) UTTOOTHPIEN YIA OAN TN

d1dpkela TNG uttoypa@ouevns ocuuBaong(Meplodikd Franchising,2005)..

O dIka1006x0¢ aTrd TN YEPIA TOU UTTOXPEOUTAl KATA TNV CUPQWVia va
KATAPBAAEI OTO DIKAIOTTAPOXO £VO CUYKEKPIUEVO Kal TTPOKABOPICUEVO TTO0O YIa
va MTTOPECEl va Yivel aTTOOEKTNG TOU OIKAIWMPOTOG XPrONG Tou OVOUOTOG.
Etiong Ba tpétrel va tnpei mMoTd Kal Bacel xpovodiaypauudTtwy 6Aoug Toug
Kavoveg Asitoupyiag Tou OIKTUOU Twv KataoTnuaTtwyv. H Aeiroupyia tou Ba
TIPETTEl VA €ival CUP@QWYN PE TOUG OPOUG Kal TIG TTPOdIAYPAPES TTOU opidovTal
pMéoa atro To oupBoOAaio ouvepyaoiag franchise kal 1o gyxelpidlo AeiToupyiag

€vOg kKataoTRuatog(Sam,2008),.

2.1.2. OPIZMOZz

To Franchise, opiCetal wg (KwoTtdkng,2006): «T0 OUVOAO OIKAIWPATWY
BIOPNXAVIKAG 1 TTVEUUATIKAG 1B10KTNCIOG TTOU A@OpPOoUV EUTTOPIKA OrjUaTa Ki
ETTWVUMIEG, TTIVOKIOEG KATACOTNPATWY, TTPOTUTTA XPHOEWGS, O0XEDIA, dIKalWPaTA
QVTIYPAPNG, TEXVOYVWOIEG I OITTAWMOTA EUPECITEXVIOG TTPOG EKPMETAAAEUON YIA
TNV YETATTWANCT TTPOIGVTWYV 1] TNV TTAPOXI UTTNPECIWY O€ TEAIKOUG XPOTEG».

To Franchising €ival: «H eutropikry u€60d0¢ e TNV OTTOIA MIa ETTIXEIPNON
0 OIKQIOTTAPOXOG, TTapaxwpei otnv AAAn, Tov OIkaioddxo, £vavtl apéoou A
EUUEOOU OIKOVOMIKOU QVTOAAQYPATOG, TO OIKAiWPO  EKMETAAAEUONG  TOU
franchise pe OKOTIO TNV €PTTOPIA OUYKEKPIMEVWY TUTTWV TIPOIOVTWV I} Kal
uttnpeoiwv». O Franchisor,  aAAiwg Aikaiotrdpoxog «Eival  n  emxeipnon
TTou Trapaxwpei otnv AGAAn, Tov OIKalodoOxo, €vavil auéCOU 1 EPPECTOU
OIKOVOMIKOU avTOAAGypaTog 1O OIKaiwpa ekheTAAAeuong Tou franchise pe

OKOTTO TNV EUTIOPIA OUYKEKPIMEVWY TUTTWV TTPOIOVTWY N KAl UTTNPECIWV»(
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(EOK).

«To Franchise e€ivai 10 0OUvVOAO OIKAIWPATWY BIOPNXAVIKAG N
TIVEUUATIKAG 10I0KTNOIAG TTOU a@OopouVv CAPOTA KAl ETTWVUMIEG, TTIVAKIOEG
KATaOTNUATWY, TTPOTUTTA, OIKAIWPATA QVTIYPOPNG, TEXVOYVWOIES, dITTAwuaTa
EUPECITEXVIOG TTIPOG EKMETAAAEUCN YIO Th METATTWANCON 1 TNV TTapoxn

UTTNPECIWYV O€ TEAIKOUG XpnoTeg»( EE apiBu. 36 Tng 6.3. 1965).

Apéowg petd o Kavoviopog 4087/88 opicel T oupgwvia franchise wg
e¢ns(Mendelsohn M. and Harris B.,(2005): «H oupgwvia pe tnv otroia pia
ETTIXEipNON, 0 OIKAIOTTAPOXOG, TTapaXwWPEi 0TV GAAN, ToV dIKAIOBOXO, EVAVTI
AUECOU 1 £UUECOU OIKOVOMIKOU aVTOAAAQYMOTOG, TO BIKaiwua eKUETAAAEUONG
Tou franchise pe OKOTTO TNV EUTTOPIA CUYKEKPIMEVWY TUTTWV TTPOIOVTWYV R/Kal
uttnpeoiwyv. MepiAauBavel TOUAGXIOTOV UTTOXPEWOEIG TTOU QPOPOUV TN XPHon
KOIVAG ETTWVUMIAG 1 TTvVaKidag KATOOTAMATOS Kal TNV evidia eu@avion Twv
XWPWV A KAl TWV METAPOPIKWY MECWV TTOU UTTAyovTal oTn ouupacn, Tnv
KOIVOTTOIiNO™N aT1ro TOV JIKAIOTTAPOXO OTOV OIKAI0OOXO TEXVOYVWOIiag, TN CUVEXN
TTOPOXN €K MEPOUG TOU OIKAIOTTAPOXOU OTOV OIKAIOdOXO EUTTOPIKAG KAl

TEXVIKAG UTTOOTAPIENS KaTA TN dIGPKEIA I0XUOG TNG CUNPWVIAG».

'O 6pog Franchise onuaivel oTToIAOATIOTE dIAPKA EUTTOPIKN OXEON N
otroia  dnuioupynbnke ammd KATOIA  CUPQWvia pe  BAon TNV oTToia
(ZoupAepng,1989):

«Eva TpoowTio TTPpOCPEPEl, OE OTIOIOOATIOTE TIPOCWTTO, EUTTOPEUMATA,
TTpoIdVTa 1 UTINPECieg Ta oTroia: AvayvwpifovTal atrd éva eUTTOPIKO ONnua,
ONMa UTTNPECIWY, EUTTOPIKA ETTWVUNIA, 3 AAAQ guTTOPIKA CUUBOAQ, Ta OTToid
TTPoadiopifouv Eva aAAo TTpSdowTTo (Tov AdTN)  'Eppeca A Gueca atraiTeital
ouvioTaTAl VA IKAVOTTOIOUV TIG TTOIOTIKEG TTPOdIAYPAPEG TTOU €XOUV OPIoOEi
armd TOov AOTN Kol Ommou o AATIING AEITOUPYEl TNV ETIXEIpNON TOu
XPNOIMOTIOIWVTAG TO EUTTOPIKO ONAUA, TO CAPA UTINPEECIWY, TNV ETTWVUIQ,
dlapnuioTiIkA dAAa oupBoAa, Ta otroia TTpoadiopifouv Tov AOGTN Kal 0 AGTNG
aokei éva onuavTikoU Babpol éAeyxo emavw oTn PEBOdO Asimoupyiag Tng
gmxeipnong Tou AATITN, oTnv otroia cupTrepIAauBavovTal €VOEIKTIKA N
ETTIXEIPNUATIKI) Opyavwan Tou ARTITN, Ol TTPOWBNTIKEG TOU EVEPYEIEG, O TPOTTOG
dl10iknong Kal 0 oXedI0OPOG PAPKETIVYK 1] O AOGTNG TTapExXel onuavTikn BorBeia
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oTto AATITN ava@opik& JE Tov TPOTTO AEITOUpyiag Tng €TmxEipnong Tou, oToV
OTT0i0 ouuTTEPIAQUBAvVOVTal EVOEIKTIKA N ETTIXEIPNPATIKA opydvwaon Tou AQTITH,
n MEBOdOG TOou dloikNONG, O OXEDIAONOG PAPKETIVYK, UTTO TNV TTPOUTTO0E0N
OMWG OTI N TTapeXOMEVN aUTH BorBeia oTIG TTPOWBNTIKEG eVEPYEIEG TOU AATITN
dev Ba ouvioTd Tnv KUpla TTPog auTév Bonbeia edv atrouoidlel n BorBeia o¢
GAANouUG TOpEIG TOu TPOTTOU Opydvwong TnG TTixeipnong Tou. O AAQTITNG €ivail
UTTOXPEWNEVOG, WG TTPOUTTIOBECN TNG ATTOKTNONG 1 TNG évapgng AsiToupyiag
NG Emixeipnong Franchising, va karafdAel €éva mood»(Mendelsohn M. and
Bynoe,2006).

2.2 HIZTOPIA TOY FRANCHISING

To franchising mpwrtosp@aviotnke oTtig HIMA tpiv Tov A Taykdéopio
MéAepo. QoTéo0, N heyaAn avarTugn Tou franchising wg oIKOVOUIKOU BE0uoU
avayetal 1I0TopIk& oTo TEAOG Tou B™ MNaykoouiou MNMoAéuou wg atmoTEAEOUA TWV

ouvONKwWYV TTou eTTIKpaToUoayv ToTe(Sam,2008).

Ta mpwta xpdévia 10 franchising cav véog BeoudG TTEPIOPIOTNKE OTA
YEwypa@ika opia Twv HITA OT1ToU yvwplioe TaxUTOTR KAl EVTUTTWOIOKN
avaTTuén Ppiokovrag e@appoyry o€ €va €upu KUKAO OpacTnpIOTATWV.
2UhQWva Pe oToixeia TToU yvwoTotroienkav amd 1o AieBvr) 2ZUvdeouo

Franchise o1ig HIMA uttoAoyileTtal onpepa oTi(Mewpyi1édng,1988):

1. O1 ouvoAikég TwAnoelg franchise é@racav 10 TTOOOG TOU 1 TpIG.
doAapiwv.

2. 'Eva véo franchise avoiyel KGBe 8 AeTTTd KAOE epydoIun péPQ.
3. AtraoyxoAouvTal TTEPICCOTEPOI OTTO 8 EKATOUMUPIa AVOPWTTOL.

4. Ymapxouv TrepioooTepa ammod 670.000 kaTaAoTAPATA TTOU AEITOUPYOUV
pe franchising.

5. To 97% Twv 1d1okTNTWYV franchise dnAwvouv OTI gival ETTITUXNPEVOL.

6. To 75% Twv 10IokTNTWV franchise Ba &avda emixeipovocav va

avaTiTugouv dpaaoTnPIdTNTEG NECW TOUu BeoPoU Tou franchise.
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2Auepa TO franchise atroteAei d1EBVWG PO DUVAMIKE EUTTOPIKI TEXVIKN,
TTOU TTPOO0dIdEl ONUAVTIKA avTaywvIoTIKA TTAcovekTAuata. ZTnv Eupwtn o
TIPWTOTTOPIAKOG AUTOG BEOUOG QVTIUETWTTIOTNKE APXIKA ME ETTIQUAAKTIKOTNTA
Kal 0 puBuOG avaTiTUEEWG TOU ATAV OUYKPATNPEVOG. Tn dEKAETIA OUWG TOU
1980 o emIXEIPNUATIKOG KOOUOG, €XOVTAG OUVEIONTOTIOINCEl T QUVAMIKK TOU
franchising, ekdnAwvel augnuévo evolaPEPOV yia To oUYXPOVo autd cuoTnua
EUTTOPIKNG OUVEPYAOIag, ME ATTOTEAEOUA OTTO TOTE WEXPI KAl ORuEPA va
avaTrTuooETal JE YOPYyous puBuoug.

2.3 MAEONEKTHMATA FRANCHISING

2.3.1TIATON AOTH

Mapakdtw Trapabétovral Ta TTAcovekTAPATa Tou  franchise yia 1O
06T1N(KEAY,2006):

Taxeia kal amrodoTiIKOTEPN avATITUSN: To PBACIKO TTAEOVEKTNUA YIO TOV
franchisor €ivail n duvardtnTa TTou Tou diVETAI VO AVATITUEEI TNV ETTIXEIPNOT TOU
XPNOIMOTTOIWVTAG avBpwTTivo duvauIKd Kal UAIKOUG TTOPoUG TPITwv. AUTO
onuaivel 0TI N avaAnyn €mXEIPNPOTIKOU KIVOUVOU HEIWVETAI ONUAVTIKA, a®OoU
Tou diveTal N duvATOTNTA ATTOTEAEOUATIKOTEPNG BIGBeoNg Twv 16iwV TTOPpWYV,
PO 6@eAog TnNG avatTuéng. O franchisor €xel T duvatdTnTa va dIEIcdUCEl Kal
va €AEYEEl ATTOTEAEOUATIKOTEPA TNV AYOPA TTOU TOV EVOIAPEPEI, AUEAVOVTAG TO
OiKTUO TOu ypnyopdtepa atmd OTl Ba pPTTopoUCcE C€ OTTOIAdNTTOTE GAAN
mepimmtwon. O1 franchisees ouvelo@épouv 0T CUYKEVTPWON ONUAVTIKOU
MEPOUG TwV TTOPWV ME TNV E€TTEVOUCK] TOUG OTO QPXIKO KOOTOG, ME TNV
KATaBOAr JIKAIWUATWY €10000U aANG Kal pe Tn ouvexy OUPBOAR} Toug OTNV
€CENIEN Tou concept, oTn Io0XUpoTToinOoNn Tou brand name, otn dicupuvon Tou
MEPIGioU ayopds Kal TNV KOAUTEPN QVTIPMETWITION TOU QVTAYWVIOUOU K.A.TT. H
emTUXia €CapTdtal Kal ammd TNV OuvaTOTNTA OCUVEXWV ETTEVOUCEWV OEF
uttodopr], o€ opydvwon, o marketing. ETevdUOeIg TTOU 10XUPOTTOIOUV KAl

OlEUPUVOUV TA QVTAYWVIOTIKA TTAEOVEKTANATA, UTTOOTNPICOUV TO OIKTUO KOl
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EMTAXUVOUV TNV avdaTtrTu¢n, Onuioupywvtag TTIAOTIKEG Oladikaoieg ot véa
OUVAMIKA ouoTARuaTa dIaVOMNG.

Aéopeuon — Mapakivnon: O franchisee cival dlaxeIPIOTAG KAl CUYXPOVWG O
IDIOKTATNG TNG OIKAG TOu E€TmIXEipnoNG. AUTOG KAPTTWVETAI Ta OQEAN N
EIOTTPATTEI TA APVNTIKA atroTeAéopaTa. AuTo gival TTpo@aveg Ot Tov Bondd va
deopeleTal TTEPIOCOTEPO, KABWG £xEl IOXUPA KivnTpa yia TNV avamTtuél Tng
atro Ot Ba gixe €vag atrAdg UTTAAANAOG O OTToioG dev aTTOAQUPBAvEl Aueca
TTPOOWTTIKO O0PeN0G. Ta To Adyo autd KataBdAAel kGBe duvarth TTpooTTadelq,
€101 WOTE va dlao@alioel TN PeyioToTToinon 1600 Twv KEPOWYV Tou, OO0 Kal TNG
TTeAATEIOKNG Tou Bdong. MapdAAnAa cuuBaAAel otnv €CENIEN Kal TN BeATiwon
TOU concept, TNV TTEPAITEPW QAVATITUEN Kal €VOUVAPWON Tou OIKTUOU WG
ouvoAou.

AtroTeAeopaTiKOTEPN Slaxeipion: Ao Tn oTIyun Tou €vag franchisor €xel
ETTITUXEI PTTOPEI EUKOAOTEPQ VA TTPOCEAKUCEI IKaVOUG ouvepyaTeg franchisees,
ol OoTToiol Ba AvaTITUgouV Kal Ba €TTEKTEIVOUV TNV €TTIXEipnon. Autd Tou Odivel
TNV €UKQIPIa va ETTIKEVTPWOEI o€ AANOUG TOWEIG, TTOU Ba €xOuv OTOXO E€iTE TN
BeATiwon Tou apxIkou concept, €iTe TNV avaTrTugn AAAwWvY dpacTnNPIOTATWY TTOU
evdoéxetal va atmoppéouv amd Tn apxikn. H adidAeitrtn uttooTApIgn, o
ouoTNUATIKOG EAEYXOG, N eKTTAIdEUON, €ival avaykaiol OPol, TTPOKEINEVOU va
e€ao@aANioBei OTI TO OiKTUO QTTOTEAEITAI ATTO OQPOCIWHEVO OUVOUIKO TTOU
epyadetal okAnpd yia va diIaQuAdgel Tnyv eTévouon.

loxup6 Brand Name: To Franchising Tpoo@£pel TO OUCIAOTIKO TTAEOVEKTNHO
oTtov franchisor va au¢hoel Tnv avayvwplioigotnta Tou brand name Tou, 1600
MEOW TNG OUVETAIPIOTIKAG dla@riuiong Tou OIKTUOU, 00O Kal TNG TOTTIKNG
dlapnuiong kaBe franchisee. Ztnv TAcIOVOTNTA TwV OUCTNPATWY, Ol
franchisees kaAouvTtal va cuuBaAouv e éva TTOOOOTO ETTi TwV akaBapioTwv
TTWANOEWV TOUG OuvNBwg 2% pe 4% WG OUUPMETOXN OTIG JIAPNUICTIKEG
darraveg. Autd TTpoo@Eépel pia TNy TOpwv oTtov franchisor, o oTroiog
EMOIWKEI VO augnoel a@’ evog Tnv atmmodoxn Kal Tn avayvwplioiudétnTa Tou
brand name até 10 KoIvd, a@’ €TAiPOU TO PEPIBIO TNG AYOPAS TTOU KATEXEI.
Oikovopieg KAipakag — AlammpaypaTteuTiky 10XUG: [1a concept TToU
Baoifovtal 0Tn TTWANON TTPOIOVTWY, N TaXEia AVATITUEN TOU DIKTUOU PTTOPEI Va
TTPOOQEPEl £va 1I0IAITEPA ONUAVTIKO €PYOAAEIO TTOU OIEUKOAUVEI TIG EUTTOPIKEG

ouvaAAayég KaBwg divel Tn duvatdtnTa OTIG IDINITEPA EUVOIKEG YyIa AUTOUG
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OUPQWVIEG OAAG Kal OTPATNYIKOUG OUMMAXOUG. AUTO  €VOUVAUWVEL TNV
agocoiwaon Tou franchisee oto dikTuo, APOU 0 idBI0G KaTaAapaivel TTWG PHOVOG
Tou dgv Ba PTTOPOUCE OE KAWia TTEPITITWON va €ixe TO idI0 ATTOTEAEOHA. 2€
TTOAEG TTEPITITWOEIG TA TTOIOTIKA TTAEOVEKTAUATA €ival Ta KABOPIOTIKA (TT.X.

QTTOKAEIOTIKR SIQVON EVOG HOVTEAOU YIa KATTOIO XPOVIKO dIA0TNHA).

2.3.2TATON AHNTH
Ta mAeovekTuaTta gival Ta akdAouBa(KEAY,2006):

Meiwpévog emixeipnUaTikdg Kivduvog: To peyaAuTepo O@EAOG  €VOG
franchisee cival n peiwon Tou EMIXEIPNUATIKOU KIVOUVOU KaABWG €évag
utTEUBuUvOG franchisor €xel AvTINETWTTIOEI TIC AdUVOUIEG TTOU TTAPOUCIAZEl N
ayopd. ‘Exel amodeixBei Twg Aiyotepo Tou 7% franchisees arrotuyxavel yéoa
oTa Tpia TTPWTA XPOvia TNG £mMiXeipnong o€ oxéon he Tavw amo 50% o1Tou
QVEPXETAI TO TTOOOOTO ATTOTUXIAG MECA OTO idI0 XPOVIKO dIAoTNUA yia 600Ug
EKKIVOUV TN OIKN TOug €TTIXEipnaon. To TTooooTd autd cuveXxws Ba digupuveTal,
MIO KOl N OUYKEVTPOTIOINON TWV Ayopwv OTOUG TTAPAdOCIOKOUG TOUEIG TNG
OIKOVOMiag KaBioTd Tnv emRiwon Twv MPIKPWY AVEEAPTNTWYV ETTIXEIPNOEWV
aduvaTtn, evw n dpacTnEIOTTOINGCK TOUG O€ TOMEIC TTAPOXNG UTTNPECIWY i O€
VEEG ayopég TTPOUTTOBETEl UWNAR €CeIdikEuon Kal opydavwon, YEyovog TTou
KaBI1oTa TNV £vragn o€ éva OiKTUO JOVADIKN) ETTIAOYT).

