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KEDAAAIO 1

NMpoAoyog

‘Evag TTOAU KOAOG TPOTTOG va EEKIVIOEI KAVEIG TN ouyypa®r Hiag dITTAWUATIKAG
epyaciag eivalr ye pia TPORAewn A pia diammiotwon. £’ auTAv TNV gpyacia Ba
TTPWTOTUTTAOOUNE YPAPOVTAG ATTAWG Hia aAnBeia.

Eivar mTAéov 0€ OAoug pag yvwotd Ot1i TO dIadikTUO aAAACEl, €geliooeTal
OUVAMIKA, Kal YiVETaI TTIO I0XUPQ’, TTIO IKAVO, TTIO EUEAIKTO KaIl TTIO TTOIOTIKO OTTO
armmoyn AEITOUPYIKOTATAG KOl UTTNPECIWYV. 2UVEXWG EPTTAOUTICETAI HE VEEG
duvaToTNTEG KAl VEEG UTTNPETieg. Tautdxpova, n idia n Hop@r Kal EYEAvicn Tou
d1adikTuou aAAddel, o1 oTaTikéG HTML 10T00€Aideg avTikaBioTavTal oAoéva Kal
TTEPIOCOTEPO aTTO dUVANIKES 10TOOEAIDEG TeEXvoAoyiag PHP, ASP kai JSP, Tmio
AEITOUPYIKEG, TTIO €UENIKTEG KAl ME TIOAU TTEPICOOTEPEG dUVATOTNTEG YIA
avadpacn Kal avatpo@odoTnon MHE TOUuG XPNOTEG Tou OIadIKTUOU TTOU TIG
emokémTovial. OAa autd €xouv oav aTmmOTEAECHA OI duvaTOTNTEG AAAG Kal Ol
EQPAPMUOYEG TTOU PTTOPOUME va XpnolpoTroifoouue va mToAAatTAacialovral. Mia
amo autég eival n duvatotnta Asitoupyiag evog lMNepiBaAAovtiog HAeKTpoVIKAG
Alaxeipiong zxéoewv lNeAdatwv e-CRM (electronic - Customer Relationship
Management) pe Bdon tov Naykdopio 10T0.

H mapouca epyacia aoyoA€iTal pe Ta NAEKTPOVIKA cuoTApaTa OIaxEipIong
TTEAATEIOKWY OXECEWV KUPIwG PEOw Tou OIadIKTUOU Kal HPE TN MEAETN TNG
TTAPOUCOG KATAOTAONG WG TTPOG TNV uIoBETnon epapuoywv CRM AUoewv otnv
EANGOa, TTapoucialoviag TTapdAANAa TIG OXETIKEG avadulueveg TAOEIC TWV
ETTIXEIPNOEWV, TWV TTEAATWV KAl TwV TTPOPNBeUTWV Aoyiopikou CRM.

Apxika yivetal BewpnTikr Bepediwon ota cuoTthpata CRM atrd tnv utrdpxouca
BiBAIoypagia, divovTag 181aiTEPN EU@acn oTn QIAOCOQIa Kal OTAV ETTIXEIPNMOTIKA
KOUATOUPO TTOU ATTAITEITAI VIO VA €QAPUOCTEI ATTOTEAEOUATIKA éva oUOThUA
CRM (opiopdg, TeEXVOAOYIKR — EemXEIpNUaATIK didoTacn, PaoikéG apxég
uAotroinong kai TTPOUTTOBECEIG, OTAdIO UAOTTOINONG, KPIOIWOl TTaPAYOVTEG
EMITUXIAG, KUPIEG aITieG aTToTuxiag, nEBodOI agloAdynong Kal KPITAPIA ETTIAOYAG,
METPNON atrddoong, ETTIXEIPNMATIKA — AEITOUPYIKA OQEAN, €UTTAEKOMEVA PEPN,
oTadia avdamTugng, atrdédoon emévduong, ouvepyaoia pe GAAa TTANPOQOPIaKd
OUCTAPATA, OAOKAAPWOTN, OTTAITOUPEVN ETTIXEIPNOIAK KOUATOUPQ, QVAYKAIEG
aAAayEg, oTpaTnyikn).