Oikovopieg KAipakag: To Franchising divel Tn duvatétnta o€ €va HIKPO
ETTIXEIPNMATIO VO QVTAYWVIOTEI OTTOTEAECPATIKA MECO OTNV ayopd Kai va
EKMETOAAEUTEI TO YEYOVOG TTWG HOKPOTTPOBEOUA TO HECO KOOTOG TOU YEIWVETAI,
000 augavetalr n 10XUG TOu OIKTUOU, OIEUPUVOVTAG TO QAVTAYWVIOTIKO
TAcovéKTNUG Tou. ‘Eva franchised dikTtuo ptropei va ayopdoel TTpoidvTa Kal
UTTNPECIEC O€ TTIO €UVOIKEG TIMEG aTr OTI €vaG MEMOVWHPEVOG AVEEAPTNTOG
ETTIXEIPNMATIAG..

2uvexng umrootiipign — lMoloTikd management : O kABe franchisee €xel
TTPOCBacn o€ Wia TTOIOTIKA eKTTaidEUON Kal BorBeia, £T01 WOoTE va dlaxelpieTal
QTTOTEAEOUATIKA TNV ETTIXEiPNONR Tou, ammo@elyovtag AAGBn kai Trayideg TIg
OTTOIEG, avTiBETa, aduvaTouv va AVTIMETWTTIOOUV AVECAPTNTOI ETTIXEIPNUATIEG

TTOU &eKIVOUV aTTd TO PNdEv. H ouvexng uttooTrpign Kal kaBodriynon armo Tov
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franchisor TTapéxel pia onuavtik Baon oTtoug franchisees 1mou ouyvd Tou
EMTPETTOUV va Couv NTTIOTEPA KATOOTACEIG UPEONG O€ OXEOon ME GAAOUG
ETTIXEIPNUATIEG, EVW TAUTOXPOVA N CUVEXAG EKTTAIOEUON KAl N AgIOTTOINCN TOUG
EMMTPETTEI VA AUENOOUV ONPAVTIKA TIG ETTIXEIPNUATIKEG TOUG IKAVOTNTEG KAI TNV
QglOTTIoTIO TOUG.

Ala@nRuion: o franchisee ouxvd KaAeitar va CUPUETAOXEl OTA OIAPNMUICTIKA
£€€000 PE KATTOIO TTO00O0TO TToU OUVABWG KupaiveTal 0To 2% - 4% TOU PEIKTOU
KUKAOU epyaoiwv Tou. H ouykévipwon mmopwv atmmd dAloug franchisees aAAa
Kal n ouvelopopd Tou franchisor, divel oToug franchisees 10 TTAEOVEKTNUAO VO
éxouv ouvexn dla@nuIoTIKN TTPOROAR. To atmmoTéAeoua TNG CUXVAG dIAPHMIONG
gival n au¢non Twv TTWANCEWYV, Tou PEPIdioU ayopds, TNG avayvwpeIoIuOTATAG
Tou brand name Tou JIKTUOU KaI KAT' ETTEKTACT N €ViOXUON TNG KEPOOPOPIAG
TOU Kal TNG TEAIKNG agiag TNG ETTIXEiPNONG TOu.

XpnuarodoTnon: ‘Evag franchisee utropei va ekKPETAANEUTEN TO Gvoua Kal TN
@riun Tou brand name TTou €xel xTioel o franchisor. To yeyovog autd ouyvd
OUPPIKVWVEI TOV EAAXIOTO OPXIKO XPOVO TTOU ATTAITEITAI VIO TNV ETTITEUEN TOU
VEKPOU OnueEioU Kal PE T OEIPA TOU MHEIWVEI TO QATTAITOUMEVO KEPAAQIO
ekkivnong Tou franchisee. ToUTo MEIWVEI TO ETTIXEIPNUATIKO PIOKO Kal TO
ATTAITOUUEVO APXIKO KEPAAQIO. ATTOTEAECHA N EUKOAOTEPN TIPOCBaCN OTOV
TPOTTECIKO daveIoPO Kal N €TTTEUEN KAAUTEPWY OpwV yia Toug franchisees o€
ox€on ue 600ug €TTEVOUTEG EEKIVOUV [ia aveEapTnTn ETTIXEIPNON.
ATTokAgioTIKOTNTA: 2€ TTOAAEG TTEPITTTWOEIG oI franchisees atroAaupdavouv
QTTOKAEIOTIKA OIKAIWUATA  ETTIXEIPNUATIKAG OpAONG OE KATIOIEG TTEPIOXEG,
YEYovOG TO OTT0i0 TOug divel JOVOTTWAIOKO XapaKTHpa aglotroinong Tou brand
name Tou OIKTUOU HE TO OTTOI0 OUVEPYALOVTAI, EVW TAUTOXPOVA £XOUV TOU
dIKaiwpa dnuioupyiag vEwv onueiwv TTWANONG, ETTITUYXAVOVTAG ONUAVTIKA

BeAtiwon TG atrodoTIKATNTAG TNG ETTEVOUCNG TOUG.

2.3.3TIA TON KATANAAQTH

O kaTavoAwTAG WEEAEiTal TTEPICOOTEPO aATTO eTMIXEIPOEIS Franchise,
ylati €X€l va avTINETWTTIOE! £vav IBIOKTATN Kal Ol évav atmAd uttdAAnAo. H

UTTNPECIA TTOU TOU TTPOCQEPETAI YiVETAI PE QUTO TOV TPOTTO TTIO TTPOCWTTIKN,
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EXEl MEYOAUTEPN €TTIOPACN KOl CUVETTAYETAI TN MEYIOTN IKAVOTTOINON TOU.
KaBwg o okotrdg evdg Franchise diIKTUou gival n Qappoyr] ouolouopiag, o
TTEAATNG avapével TO 10 €TTITTEDO TTPOIOVIWY KAl UTINPEECIWV TIPIV KAl TAV
TTWANCN, O€ OIAQOPETIKA HEPN TNG XWPAG, YEYOVOG TTOU TOU OIac@AAilel
€UKOAia kal olyoupid. Ze TOAAG Franchise diktua o franchisee 6a @avei
OUVETTAG OTIG UTTOXPEWOEIG KAl OTIG OEOUEVUOEIG TTPOG TOV TTEAATN €VOG AAAOU
KATOOTAMATOG, TTOU AVAKEl Kal auTtd oTo OikTUO. MapdAAnAa o €TTIPNEPIOUOG
onNUavTiKwy datravwy  emMTPETTEL TN dIOTAPNON TWV TIMWV O€  XANNAd
OUYKPITIKG emmiTTeda 3 TNV au¢non Tng TTPooTIBEPEVNG agiag TTavra TTpog

OQPENOG TOU KATAVOAWTH.

2.4 MEIONEKTHMATA FRANCHISING

241 TIATON AOTH

MapakdTtw TTapabcTovral Ta PelovekTipaTa Tou franchise yia 1o 801N
(Mount,2008), (KEAY,2006):

Exxwpnon onueiwv mTwAnong — Meiwon mrooootou kKéEpdoug: To TTAéov
TTPOPAVEG peEIOVEKTNUA Tou Franchising yia tov franchisor givar 611 mpéTrel va
EKXWPNOElI NEPOG TWV KEPOWV TTOU TTAPAYEL, TO TIPOIOV | TNV UTINPECIa TTou
Exel Olapopewoel Kal avarTugel. ‘Etol, pe TNV €mAoyy €vOG  «KOKOU»
ouveTaipou etTnpeddovTal apvnTiKa 1600 Ta TTpayuaToTToINuéva KEPON , 600
Kal N @riun Tg €mxeipnong. Ta eTaIpIKA KATACTAPATA £€X0UV TNV TAon va givai
TEPICOOTEPO KEPOOPOPa ammd OTl Ta franchised kataoctiuata, 4étou oI
ATTOOO0EIG TOU €ival TTEPIOPICUEVEG. 2€ AUTH TNV TTEPITITWON, N PBACIKN TNynA
€00dwv Tou franchisor €ival n ouvexnig katafoAn Twv TeAwv franchisee, 1Tou
ek@padovTal wg TTooooTO Tou MIKTOU Tgipou Tou franchisee. O1 CUYKEKPIPEVEG
TTPOUNBEIEG KUPaivovTal HETAEU 7 — 15%, TTo000TO 1ID1aiTEPa XANNAO O€ ox€on
ME TO €100dNnua 1Tou Ba atrokTouoe évag franchisor oTnv TTEPITITWON TTOU Ba
nTav o idlog 1IB10kTATNG. H @uon Tng oxéong franchisor — franchisee deixvel OTI
Kal oI U0 TTAEUPEG ETTIOILKOUY TO KEPDOG, TTapOAa auTtd 1o 90% Tou KEPDBOUG
KateuBuveTal TTPog Toug franchisees.

AtrokAgioTIKOTNTA: 2€ TTOAG OikTUQ O franchisee KATEXEl HIO YEWYPOAPIKN
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TTEPIOXN OTTOKAEIOTIKNG EKUETAAAEUONG, OTNV OTToia ouvRBwG o franchisor dev
MTTOPEl va dIEIodUOEl, KTOG av TTPORAETTETAI aTTO €10IKOUG OPOUG TNG PETALU
TOUG OoupQwviag. lNpoBAnuara eu@avifovral OTav n ATTOKAEIOTIKA TTEPIOXN
eEKMETANEUONG Oev aglotroigital ammd Tov franchisee, pe atmotéAeopa Tnv
aTTWAEIa TTWANCEWY, aAAd Kal TRV aTTWAEIa PePIdiou ayopds Kal evOuvAauwaon
avrtaywviouou. Evrtoutoig umdpxouv TpOTTOI yia TNV €TTIAUCN  TETOIWV
TpoBANuATWY, OTTWG N BE0TTIoN KPITNEIWV €AAXIOTNG ATTOBOONG, Ol OTIOIOI
OMWG B¢V gival TTAVTA PEAMNIOTIKOI.

Etrevduosig Kal epapuoyr) OAOKANPpwHEVNG TTOAITIKNAG, UTTOOTAPIENG KAl
EAéyxou: Aev £xouv OAoI TIG YVWOEIG va yivouv eTiTuxnuévol franchisees kai
ETTIXEIPNUATIEG. ATTQITEITAI OpYyAvVWOT, UTTOOOr], UTTopovr, ouadikfy OouAsld,
OIOIKNTIKEG  IKAVOTNTEG KOl OUYKEKPIMEVEG TTONITIKEG €AEyXOU, EKTTAIdEUON,
ETTIKOIVWViQ, TTPOKEINEVOU va TTEIocBoUV ol franchisees va akoAouBrioouv Koivi
oTPATNYIKA Kal va £€ac@aAIcBei n ouolopopia péoa 0To cUCTANA. ZNPAVTIKO
KEQPAAaIo, o€ eTTiTTeEdO AVOPWTTIVOU dUVAUIKOU, €ival n OEOUEUCN TOUG OTN
dlaxeipion e€vog diktuou Franchise. H oxéon Tou franchisor eivar pia
TTOAUTTAOKN OX€0T TTOU dIAQOPOTIOIEITAI OCUVEXWG, KaBWG ol franchisees civai
IOIOKTATEG Kal Xpri{ouv dIOQOPETIKAG AVTIMETWTTIONGS atrd OTI évag UTTAAANAOG,
evw TTapAaAAnAa diaxelpiCovral KOIva TTEPIOUCIOKA aToIxXEia, OTTwG brand name,
TNV €&ENIEN Tou ocuoTiuartog, K.A.Tr. Or franchisors TTpétrel va avamtuooouy,
OUVEXWG KOl PE OUVETTEIQ, TTONITIKEG IKAVEG VO KIVATOTTOIOUV Kal va TreiBouv
avecAPTNTOUG ETTIXEIPNUOTIEG OTO va akoAouBrioouv odnyieg. ‘Evag uttdAAnAog
TTOU MOVIMWG apVveiTal va akoAouBrjoel odnyieg uTropei va atroAuBei. Touto
OMWG dev gival TOOO €UKOAO ot éva ouotnua Franchise. H pA¢n pe €vav
franchisee dev cival amAd pia vouik avtidikia. ‘Exel emMTmTwoeig yéoa oTo
OiKTUO, MIO Kal dev TTEPIOPICETAlI O€ ATTWAEIA €000WV OAANG KIVNTOTTOIEI KAl
duvapelg TTou 0dnyouv o€ aTTopPUBUIoN OUVOAIKA Tou cuoTriuatog Franchise,
ETMTITWOEIG TTOU BETOUV O€ auPIoBrTNON CUVOAIKA TN OOWI TOU CUCTANOTOG HE
dueca aTTOTEAEOUATA OTN OUVOAIKA A€ITOUpYia, OTNV ATTOTEAECUATIKOTNTA KOl
TEAOG, OTnV TepaItépw avamTtué Tou. To Franchising aTtraitei auotnpd
KPITApIa €TTIAOYAG €va OAOKANPWHPEVO OUCTNUA OPYAvVWONG Kal AEITOUpyiag,
OUCIOOTIKA eKTTaidEUCN Kal uTTooTRPIEN 0 oTaBepr Bdon atrd Tov franchisor,
o oTmoiog o€ TeAeutaia avaAuon kabopilel o€ onuavtikd Babud Tnv

eTIXEIPNUATIK emTuxia Twv franchisees tou. Eivail 1biaitepa onuavtikd atrd
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TNV TIPWTN OTIyu oxediaopol evog ouoTAPaTog Franchise va éxouv
TTPOBAEPOEi 01 avaykaieg €TTevdUOoEIG, OAAG Kal oI TTNYEG XPnUaTodOTNONG
TOUG, TINYEG TTou dgv Ba TrepIopiovTal HOVO OTO EUTTOPIKO KEPDOG Il o€ €000
atro royalties r ammd dlaPNUICTIK OUVEICPOPA, AAAG Ba KOAUTITOUV TOMEIG
OTTWG  TTPOUNBEUTEG, Ouppaxieg, real estate, Onuioupyia  EVAANAKTIKWV
KavaAiwv dlavoung, dnuioupyia utrepagiwy, K.A.TT.

AtrwAsgia gugAi§iag: Ta karaoTpata TTou avhkouv o€ €va dikTuo Franchise,
O€ OPIOHPEVEG TTEPITITWOEIG, ETTIOEIKVUOUV Opyr avTidpaon OTIG HETABOAEG TNG
ayopdg. H eicaywyn upiag véag oeipdg TTpoidvTwy i UTINPEocIwV Péoa o€ €va
OikTUO €ival TTEPIOOOTEPO XpovoRodpa atmd 6T o€ pia aAucida atmd eTaipiké
KataoTtiuata, Eivalr onuavtiké ol franchisors va diatnpouv pia 1coppoTria
avaueoa oTIg eTaIpIkEG Kal oTIG franchised povadeg. MNapdAa autd TouTo dev
onuaivel 0TI oI BEATILOEIG Kal Ol TTPOTACEIG TTOU €l0nyouvTal ol franchisees dev
TTPETTEl va agloAoyouvTal Kal va epapudlovtal yéoa ota TTAdiola Tou SIKTUOU.
O1 franchisees, éxovrtag Tnv QUECN €TTAQR YE TOV TEAIKO KATAVOAWTHA, pEOA
ATTO OPYAVWHEVEG HOPPEG DIOAOYOU OUVEICQPEPOUV ONUAVTIKA OTn OUAAOYIKA
YyVwaon Kal EQTTEIpia.

Exepufeia: O aviaywviopog €xel HETOTOTTIONEI OTn TTPOOTIBEUEVN agia TTou
EUTTEPIEXEI TO TTPOIOV N N UTTNPETIA, OTIG AUAEG Agieg KAl OPEAN TTOU EICTIPATTEI
0 KaTavaAwTAg, €ite oTn diadikaoia ayopdg, €ite atn didpkeia xpriong Tou. H
véd QUTH TIPAYMATIKOTATA avadelkvuel wg To TTedio  aviaywviopou TIG
IKQVOTNTEG €VOG opyaviopou OTTwG Ta CUoTAUATa dlaxeipiong, opydvwong,
eTMKOIVWViag Kal marketing, K.A.1T. AuTd Ta CUCTAPATA KAl N TEXVOYVWOia gival
TO OUOTOTIKO OTOIXEI0O OAWV auTwv TToU TTPpoo@épel €va OikTuo Franchise
otoug franchisees. Mg 1n ouppetox Tpitwv oto OikTud TOUu, O franchisor
TTPETTEl OTTWOONATTOTE VA ATTOKAAUWEI, KATTOIEG QTTOPPNTES TTANPOPOPIES AANG
KAl TNV TEXVOYVWOia TTOU apopd OTNV ETTIXEIPNON KAl OTA OUCTAPATA TNG. Av
Kal o franchisee UTTOXPEWVETAI VO UTTOYPAWEI CUPPWVIA EUTTIOTEUTIKOTNTAG,

auToi o1 6pol gival guxva OUCKOAO va eAeyxBouUv Kal va EpapuocBouy.

2.42TIATON AHINTH

MapakdTw TTapaBéTovral Ta PelovekTAPATa Tou franchise yia 1o AATITN
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(Mount,2008):

‘EAeyxog. Oi1 franchisees BOgwpolv TOUG €autoUG TOUG, AVEEAPTNTOUG
EMIXEIPNUATiEG Kal IDIOKTATEG TNG OIKAG Tou eTmixeEipnong. lMapoAa autd,
UTTOKEIVTOI OTOV €AEYXO KOl OTOUG Kavoviopoug Tou franchisor péoa ammo 1n
oUpBaon Franchise kai Tn BeopoBetnuévn TTOANITIKA AgiIToupyiag Tou SIKTUOU,
TO oTroio d¢gv gival TTAvTa apeoTd. Ooo TTEPICCOTEPO ETTITUXNUEVOGS Eival Evag
franchisee 1600 ouxvoTEpa avTidPa oTIG 0dNYieg Kal Tov EAeyxo Tou franchisor.
‘Evag  TETOIOG 1I0XUPIOPOG @AiVETAI €K TTPWTNG OWEWG aAnBIvog, oTnv
TTPAYHATIKOTNTA OUWG OI IBIOKTATEG PIKPWV ETTIXEIPACEWY OUXVA TTEPIOpICovTal
ME AANOUG TPOTTOUG, MECOW EUTTOPIKWYV QVTOAAQYWV Kal TTIECEWV  TWV
TpounBeuTwy. O1 10XUPOI TTEAATEG KAl Ol I0XUPOI TTPOPNBEUTEG, O £VTOVOG
TOTTIKOG QVTAYWVIOPOG KAl TTIOTWTIKOI TTEPIOPIOHOI, TTIECOUV EUpEna, AIyOTEPO
@avepd, aAAd e¢ioou onNUAVTIKA PE TTEPIOPICUOUS KAl UTTOPOUV va €ival TTOAU
M0 okAnpoi atrd pia dikala ocuupacn Franchise.

®nun: To yeyovog Twg évag franchisee evdéxetal va PaaideTal TTARPWGS OTN
duvaun Tou IoXupou brand name TToUu £xel dnuioupynoel o franchisor, propei
va atrodelx0ei wg Eva peydAo PEIOVEKTNPO OTNV TTEPITITWON TTou O franchisor,
AOyw Kakng Odlaxeipiong duoenuei 70 Ovopa Tou BIKTUOU. OTToIadnTTOTE
QTTOTUXiO TOU €XEI MIa APEON Kal KOBOPIOTIKA TTidpacn o€ OAO TO JiKTUO Kal
gival yeyovog Twg ol franchisees pe Toug franchisors poipadovral kal Ta KEPON
oM@ kai TI¢ amoTuyieg. Egioou emwduvn eivar kal n TepITTwon O1ToU N
OUUTTEPIPOPA TOU gival TETOIO TTOU BETEI 0€ auPIoBATNON TN @AKN Tou BIKTUOU.
Etriong utrdpyel o kivduvog, o franchisor va TTwAei o€ KATTOI0V TPITO O OTTOI0G
EXEl Ta OIKA TOU OXEDIA KAl OTPATNYIKA, YEYOVOG TO OTTOI0 PTTOPEI E€iTE va EXEI
apvnTIKA emmidpacn otn @AuN Tou JIKTUOU, €iTE va avaTtpéwel diadikaoies A
oedopéva.

Mpoidvra: >& TOAEG TrepimTTwoelg o franchisee dev utroxpeouTal va
KataBAaAAel povo royalties yia TNV UTTOOTAPIEN TTOU Tou TTapéExel o franchisor
oANG akoupa va kKaTaBdAAel €éva uwnAOTEPO TTOCO yia Ta TTPOIGVTA 1 TIG
uTTNPECieg TTou TTAPOAAPBAvEl, €iTE ATTO CUYKEKPINEVOUG TTPOPNBEUTEG, EiTe
ammdé Tov idlo Tov franchisor. Zuxva o franchisee ecivalr uttoxpewpévog va
TTPOUNOEUETAI ATTOKAEIOTIKA OTTO OPIOPEVOUG TTPOUNOEUTEG KAl ATTAYOPEUETAI

va TTwANoel Kamola mapopoia rp GAAa TTPOIOVTA. Z€ TETOIEG TTEPITITWOEIG O
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franchisee uttoxpeouTal va dlaTnpei aTToBEPATA OPICPEVNG YKANOG TTPOIOVTWYV
Kl va €l0ayAayel vEa A ETITTPOCBETA TTPOIOVTA T OTTOIO WG ATTOTEAECUA dev Ba
€Xouv TNV avaAioyn katavaAwaorn.

Aikaiwpa otnv TwWANon: ‘Evag amd Toug onUAvTIKOTEPOUG TTAPAYOVTEG YIa
évav franchisee cival n agia peraTwANONG TNG £TTIXEIPNONGS TOoUu 0TO PEAAOV. O
franchisee dev £xel To dikaiwua va TTOUAROEl auBaipeTa TNV ETTIXEIPNONA TOU O€
TPITO PéPOG. Mia TéTOola ATTOQAOCN AVAQEPETAI TOOO OTn OUYKOTABEon Tou
franchisor, 600 Kal 0€ OUYKEKPIUEVOUG OPOUG TTOU Ba TTPETTEI va ETTITEUXOOUV.
EmmAéov o franchisor evdéxetal va emIRBAAAEl KATTOI0 KOOTOG PeTARiBaong o€
avaAoyn TTwANoN Kal éva TTood yia Tn €10aywyr TOU UTTOWA@IOU ayopaoTh
oto OikTuo. Kdar TETOI0 pTTOPEl va €Xel HEYAAN onuacia kol evogxeTal va
MEIWOEI TNV TTPAYUATIKN agia TNG €TTIXEIPNONG.

ESdptnon: H ouvexng utrootpign kai kaBodriynon amd Ttov franchisor
TTapEXEl Jia onuavTikr BAacon otoug franchisees TTou cuxva TOUG ETTITPETTEI VA
QVTIMETWTTICOUV  NTTIOTEPA  KATAOTACEIG UQPEONG Ot oOx€on MPeE  GAAoug
ETTIXEIPNUATIEG. 2€ OPIOPEVES TTEPITITWOEIS O franchisee uTTopei va @Tacel o€
TETOIO onueio e€apTnong atrd Tov franchisor waoTe va Pnv PTTopei va AdRel dikn
Tou amoé@acn. AN pEIOVEKTAPATA TTOU TTPOKUTITOUV yia Tov franchisee
ouvdéovTal Kupiwg e TOov TUTTO TnG franchise oup@wviag Tnv oTtroia
ATTOOEXETAI, XWPIG, TIG TTEPICOOTEPEG POPEG, TN YVWHN KATTOIOG £CEIDIKEUPEVNG
ETAIPEIQGC OCUPPBOUAWY. Z& TTOAAEG TTEPITITWOEIS Ol TTPOCOOKIEG YIa ETTITUXIA
ouvlEovTal PE TNV ETTITEUEN EAAXIOTWYV KPITAPiWV atTddoong, Ta OTToIa UTTOPEI
va TOTT00eTNOOUV O€ PN €UKOAQ €@IKTA TTiTTEdA, PE atroTéAeoua o franchisee
va aTroTuyxavel dlopkwg. Autd OxI pévo atroBappuvel Tov franchisee, aAAd
ETMITTAEOV €MOPA apvNTIKA OTO BIKAIWPA TOU VO AVAVEWCEI TN CUMPWVIa PETA
TO TEAOG TNG TTPWTNG TTEPIOBOU 1| OTNV TTWANON Tou MEPIdiOU TOUu OE TPITO
pMépog. ‘Evag franchisee ©Oev atmmoAaufdavel TO OUYKEKPIMEVO  DIKAiwMQ,
ouPewva Pe TO oTroio duvartal va B€oel o idlog To TEAOG OTn CUPQWVIa,
avTifeTa pe Tov franchisor, 0 o1T0i0G 0& TTOANEG TTEPITITWOEIG UTTOPET VO OWOEI
eUKOAa TENOG oTn oxéon autrl. AuTA n PovOTTAcupn oxéon dnuioupyei eORo
oto franchisee, yeyovog 1ou pe Tn oecipd Tou €mdOPA ApvnTIKA KAl OTNV
ETTIXEIPNON.
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2.4.3TIATON KATANAAQTH

Mia TTapa TTOAU emmITUXNUEVN €Taipeia Franchise ptropei va peiwoel A
OKOPO KAl va €¢agavioel ToOV avraywviopd kal Tn duvartdtnTa 1MAOYAG TOU
KatavaAwTth. Auth €ival n TePITTTwon 1ou o franchisee €xel TO POVOTTWAIO
MIAG TTEPIOXNAG. Z€ TTEPITITWON TTOU O KATAVOAWTAG €ival duoapeoTnUEVOS UE
TNV UTTNPECIa ) JE TO TTPOIOV TTOU TOU TTpoo@EpeTal dev Ba uttdpxel KATToIa
eVAAAQKTIKA) AUon. Auto eival éva 101aiTEpo TTPORBANPA OTTOU O KATAVOAWTAG

O¢ev £Xel TTPOOWTTIKG TTapdTTovo evavTia oTov franchisee.

2.5 ZYMBAZH FRANCHISING

H 81eBvAg epTtreipia éxel Ocigel o1 n TAsiowyngia Twv véwv concept
TTapouoIddel MIKPOUG puBuoUug avaTiTuéng Ta TTpwTa XPeovia 1 Kal o€ €va
TTOO0O0TO OTACINOTNTA. XAPAKTNPIOTIKN N TTEPITTTWOoN TNG MNaAAiag. Ao ta 600
Kal TTAéoV ouoTHuaTa TTou gixav uloBetnBei yia To Franchising tn dekagTia Tou
1980, oApepa pbévo Ta PIoG ouvexifouv va diaBétouv dikTua Franchise. AAa
ETTEAEEAV  DIOQOPETIKEG MOPYEG  aVATITUENG, GAAO  ouyxwveluBnkav Kai
opliohéva  dev  Avregav  Tnv  Tmieon Tou  aviaywviopou (Rules and
Regulations,2007).

Av kai To Franchising erédpaoce avaloya pe Tov BaBud avarTugng Tou
O€ KpPIioIgoug OEIKTEG TNG €BVIKAG OIKOVOMIag OTTWG avepyida, CUYKEVTPWON
Qyopwy, auTo-atTacXOAnch, KOIVWVIKI) OUVOXH, METAQOPA TEXVOYVWOIaAG,
K.A.TT., Oev onuaivel 0TI KABE eTixeipnon TTou dnAwvel 6T avaTITUCCETAI PE TO
Franchising €ivalr kai oiyoupn emmévduon. Aev onuaivel €tmiong OTI yia KABe
emyxeipnon i kKAGdo 1o Franchising eivalr povodpopog 11 é0Tw pia oiyoupa
ETMTUXNMEVN EVOAAOKTIKF) OTPATNYIKA QVATTTUEN.

Mpiv atmogacioel yia eraipeia ) €vag UTTOWNQIOG ETTEVOUTHG, av Ba
akoAouBrioel To Franchising, €ival onuavTiké va Katavoroel Ta BeTIKA Kal Ta

apvnTIKA auTtAg TNG €mMAOYAG, OAAG Kal va avTIANgBei Tn duvapikr TTou

avaTrTuooel o€ BABOG XPOVouU 1) Kal TIG TTOIOTIKEG OAAQYEG TTOU TTPOUTTOBETEL.
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2.5.1 ZXEZEIZ FRANCHISOR & FRANCHISEE

H avamrugng piag emxeipnong pe 1 péBodo franchise eCaptdral,

METALU AAAWV, a1Td TOUG TTAPAKATW TPEIG TTapayovTeg(Bertrand, M., (2000).:

1. Ta mpoBAetmoueva €00da atTd TNV €TTEVOUCN VIO TA ETTOPEVA TTEVTE

Xpovia

2. Tic TTPOPAETTOPEVEG XPNUOTOPPOEG KaTA T OIAPKEID TOU TTIAOTIKOU

oTadiou.

1. Tig TTPOPAETTOPEVEG XPNMOTOPPOEG KATA Tn OIAPKEID TOUu OTAdIoU

QvATITUENG

1) NMpoBAerdépeva é0o0da armd Tnv emwévduon: To €106dnua Tou franchisor
TIPOEPXETAl KUPIWG atrO OUO TINYEG, TNV ApXIKA apoIfr) Kal Ta OUuvexn
dikaiwparta. lMpokeigévou va eTEUXBEI TO KAAUTEPO dUVATO ATTOTEAECUA, O
franchisor Ba TTpETTel va ekTINAOEI TI akpPIBWS KePDIZel 0 idI0G Kal TI KEPDICEl O
franchisee, yia va kataAn&el o€ pia IcoppoTTnuévn Kal dikain auoifr} Tnv oTroia
Kal Ba eI0TTPATTEL. Z€ TEAIKY) avAAuon, N avaTrTugn Tou dIkTUou pHéow franchise
Ba TTpéTrel va avatrtuyxBei pe TETOIO TPOTIO, WOTE VA OIACQAAICEl aPEVOG
KeEPOOPOPEC atToddoeIg OTO KEQPAAQIO Tou franchisor, AQETEPOU IKAVOTTOINTIKEG
atmodooelg oTnv emTévduon TTou o franchisee kavel. O1 ammodooeig autég Ba
TIPETTEl VO OUYKPIVOVTAI PE GAAANEG ETTEVOUTIKEG EUKAIPIEG, WOTE VA UTTAPXEI
duvatoTNTA EKTIUNONG TOU KOOTOUG €UKAIPIaG Kal yia TIG OUO TTAEUPEG.
Emonuaiveralr 611 n apoiBf Tou eioTTpdrTel o franchisor pétrel va gival n idia
yla O6Aoug Toug utrown@ioug franchisees kai va pnv dlo@Epel PETALU Twv
d1aQopwVv cuppoAaiwv TTou cuvdarTovtal. [NapdAAnAd o franchisor Tpétel va
gival avoIKTOG TTPOG Toug duvnTikoug franchisees oe OTI agopd TIG AKPIPEIg

TTNYEG KAl TO UYPOG TOU €1I008NATOG TTOU ETTITUYXAVEL.

ao. Apxiki Apoifn: lMNa Tov TTPpocdIopIcPd TG APXIKAG AUOIBAG TTPETTEl va
AauBaveral uTtown 10 KOOTOG OXEdIAONG KAl avaTrTugng Tou franchise concept,
TO000 0¢ apXIKO O0TAdIO, 6OO0 Kal o€ ouvex Baon. To ouvoAikd Ba TTpéTel va
dlavéueTal avaloyikd peTagu Tou apiBuou Twv franchisees mou TTPoPRAETTETAI
va uttoypdyouv cup@wvia oe didotnua TpIwv Ewg TTEVTE €TWV. H apxikn
aupoIBr dev avauéveTal va gEPEl agloonueiwTa kEPON oTtov franchisor. BERaia,
utTdpxel n duvarotnTa o franchisor va au¢nioel TNV apxIkr auoifr, WoTe va
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dlac@aAicel TNV BIWOINOTNTA TNG ETTIXEIPNONS Tou, OpwG Ba TTPETTEl va AdBel
ooBapd uttéywn Tou To yeyovog OTI 0 BACIKOG OTOXOG Tou gival va BonBRoel
Toug franchisees Tou va €l0éABouv kal va diaTnpnBouv oTnV ayopd, evw
TauTOXPOVA Ba TTPETTEI VO KPATHOEI TO ETTITTEDO TNG ATTAITOUMPEVNG ETTEVOUONG
oe peTplotradn emimeda. O franchisor emiong Ba TTPETTEI va OUVEIBNTOTTOINCEI
OTI Ba avTiyeTwTTioel UYPNAAG £€60d0a KaTd TN JIGPKEID TWV APXIKWY OTAdIWV TNG
QvATITUENG Tou, Ta OTToia Oev Ba PTTOPEl va KOAUTITEI JOVO ATTO TA ApPXIKA
€¢o0oda TTou Ba TTpoéABouv. MapdAa autd, 1o €1l06dnua Tou franchisor Ba

TIPETTEl va AuEAVEl e HEYAAUTEPOUG puBuOUG aTTd Ta £€0d0a.

B. Zuvexn SiIkaiwpara: Oa Tav adluvato TO Povadikd €0000 yia Tov
franchisor va trpoépxetal amd T apxIKEG auoIBés Twv franchisees Tou. 1
auTév Tov Adyo kaBopileTal pia on —going auoifry, n otroia ouvABwg aTTOTEAEI
oT1aBePS TTOOOOTO £TTi TWV aKaBapioTwyv TTwARoewV Twv franchisees, To oTT0i0
emTpémel oTov franchisor va atmoktdel £éva TTooooTd amd 10 mark up TTou
kepdiCouv ol franchisees amd Tnv TeEAIKA TIP OTNV OTTOIA OIOXETEUOUV TO
TPOIOV 0TV ayopd. Z& OTI aPOopPA TA EUTTOPIKA KATACTAMUATA, N CUP@WVIa
pTTOpEl va emPBAAAel oTo franchisee va ayopdlel Ta ePTTOPEUMATA TWV
franchisor a1md ouykekpiyévoug TTpounBeuTéS Tou franchisor. ZTnv TTePITITWOoN

auTh, o franchisor atrokTd €é000a PE TN HOPPT TTPOUNRBEING OTOV TTPONNBEUTH.

Y- AAAgg MNnyég Eiocodnparog: EvaAAakTikd, o franchisor ptropei va atrokTd
€000a atrd AAAeG TTNYEG, OTIG OoTToieg ouuTTEpIAaUBAvovTal €iTE OTOIXEIQ TTOU
atmapTi(ouv TO ApXIKO TTOKETO CUMQWVIag, OTTWG evolkiaon i TTwANon Tou
ATTAITOUMEVOU YIa TNV €TTEVOUCN €COTTAICOU OTOUG duvnTiKoUGg franchisees,

€iTe EMPEDEG TTNYEG E0OOWV TTOU oPeilovTal aTn AsIToupyia Tou dIKTUOU.

8. Mayieg ka1 EAaxioteg ApoIBég: e opiouéveg TrepImTwoelg o franchisor
evOéxeTal va KaBopilel pia TTayia auoIff yia TNV TTOPOXNA UTTNPECIWV
management. To &vOexOMEVO QUTO MTTOPEl va  dnuioupynoel cofapd
TPOBAAMATA OTIG TIPOOTITIKEG AVATITUENG Tou OIKTUOU. AQEVOG VIaTi Ol
franchisees ptropei apyiké va TTeCTOUV yIa va KATAQEPOUV va TTANPWOOUV
otov franchisor tnv Tayia aupoifri, evw TapadAAnAa dev Ba artrokopifouv
IKOVOTTOINTIKA KEPDN 101AITEPA KATA T OIAPKEIA TWV TIPWTWV XPOVWV TNG
eTEvduong. ApeTépou yiarti o idlog o franchisor dev Ba PTTOPE va ETTITUYXAVEI

onPavTika képdn ammd Tnv avamrtuén Twv franchisees tou, n otoia Ba eivai
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TTEPIOPIOHPEVN.

2) TMpoBAerépeveg XpnHATOPPOES KATA Tn OIAPKEIA TOU TTIAOTIKOU
otadiou: H mAcioyngia Twv franchisors €ival €ite eTaipeieg Tou €mOBuUpoUV va
ETTEKTEIVOUV TIG OPACTNPIOTNTEG TOUG EITE PMEPOVWHPEVA ATOUA TTOU €XOUV Wia
10éa kal B€Aouv va Tnv avartrTugouv. H eTTiTeugn Tou vekpou onueiou Kai n
QTTOKOMION aTTodOCEWV aTrd TNV £TTEVOUCN OTO XPOvo, Ba TTpoéABouv uovo
atmo emrTuxnuévoug franchisees ol otroiol Ba Ccuvelo@EPOUV Kal ol idlol aTnV
eTTiTEUEN KePOOPOPOU artroTeAéopaTog. lNa va avarTuxBei pia 10€a pEow
franchise, Tmpétrel o franchisor va ammodeigel 611 PTTopEi va dnuioupynoel Eva
ETTITUXNMEVO ETTIXEIPNUATIKO TTEPIBAAAOV. 1" AuTd TO OKOTTO OTTOTEAEI €UBUVN
TOU va €TTEVOUCEI MEPOG TOU KEPAAQIOU TOU, TTPOKEINEVOU VA ATTODEILEI OTO
EUPU KOIVO TNV eTmITUXia pEoa atmd TNV avatTu¢n Ttou OIKTUOU Tou. lNa uia
ETTIXEipnon 1Tou NON UTTApPXEl, KATI TETOIO PTTOPEI va eTTITEUXDOEI, €iTe pe TNV
agloTroinon KATTOIOU UTTOKATOOTAMATOG TNG €iTe HPE TNV Agimoupyia VEwv
KATaoTNUATWyY TTou Ba TTpowBricouv TTEPAITEPW TNV ETTIXEIPNUATIKA 10€a. Ol
VEEG ETTIXEIPAOEIG OUWG TIPETTEI VA EEKIVIIOOUV KUPIOAEKTIKA aTTd TNV apXH.
AUTOG €ival kal évag atrd Toug AOyoug TToU KPIiVETAl ATTapaitnTn N AsIToupyia
€vOg TTAOTIKOU KaTaoTAPaTog. O1 uttéAoitTol Adyol TTou SIKAIOAOYOUV Tnv
AgIToupyia Tou TTIAOTIKOU KATOOTAUATOG €ival To YEyeBOG Tou, n ayopd oTnv
oTToia aT1TeuBUvETal Kal TO AeIToupylkd KOOTOG. H ekTipnon TTAviwg TOUu
KOOTOUG AciToupyiag evog TTIAOTIKOU KATAOTAWOTOG €ival eEaipeTIK& SUOKOAN,
yiati €€aptértal o onuavtikd BaBudé atmd TO UWog TnG etrévduong TTou
BewpeiTal aTrapaiTnTo yia TNV HEYIOTOTIOINON Twv atmodoocwyv. H emiteugn
IKOVOTTOINTIKWY OTTOTEAEOUATWY OTTOTEAEI OUVAPTNON KOOTOUG £QAPHOYNG, TO
OTTOIO JE TN O€IPd Tou £EQPTATAI ATTO TOV APIBUO TWV TTIAOTIKWY KOTACTNHATWY
TTOU TTPOKEITAI VO AEITOUPYOOUV. TNV TTEPITITWON ETTIXEIPACEWY TTOU RAdN
uttadpxouv kai B€Aouv va avadelxBouv péow franchise, n xpnuarodoTnon Tou
TIIAOTIKOU oTadiou atrd TIG TPATTECEG €ival TTI0O EUKOAO AT’ OTI TNV TTEPITITWON
VEWV ETTIXEIPNMATIKWY OXNUATWY TTOoU €MOUPOUV va TTPpowBroouy pia véa
10éa  OoTnv  ayopd. ZnMUaVTIKA XPNMUATOOIKOVOUIKN BonBeia utropei  va
TIPOOPEPOUV Ol €TAIPEIEG TTOU €&eIdIKeUovTal oTo Venture Capital (kepdAaia
ETTIXEIPNUATIKWY CUMPETOXWV). MMaviwg, n xpnuatoddtnon piag véag 10€ag

atmé  OTTOIOOATTOTE  TPATTEQIKO idpuua 1 OO  E€TAIPEIA  ETTIXEIPNMATIKWY
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OUMPMETOXWYV, aTTaITEl ATTO TOUG ETTIOOEOUG ETTIXEIPNMATIEG va atTodeiouv OTI TO
VEO TTPOOCPEPOUEVO TTPOIOV I N VEQ UTTNPECIa UTTOPEI va TTETUXEI JEAAOVTIKG
Kal va KatakTthoel Tnv ayopd. EidikdTepa, Ta OTOIXEIA OTA OTTOI TTPOKEITAI VO

ETTIKEVTPWOOUV o1 TpATTeCEG, ival Ta akOAouBa (Bertrand, M., (2000):
1. Tekunpiwpévn €MITUXIA TOU VEOU TTPOIGVTOG 1) TNG VEQG UTTNPETCIA OTO €upU
KOIVO, TTPOKEIUEVOU VA IKAVOTTOINBoUV oI TTpoUTTo0£0€IC augnuévng ¢NTnong.