Emonuaivetar n  omoudaidtnTa TG IKAVOTTOiNONG  Tou  TTEAATN  Kal
UTTOYPOUMICETal TO OQEAOG TTOU TIPOKUTITEl YIO TNV ETTIXEipnOn a1md TNV
IKavoTroinon auth. ETriong, yivetal ava@opd oTI¢ UTTAPXOUCEG EPEUVEG TTOU
€XOUV TTPayPaTOTIOINBEl, TOOO Ot €BVIKO 000 Kal o€ dIEBVEG ETTITTEDD, WOTE vVa
dIaTTIoTWOOoUNE TO BaBusd uiobéTnong epapuoywv CRM AUcswv otnv EAAGda o€
oX€on ME TNV TTAyKOOUIa ayopd.



2Tn OUVEXEIQ KAl agou €xel atrooagnvioTei 61 To CRM eival mpwTa a1rd OAa pia
@IANocOo@ia Kal 0TI N oUyXpovn TEXVoAoyia £pXETAl VO UTTOOTNPIEEI TNV QIAOCOPIa
auTtr, TTapouaidlovTtail diagopa TTPoidvTa Aoyiouikou (software) CRM, pe okotrd
TOV EVTOTTIONO TWV OTOIXEIWV dIAPOPOTTOINCHG TOUG KABWGS Kal TwV dUVATOTATWY
TOUG.

Ava@épeTal n TEXVOAoyia TTOU XPNOIMOTTOIOUV KABWG Kal Ol UTTNPECieg
UTTOOTAPIENG TTOU TTAPEXOUV O€ OAEG TIG OPaOTNPIOTNTEG TOU MAPKETIVYK, TWV
MwAAcewyv, NG EEuttnpétnong k.ATT. Aivetal 1Id1aiTepn onuacia oTov TPOTTO HE
TOV  OTTOI0  TUTTOTTOIOUV ~ Kal  OTTAOTTOIOUV TNV KOBnueEPIvy  €pyaaia,
ATTOTUTTWVOVTAG TNV KABe evépyela Pe Tov TTEAATN 1 Tov duvnTiKG TTEAATN,
KEVTPIKA onueia yvwong 1ou divouv TIARPn €IKOvVa Tou TTEAATN ME OTTAEG
KIvAio€ig avalitnong. Me Tov 1poT1To auTd, o TTEAATNG EVIOXUETAI KAI IKAVOTTOIEITAI
aAAG TauTOXpPOVA OIEUKOAUVOVTAI KOl Ol ETTIXEIPNMATIKEG ATTOPACEIG. AKOUN,
olaxéeTalr n TTANnpo@opia o€ OAO TOV ETTIXEIPNOIAKO OPYyaVIOPO VIia Tnv
arroTeAeOHATIKA dlAXEiPION KAl A&IOTTOINON TNG YVWONG.

2Tn OUVEXEIA TTEPIYPAPETAI N METABAON aTTO Ta TTANPOPOpPIaKA cuoTripata CRM
OTa NAEKTPOVIKA TTANPo@opIakd cucoThuata e-CRM, divetal o opiouog Twv
ouoTnuatwy e-CRM, treplypd@ovTal Ta XapakTnpPIoTIKA, n dour, n Acitoupyia
KAl Ol UTTNPECIEG TWV CUOTANATWY QUTWYV Kal ava@épovtal TO00 Ta 0QEAN 600
KAl TO JEIOVEKTAPATA TTOU OIaBETOUV.

OAokAnpwvovtag Tnv  €pyacia  KATaOAyoupge OTO  Ouptépacua o1l O
KATOVAAWTAG aTTOTEAEI TOV KEVTPIKO Gfova TTdvw OTOV OTToio KaBopileTal Kai
AvOTITUOCETAI N OTPATNYIKA KABE OUyXpovNng ETTIXEIPNPATIKAG dpacTnpIidTnTag
TTOU a@opd oTnVv TTWANCN ayoaBwv Kal UTINEECIWV. To yeyovog autd E€Xxel
ouvTeAEDel, aQ' evog oTn dnuioupyia evOg EVTOVOTATA AVTAYWVIOTIKOU TTAQICioU
Opdong kal a' eTépou KAaTtadelkvUel Tn dUvaun auTrig TNG oudadag Koivou.

H uioBétnon Tng @iAoco@iag- TTeEAATN atroTeAEl TTAEOV ovOdpoun £TTIAOYH, HIO
@INoCO@ia TTOU TIPETTEI VA EVOTEPVIOTEI OAOKANPN n ETTIXEIPNON, YEyovog TTOU
onuaivel uTTOOTAPIEN aTTO TNV AVWTATN BI10IKNON KAl EKTTAIBEUC TTPOCWTTIKOU.
2UVETTWG Ol ETTIXEIPAOEIG TTPETTEI va dlaxelpidovTal TIG OXEOEIG TOUG ME TOUG
TTEAATEG, av BEAOUV va OTOXEUOUV OTNV KAT €g¢akoAoubnon Kai oI JOvo oTnv
eQruepn ouvaAAayry, yiaTi yovo €101 Ba yvwpiCouv TIG avAYKES KAl TIG ETTIOUMIES
TOUG, TO PaBud IKAvOTTOiNOAG TOUG KAl WG €K TOUTOU va TOoug dlatnpouv
APOCIWHEVOUG.

O1 véeg TEXVOAOYIEG EpXOVTal VA EVIOXUOOUV TNV TIPOCTIABEIO TWV ETTIXEIPNOEWV,
onuioupywvTtag eeidikeupéva tmpoypdupata CRM, n emAoyr Twv OTroiwyv
QATTOTEAEI KPIOINO TTAPAYOVTO ETTITUXIOG KOl TIPETTEI va KABopIeTal atmod Tn
oTPATNYIKA TTOU akoAouBei n KABe etmixeipnon kai OxI N TeExvoAoyia va KaBopicel

TN OTPATNYIKI).



1.1 Z1éX0G epyaciag

To kAeidi vyia Tnv  dIaTAPNON  AVTAYWVIOTIKOU
TIAEOVEKTAUATOG OTIG OUYXPOVEG QyopéG €ival O
TeEAATNG. Eival ouolooTIKAG Oonuaoiag, ol €TaIpieg va
yvwpifouv TToI0I €ival o1 TTEAATEG TOUG, TTOIOI TTEAATEG
TOUG QTTOQEPOUV Ta TTEPIOOOTEPA KEPON Kai TI Ba
KpaTRoel Toug TTEAATEG AUTOUG IKAVOTTOINUEVOUG Kal
AQOCIWHEVOUG Yia TTOAU Kaipd. Av avalnTtouv Tnv Kad’
eCakoAouBnon kal Ox1 HOvo TNV €PAPEPN cuvaAAayr
ME TOUG TTEAATEC TOUG, Ba TTPETTEl va dlaxelpiovTal TIG
ox€oeig padi Toug. Movo péow TNG dlaxeipiong Twv
OXE€0EWV HUE TOUG TTEAATEG, OI ETaIPiEG Ba yvwpiCouv TIG AVAYKES Kal TIG ETTIBUUIES
TOUG, TO BaBud IKAVOTTOINONG TOUG KAl WG €K TOUTOU TPOTTOUG KAl TOKTIKEG vd
TOUG dIOTNPOUV APOCIWHEVOUG.

Q¢ ek TOUTOU, OI £TTEVOUCEIC TTANPOYPOPIKAG OTOV TOPEQ TnG dlaxeipiong Twv
TTEAATEIOKWY OXECEWV QTTOTEAOUV UWNAN TTPOTEPAIOTNTA TWV ETAIPIWV OTO
onNUEPIVO uttEPavTaywvVvIoTIKO TTEPIBAANOV. H owoTA Kal yeBodeupévn eTévouon
oe €va ouoTtnua Alaxeipiong MeAateiakwy 2xéoewv 3 ouotnua CRM cuvTeAei
oTnV APECN avtatmoKpIon OTIC ATTAITACEIS TwV TTEAATWV HECW TTOAAATTAWYV
KaVOAIWV  ETTIKOIVWVIAG, n otroia odnyei otnv augnon g «Aaglag» KAbe
TTEAATEIOKAG OXEONG.