2. Mapoxn eyyunoswv atréd Tov franchisor yia JETAKUAION TG CUCOWPEUPEVNG
yvwong 1mpog Toug franchisees, trpokeiyévou va 1eBoUV uyigig BAoeIg yia TNV

TTEPAITEPW AVATITUEN TOU BIKTUOU.

3. AuvartotnTeg eTTTEUENG KEPDBOPOPOU QATTOTEAEOHUATOG QTG TNV ETTEVOUCN

MEoa o€ OIA0TNUA BUO £WG TEOOAPWY ETWV.

2.5.2 KINAYNOI FRANCHISING

H 20pBaon franchising, evéxel Tov KivOuvo Tou aBepiTou avtaywviouou
Tou AOTN TNG TEXVOyvwaiag atmd tov AATTN autig. EIdIkG oe autég TIg
TTEPITITWOEIG, TTOU O AIKaIODOXOG £XEl KAVEI Wia eTTEVOUON £xel MIOBWOEl £va
XWPO yia apkeTd £€1n, €xel ayopdoel €COTTAIONO, €xel €EOIKEIWOE pE TO
QVTIKEIMEVO TNG ayopAas @aiveTal OEAEQOTIKO O€ QUTOV va TTOPAMEIVEI EMTTOPIKA
EVEPYOGS, Xwpig va katafdAel avidAAayua otov AikaioTrdpoxo. Kai Touto

TTPATTEl OUVHBWG.

H katdoTtaon 1Tou eTmKpartei gival 611 o1 AiIkaiodoxol aAAdlouv 10 Gvoua
TOU XWPOU TOUG KaIl TTapapévouv OTo idIo avTikeipevo. H edpaiwor] Toug otnv

ayopd Opwg OV gival EUKOAN Kal EKEN apXidel 0 ABEUITOG AVTAYWVIOUOG.

Mepikég atrd TIG OUVABEIG €VEPYEIEG 1 TTOPAAEIYEIC OTIG OTIOIEG
TTpofaivouv ol Aikaioddxol gival ol akOAOUBEG: euBeia Xprion Tou OVOPATOS TNG
ETIXEipNONG Tou AIKAIOTTAPOXOU YIa XPOVIKO BIdoTnua TETOI0O TTOU  vd
dnuIoupyEiTal ouyxuon TToIa ETTIXEIPNON €ival TTOIA KAl va ETTITUYXAVETAI AuECA
N TaPEAKUCN TNG TTEAATEIAG, ATTOMINNON OVOPATOG, XPron Tou TTEAATOAOYIOU
TOoUu AIKQIOTTAPOXOU Kal EVNUEPWOT] TOU YIA TTPOCPOPEG, WOTE Va deAEAoOEi Kal
va TTPOCEAKUCOEI TO KATAVOAWTIKO KOIVO OTO XWPOo Tou Aikaioddxou, un

evnuépwon Tou KolvoUu OTI TO KATAoTnPa Ogv avAkel OTnV oAucida R
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TTANUMEAAG evnuéPwOn TTOU MTTOPEI Kal va duo@nuei Tov AIKQIOTTAPOXO ,
avaypa@ry otnv  atmédeign TG TAMEIOKAG  MNXAVAG Twv  OIAKPITIKWYV

YVWPICPATWY TOU AIKQIOTTAPOXOU KATT

2.6 OPOAOrI'IA FRANCHISE

MapakdTw TTapaBEtovral €vvoleg Tou franchise TTou TTAQICIWVOUV TNV

opoAoyia Tou. AvaAuTIKa (Xapitdkn,2009):

1. Disclosure R Ytmroxpéwon mTAnpo@dépnong. ATOTEAEI TNV UTTOXPEWON
TOU JIKAIOTTAPOXOU va TTAPEXEl EYYPAPWS O€ KABE utToWn@Io dIKaIodOX0 Kal
MEOQ o€ €UAOYO XPOVO TIPIV OTTO TNV UTTOYpPaQr] VoG OECUEUTIKOU gyypAQou,
TNV akpIBfl TTANPOPOPNON OXETIKA HE TNV ETAIPIKA TOUu KOTAOTOON, TO
ETTIXEIPNMUATIKO TOU I0TOPIKO, TNV TIEPIYPOP TNG ETTIXEIPNONG TTOU Eival
avTIKEipeVO Tou franchise, TNV TTEPIYPAPH TWV KUPIWV XAPOKTNPIOTIKWY TNG
TEXVOYVWOIAG, TNV TTAPOXN TEXVIKAG UTTOOTNPIENG TTPOG TOV JIKAI0OOXO, TO
TTpoBAeTTONEVO KOOTOG €yKATAOTOONG Miag emmxeipnong franchise, 1nv
BiwoiudtTnTa TOU CUCTAMATOG, Ta BACIKA oToIXEia TNG cUuuBaong franchise, Ta
ovopaTta Kal TIG OIEUBUVOEIS TWV PEAWV TOU OIKTUOU Kal ME GAAa TTOU
TpoBAETTOVTal €ite aTrd €10IKy vopoBeoia cite amd Tov EBvikd Kwdika

AgovToAoyiag yia 1o Franchising.

2. Franchisee R Aikai0d6xo0g: Eival n emxeipnon otnv oTroia mapaxwpEiTal
atré TOV BIKAIOTTAPOXO TO dIKaiwua eKueETAAAeuong Tou franchise pe okKoTrod

TNV EUTTOPIA CUYKEKPIMEVWYV TUTTWV TTPOIOVTWV 1 KAI UTTNPECIWV.

3. Direct Franchise R Apgoo Franchise: Eival n Tepimrrwon omou o
dIkaloTTdpoxog divel o€ KABe eTUEPOUG BIKAI0OOXO TNV cuuBaTikr duvaTdTnTa
va Asitoupynoel 1o franchise a1rd pia Kal CUYKEKPIPEVN HovAda EKUETAAAEUONG
TTOU [PBPICKETAI O€ OUYKEKPIMEVN VEWYPOQPIKA TIEPIOX MECQ OTR Xwpa

avATITUENG.

4. Distribution Franchise 1 Franchise Ailavoung: Eivar pia  popen
franchising 6tmou pia emixeipnon, o OIKAIOTTAPOXOG, TTAPEXEI OE HIa GAAN
ETTIXEIPNON, TOV JIKAI0OOX0, TNV Adela va ekKYeTaAAeUeTal To franchise péoa

atro TNV AlaviKA TTWANON O€ TEAIKOUG KATOVAAWTEG CUYKEKPIMEVWY TTPOIOVTWV
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Méoa aTrd TO KATAOTNMA TOU Kal KATW aTTd Ta SIAKPITIKA YVWPIoUATa TOU

OIKAIOTTAPOXOU.

5. Sub-Franchisor A} Baoikég Aikaiod6xog: Eivail n emmixeipnon, otnv otroia
0 OIKAIOTTAPOXOG, TTAPEXEI TNV AdEId va EKUETOAAEUOEI PO OUYKEKPIUEVN
YEWYPOAPIKN TTEPIOXN MEOW TNG aTTO TO OIKAIODOXO TTEPAITEPW TTAPAXWENONG
o€ TPITOUG TOUu OIKAIWMOTOG €eKUETAANeuong Tou franchise péoa atrd
OUYKEKPIPEVEG HOVADEG EKUETAANEUONG TTOU KABEVAG ATTO AUTOUG dNUIOUPYEI
MEoa oTnv idIa yewypaiki TTEPIOXN BACEl EVOG DEDOUEVOU XPOVIKOU OXEDIOU
avATITUENG, XWPIg va atTtokAgieTal N mOavoTnTa TNG TTAPAAANANG dnuioupyiag
KI eKUETAAAeuoNG atrd Tov Bacikd dIKaIoddXO HIOG A TTEPICOOTEPWY POVAdWV

EKMETAAAEUONG OTNV idIA YEWYPAPIKL TTEPIOXH.

6. Area Developer 1R Aikaiod6xog Avarmtuéng [lepioxng: Eival n
ETTIXEIPNON, OTNV OTToia 0 BIKAIOTTAPOXOG, TTAPEXEI OTOV OIKaIoddX0o TNV AdEIa
va  eKMETAAANEUOE pIO OUYKEKPIPEVN YEWYPOQPIKA TrEpIoX Pdoel evidg

OEDOUEVOU XPOVIKOU OXEDIOU aVATITUENG.

7.Area Development 1 Avarrtugn lMNepioxng: loxuel otav o dIKAIOTTAPOXOG
TTOPEXEI OE MIa ETTIXEIPNON, TOV OIKAI0OOX0, TNV AdEIa va eKPETAAAEUBE] pia
OUYKEKPIPEVN YEWYPOAPIKN TTEPIOXN BAoel evodg dedouEVOU XPOVIKOU OxeEdiou

avAaTITUENG.

8.Franchise Fee 1R Aikaiwpa Eioédou: Eival pia epamag apoifry 1ou
KataBdAAel o BikaioddXog¢ OTOV OIKAIOTTAPOXO YIa TNV TTapaxwpenon Tou

dIKalIwPaTog eKPETAAEUONG Tou franchise.

9.Royalties 1 [Mepiodikad Aikaiwpara: Eivar 10 OuveXEG OIKOVOMIKO
avtaAAaypa 1Tou KaTaBAaAAel TTEPIOdIKA O DIKAIOOOX0G OTOV OIKAIOTTAPOXO Yia
TNV TTapaxwpnon Tou dIKalwuaTog eKUETAAAeuonG Tou franchise kaBOAn Tnv

OIAPKEIO TNG CUMPBATIKAG TOUG OXEONG.

10.Franchise Training 1R Ekmraideuon Franchise: Eival n ekmaideuon 1mou
TTOPEXEI O DIKAIOTTAPOXOG OTOV OIKAIOOOXO KAl OTOUG UTTOAARAOUG TOU TTAVW

oTo franchise kai oTIG HEBOOOUG EKPETANANEUTH G TOU.

2.7 AIAKPIZEIZ FRANCHISE.
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To franchise diakpiveTal avdAoya PE TO QVTIKEIPEVO TNG ETTIXEIPNMATIKAG
opactnpiétnTag Tou franchisor o€ franchise &iavouAg EUTTOPEUPATWY,
franchise  diavouAg utnpeoiwv kal Blounxavikd franchise. EIBIKOTEPQ
(Kapouldakn,2002),:

1. Franchise ®&ilavopng egptmropeuddTwy. 210 franchise diavouAg
eutTopeupdTwy o franchisor Tapéxel To dikaiwpa oTtov franchisee va
TTWAEI OpIOPEVA TTPOIOVTA O KATAOTNMA TTOU @EPEl TA OIOKPITIKA
yvwpioparta Tou franchisor kal opyavwveTtal Kal A&IToupyei cUPNQwWva JE

TIG 0dnyieg Tou.

2. Franchise &i1avoung utrnpeciwyv. 210 franchise dlavoung utrnpeciwy
o franchisor mmapéxel 10 dikaiwpa otov franchisee (11.X. UTTNPETIiEG
KaBapIoPoU, TaXUOPOMIKEG UTINPEECIEG K.A.TT.) va TTOPEXEI UTTNPETIEG
TIPOG TPITOUG ETTIONG XPNOIKOTTOIWVTAG Ta BIAKPITIKA yVWEIoHaTa Kal

TNV TEXVOoyvwaia Tou franchisor.

3. Biopnxaviké franchise . 10 Biouynxaviké franchise o franchisor
TTapéxel To dikaiwua oTtov franchisee va TTapdyel ) JETATTOIET OPIOUEVA
TTPOIOVTA, CUMQWVO HE OUYKEKPIMEVN Kal €101k HEBODO TTOoU EXEl

avaTrTugel Kal epapuooel o franchisor.

21NV TPAEN, o1 hJop@EG TTou uTTopel va AdBel To franchise dev eival
auIyeic. 2uvAbng cival o ouvduaopog franchise diavoung TTPoIOVTWY Kal
uttnpeoiwy. H didkpion TTAvTwg gival onuavTikr, dedopévou 0TI €XEl ETTIOpaon
oTo TrepIEXOPEVO TNG oUuuPaong franchisor kai franchisee kar otov kaBopioud

TWV OIKAIWPATWY KAl UTTOXPEWOCEWV TTOU ATTOPPEOUV ATTO QUTAV.
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KE®DAAAIO 3°: TO FRANCHISING AIEONQX KAI ZTHN
EAANAAA

3.1 TO FRANCHISING QX ENIAOIH ENEKTAZHZ
2AMEPA TTOANEG etTiXEIpoEIG oTnv EAAGDa aAAd kal oTn digbvr) ayopd,
EMAEYOUV VO €TTEKTOBOUV O€ VEEGC AYOPEG OTO €OWTEPIKO OAAAG Kal OTO

eCwtepikd péow Tou franchising.

2Uhewva pe 1o d1EBV opyaviouod International franchise association,
ofueEpPa Ta OToIXEia avatmTugng Tou franchise eival apketd eAmdoQOpPQ.
2 UYKEKPIPEVA BEiXVOUV OTI OAO Kal TTEPICTOTEPES ETTIXEIPAOEIG TO ETTIAEYOUV WG
Méow avAaTTTuéng Kal TOTTOBETNONG TWwV OPACTNPIOTATWY TOUG O€ VEEG QYOPEG.
2 UYKEKPIYEVA TA OTOIXEI TTOU ONAWVOUV TNV TTPOAVAPEPOUEVN AVATITUEN Eival

Ta akOAouBa (Fladmoe,1996):

1. O1 TWAACEIG ETIXEIPHOEWY TTOU QVATITUCOOVTAI HECW TNG OTPATNYIKAG

Tou franchise, ammoTeAoUV 10 37%TwWV TTWANCEWY AIQVIKAG TTAYKOOHIWG.

2. O1 TwAAoeIg Tou emixeipnuaTikou franchising augibnkav katd 48,9%,

TN TEAEUTAIQ OXTAETIAL.

3. ZApepa TTeploadTEPOl atmd 8,4 ekatouuuplia dvBpwTtrol douAelouv o€
emyxeipnoeig franchise. O1 kKAGdoI atTacxOAnoNG €ival TTEPICOOTEPOI ATTO
60.

4. ZAuepa tepIoodTePeS atmd 200.000 véeg BEoeIg epyaaiag KaAugpenkav
oe emyeipnoeig franchise.

5. TMaykoopuiwg éva véo franchise avoiyel KABe 6,5 AeTTTd.

6. lNepiooodTepeg atrd 20.000 véeg eTIXEIPAOEIS HEYAAWOAV TOV TEAEUTAIO

Xpovo ue TN pEBodo Tou franchise.
7. To franchising €xel dleicduoel 010 60% TOU AlQVIKOU EUTTOPIOU OTNV
EupwTn.

Me Baon Ta TTapatravw Yyivetal kartavonTo, o1 1o franchise, atmmoteAei pia
aTTo TIG TIPOTEPAIOTNTEG TWV ETTIXEIPNOEWV, OTAV ATTOPACICOUV VA ETTEKTABOUV.
H ouykekpigévn €AoYy €xel  KATTOIA  TTAEOVEKTAMOTA KAl KATTOIO

pelovekTAuaTa. AvaAuTikd Ta TTA€ovekTApaTta Tou franchising eivar Ta
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akOAouBa (Nancy L., (1995):

1. Ymdapxel n duvatdtnta va dnuioupynBei pia 1oxupr aAucida diavoung
OTO €EWTEPIKO, XWPIG va XPEIQOTEI N ETTIXEIPNON va €TTEVOUCEI TTOANG
Xpruara, o’ auth TG TN dpdon. ZuyxpOvwe UTTOPEi HEOA O€ TTOAU Aiyo

XPOVO va uttapEel BETIKO atroTEAeoua aTTd auTh TNG TN Kivnon.
2. Aivetal n duvartdTnTa AUEONS AUENONG TOU KUKAOU £PYOCIWV.
3. Y1dpxel onuavTikr BeEATiwon oTnv a1tddoon Twv idlwV KEQAAQiwV.

4. TEMNOG n emmXeipnon TToU €TTEKTEIVETAI HEOW TOU franchise, avegdptnta
amd TO0 MEYEBOG TNG UTTOPEI va YiVEl QVTAYWVIOTIKI augdvovTag TIG
TTWANCEIG Kal Ta KEPON TNG.

ATT6 TNV AAAN Ta pelovekTApaTa gival Ta akdAouBa (Nancy,1995):

1. H amotuxia Aeitoupyiag evog ek Twv ANTITwWV OTR vEéa ayopd, Ba
eTTNPEeACel TO BIKTUO Kal Ba PEIWOCEl TNV ATTOTEAECHUATIKOTNTA KAl TN
OUVAMIKA TNG ETTIXEIPNONG.

2. H améoTtaon dnuioupyei TTPORANUA OTOV EAEYXO TWV EVTOAODOXWV,

€I0IKG €dav Ogv €xouv KOBOPIOTEI OTTO TNV OPXI OUYKEKPIUEVOI

Kavoveg Asitoupyiag yia 1o KUKAwua franchise 1ng paudg etaipeiag.