Opuwg, TapoAo 1Tou TepAaTIa TTOOA £XOUV ETTEVOUBET HEXPI ONUEPA TTAYKOOMIWG
oe ouotiuata CRM, TTOAAEG €TaIpiEG ATTOTUYXAVOUV OTNV EQAPPOYH TWV
ouoTnudtwy autwv. O Kupldtepog AOGyog @aivetar va eivar 611 10 CRM
QVTIMETWTTICETAI WG €va TEXVOAOYIKO €PYOAEIO. ZUYKEKPIUEVA, TTOANEG E€TAIPIEG
avTigeTwtriCouv 1o CRM w¢ éva AoyioPIKO TTAKETO TTou ayopdlovtag 1o Ba
Qu¢rAoouV TNV TTIOTOTATA TOU TTEAATN WG dIa PayEiag, pia TTPOCEYyYIoN TTOU Eival
100% eo@aAuévn. Q¢ ek TOoUTOU, N €Qapuoyr evog ocuoTAuatog CRM dev
EMQPEPEI TA avapeVOPEVA aTTOTEAEOUATA, av OEV AKOAOUBEI N eTaipia o€ GAo NG
TO OUVOAO MIO TTEAQTOKEVTPIKA OTpaTnyIK. ETTouévwg, Kpioiyo trapdyovra
atmoTeAOUV N eKTTAi®EUON KAl N EUTTVEUON TWV EPYACOPEVWV WOTE va Yivouv
TTEAATOKEVTPIKOI.

Emixeipnoiakd Tpétel va avaAuBouv o€ KABe Tunua OAol ekeivol o1 TTapdyovTeG
TTOU €TTNPEACOUV TN OXEON ME TOUG TTEAATEG KAl VO avadiopyavwBouv OAeG ol
O100IKATIEG TNG ETTIXEIPNONG, ME OKOTIO PIA TTEAATOKEVTPIKN TTPOCEYYION KAl Hid
EMTUXNMEVN EQapuoyr Tou cuoTriipatog CRM.

‘Evag aAog Adyog atroTtuyiag evog CRM trpoypdupaTog gival n avriotaon otnv
aAAayr. Apa yia va «OTEPIWOEI Eva TTPOYPAUMA DIaXEIPIONG OXECEWV TTEAATWV
xpelddetal oBevapny uttooTtpiEn atd v avwTtepn dieubuvon. Kupiwg Opwg
TIPETTEI VA EVOTEPVIOTEI TNV TTEAATOKEVTPIK QIAOCOQIa OAOKANPN N ETTIXEiPNON.
Av Ogv mmoTéwouv OAol oI UTTAAANAOI pIag €Taipiag Kal Ogv OECHPEUTOUV va
TTapéxouv ouvexny agia ooug TeAdTEG TOUg, Toug, Kavéva ocuotnua CRM dev
gival IKaVO va aTTodWaoEl Ta ETTIXEIPNMATIKA OQEAN TTOU TTPOCOOKOUVTAl ATTO HId
TETOIO ETTEVOUOT.
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MOAAEG €ival o1 €TAIPIEG TTOU OUYKEVTPWVOUV HEYAAO OYKO TTPOCWITTIKWYV
QedOUEVWV YIA VA KATAYPAWOUV TO TTPOQPIA TwV TTEAATWYV TOUG, ETTICNTWVTOG TNV
aAQOCiwan Toug, OPWG TTOAAEG POPES TTAPATNPEITAI KATAXPNON a1t TNV TTAEUPA
TWV ETAIPILYV, TTOU ETTIKEVTPO £XOUV TO KEPOOG TNG ETTIXEIPNONG Kal Oxl Tnv
IKAVOTTOiNON TwV TTEAATWYV TOuG. H ouaia Twv aAnBivwv oxéocwv PPioKETaI OTO
VO TTPOKUTTTEI TTAEOVEKTNMA KAl yIa dUO PEPN, ETAIpIO — TTEAATN.