3. 'Eva amd 1a Baoikd pelovekTAPATa €ival n duokoAia TpdoAnwng
KATAAANAOU TTPOCWTTIKOU aAAG Kal N aduvapia ekTTaideuong Tou oTa

TIPOTUTTA TTOU BEAEI O EVTOAEQG.

4. To TTONTIOTIKO TTEPIBAAAOV KOl CUYKEKPIYEVA N KOUATOUPQ, PTTOPEI

va eTTnpedoel TN AsiIToupyia Tou evToA€Q, O0TN vEQ ayopd.

5. H EANeiyn TpwTWV UAWYV, TO VOPOBETIKO, OIKOVOWIKO KAl TEXVOAOYIKO
TTEPIBAAAOV, €I0IKA av Oev £XEIl YiVEl OWOTOG OXEDIAOUOG, UTTOPOUV

Va ETTNPEACOUV TOV EVTOAEQ.

3.2 MOP®EZ AIEONOYZ FRANCHISING

2TN OUYKEKPIYEVN UTTOEVOTNTA, Ba PHEAETNOOUV 01 BIGYPOPES HOPYES TNG

d1eBvoUGg eTTéKTOONG TTOU OXETiICovTal pe To franchise. Z10x0¢ TNG cuyypapEéwg
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gival va TTapoucidoel TIG OIAPOPES ETTIAOYEG TTOU €XEI MIa €TTIXEIPNON, OTN
TTPOOTIABEIO TNG va €TTEKTOBEI 0 véeg ayopES. O HOPPEG ETTEKTAONG MTTOPED

va gival ol akdAouBeg (MNatraddakng,2001):
1. 1d16kTNTO diKTUO.
2. AT eubeiag franchising.
3. Avarrtugn 1epIOxXNG.
4. Master franchising.
5. Koivotrpagia (joint venture).

O AOyo¢ TTOU YiveTal N CUYKEKPIPEVN ava@opd, eoTidleTal oTn TTPGBEoN TNG
OUYYPOQPEWG, va OUyKpivel TIG dIdpopes Hop@EG. TMapakdtw yivetal  pia

ouvTOoun TTapouaciaon TG KABE PIag aTTd AUTEG.

1. I&16kTNTO AiKTUO: [TPOKEINEVOU [IA ETTIXEIPNON VA AVATITUEEI €va IOIOKTNTO
OiKTUO O€¢ pIa vEa ayopd, XPEIAZeTal augnuEVOUS OIKOVOUIKOUG TTOPOUG OAAG
Kal KaArp opyavwolakry Asiroupyia. H ouykekpiyévn upopen €ivar apketd
XPOovoRopa, evw Oev gival duvatdv, Pia eTTIXEIPNON, V' avaTiTugel TTOAAG dikTua
TNV id1a OoTIyu o€ TTOAEG ayopEG. H emITuxia TNG OUYKEKPIMEVNG OTPATNYIKAG,
divel Tn duvatdTNTa yia Tn PEAAOVTIKN avaTTTuén evog dieBvoug franchise. Z1n
TTEPITITWON TTOU PIA €TAIPEIA TNV ETTIAECEI OTTOTE KAl AVATITUEEI £va OIKTUO OTO
€CWTEPIKO PE TN Hop®nry BuyaTpiIKWwV 1 UTTOKATOOTAPATWY, Ba TTPETTEl va

MTTOPEI, VO QVTIUETWTTIOEI TIG AKOAOUBEG TTPOKAACEIG:

1. H etaipgia Ba TPETTEI va eKTTAIOEVUCEI TTPOCWTTIKO TTOU Ba OTEAEXWOEI

TNV ETTIXEIPNON OTO EEWTEPIKO.

2. H etaipeia Ba TTpETTEl va TTPOCAPPOCEl TN OTPATNYIKA TNG, TOV TPOTTO
AgiIToupyiag TNG aAAG Kal eupuTEPA TO OPAPA KAl TOUG OTOXOUG TNG OTN
KOUATOUpPQ Kal TIG OUVABEIEG TG Xwpag €106dou. lMpokeigévou va ToO
EMTUXEI AUTO, avalnTd cuvePYATES TTOU VA yvwpifouv Tn AsiIToupyia TNG

EYXWPIAG ayopdg.

3. H etaipeia Ba mpEmmel va emBAETEl TO OIKTUO TNG OTN &Evn XWpa,

TTPAYHA TTOU TTPOUTTOBETEI XPOVO Kal QUENUEVO KOOTOG.

2. A’ guBegiag franchising: H ouykekpigévn oTpaTnyik avamTuooeTal péoa



atd TnVv eupeon, franchisee otn ¢€vn XWPa XWPEIG TN CUPPETOXN TPITOU, WG
dlapecoAapnti. H oTpatnyik authi €xel eQappoyr OTn TTEPITITWON TTOU N
ayopd €10000u, €ival 0 KATTOIA YEITOVIKI) XWPEA, OTTOTE N TTPOCEYYION TNG Eival
€UKOAN Kal pTTopei va yivel armeuBeiag amd 1 gapd etaipeia. AvtiBeta dev
EQAPMUOLETAl OTTOTEAEOUATIKA, OTAV N XWwpa Egival PJakpid, €xel dIOQOPETIKA
KOUATOUpa Kkal TTpokeITal va dnuioupynBei éva peydho diktuo. Ta Baoikd
TTPOBAANATA OTNV EQAPPOY QUTAG TNG OTPATNYIKAG KaBioTavtal Ta akdAouba:
n YAwooa, n dIa@OpETIKI VOPOBETia, oI dIaYopEG 0TV KOUATOUPQ, N avaykn
va TTpooapuocBei 10 franchise oTIG TOTIKEG OUVABEIEG Kal TPOTTO AEIToupyiag
(Pebble, J and Hoffman,2004).

3. Avarrtuén Tmrepiloxng: H otparnyikry aut atmoTteAei evaAAakTiK pEBODSO
avaTTuéng vyia pia  etaipeia, otav B€Ael va ammo@uyel ammd Tn MIa TN
TTOAUTTAOKOTNTA  TNG aTtreuBeiag eykatdoTaong Kal amd TNV GAAn TN
TpooTrddela va unv e€aptdatal 1o franchise NG amd poévo €vav franchisee. H
oTpatnyiky Tou area development, Oivel TIG aKOAOUBEG dUVATOTNTEG:
KaTtakepuaTioud TnG TTEPIOXNG, OTTOTE Kal PMEAETN KAl AVATITUEN ava TTEPIOXN,
avaTTuén péow TToOAAWvV area developers, pe aTmOTéEAECPO va POIPACTEN TO
KOOTOG, va UTTAPXEl KAAUTEPOG EAEYXOG TNG TTEPIOXNG Kal TEAOG va UTTAPXEI
KaAUTEPN TIPOOEYYION TNG ayopdg. H avarmrugn auth xpeiddetal 101aiTepn

TIPOCOXH OTOV KABOPIoCPO TWV Opiwv euBUvVNg Tou KABE area developer.

‘Evag kivduvog otnv avdarTugn tng ueBodou eival ol area developers, va
autovounBouv Kal va oxnuartioouv €va Koivo pETwTTo €vavTl Tou franchisee

TTPoBAANOVTAG ATTAITOEIS avaBewpnong TNG cUPPBaoNnG TTPOg OPEAOG TOUG.

4. Master franchising: Mia ouxvry pop@r avarrtugng Tou franchising oe
01eBvég emritredo €ival To master franchising. Ztnv TrepiTTwon auth, o
franchisee divel otov aA\odatmd master franchise, Ta ouvoAikd diKaiwuaTa
QvATITUENG KAl €KUETAAAEuONG Tou OIKTUOU franchise oTnv Xwpa Tou

TEAEUTAIOU.

O master franchise ptmopei va avatrtugel 1o SikTud Tou €iTe PE 1810KTNTA
KataoTtriuata eite péow franchisee. Ta BEuaTta TTOU TTPETTEI VA TTPOCEXTOUV

oTnv avarTugn Tou master franchise €ival Ta akdéAouBa (Scholes,1993):

1. H duokoAia evioTTiIouou Tou KatdAAnAou ouvepydaTn.
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2. H duokoAia eupeong Tou ocuvePyATn WE TNV KATAAANAN uttodoun yia va

QVTIMETWTTIOEI TIG AVAYKEG TTOU Ba OTTOKTAOEL.

3. H duokoAia eupeong evog master franchise 1Tou va €xel ammapaiTnToug

XPNUATOOIKOVOUIKOUG KOl avOpwITIvOug TTOPOUG.
4. H duokoAia ouyxpoviopou pe Tov aAodatrd master franchise.

To master franchising €éxer onuavrikd TTAEOVEKTAUATA Q@OU O
emAeypévog master franchise €xel KaAf yvwon NG ayopdg, TNG KOUATOUPAG
KAl JTTOPEI va TTpOoapPOTEl TTIo eUKoAa 1o franchise Adyw Tng yvwong Tou
OTIG TOTNKEG OUVOAKES. H paud etaipeia gival onuavTikd va eAEyxel To OiKTUO
Tou master franchise, va £xel eTTan pe Toug franchisees, WOTE va TOUg TTEPVA
TN TEXVOTPOTTia TNG. Eival okdtmpo o franchisee va CupuETEXEI TOKTIKA OTA
eTAOIa ouveEDpIa Twv franchisees va avTIAauBaveral Tn AsIToupyia NG ayopag
Kal Tou OIKTUOU. IBiaiTepn onuacia Ba TTpéTTel va 0008l OxI pOvov aTnv €TTIAOYA
Kal Tnv ekmaideuon Tou master franchise aAAd kol oTnv €AoY Kai

eKTTaIdEUON TWV franchisees TTou Ba €TTIAEEEI EKEIVOG.

5. Kowvotrpagia: H €1mAoyr} TNG KOIVOTTPOKTIKAG MOPPNG ETTIBAANAETAI ATTO TO
BeOPIKO KABEOTWG TNG XWPAG UTTodoxNG. Omweg oc OAeG TIG HOPEPEG
KolvoTTpagiog n €mAoyl Tou KATtAAANAoOu ouveTaipou egival onuaivoucag
onuaciag. H avamru¢n péow NG KoIVOTTPAgiag, UTTOPEI va Yivel UE TN HOPON
master franchise r} area development oTToTE 1IGXUOUV OAOI OI TTPOBANPATIOUOI

TTOU TTpoava@EPOnKav.

3.2.1 YNOKATAZTHMA H ©YT'ATPIKH

2€ KABe pia atrd TIG TTAPATIAVW HOPQPES ETTEKTAONG, N TTAPOUCia TOU
UTTOKOTAOTAMATOG 1 TG BuyaTtpiknG aTToTeAEl éva onuaivov epyaAgio, otnv
eykaBidpuon TG oTn &Evn ayopd. TG TTEPITITWOEIG dIEBVOUG ETTEKTAONG ME
franchising, n idpuon evog uTTOKATAOTANATOG OuvnBIfeTal OTIG AKOAOUBEG
TepITTwoelg (Stoner J.A.F. et al,2005):

1. Ortav o franchisee aokei éAeyx0 HEOW TOU UTTOKATOOTAUATOG TOU.

2. Otav XpnOIYOTIOIEITAI TO UTTOKATAOTNUA KEVTPIKN BAon €LutTnEETNONG
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TOU OIKTUOU.
H Aeiroupyia piag BuyaTpikAg XpnoIYOTToIEITAl OTAV:
1. O franchisee eAfyxel 10 dikKTUO HEOW TNG BUYATPIKAG TOU.

2. Otav xpnoigotroigital n Buyarpikr wg TOTmKr Bdon €EUTTNPETNONG TOU

OIKTUOU.

3. Orav xpnoipotrolouvTal ol BuyatpikéG wg master franchise.

3.3 HMNOPEIA TOY FRANCHISING ZTIZ AIEONEIZ ArOPEX

2AMEPQ TA QITIA KAl TO OTTOTEAEOUATA TNG XPNMATOOIKOVOUIKAG KPIoNG
TTOU TTAATTOUV TNV TTAYKOOMIA OIKOVOoWia €ival yvwoTd. AuTO TTOU ATTOTEAEI
KoIvO TTpoBAnua otn &1eBv ayopd, eival oI TPOTTOI UE TOUG OTToioug Ba
Kata@Epel o TTAAVATNG va EETTEPACEl AUTH TNV Kpion Kal va €10éABgl o€ pia

@aon avakapyng.

To Franchising oruepa €xel eTnpeacTei ammd TN OUVOAIKN KaTAoTaOoN
TNG OIKOVOWIOG KAl OPICUEVEG KATNYOPIEG EXOUV ETTNPEACTEI TTEPICCOTEPO ATTO
GAAeg. To Franchising, og oxéon pue GAAOUG TOMEIG TNG OIKOVOUIOG €XEI UTTOOTEI
TIG MIKPOTEPEG CNMIEG, KAl OHPEPA QVTIUETWTTICEI TTOAU AIYOTEPEG APVNTIKEG
OUVETTEIEG OTO EUPUTEPO TTAQICIO, OE OUYKPION PE AVEEAPTNTEG ETTIXEIPAOEIG,

O KopeOPOG TTOU ETTIKPATEI OAPEPA OTNV TTAYKOOUIOTTOINUEVN ayopd, O€
ouvduaoud pe TN Kpion TNG 01EBVOUG olkovopiag, KaBwg kal n ¢ATnon yia
TTOIOTIK& O€ KAAN TIMA TTPOIGVTA KAl UTTNPETiES, dnuioupyouv éva TTepIBAAAov
otTou 1O franchising pTTopei va TTpoc@EPEl AUCEIG 0€ OAOUG OOOUG ETTIBUPOUV
va ETTEKTEIVOUV TIG ETTIXEIPHOEIG TOUG TOOO Ot €OVIKO OO0 Kal o€ OIEBVEQ
eTiTredo, AANG KAl OTOUG ETTEVOUTEG TTOU avadnTouv dia  ETTIXEIPNPATIKA

EuKalpia TTou Ba ival TTPocodoPopa 0To PEAAOV.

MapoAo 10 avtigoo TePIBAAAOV Kal Tov eupuTEPO TTPORANUATIONS TTOU
ETMKPATEI 0€ £va PeYAAO HEPOG TNG AYOPAS, TA TTPOYVWOTIKA yia TOV KAGDO Tou
franchising oTig HIMA yia 10 2010 givai evBappuvTikd. To Franchising otig HIMA
Katéxel 10 55% Tou AlaviIKOU guTTOpiou Kal TTapOAd autd onueElvEl augénon

(Franchise Business Economic.,(2010).
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AVOAUTIKA, oUp@wva Pe oToixeia TNG HEAETNG Tou Franchise Business
Economic 1o 2010 o apiBudg Twv franchises Ba au¢nBouv katd 2% 10 2011
Kal N TTpoo@opd epyaciag otov kKAGdo tou franchise Ba augnBei kard 4%
(KwvoTavtivion M.,(2010).

2UVOAIKd, n olkovoulkn TTapaywyn oto franchise Ba augnBei kata 2,8%
10 2011. Mo ouykekpipéva, OAEG o1 KaTnyopieg oTov kKAAdo Tou franchising Ba
TTOPOUCIACOUV AVATITUEN OoTnV TTPWTN 34da, TTPWTN Eival n Karnyopia
MpoowTrikwyv YTnpeoiwv pe +4,4%, perd épxovral Ta Eotiarépia Taxeiog
E¢uttnpétnong pe +3,2% kai TEAOG €ival o1 YTTnpeoieg TTpog ETTIXEIPAOEIS UE
+2,6%. Kabwg ol 1doeig NG APEPIKAVIKAG ayopds TTAVTa @TAVOUV Kal OTn
EupwTrn, cipacte oiyoupol 011 N avartugn auth Ba Bpel To OpOUO TNG KAl OTN
EupwTraiki ayopd péoa oto 2011.

2UhQWvVa e TO €yKupo TTEPIOdIKO Business Week, n 1mpdogarn
TITWYEUON TG Lehman Brothers kai 10 KUPa amoAUCEwV TTOU TTPONYyRONKe
otn Wall Street avdykaoav TTOAOUG epyaldpevoug va Wdagouv yia véa
epyaoia. To franchising atrotéAeoe oavida owTtnpiag yia éva pyeydAo apiBud
QTTOAUMEVWY aTTO TOUG JEYAAOUG XPNHATOTTIOTWTIKOUG Opyaviouous Twv HITA,
a@OU TOUG £BWOE TNV €UKAIpia va EEKIVIIOOUV Wia BIKr TOuG véa eTTIXEipnon,

OXI OMWG evTeAWGS atro TNV apxn(KwvoTtavTividon,2010),

H umapgn piog OuvaTAG MAPKOG TTOU @EPEl agia OTa PATIA TWV
KATAVOAWTWYV TO 1I0TOPIKO ETTITUXIWV €VOS franchise TTou pTTopei va €xel KAbe
véa emmxeipnon evrayuévn o€ €va duvatd OIiKTUO, N OUVEXNG AEITOUPYIKN
UTTOOTAPIEN TTPOG Toug franchisees, o1 oTToiol TTOAAEG POPEG avalnTouv Tnv
eutreipia Tou franchisor yia va ¢emmepdoouv didgopa eutrddia n Borndeia Kai
evioxuon 1mou AauBdvel o franchisee og Béuara TTou agopouv oTnV avelpeon
TOU KOTAAANAOU euTTOPIKOU Onueiou yia KABE vEéa eTTixEipnon, OTO MAPKETIVYK
KAl OTNV KOTAOKEUN TOU KATAOTAMATOG, TO EKTTAIOEUTIKA TTPOYPAUUATA TTOU
BonBouv woTte va AdBel o franchisee ypriyopn Kal OUCIACTIKI yvwon yia TO
franchise 1Tou é€xel €mMAEEEl N ayopaoTIKr) dUvAN TTOU TTPOCPEPEl £va OIKTUO
woTe o franchisee va diaTpayuaTeUETAl XAPNAEG TINEG PE TTPOUNBOEUTES Kal
BeBaiwg n atropuyr) TOU pPIOKOU TIOU EVEXEI N dnuIoupyia Hiag eVTEAWG
avecapTNTNG ETTIXEIPNONG.
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3.4 H ANAITY=H TOY FRANCHISING ZTHN EAAAAA

To franchise otnv EAAGSQ, gekivnoe va avamTuooeTal OTa PECA TNG
oekaeTiag Tou 1970. MNpiv oAokAnpwOei 10 1980 utmpxav dwdeka eAANVIKA
franchise. Me oToixeia Tou 2009, otnv EAAGDQ, uttdpxouv TouAdxioTov 480
KaraoTtiuata, ammdé Ta otoia Ta 250 Oi1aBétouv OiKTUO TPIWV Kal TTAEOV

KATOOTNMATWV.

O1 aAucideg franchise auénbnkav péoa oto 2009 o€ T0000TO 27% Kal
QVTiIOTOIXO Ol VEEG CEveG OAUOIOEG KATAOTNUATWY OTNV €AANVIK ayopd
au¢ninkav e mooooTtd 30%. H dicioduon Tou franchising dev utrepPaivel T0

7% TwV AIaVIKWV TTWANCEWY aQrivovTag CnPavTIKA TTEPIBwpIa avaTTuéng.

Ta teAeuTaia xpdvia 10 franchising cuvexwg avamtuocoetal. H EAAGSa
AOYW TNG yewypa@ikAg B€ong TnG, Bewpeital TO oTAUPOdPOUI AVAPECT OTNV
EupwTtn, ™ Méon AvatoAr kai Tn Bépeia A@piKA Kal atroTeAEi pia ayopd
KOuBog yia Tig dieBveic emixeipriocig(MNarpwvidng,2008),

2AMEpa dev gival Tuxaio TO yeyovodg TTwG TepIocooTepeg amod 130
O1eOveic aAuoideg franchise €xouv avarrTugel TIG ETTIXEIPNOEIG TOUG OTNV
EANGOa pe agloonueiwtn emruxia. H Blounxavia franchise otnv EAAGOa €xel
TTapPoUCIAcEl €va atTo Ta UWNAGTEPA ETACIA TTOOOOTA AVATITUENG OTA TTAQiOIA

NG EupwTraikn ‘Evwong.