To CRM atroTtuyxavel otav Asiroupyei ye Bdon povo tnv texvoAoyia, kal étav
€0TIACEI OTA TTAEOVEKTAUOTA TIOU QATTOQPEPEI OTNV ETAIPIA N OXEON ME TOUG
TTEAATEG. TO ETTIKEVIPO OAWV TWV ETTIXEIPNOIAKWY OIAdIKACIWY TTPETTEI va €ival O
TeAATNG. H emixeipnon mpétrel va EEpel TI B€AEl, TI xpelddeTal Kal TI TTPOCOOKA
artro TN oX€on TNG PE Tov TTEAATN. ETITTAEOV, N €mTiXEipnon Ba TTPETTEl va augAvel
TNV G&la 1mou atmoAaupdavel o TEAATNG Kal va OnMIOUPYEl  KivnTpa yia
gravaAauBavépeveg ayopE£G, YEYOVOG TTOU ONPAiVEl VO UTTOKIVEL TNV agpoaiwaon.

OAa autd ptTopei va Ta TTETUXEI JE TNV UTTOOTHPIEN TwV CUYXPOVWY CUCTNUATWYV
CRM, ta omoia OladpapartiCouv ouoiacTIKO POAO OTNV ETTIKOIVWVIA ME TOV
TTEAATN, OuwWG TPIvV a1rd OAa autd Ba Tpémmel va kKdvouv TpoTTo CWNG Tnv
TTEAATOKEVTPIKA QIAOCOQia, Kal va pnv Bswpouv o1 Ta cuotiuata CRM 6Oa
AUoouv 6Aa Ta TTpoBARuaTa dia yayeiag.

1.2 Opiopoi CRM

O 06pog «Alaxeipion TlleAaTelokwy  ZXECEWVY, TTAYKOOUIO YVWOTOG WG
«Customer Relationship Management 1 CRM», avagépetar o€ pIa
ETTIXEIPNOIOAKI OTPATNYIKI TTOU €0TIACEI OTOV TTEAATN, MIO eupegia dladikagia TTou
EVOTTOIEI TIC TTWAAOCEIG, TO JAPKETIVYK KAl TNV €EUTTNEETNON TTEAQTWYV PE TPOTTO
TTOU dnuIoUpYEi Kal TTpooBETEl adia TOo0 TNV £TIXEipNon 600 Kal GTov TTEAATN.
AuTA n évvola dgv gival véa, TNV TTPAYUATIKOTNTA €ival N QUOIKI CUVEXEIA HIO
GAANG YyVWOTAG €vvolag OTTOOEKTAG OTO XWPO TOU MAPKETIVYK: relationship
marketing. POAog Tou relationship marketing e€ivai va Trpoodiopicel, va
KaBiepwoel, va dlatnproel Kal va evIOXUOEl TIG OXEOEIG YE TOUG TTEAATEG Kal
AANOUG OUMPUETOXOUG, £TO1I WOTE Ol OTOXOI OAWV TwV EPTTAEKOUEVWYV va
ouvOUOOTOUV PECW apoIBaiwy avTaAAaywV Kal EKTTANPWOEWY UTTOOXECEWV.

H péBodog CRM eykalviIGOTNKE OTO €EWTEPIKO KUpPiwg KATA TN OIAPKEIA TNG
oekaeTiag Tou ‘70, €¢ehixBnke o€ aut Tou ‘80 aAAG yvwpIoE TNV TTI0O CNPAVTIKN
NG WONon ota Té€An Tou ’90, AOdyw NG PeYAANG €EENIENG TWV TTANPOPOPIOKWY
OUCTNHATWY KAl TWV £EQAPUOYWYV TOUG.
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AoyIouIKO i éva TTPOYPAPMA TTOU MIa ETAIpIO €yKABIOTA YE OTOXO TN BeATiwoN
Twv TTWARocewv TNG. To CRM 1poUtmoB£Tel TNV aAAayrh @IAoco@iag péoa oTnv
ETAIPIA KOl TNV IKAVOTTOINON TWV AVAYKWY TOU TTEAATN WS akpoywviaio AiBo Tng
ommapéng ™G. Edv pia etaipia BEAEl va  gival  avTaywVIOTIK OQ@EIAEl VO
METATOTTIOEl TN OTPATNYIKA MAPKETIVVK aTmtd TO va Olaxelpietal TNV
amodoTIKOTNTA a1rd TO TIPOoIdV (product profitability) oto va pavar{aper tnv
ammodoTikOéTNTa a1d  Tov TTeAdTn (customer profitability). Ta Trpoidvra
avTiypd@ovTal TTAEoV EUKOAQ aTTO TOUG AVTAYWVIOTEG KAl ETTOPEVWG EKEIVO TTOU
ATTAITEITAI €ival N €0TIACON OTIG OXEOEIG PUE TOV TTEAAT.

To CRM b&¢v eival éva 1Tpoidv i utinpPEecia aAAG pia oTpaTnyIKh TTOU oTnpigeTal
oTnNV avatTuén ox€oewv PE Toug TTEAATEG. Ta TeAeuTaia xpovia 1o CRM éxel
yvwpioel avbnon kai TTAéov pTTOpei va Bewpnbei atmmapaitnto yia KABe
emxeipnon 1mou B¢éAel va Tretuxel. To CRM emkevipwveTal otn Olatripnon
TTEAQTWY  OUYKEVTPWVOVTOG OToIxXEia atrd KABe emma@r PeE autoUug HECW
TNAEQWVOU, NAEKTPOVIKOU Tayxudpoueiou, diadikTuou. H eTmixeipnon PTTOPEI va
XPNOIMOTIOINCEl QUTA TA OTOIXEIA YId OUYKEKPIMEVOUG OKOTTOUG  OTTWG
MAPKETIVYK, TTWANCEIG ] €CUTTNEETNON META TNV TTWANON. Baoikr mTpoUtrdéBeon
gival 6Aol oTnv eTaipia Ba TTPETTEI va €0TIAOVTAI OTOV TTEAATN.

H Aiaxeipion TlleAaTelokwy 2ZXECEWV  €ival MPIa OUVOAIKR]  TTEAQTOKEVTPIKA
TTPOCEYYION TTOU ETTITPETTEI TOV EVTOTTIONO, TNV TTPOCEYYION Kal TN dnuioupyia
dlaXPOVIKA TTIOTWV TTEAATWY PEoA aTTd éva OAOKANPpwUEVO oUOTNUa dlaxeipiong
NG dIaTTPOoWTTIKAG oXxéong padi Toug. To CRM pe Tnv TTEAATOKEVTPIKN
@INoco@ia eoTiaong OTIC  OIAQOPOTIOINUEVEG AVAYKEG TOu KABe TTEAATN
dnuioupyei véeg douEg Kal dladikaaieg aANACovTag TNV oUyXpovn ETTIXEIPNUATIKE
oKéWn Kai dpdaan 181aiTEPA OTOV TOMEQ TWV UTTNPETCIWV.

To CRM diagépel atrd 1o ouuBaTtiké Marketing Twv 4 P’s (Product, Price, Place,
Promotion) 61Tou 0 0TOX0G ATAV N TTApAywyry 000 TO dUVATOV HPEYOAUTEPNG
TT000TNTAG TOU idIoU TTPoidvTog (Mass production) otn xapnAdTepn duvartn Tiun
TTPOKEINEVOU VA TO TTPOWBNAOCOUPE 0 OO0 TO dUVATOV TTEPICTOTEPOUG TTEAATEG
(mass marketing).

lMNa va katavonoel katolog amoAuta 11 onuaivel CRM dgv €xel TTapd va el TTwg
epyadovral edw Kal ApKETO KAIPO ol ouyxpoveg eTaipieg Mail Order. O1 coBapég
etaipieg Mail Order Aoitov, e@apudlouv TTpayuaTtikd kail ouciacTikd CRM,
YVWPICOVTaG OVOPOOTIKA TOUG TTEAATEG TOUG, TO IOTOPIKO AyOopwv, ETTAPWY,
AVTATTOKPIONG KAl «OIaXEIPICOPEVOI» BIaXPOVIKA Tn oxéon uadi Toug. Avd traca
oTIyu} yvwpifouv Tn dIaXPOVIKN agia Twv TTEAATWY TOUG Kal TTapAAAnAa €xouv
éva QUTOPOTOTTOINKEVO TTEAQTOKEVTPIKO OUCTNPA OTTOOTOAAG, TIMOAGYNONG,
aTrodnKeuong, €CUTINEETNONG, EVNUEPWONG Kal KOoToAdynong. Me Ttnv idia
TTEAQTOKEVTPIKI OTITIKN) TTPETTEI va TTpooeyyioouv To CRM OAeg ol eTaipieg TToU
BéAouv va aTTOKTAOOUV £va ONUAVTIKO QVTAYWVIOTIKO TTAEOVEKTNMA, EIOIKA Ol
ETAIPIEG OTOV XPNUATOOIKOVOMIKO KAGDO, TNV TTANPOPOPIKA, TIG ETTIKOIVWVIES KAl
TIG METAQYOPEG TTOU OHUEPA EQAPUOCETAl HEPIKWG 1] KaBOAou To CRM.