2AMEPO PE BAOnN Ta YEVIKA OTOIXEIQ, TO PEYOAAUTEPO EVOIAPEPOV OTO
franchise ouyKkevIipwveTal OTNV KATNyopia €0Tiaon — TPOQIUA HE TTPOBeon
emévduong oe 1Too00TO 43,84% e1i TOou ouvolou. H karnyopia €vduon
OUYKeVTpwWVEl TT0000TO 34,97% Kai akoAoubBei pe T1ooooTd 22,02% n

katnyopia MNMapoxn utrnpPEcIwy.

O oikiokOG €EoTTAIONOG KaTtéxel 10 19,97% OTIG TIPOTIMACEIS TwV
ETTIOKETITWV TTOU 1000UVANEI HE 1 OTOUG 5 va ekdNAWVOUV evBIaQEPOV Yia TN
OUYKEKPIPEVN KaTnyopia. TEAOG, n kaTnyopia didgopa TTapoucidlel TTOCOOTO
evllapépovtog 43,84% Kal eUTTEPIEXEl 17 OUVOAIKA UTTOKATNYOPIEG, ME

ONUOPINECTEPEG TIG TNAETTIKOIVWViEG — ageooudp(KEME=I10,2006),.

2tnv EAAGOa onuepa 1o Franchising €xer dieioduoel o1o 5%-6% TWwv
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ETTIXEIPAOEWY, VW Yia TTapadelyua oTig HIMTA 1o TTo000T6 auTo £xel uTTEPPE TO
55% Twv eTmixeIpAcewy. To yeyovog autd onuaivel 611 n EAANGDa €xel akoun
TEPAOTIO TTEPIBWPIO YIO TTEPAITEPW QVATITUEN ME TN PEBOOO auTr, n oOTToia
TTPOCPEPEI TTOAU KOAUTEPA ATTOTEAECUATA.

MapdTl TNV OIKOVOMIKY Kpion, n ayopd Franchising otnv EAA&GSa
TTapouciace aug¢non kard 1.400 franchisees, @Bavovtag ofpepa Toug 18.400
franchisees péow Twv 650 evepywv franchisor. e oxéon pe 10 2007 N
TTO0OCTIAIO augnon eival TNG Tagewg Tou 8,26%.

Ta vouuepa Aoimmov katadeikvuouv 0TI n PéBodog Tou Franchising oOxi
MOVO AvTege OTn YEVIKOTEPN Kpion, aAAG Kal avaTiTUXONKE UE IKAVOTTOINTIKOUG
puBuoug. Tnv TeAeutaia 10cTia, TTEPIOOOTEPEG amO 500 eTaupeieg franchise

€Xouv avaTtrTugel Ta dikTua Toug oTnv EAAGDAQ.

3.5 H AIEONHZ NMPOOMNTIKH TOY EAAHNIKOY FRANCHISE

2AuEpa o€ emmimedo oikovouiag n E.E xapaktnpiletal amd €mmékTaon
TWV QYyOpWY TNG Kal augnon Twv EUTTOPIKWY CUVAAAAYWYV TNG PE TRITEG XWPEG,

AOYw TNG d1EUPUVONG TNG.

H EANGSa gival n povadikh xwpa TnG E.E. TTou dev eKPUETOAAEUBNKE TO
yeyovog TnG eviaiag EupwTtraikng Ayopdg kai dev TTapouCiace TNV aApaTwon
QVTiOTOIXN AUgnon TTOU TTaPOUCiacayv Ol UTTOAOITTEG XWPEG ME TNV EvTagr TOuG.

AuTtd Ta dedopéva gvioxuovTal Kal atrod TO yeyovog TnNG OTACINOTNTOS 1
KAl TITWONG TWV EAANVIKWV €EQYWYWV OTIG TTEPIOOOTEPEG ayopéS TnG E.E,
KaBwg Kal TN MEIWOon TNG ONUAVTIKOTATAG TWV ETAIPWY TNG WG XWPEG
KateuBuvong Twv TIPoIdvTwY TnG. O KUPIOTEPEG XWPEG, OTIG OTTOIEC Ol
EANVIKEG ETTIXEIPAOEIS €EAyouv Ta TIpoidvTa Toug, eival n leppavia, T0
Hvwpuévo BaoiAeio kal n ITaAia. & avTidiaoToA} ge OAa Ta OToIXEIA KAl TIG
TAOEIG TOU EEAYWYIKOU gUTTOPIoU, Ol 'EAANVEG e€aywyeig, OTTWG TTPOKUTITEI ATTO
épeuva Tou ZEBE, ekmiyouv 611 n E.E Tapauével N YEWypaQIKn TTEPIOXNA ME TIG
KAAUTEPEG TTPOOTITIKEG AUENONG Twv £EQYWYWV Kal akoAouBouv Ta BaAkavia,

n Bopeia Apepikn kai n Kevrpikr) kar AvatoAikr) EupwTrn.

2AMEPA Ol PBOAKAVIKEG XWPEG ATTOTEAOUV TNV TIPOTEPAIOTNTA TWV
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EAANVIKWV  eTTIXEIPACEWY. Ta BaAcIKG XAPOKTNEIOTIKA TWV XWPWV TNG
BaAKaVIKNG Q@OPOUV OTOV AVOTITUCOOPEVO KATAVOAWTIONO, TIG XAMNAEG

QUOIBEG TTIPOOWTTIKOU, Ta XauNAd evoikia.

O1 kAGdol TTou TTPOCPEPOVTAl VIO AVATITUEN Twv aAucidwyv franchise
ota BaAkdvia oxetiCovral pe TIG OEUTEPOYEVEIC OIKOOOMIKEG dPAOTNPIOTNTES ,
TNV €vduon, TOV TOUPICWO Kal TNV €0TioOrn, KOBWG IKAVOTTOIOUV BOOCIKEG

QAVAYKEG AVOIKOOOUNONG KAl KATAVAAWTIONOU.

Tpeig €ivalr o1 Paocikoi TpoTTOI PEOW Twv OToIWV o1 'EAAnveg
EMXeIPNUaTieg dpaoTnploTroiouvTal oTa BaAkdavia kal otnv AvaToAikr) EupwTrn

yevikoTepa(Scholes,2008),:
1. Egaywyég ayaBwv Kal UTTNPECIWV ETTI TIIOTWOEI.
2. EKTEAEON TEXVIKWV £pywyv, TWV OTTOIWV N agia atroTTANPWVETAl O€
6unviaieg dOOEIC TTOU dlapKouv aTTd 3 £wg 8 £Tn.
3. AvGAnwn duecwv €TTEVOUCEWV TIOU £XOUV TNV HOPYPr] ATOMIKWV

ETTIXEIPAOEWYV, joint venture rj ayopdg Evwv ETTIXEIPACEWV.

Ooov agopa 10 franchise, To TO00OTO dIEICOUCNG TOU OE OXEON UE TA
TTpoava@ePOUEVa XapakTnpifetal TTOAU XaunAd. Or Kivduvol, €UTTOPIKOI Kal
TTOAITIKOI, TTOU €XOUV va avTIuETWTTIoouv ol ‘EAANVEG eTTixEipnuaTieg, €ival ol

akoAouBoi(Kotler and Armostrong,2001):

1.210 OIKOVOMIKO TrEPIBAAAOV: aoTAOEIO OTNV OIKOVOUIKA TTOAITIKI], uWnAoi
TTANOWPIoHOI, XANNASG €1060Nua, eANITTEG TPATTE(IKO CUCTNPA, QOTABEIO TOU
VOMIKOU TTAaiciou TTou OIETTEl TIG EEveG €TTEVOUCEIG, UWNAEG ACQAAIOTIKEG
EIOPOPEG.
2.ZTIG UTTOBOMEG: avuTTapgia OpOPWY, ATTOBNKEUTIKWY KEVTPWYV, NETAPOPIKWY
eTaIpIWY, utTTodouwV logistics.
3.Z1T0  gumoplo;.  dlaoTropd  TANBuopoU,  EAAEIYn  OpPYaVWHEVOU
XOVOPEUTTOPIOU.
4. ZTnVv TAnpo@opnon: EAAEIYN OTOIXEIWV.

H &ieBvAg Topeia Twv eAAnvikwv aAucidwyv franchise Ttepva TIg

TEPIOOOTEPES POPEG atrd TNV KuTTpo. H €¢odog mpog Tnv Kutrpo, av kai dgv
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QaiveTal 101AITEPA  EVTUTTWOIOKK, €xel 101aiTepn agia yia Toug ‘EAANveg
dikalotrdpoxoug. Méoa amd 1n dladikacia autr, ol franchisees paBaivouv
oTnVv TPAgN TIG BACIKEG TTAPAPETPOUG Tou dIEBVOUG franchising, woTe va ivai
€TOIJOI yIO TO €TTOPEVO PBripa TTou gival n €mméktaon otnv Eupwtn. Ta

TTPoBAAUATA TTOU €XOUV va avTiueTwTTiIoouV gival Ta e¢Ag(MaTpwvidng,2008),:

1.Emkoivwvia Kai guAAoyry TTANPOQPOPIWY OXETIKA PE TNV ayopd OTnV OTToia

aTtreuBuvovTal.

2. Npooapuoyn Twv TTPOIGVTWY TOUG KAl TWV KAVOVIOUWYV £EUTTNPETNONG OTIG

QVAYKEG TWV AyOpwV auTWV.
3. ZuoTtnua logistics kai dlavouwy.

EmimrAéov, eivar dUOKoAO va PpeBouv dikaioddxol, Ol OToiol va
TOTEYOUV Ta TTPoidvTa Tou EAANvVa pe 10 yvwoTd PEoO ETTIKOIVWVIAG TOU
franchise concept. lMpwTapxikd poéAo dladpauartifel n TPOCAPUOYH TOU
business concept OTIG TOTTIKEG IOIAITEPOTNTEG, CETTEPVWVTAG TOV OTOUIKIONO
TTOU XAPOKTNPICEl TNV EAANVIKA ETTIXEIPNOT, OTANOTWVTAG VA TTPOdIaYPAPEl TO
MEANOV pe avaAuon Tou TTaPEABOVTOG, KATEUBUVOVTAG TOUG TTOPOUG TNG MHE
oTOX0 TO KEPOOG yia Tnv idia, Tov OIKAIOBOXO Kal TOV TTEAATN. ZRuEPA
avayvwpideTal N avaykn yia TiG EAANVIKES eTalpEie va dwoouv BapuTtnta OTnv
TT0I0TNTA, OTN OUOKEUAOIA, OTO XPOVO TTapddoong, OTnv €LUTTNPETNON META
TNV TTWANON Kal YeVIKA TNV €vvoia TNG OAIKAG TToIdTNTAG KAl TTIOTOTIoINONG

TwV ayabwv.

TeAeutaia  dideTar  éugacn  oTn  OnuIoupyiad  AVTAYWVIOTIKOU
TIAEOVEKTAMATOG PEOW XAMNAWV  TIHWV, TTOpd PEOW TNG TIPOOTTABEIAg
Karavonong Kal IKAvVOTToinoNG Twv AvayKwv Twv TreAatwyv. Tautdxpova, ol
EANVIKEG eTTIXEIPNOEIG aduvaTouv va dnUIoUPYHOOUV ETTWVUNA TTPOIOVTA KAl
va €TTEVOUCOUV O€ QUTA PaKPOXPOVIa OTIC ayopEG Tou evBla@épovTog Toug. O
KPIOIJOG TTapAYoVTaG ETTITUXIOG apopd OTn dnUIoUPYIa OTPATNYIKAG TTPOBOARG

€VOG TOTTIKA TTPOCAPUOCHEVOU Kal TTOI0TIKOU franchise concept.

3.6 MPOTAZH ANAINTY=HZ AIEONOYZ FRANCHISE

Mia TrpdTacn pe BAaon TN TTapouca KATAoTaon OTn TTAYKOOUIa ayopd
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o€ oxéon ue 1o franchise, n otroia Ba BonBouoe Kail TIG EAANVIKEG ETTIXEIPATEIG,
Ba uTTOpOoUCE va OXETICETAI PE TNV QTTOQUYH TTPOCEYYIONG TWV HEYAAWV
Xwpwv TG Eupwtng kai TNG AJEPIKAG, O OTIoiEG €ival  OXETIKA
kopeopéveg(Marpwvidng,2008),.

2AMEPQ ayopég OTTWGS N KUTTpog, n AQPIKN Kal Ol TTEPICOOTEPES AYOPES
NG Méong AvatoAng, TTPOCPEPOUV TTEPICOOTEPES EUKAIPIEG AVATITUENG EVOG
dIkTUou franchise. O1 TTEPIOXEG TTOU €vag OIKAIOTTAPOXOG UTTOPEI VO OTOXEUOEI
gival TTOAEG. YTTapxouv OpwG Ola@OpEG METAEU Twv ETTIBUUILV KAl TWV
OIAQOPETIKWY KOUATOUPWY ava TTEPIOXN. ZAMEPQ WIa TTIBAvVA avdaTtiTugn oTnv
Kutrpo, Tnv A@pikr) kai T Méon AvaTtoAn eivalr otpartnyiki kivnon, 8161 pia
moavr) arotuxia Ba emEépel averTravopBwTtn (nuia oTnV  TTEPIPEPEINKN

QAVATITUEN TOU DIKAIOTTAPOXOU.

3.7 EOAPMOIH TOY FRANCHISING ANO ETAIPIEZ XTHN
EAANAAA

2T TTapouca evoTnTa TTapoucidafdovtal Katola Trapadeiyuara franchise
otnv EANGSQ, Ta otroia €Xouv KaTa@EPEl va ETTITUXOUV TOUG OTOXOUG TOUG,
avaTrTiooovTag IoXupd OikTua, Ta oTroia TTaPOTI TNV OIKOVOWMIKN Kpion,

ouvexifouv Kal avamTuooovTal.

Apxikd 6a avagepBoupe otnv NEOSET, n omoia gekivnoe TN
dpacTtnpidtnTa TG 10 1980. To dikTUO franchise, BacioTnke OTN OTPATNYIKA
10€a, TNG emTTAocUVOeoNG. AuTr n 1I0€a aTTOTEAEI KalvoTouia 0TV ayopd Tou
ETTTAOU pIa Kol Oivel TNV €uKAIpia O€ ETIXEIPNUATIEG va aoyxoAnBouv
QTTOKAEIOTIKA PE TNV EPTTOPIA TWV ETTITTAOCUVOECEWY ONPIOUPYWVTAG Jia aTTd
TIG MEYOAUTEPEG Kal ooBapdTepeg aAuaideg franchising otov eAANVIKO XWpPoO.
2ApeEpa N NEOSET armrapiBuei ToAAG kataoThpata o€ oAOKAnpn tnv EAAGSQ.
O pé€oog €TR010G¢ PUBUOS avAaTTTUENG TNG ETAIPIOG KAl TOU BIKTUOU KUMAIVETQI
o116 30-35%.

Ta MC DONALD’'S dpxioav va avarrtuooouv T1o franchising ortnv
Apepikp ammé Tnv idpuor Toug TO 1965. Eival n eTaipia TTOU KATEEOXNV

epdpuooe T0 oUCTNUA QUTO O€ TTAYKOOMIa KAigaka. H eTaipia €xel KaTagpEépel
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otnv EANGSa va cuveyioel Tnv avaTTuér tTng néow Tou franchising. H emmiTuyia
TNG EyKEITal OTO OTI yiveTal owaoTh emAoyr franchisees kai TTpounBeuTtwy oI
oTroiol aoTrddovTal T GIAOCOQia TG UNTPIKNG ETAIPIAG TTOU Eival: TTOIOTNTA KOl
TTO0OTNTA 0€ OAOUG TOUG TOUEIG.

TéNog Ta GOODY'’S dpxioav va epapudlouv 1o franchising 1o 1981. H
eTaIPia ETTIAEYEI CUVEPYATEG TTOU €XOUV TN dUVATOTNTA VA EVOWPATWOOUV OTNnV
@IAoocogia Tng GOODY'S. Edv o utmtown@iog civalr €vag, Ba TpEmel va
a0X0ANOEi ATTOKAEIOTIKA PE TO ECTIATOPIO.

2€ TTEPITITWON TTOU €ival TTEPICOOTEPOI, €VOG ATTO TOUG CUMMPETEXOVTEG
opIifETal WG POVIUOG EKTTPOCWTTOG TNG ETTEVOUTIKNAG ONAdag, avalapBdvovTtag
TN OEOPEUON TNG OTTOKAEIOTIKNG aATTAOXOANOAG TOou MPeE TO eoTiatoplo. Ol
TTOPEXOUEVEG UTINPECIEG TTPOG TO CUVEPYATN PTTOPOUV va Taglvounbouv o€
TPEIG KATNYOPIEG:

1. YTnpeoieg TTpiv ammd Tnv uttoypa@r ouppacng: €gétaon utrowngiou
KaraoTAuatog o1rd  TTAeUpdg TTpoUTToBécEWyY  Adelag  Asitoupyiag,
€KTiUNONG Tipou, AvAAUTIKr) HEAETN KATAOKEUAG K.A.TT.

2. YTInpeoieg MPETA Tnv uTtoypa@ry ouuBaong uéxpl TNV €vapgn Tng
AEITOUpYiaGg TOU  KOTAOTAPATOG, OXEOIAOMOG  Kal  ETTiBAewn  Twv
KATOOKEUWYV, €TTIAOY} TOU €COTTAIOPOU, ETTIAOY KAl EKTTAIOEUON

TTPOCWTTIKOU K.d.

3. Ymnpeoieg katd v dIdpkeld TG Asiroupyiag:  1dlaitepn
TTapakoAoUBNnon Katd TOug TIPWTOUG MNAVES AgIToupyiag, OUuveEXNGS
€mMBewpPNON, EKTTAIdEUON KAl ETIHOPPWON TTPOCWTTIKOU, OIKOVOMIKOG

€AEYXOG K.4.
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KE®AAAIO 4° : H ETAIPIA MULTIRAMA AEBE

4.1 IXTOPIKH ANAAPOMH THZ ETAIPIAZ MULTIRAMA AEBE

H Multirama 16pU0nke 10 1996 Kal ATTOTEAECE TO TTPWTO ECEIOIKEUNEVO
Aiktuo Karaotnudtwyv MNAnpogopikng otnv EAANVIKA ayopd. H €géAEn NG
ETAIPIOG OUUTTOPEUTNKE ME TNV QVATITUEN Kal TIG €EENICEIC OTIC QYOpPES TNG
MAnpo@opIkAG Kal TNG YWNnANG Texvoloyiag pe otoxo tnv TTARpN KAAuywn Tou
TEAATN O€ TTPOIOVTA TTANPOYPOPIKNG Kal YnPlokAg TeXvoAoyiag. To 2000 n
Multirama €i0dxbnke oto X.A.A. To 2001 n Multirama dnuioupynoe povada
Tapaywyns Own label trpoiévtwv: Multirama PC, Built — To — Order PC &
Multirama Notebook. To 2005, n etaipia €10\ABs oTnv ayopd Tng BouAyapiag.
ApyoTepa 10 2006 avoige £va véo katdoTnua oto TheMall (Multirama,2011).

To 2007 uttApée TTepaITEPW €EENIEN OTNV TTAPOXI UTTNPECIWV Service
Kal avaBdbupiong upe TNV ovouaoia Support Plus, tou TrepIAapBdavouy
QVTIMETWTTION 1WV, €yYKATAOTAON antivirus TTPOYPAUMATWY Kal KaBapiopo atrd
I0ug, Computer Repair kal yia ogipd AWV uTnpeoiwv OTTWG: EykaraoTaon
Modem, PuBuioccig Internet & E-Mail, Eykatdotaon Aeciroupyikot MS

Windows, Metagpopd HAeKTpovIKOU YTTOAOYIOTH KATT.

Tnv idla xpovid UuTIPgE avavewpuévn ETAIPIK TOUTOTATA ME VEO
AoydTutro, dieupuvon OIKTUOU HE VEQ KaTaoTiuata dvw Twv 10007y Kal véa
dla@NMIOTIKA KapTTravia. To 2008, n etaipia Multirama avatrtuxbnke paydaia
dnuioupywvtag pia oelpd Id1okTNTwv Kal Franchise karaotnudtwy. To AikTuo
KaraoTnudtwyv TG Multirama ouvexiCel va etrekteivetal. H  Multirama
€EVOUVOUWVEI TNV TTapoudia TG otnv BouAyapia pe €va emTTAéov KATtGoTnua
(ouvoAo 3) oTa TIPOTUTTA TNG VEAG ETAIPIKAG TAUTOTNTAG. To 2009 1O AiKTUO
KataoTnudTtwy OleupUvETal TTEPAITEPW ME TO AVOIYHA 6 VEWV KATAOTNMATWYV
oTn ©ecocoalovikn, TNV Képkupa, Tnv MaTtpa 10 lMepioTépl, TO XaAdvdpl Kai

oTou Zwypdagou(Multirama,2011).

TéNog 10 2009 n eTaipeia ATAV TTPWTN O TTWANOCEIG notebook oTtnv
EANGOa pe 120.000 Tux. Kupiapxor oto padnTtiké (35.000 notebooks, 28,5%
pEPiIdIo ayopdc kal TTpwTol oTo oITNTIKG (5.235 notebooks) pe 30% pepidio
ayopdg. To 2010, uttdpxel Yia eupuTEPN AVATITUEN TOU AIKTUOU KOTAOTANATWY
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Multirama pe Ta karaoTiuaTa otnv EAAGda va éxouv @Bdaoel TTAEov Ta 78 evw

otn BouAyapia Ta 9.

4.2 OPAMA THz ETAIPIAZ MULTIRAMA AEBE

To 6papa TnG eTaipeiag eival To akdbAouBo: Méoa atrd Tn ouveyn £psuva
va €xel BeTIkO avTikTutto oTn  OlEUKOAUVON Twv avBpwTwy Kal Twv
ETTIXEIPAOEWY OUYXPOVWGS OTOXEUEI OTN YEVIKOTEPN BIEUKOAUVON TWV TTEAATWV
TNG TTAPEXOVTAG TOUG TTPOCBacn o€ KABe TITuxr TNG TeEXvVoAoyiag, W' autd Tov
TPOTTO TTETUXAIVEI VA OIAPOPOTIOIEITAI OAAA KOl VA TTPOCPEPEI OTO KOIVWVIKO
ouvoho. Mg PBaon kar 10 poviého S.W.O.T analysis ptropouuhe va
SIaTTIOTWOOUNE yia Thv €geTaldpevn etaipia ta’ akdAouba: (Gerry Johnson,
Kevan Scholes 1997),

2’ ETTITTEDO TTAEOVEKTNUATWY

1. H etaipeia €¢e1dIKEUETAI KQI O€ TTPOIOVTA KAl O€ UTTNPECIEG TTPAYUA TTOU
TNG Bivel TTAEOVEKTNUA O€ OXEON KE TOV QVTAYWVIOUO.

2. 'Exel geyd@An ykéaua mpoidvTwy Kal divel Tn duvatoTnTa oTov TTEAATN va
EMMAECEI ATTO Y1 PEYAAN YKAPA TTPOIOVTWY (EITE €ival KATAVOAWTAG €iTE
Blopnxaviki povada).

3. 'Exel avemtuyhévo ouoTnua after sales service.

4. 'Exer Tn duvaTdtnTa Va TTPOCQEPEI TIG KAAUTEPEG UTTNPETIEG OTNV ayopd
TTPAYMa TIOU TNV KAVEL va  €ival TTpwWTN OTIG TIPOTIMACEIS TWV
KATAVOAWTWV.

5. loxupd Brand name kal oTnv ayopd Twv KATAVOAWTWY AAAG Kal TwvV
Blounxavikwy Jovadwv.

6. 'Exel Tn duvatétnTa va TTPOCApUOleTal OTIG VEEG KATAOTAOEIS TTPAYUA
TTou ¢€ival TTOAU OnUAvTIKO €10IKA yia Tov KAGdO Tov OTT0io

OpPACTNPIOTIOIEITAI, OTOV OTT0IO O1 £GENIEEIG OTNV TEXVOAOYIQ TPEXOUV WE

TTOAU ypriyopoug puBuoug.
7. 'Exel TTOAU KOAG eKTTAIOEUPEVO TTPOCWTTIKO.

8. 'Exel avatrtugel ToANG onpeia TTwAnong.
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9. 'Exel kara@épel va Tautioel TO Ovopa TNG o€ OTI €XEl va KAvel JE

TTPOCWTTIKO UTTOAOYIOTH.

10.21ov TOMEQ TNG TTAPAYWYNG €XEI TNV IKAVOTATA VA IKAVOTIOIEI TTANPWG
TIG aVAYKEG TNG €AANVIKAG OAAG kal &Evng ayopdg oTnv oOTroia Kal

dpaCTNPIOTTOIEITAI.

11.KaAry oxéon Pe Toug TTpounBeuTéG o1 oTroiol o€fovtal To dvoua Tng

ETAIPEING.
12. EOpwOTn OIKOVOUIKI KATAoTaoN

ATO TNV GAAn o' emmimedo aduvauiwy Ba PTTopoUCcaUE va TTOUME OTI N
eTaipeia Oev €XEl OUYKEKPIUEVEG QdUVAMIEG OI OTToieg TMBAVWG va Tnv
QTTOOUVANWYVOUV Kal TNV KAVOUV eUGAWTN OTOV avtaywviopd. Ta yévo onueia

TTOU TTBAVWG KATTOI0G Ba YuTTopouce va Bewprosl wg aduvaTa onueia gival:

0 H dpaoTnpiotroinon TnG eTaipgiag o€ TTOAAOUG Kal DIAPOPETIKOUG TOUEIG

TTPAYMa TToU TTIBavwg oTo PEAAOV va TnG dnuioupyAoel TTpoRARuaTa.

0 H ouvexnig avaykn TnG €TAIPEIOG va €TTEVOUEI O€ £PEUVA KAl AVATITUEN
TIPOKEINEVOU VO OUVEXIOEI va £XEI KOAR yvwaon TNG ayopdg.

O1 eukaipieg TTOU €x€l N TaIpia ATTO TOV KAGDO €ival oI aKOAOUBEG:

1. O kA&Gdo¢ TnG KIVNTAG Kal TG oOTaBepAG TnAspwviag 600 Kal N
TTANPOPOPIKK £XOUV TTOAAEG dUVATOTNTEG avATITUENG OTNV EAAGDQ.

2. O1 dilatrAavnTIKEG OuvEPYAOieg OAAG KOl N avAyKN TWV KATAVOAWTWY vVa
ETTIKOIVWVOUV HETALU TOUuG dueca atrd OTTou Kal va Bpiokovial Jag
odnyei oto ouptépacua 6T N ayopd TnG TnAEmKolvwviag Ba

avaTiTuXOei ue yopyoug pubuoug oto JEAAOV.

TENOG 0" €TTiTTEdO QTTEINWV N OIKOVOMIKN KPion , OTTOTEAEI pIa PEYAAN

aTTeIAf aQ@ou gival oiyoupo TTnEeddel To GUVOAO TNG ayopdg.

4.3 AZIEZ THZ ETAIPIAZ MULTIRAMA AEBE
O1 agieg TG eTaipiag gival o1 akOAOUBEG:

1. Zupmoévia: H etaipia yvwpioviag TIG OUOKOAIEG TTOU AVTIMETWTTICOUV
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ONMEPA PIa PEYAAN HeEPIda TOu €AANVIKOU TTANBUOHOU, £XEl avaTiTUgEl wg
Baoik TG agia TNV AVTIMETWTTION TWV CORAPWYV TTEPICTATIKWY avVA TnV

EANGDa xopnyieg aAAG Kal AAAEG eTTITTPOOOETEG TEXVOAOYIKEG TTAPOXEG .

2. 'Epeuva: Mia ek Twv Baoikwyv aglwv TNG TAIpIAg €ival n avarrTugn Kal n
épeuva o’ 6AOUG TOUG TOMEIG TTOU dPACTNPIOTTOIEITAI N ETAIPIA . XPNOIUOTIOIE

TEXVOAOYIEG yIa va BEATIWVEI TN (W TWV KATAVOAWTWV.

3. Opadikétnra: Mia akopa agia Tng eraipiag eoTIAdeTal 0TV OPAdIKOTNTA.
H otroia atroteAei yia Tnv eTaipia Tn BAon yia va €ival TTAVTOTE AVTAYWVIOTIKN

Kal TTPWTOTTOPOG OTNV ayopd.

4. HOIkA: H nBikn atroteAei pia agia n otroia SIETTEl yia TNV €TAIPIA KAl TNG

€vOoV OX£0€IG TNG AAAG Kal TO £5WOEV TTPOCWTTO TNG OTNV AYOPQ.

5. EmpovA: H etaipia  avrigetwtridel T dlaxeipion Twv - d1apopwv

TEXVOAOYIKWY aAAQywV [’ ETTIMOVI KOl aquTaTTdpvnon.

Me Bdon Ta TTapatmdvw Kal oTnPICOUEVOl OTO BOYHA TO OTTOI0 DIOAOKEI
0 PeydaAog otpatnydg Sun Tzu, yéoa atrd 1o BIBAIO TOu N TEXVN TOU TTOAEUOU,
MTTOpPEl va 000¢i éva TTPWTO XAPOKTNPIOWO yia TNV €EeTAlOMEVN ETAIPIO
AéyovTag OTI €xel €TIAECEl WG OTPATNYIKO TTPOCAVOTOANIONS TN un aTtreudeiag
oUyKpouon ME TOUG AUECOUG AvVTAyWVIOTEG TNG OTNV ayopd, OUCIOOTIKA N
oTpatnyiki ™G Paoiletar oTn ouvexry OPACTNPIOTTIOINCN OE TTOAUTTOIKIAOUG
TOMEIG OI OTTOI0I TNV EVOUVANWYOUYV, VW TNG divouv Trn duvaTtdTNTA VA OTTOKTA
KAl XPNMATOOIKOVOUIKOUG TTOPOUG OAAG Kal TO BEATIOTO TTPOQIA O0TO KAGdO
(Sun T(2003)

H oTtpatnyikr TnG diagopoTroinang aAAd Kal TG aTToPuyng cUYKPouong
Méoa ammd TN TIONITIKA) TOu aI@VIOIQOPOU O€  OIAPOPEG  TTAPATTAEUPES
opacTnPIOTNTEG (BAETTE eKTTAiI®EUON, KOIVWVIKO TIPOGIA, €peuva K.A.TT) Tn
BonBd va cival TTpwTOTTOPOG XWPIG va dIaKIVOUVEUEI OTTWAEIEG, TTOU TTIBAVOV
va E€ixe OTn TIEPITITWON TIOU TIPOTIMOUCE VA OUYKPOUOTEN O €TTiTredOo

OUYKPIOEWV KOl TTAPOUOIWY OTPATNYIKWY TTOAITIKWY (Sun,2003)
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4.4 H AEITOYPI'IA TOY FRANCHISE XTHN ETAIPIA

H egeidikeuon tng Multirama evioxueTal atmmo €I0IKEG UTTNPECIEG TTOU
MEyIOTOTTOIOUV Tn ox€on TtoloTnTag TpPog TiuA (value-for-money) yia Toug
TTEAATEG TTOU EUTTIOTEUOVTAI TIG ayopéG Toug oTn MULTIRAMA, 61twg €ival Ta
TTPovOuIa yia TNV €MAOTNON TIMWV Kal n eyyunon ota Multirama Notebooks
yla 3 xpévia.

Me 78 kataotiuata o€ OAn Tnv EAAGdQ, peydAn egeidikeuon Kai
OAOKANPWUEVESG UTTNPETIESG Kal TTpoidvTa, To dikTuo MULTIRAMA €xel 0TOXO
va diadpapaTioel NYeTIKO pOAO oTnv EAANVIKY ayopd w¢ TO JEYAAUTEPO Kal TTIO

€€eIdIKEUPEVO BIKTUO AIOVIKAG OTOV TOPED TNG TTANPOPOPIKAG.

1. NMNapoxég mpog franchisee: Meydho  OikTUO  €EEIBIKEUPEVWLIV
KaraoTnudatwy, dia@nuIoTIKA Kautravia, marketing cuvoAikd aAAd kai
TOTTIKA, QVTOYWVIOTIKEG TIMEG, product management, logistics,

TEXVOYVWOIa, EKTTAIOEUCN TTPOCWTTIKOU.

2. Avarrtuglakoi otéxol: 210xo¢ TnG MULTIRAMA S.A. €ival va Traigel
NYETIKG pOAo oTnv EAAnvIK Ayopd, WG TO MPEYAAUTEPO Kal TTIO

€€e1dIKeUPEVO BIKTUO AIOVIKAG OTOV TOPED TNG TTANPOPOPIKAG.
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KE®AAAIO 5° : AMOTEAEZIMATA EPEYNAX

5.1 ATIOTEAEZMATA EPEYNAZ

ApXIK& TTapaBETOUNE Ta dNPOYPAPIKA OTOIXEIO TOU EpWTNUATOAOYIOU:
®UANO

Frequen
cy Percent
Valid Avtp 9 154
ag
foval 30,8
iKa
Total 13 100,0
duAo

15,40%

@ Avrpag
m Nnuwika

30,80%

HAIKia
Frequen
cy Percent
Valid 30-
35 2 15,4
36-
40 4 30,8
40+ 7 53,8
Total 13 100,0

51



53,80%

HAIkia

15,40%

30,80%

@ 30-35
m 36-40
O 40+

©éon oTtnv emixeipnon

Frequen
cy Percent

Valid Epy

acou 2 15,4

Evol

Algu

Buvt 4 30,8

£G

Mpoi

oTapu 7 53,8

Evol

Total 13 100,0

53,80%

©¢on oTnv eTIXEipnon

15,40%

30,80%

@ Epyalduevol
m AiguBuvrég
O MNpoioTapevol
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1. Méoa xpovia cuvoAikd AsIToupyEi TO CUYKEKPIMEVO franchise;

To ouykekpiyévo franchise Aeitoupyei Tavw atmd 10 xpovia cUPQwva
ME TO 53,8%

Moéoca xpovia cuvoAikd AsiToupyei To ouykekpipévo franchise;

60
50
+ 40
2 30
&
20
10
0 T T T
1-5 6-10 10+
Moéoa xpovia cuvoAikd AsiToupyei To
ouykekpipévo franchise;
Frequen Valid Cumulativ
cy Percent | Percent | e Percent
Valid 1-5 2 15,4 15,4 15,4
6-10 4 30,8 30,8 46,2
10+ 7 53,8 53,8 100,0
Total 13 100,0 100,0

2. Néoo TPaKTIKO ATAV TO £YXEIPISIO AEITOUPYIOG TNG ETAIPIAG;

To gyxeIpidio AsiToupyiag TNG eTaipiag MULTIRAMA gival Aiyo TTpaKTIKO
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Méoo mpakTIKé ATAV TO £YXEIPiIBIO ALITOUPYiaGg TNG ETAIPiAG;

Percent

KaBdéAou trpakTikd

Aiyo TTpaKTIKO

MpakTiKd

MoAU TTpakTIKG

Moéoo wPaKTIKOG ATAV TO EYXEIPISIO AeITOUpYiag TNG eTAIpiag;

Frequen Valid Cumulativ
cy Percent | Percent | e Percent
valid — KaBohou 2 15,4 16,7 16,7
TTPOKTIKO
Niyo TTPaKTIKO 5 38,5 41,7 58,3
MpakTIKO 4 30,8 33,3 91,7
IMOAU TTPOKTIKO 1 7,7 8,3 100,0
Total 12 92,3 100,0
Mlsgsm System 1 77
Total 13 100,0

3. Moo gival To K6OTOG AvaAnywng evog KataoTApaTog Franchise;

To kb6oT0G avaAnyng evog KaTaoTruaTtog Franchise gival ravw atmé 40000




Molo gival To K60TOG AvAANYNGS £vOg KaTaoTApATOG Franchise;

70
60
50
=
O 40
:
aQ 30
20
10
0
1-10000 30.000-40.000 40.000-over
Molo gival To K6OTOG AVAANYNG EVOG
KataoTiparog Franchise;
Frequen Valid Cumulativ
cy Percent | Percent e Percent
Valid 1-10000 2 15,4 15,4 154
30.000-
40.000 2 154 15,4 30,8
40.000-over 9 69,2 69,2 100,0
Total 13 100,0 100,0

4. Tlolo T0 KOOTOG TWV EMITTPOCOETWY SpAocewV AsITOupyiag;

To KOOTOG Twv EMTTPOCOETWY dpdoewv AciToupyiag cival Tavw atmdé 25000
EUpW
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Moo To K6OGTOG TWV EMITTPOCOETWY dpAoewyV AsiToupyiag;

Percent

1-4.000

Moio 10 K6OTOG TWV EMITTPOCOETWY SpACEWV

4.000-8.000

25.000-over

AsiToupyiag;
Frequen Valid Cumulativ
cy Percent | Percent | e Percent
Valid 1-4.000 2 154 18,2 18,2
4.000-
8.000 3 23,1 27,3 45,5
25.000- 6 46,2 54,5 100,0
over
Total 11 84,6 100,0
Mlzsm System > 15.4
Total 13 100,0
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5. Néoo amréxouv ol apXIkéG eKTIMAOEIS TwV franchisors yia Ta kKéPdn

a1ré TNV TTPAYHATIKI KEPOOPOPIa EVOG VEOU KATACTAHMATOG;

O1 apxikég ekTiyAoelg Twv franchisors yia T1a k€PON amd TNV TTPAYMATIKA
KEPOOPOPIA EVOG VEOU KATOOTAUATOG ATTEXOUV TTAPA TTOAU

MNéoco améxouv ol apxIkEG EKTINAOEIG TwV franchisors  yia Ta kEPSN a1rd Tnv
TPAYHATIKN KEPBOPOpPia EvOg VEOU KATAOTAMATOG;

50—

40—

£ 30
(]
2
[0
&

20—

10—

0 | | | |
Agv atréxouv kaBoAou Agv atréxouv 1600 Atréxouv ATTéXOUV TTapa TTOAU

TTOAU

Méoco amréxouv ol apxXIKES EKTINAOEIG TwV franchisors  yia Ta k€Pdn amréd
TNV TTPAYMATIKN KEPDOPOPIa EVOG VEOU KATAOTANATOG;

Frequen Valid Cumulativ
cy Percent | Percent e Percent
Valid Agv QTTEXOUV 1 77 77 77
KaBoAou
Aev amexouv 7,7 7,7 15,4
1600 TTOAU
ATtTéxouv 5 38,5 38,5 53,8
ATrexouv Trapa 462 46.2 100,0
TTOAU
Total 13 100,0 100,0

6. Téoo amroTeAEOHATIKEG Eival Ol TTPOCPEPOUEVES UTTNPETIEG;

O1 TTpOoCPEPOPEVEG UTTNPETIES Eival Aiyo ATTOTEAEOUATIKEG
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Méoo amroTeAECHATIKEG Eival OI TTPOCPEPOUEVES UTTNPETIEG;

40—

30—

20—

Percent

10—

KaBdAou Niyo MoAu Mapa TToAU

M600 atroTeAECUATIKES Eival O TIPOCPEPOUEVES UTTNPETIEG;

Frequen Valid Cumulativ
cy Percent | Percent | e Percent
Valid KaBdAou 1 7,7 7,7 7,7

Niyo 5 38,5 38,5 46,2
MoAu 4 30,8 30,8 76,9
Mapa 3 23,1 231 100,0
TTOAU
Total 13 100,0 100,0

7. MNoéoo ypriyopa cag emAUVEI TA TTPOBAAUATA N ETAIPIA;

Ta TpoBAAuaTa TNG eTalpEiag eTTAUOVTAI OTNV WPEA TOUG
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Moéoo ypriyopa cag emiAUvel Ta TpoBARpaTa N ETAIPIA;

40—

30—

Percent

20—

10—

MoAU apyd Apyad 21NV Wpa Toug MoAU ypriyopa

Moéoo ypnyopa oag emAUVEl Ta TTPORARMATA N ETAIPIA;

Frequen Valid Cumulativ
cy Percent | Percent | e Percent
Valid TloAU apyd 3 23,1 23,1 23,1
Apyad 4 30,8 30,8 53,8
2TV wpa 5 38,5 38,5 92,3
TOUG
oAy 1 7,7 7,7 100,0
ypnyopa
Total 13 100,0 100,0

8. H apxikf eTaipia KpaTd TIG UTTOOXEOCEIG TG OE OXEOn HME TNV
UTTOOTHPI{N TWV KATOAOTNUATWY, O€ ETITTEdO SIAPAPIONG, EKTTAIdEUONG
K.A.TT,;

Emiong n apxikf etaipia Kpatd TIG UTTOOXECEIC TNG OE OXEOn ME TNV

UTTOOTAPIEN TWV KATAOTNUATWY, O€ ETTITTESO dIAPNMIONG, EKTTAIOEUONG K.A.TT.
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H apxIki eTaipia KpaTd TIG UTTOOXECEIG TNG OE OXEON UE TNV UTTOOTHPISN TWV
KATAOTNHATWY, O€ ETITTESO SIA@AMIONG, EKTTAIdEUONG K.A.TT.;

B Na
E Oxi

H apxiki eTaipia KpaTd TIG UTTOOXECEIG TNG OE OXEON ME TNV UTTOOTAPISN

TWV KATAOTNMATWYV, o€ eTiTTEd0 dla@Rpiong, ekraideuong K.A.mr.;

Frequen Valid Cumulativ
cy Percent | Percent | e Percent
Valid Nai 12 92,3 92,3 92,3
Oxi 1 7,7 7,7 100,0
Total 13 100,0 100,0
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9. ZX& TOIOUG TOMEIG €IBUHEITE KATI Sla@QOPETIKO ammd Tn MULTIRAMA
AEBE;

2€ ox€an JE TA OIKOVOMIKA €TTIBUPOUV KATI diagpopeTiko atmd Tn MULTIRAMA
AEBE.

Z€ TTOI0UG TOMEIG ETTIOUNEITE KATI S1QOPETIKO a1rd TN MULTIRAMA,

€ oxéon Pe Ta
OIKOVOUIKG

>& gyéan pe TIg
UTTNPETIEG

2e TrOIOUG TOMEIG €miBupeitTe KATI Sla@opeTikd amd 1 MULTIRAMA
AEBE;

Frequen Valid Cumulativ
cy Percent | Percent | e Percent
Valid 2€ oxEon Me Ta 6 46.2 85 7 85.7
OIKOVOMIKGA ' ' '
2 OXEQN VE TIG 1 7,7 14,3 100,0
UTTNPECIEG ' ' '
Total 7 53,8 100,0
Missin System 6 462
g ,
Total 13 100,0
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10. Otwpeital Ta TTOCOOTA TTOU {NTA N ETAIPIO AOYIKA;

Opwg diagwvouv 6T Ta TTOo0OTA TToU ¢NTA N €TAIPia €ival AOYIKG

OtwpseiTal Ta TTOCOOTA TTOU {NTA N £TAIPiA AOYIKE;

B Na
E Oxi

Otwpseital TA TTOCOOTA TTOU {NTA N £TAIPia AOYIKG;

Frequen Valid Cumulativ
cy Percent | Percent | e Percent
Valid Nai 3 23,1 25,0 25,0
Oxi 9 69,2 75,0 100,0
Total 12 92,3 100,0
Missin  Syste 1 77
g m
Total 13 100,0
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11. Noéoeg Ppopég TO VA EAEYXEOTE;

1 @opd 1O Prva eAEyxovTal ol CUVEPYALOUEVOI JE TNV ETAIPEIQ

NMéoeg Popég TO uAVA EAEYXEOTE;

50

40

% 30
o
& 20
10
1popd MepioodTepeg amd Kapia
Hia opég
NMoéoeg Popég TO PAVA EAEYXEODTE;
Frequen Valid Cumulativ
cy Percent | Percent e Percent
Valid lpopd 5 38,5 41,7 41,7
MepioooTep
€G ATTO pia 4 30,8 33,3 75,0
POpEG
Kapia 3 23,1 25,0 100,0
Total 12 92,3 100,0
Mlsésm System 77
Total 13 100,0
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12. Av ptropouoaTe va aAAAGSeTe KATI 0TO CUMBOAalo TI Ba ATaV AUTO

Av ptropouoarte va aAAd&eTe KATI oTo cupfBoAaio T Oa ATAV AUTO;

60—

50—

40—

1=
]
§ 30_
20—
10—
0_
To Uyog Twv TTANPWHWV Tn didpkeia Tig TroIvéG
Av ptropouoarte va aAAdagete kaTi oTo cupoAaio Ti 6a ATAV AUTO;
Frequen Valid Cumulativ
cy Percent | Percent e Percent
Valid  To Uyog Twv 4 30,8 57,1 57,1
TTANPWHWV
Tn didpkela 2 15,4 28,6 85,7
Tig TTOIVEG 1 7,7 14,3 100,0
Total 7 53,8 100,0
Mlsésm System 6 46,2
Total 13 100,0

To 57,1% Ba dAAale oTo CUPPBOAQIO TO UYWOGS TWV TTANPWHWV




13. Mwg Ba xapakTnpifare Tn TopEia TWV TTWARCEWYV CAG;

H tTopeia Twv TTWARCEWV ival TITWTIKA

NMwg Ba xapakTnpifate Tn TopEia TWV TWARCEWYV OAG;

Percent

NMwg 8a xapakTnpiate TN TTOPEia TWV TTWARCEWYV CAG;

MTwTIKA

OUTe avodIkn oUTE TITWTIKN

Avodikn

Frequen Valid Cumulativ
cy Percent | Percent | e Percent
Valid TMrwTikA 9 69,2 69,2 69,2
Ourte
avodIKN 3 23,1 231 92,3
ouTe
TITWTIKI
AvodIKA 1 7,7 7,7 100,0
Total 13 100,0 100,0
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14. Aivel o Franchisee BapUTnTa OTIG AVAYKESG TWV EPYAOHEVWY;

Emiong d&ivel o Franchisee BapuTtnta oTIG AVAYKES TV £PYALOPEVWIV

Aivel o Franchisee BapuTnTa OTIG AVAYKEG TWV EPYAJOMEVWV;

Frequen Valid Cumulativ
cy Percent | Percent | e Percent
Valid Nai 13 100,0 100,0 100,0

Octwpsital Tn oTpaTnyIKn franchise wg n o olo evdedeiyuévn o€ TePiodo
Kpiong;

B Na
E Oxi
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15. OQtwpeital TN oTparnyikni franchise wg¢ n o Trolo evdedelypévn o€
mePiodo Kpiong;

Frequen Valid Cumulativ
cy Percent | Percent | e Percent
Valid Nai 4 30,8 30,8 30,8
Oxi 9 69,2 69,2 100,0
Total 13 100,0 100,0

H oTtpatnyikn franchise d¢gv €ivai n oio evdedelypévn o€ TTEPI0dO Kpiong

16. BaBpoég 1kavormroinong amdé [lMpow6bnon / Aila@Aiuion aomdé Tov
Franchisor.
BaBuég ikavotroinong amd Mpowdnon / AlagApion amd Tov Franchisor.
60—
50—
40—
c
3
o 30
(al
207
10—

[MoAU IkavoTToINuEVOG IkavoTroinuévog Aiyo IkavoTToInuévog

BaBuég ikavoTtroinong amé Mpowbnon / AlagRAuion amrd Tov Franchisor.

Frequen Valid Cumulativ
cy Percent | Percent | e Percent
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Valid MoAs 5 385 38,5 38,5
IKAVOTTOINUEVOS
IkavoTroinuévog 7 53,8 53,8 92,3
Aiyo 1 7.7 7.7 100,0
IKAVOTTOINUEVOG
Total 13 100.0 100.,0

H MpowBnon / Aiagriuion atd tov Franchisor €ivail IKavoTroinTIKA

17. BaOuog

IKAvoTmoinong amé TNV avayvwpioigétnTta TOU
SikTUOU.

BaBuog Ikavo1roinong ammoé Tnv avayvwpIicIigoTnTa Tou SIKTUoU.

70—

Percent

MoAU IkavoTroinuévog IkavoTroinuévog Aiyo IkavoTtToinpévog

BaBuog IKavoTroinong amré Tnv avayvwpioigoTNTa Tou SiIKTUoU.

Frequen Valid Cumulativ
cy Percent | Percent | e Percent
Valid MoAu 8 61,5 61,5 61,5
IKOVOTTOINPEVOG
IkavoTroinuévog 4 30,8 30,8 92,3
Aiyo 1 7,7 7,7 100,0
IKQVOTTOINMEVOG
Total 13 100,0 100,0

To OIKTUO €ival aPKETA avayvwpioluo Kal yI auTd €ival TTOAU IKAVOTTOINUEVOI

€AQv Kal uttdpxouv AAAOI avTaywviOTEG O€ AAAEG TTEPIOXEG ME avTioToIXa
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KATaoTAMOTA.

18. BaBpoég I1kavomoinong amé TnVv AvIaywvVvIOTIKOTNTAG TOU

OIKTUOU.

BaBuo¢ IKAVOTTOINOHC ATTO THV AVTAYWVICTIKOTATA TOU SIKTUOU.

Percent

MoAd KV o TTOINWEVOS

IV TToINuEVOg KoBoAou IKaVOTTOINHEVOS

Frequen Valid Cumulativ
cy Percent | Percent | e Percent
Valid MMoAU 5 38,5 38,5 38,5
IKOVOTTOINPEVOG
IkavoTToINuévog 7 53,8 53,8 92,3
Aiyo 1 7,7 7,7 100,0
IKAVOTTOINUEVOG
Total 13 100,0 100,0

To OikTuo €ival Aiyo avtaywvioTIKO Kal yI autd uTTtdpXouv duvatoTnTeS

TTEPAITEPW AVATITUEAG TOU O€ AAAEG TTEPIOXEG E AVTIOTOIXO KOTACTHNATA.
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19. Ymwdpxouv d4GAAA KOATOOTAMOTO TOU OVTAYWVIOHOU OTIS YUpW

TTEPIOXEG;

Ymdpyxouv dAAa KATOOTAMATO TOU OVTAYWVICHOU OTIG YUPW TTEPIOXEG;

Frequen Valid Cumulativ
cy Percent | Percent e Percent
Valid Nai 13 100,0 100,0 100,0

20. H MULTIRAMA A.E.B.E. BonBdslr Tov oOuvepydtn og Ofpara

E0WTEPIKOU AVTAYWVIOHOU;

H MULTIRAMA AEBE Bon©del Tov cuvepydrn oe Béuarta
ECWTEPIKOU AVTAyWVICHOU;

ONai
EOy

H MULTIRAMA AEBE Bon0dsl Tov ouvepydTn o& BEParTa £0WTEPIKOU

AVTOYWVIOHOU;

Frequen Valid Cumulativ
cy Percent | Percent | e Percent
Valid Nai 5 38,5 41,7 41,7
Oxi 7 53,8 58,3 100,0
Total 12 92,3 100,0
Missin  Syste 1 77
g m
Total 13 100,0

TéNog, N MULTIRAMA AEBE  dev PBonbdel Tov oOuvepydrn o€ BEpata

EOWTEPIKOU QVTAYWVICHOU.
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KEDAAAIO 6° : ZYMMEPAZMATA - NMPOTAZEIX

6.1 ZYMNEPAZMATA

2UvVoyifovTag Ta CUMPTTEPACHATA TNG TTAPOUCNG £PEUVOG UTTOPOUME VO
TTOUPE OTI TO Oouykekpiyévo franchise Aeitoupyei mavw amd 10 xpovia otnv
eTaIpia, TO €yXeIpidlo OPWG Asitoupyiag Tng etaipiag MULTIRAMA AEBE dev

gival TTpaKTIKO.

To kboTOG avadAnywng evog kKataoTtiiuatog Franchise eivar édvw atrd
40.000 eupw Kal TO KOOTOG TWV EMITTPOCOETWY dpAcewv AsiToupyiag €ival
mTavw a1rd 25.000 eupw. O1 apXIKEG eKTINNOEIS TwV franchisors yia Ta kKEPON
aTmdé TNV TTPAYMOTIKA KEPOOPOPIa €VOG VEOU KATOOTAMATOG ATTEXOUV TTapd
TTOAU Kal Ol TTPOCQEPOUEVEG UTTNPECIEG €ival Aiyo aTToTEAeOUaTIKES. Ta

TTPORAAPATA WOTOCO TNG ETAIPEIOG ETTIAUOVTAI OTNV WPA TOUG.

Etriong, n apxik e€Ttaipia Kpatd TIG UTTOOXECEIG TNG O OXEON ME TNV
UTTOOTAPIEN TWV KATAOTNUATWY, O€ €TTTESO OIOAPAMIONG, EKTTAIOEUONG K.A.TT.
Ava@QopIKa PE TA OIKOVOMIKA, 01 UTTEUBUVOI €TTIBUPOUV KATI OIAQPOPETIKO ATTO TN
MULTIRAMA AEBE kai dlagwvouv oT1o 6Tl Ta TTOOOOTA TTou {NTd n €Taipia
gival Aoyikd. Etriong pia @opd 10 prva eAEyxovTal ol CUVEPYALOPEVO! PE TNV

eTalpEia.

H 1mAciovoTnTa TWV £pWTWHEVWY Ba dANale oTto cuufoéAaio TO UYWOG TwWV
TTANPWHPWY, dedopévou OTI N TTopEia Twv TTWANCEWV gival TITWTIKA. NioTelouv
OMWG OTI n oTparnyikr franchise dev €ival n 1Mo evdedelyuévn oe TTEPIOOO
Kpiong.

Ava@opikd pe Tnv TpowBnon / diagnuion atmod Tov Franchisor 1n Bewpouv
IKOVOTTOINTIKI) KAl TTIOTEUOUV OTI TO OIKTUO €ival OPKETA aAVAYVWPICIUO av Kal
UTTAPXOUV Kal GAAOI avTaywVIOTEG € AAAEG TTEPIOXEG KAl N AVTAYWVIOTIKOTNTA
Tou gival Treplopiopévn. TéAog, n MULTIRAMA AEBE BonBdsl Tov ouvepydrn

o€ BEPaTa ECWTEPIKOU AvTaywviououU.

Me Bdon Ta TTapamdvw cupTTEPACPATA JIATTIOTWVETAI OTI OI CUVEPYATEG

TNG €TAIPIOG €XOUV APKETA BEuata Ta OTToid TOUG ATTacyoAouv, Ta OTroid
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TPETTEl va emMAUBOUV dueoa, €IBIKA av n eTaipia BEAEl va ETTITUXEl va
TTOPAMEIVEI QVTAYWVIOTIKI aAAG Kal va au&noel 1o diktuo TnG. Adyw Kal Tng
OIKOVOMIKNG KPiong, Ta TTapapTAPATa TG BEAOUV PeyaAUTEPN UTTOOTNPIEN,

TIPOKEINEVOU VA TTAPANEIVOUV QVTAYWVIOTIKA.
6.2 MPOTAZEIX

Me Bdaon 1a Ttapatrdvw €voTnTa JTTOPOUV va Yivouv o1 KATwOI
TpoTdoelg, oI otoie¢ Ba avaAuBouv TTaPAKATW Kal TT0I0  AVAAUTIKA.

2 UYKEKPIYEVQ:
1. H etaipia Ba TpETTel va BEATILOOEI TO EYXEIPIBIO AEITOUPYIAG TNG
2. H eTaipia Ba pETTel va dIaTTpayUaTEUTEN TO TTOOOOTA TNG

3. TéAog, Ba TTPETTEl va dIATTPAYUATEUTEI KAl TO CUMPBOAQIO ava@opIKa JE
TIG TTANPWUEG.

H etaipiac Ba Ttpétrel va Onuioupynoel €va 1Mo €UEAIKTO  EYXEIPIOIO
AEITOUPYiaG, TTPOKEINEVOU VA UTTOPOUV Ol CUVEPYATEG VA €ival TTI0 EUENIKTOI O€
oX€0n ME TIG AEITOUPYIEG TOUG, TN OTPATNYIKN TOUG AAAG Kal TN TTPOCEYYIoN TNG
ayopdg. Adyw TnG OIKOVOMIKNAG Kpiong, T KATAOTAUATA, TTPETTEI va €ival TTIO
AUECA OTIG OTTAITACEIG TWV TTEAATWV KAl O' ETTITTEQO TIMWV KAl O €TTITTEDO

TTOI0TNTAG.

‘Eva dAAo Baoikd oToixeio €ivar n aAlayp Tou ouppoAaiou e Ta
KATAOoTAUATA, OUCIOOTIKA TO VvEOo OUpPBOAaio TTpétrel va divel peyaAuTtepa
TTOOOOTA OTOUG OUVEPYATEG, WOTE ME BAON KAl TA OIKOVOMIKA va €XOuv
uwnAoTEPA  KEPDN, VA IKAVOTTOIOUVTAI KAl VA €ival TTOIO TTAPAYWYIKOi. AKOUa
onNUAvTIKO €ival 0TI N aAAayr} Tou cuupBoAaiou, Ba Bonbnoel otn BeATiwon Twv

TTWARCEWV.

H etaipia Ba mTpéTrel va yivel TTo dpeon oTIS TTANPWHES TNG TTPOKEIYEVOU
va €XOUV Ol OUVEPYATEG Tn PEUCTOTATA TTOU XPEIAOVTaAl TTPOKEIMEVOU Va Eival
MO aTroTeAeopatikoi otnv  ayopd. OuoiaoTikd AOyw Tng Kpiong, Ta
KATAoTAMATA £€XOUV aVAYKN va €XOUV Ta XpriuaTa va dlaxeipIoTouV TTIo APETQ

KAl ATTOTEAEOUATIKA TIG AVAYKES TWV KATAOTNUATWY TOUG.

OAa ta TTapatmdvw o€ CUVOUAOHO JE TNV EKTTAIOEUON TWV CUVEPYATWY,

ME TNV avaveéwaon Twv TTPOIOVTWY, PE TN BEATIWON TWV TIHWV KAl TNG TTOIOTNTAG
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otnv €EutnpEéTnon, Ba KAvel TNV €TAIpiA TTIO AVTAYWVIOTIKA oTnv  EAANVIKA

ayopd, evw Ba tn Bondnoel va EeTTepAOEl Kal TN Kpion.
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