Mpiv amdé 1nv éAeuon Tou Internet, To CRM atroteAouoe pia €CEIDIKEUPEVN
dpacTnPIOTNTA POVO VIO HEYAAEG ETTIXEIPNOEIG, AOYW TOU KOOTOUG Kal TNG
TTOAUTTAOKOTNTAG TNG. ZAMEPA OPWG, o1 duvartotnTeg Tou CRM trapéxovral o€



OAeC TIG €TaIpiEG Kal Ta OPEAN Tou eival TTAéov TTpoOITG Ot KABE eTaipia TTOU
OpacTNPIOTTOIEITAI OTO DIABIKTUO, AVEEAPTHTWS PMEYEBOUG.

To d10dikTUO BoriBnoe Kal Ta dUO PEPN, TIG ETAIPIEG KAl TOUG TTEAATEG TOUG, WOTE
10 CRM va ptropei va yivel o eUkoAa TTpayuaTikoTnTa. To diadiktuo divel Tn
duvaToTNTA OTIG ETAIPIEG, APEVOS VA CUAAECOUV TTANPOQYOPIEG ATTO TOUG TTEAATEG
TOUG MEOW TOU OIKTUOKOU TOUG TOTTOU Il MEOW e-mail epwTtnuaToAoyiwyv Kal,
AQETEPOU VA TTPOCPEPOUV OTOUG TTEAATEG TOUG £vVA AKOWPN KaVAAI €GuTTNEETNONG.

IMABog opiopwyv uttdpyouv oTtnv diebvr BIBAIoypagia yia va TTEpIYPAYOoUV ToV
6po CRM. Z1nVv ouvéxeia akoAoubBei pia oeipd opIcHWV:

To CRM c¢ival éva oUvOAO ETTIXEIPNOIAKWY OIAdIKOCIWY KAl TTOAITIKWV
aTTOKTNONG, dIATAPNONG KAl TTAPOXAG UTTNPECIWY OTOUG TTEAATEG.

To CRM eival éva aUuvoAo oAOKANPWHEVWY Kal cuva@wy dIadIKaoIwV Kal
TEXVOAOYIWV YIa TNV JIaXEIPION TWV OXECEWV HPE TOUG TTEAATEG I TOUG
EVOEXOUEVOUG TTEAATEG TTOU OUVOUACLEI TO HAPKETIVYK, TIG TTWANCEIG KAl TA
TUAPaTa €EUTTNPEETAONG TNG ETTIXEIPNONG aveEdpTnTa a1md Ta KavAaAia
ETTIKOIVWVIOG.

TO CRM ¢ival pia diadikagoia TTou eMTPETTEI Evav ouvexT] BIGAOYO JE TOUG
TTeEAATEG OTO onueia ema@ng padi Toug aAAd ouvdapa cuuTtTePIAaUBAvEl
€CATOMIKEUPEVN €TTECEPYATIA TWV TTOAUTIHWY TTANPOPOPIWY TWV TTEAATWV
ME OKOTTO Tnv OIaTAPNON TWV TTEAATWY KAl TV ATTOO0TIKOTNTA TWV
TTPWTOROUAILOV UAPKETIVYK.

To CRM avagépetal o€ OAEG TIG ETTIXEIPNOIAKES dPACTNPIOTNTES: Evapen,
KaBiépwon, dlaTAPNON Kol AVATITUEN  ETTITUXWY  HOKPOTTPOBECUWY
avTaAAaywv.

To CRM eival éva ouvoAo peBodoAoyiwy Kal epyaleiwy TTou BonBouv uia
EMIXeipnon va OIAXEIPIOTEN TIGC OXECEIC TNG ME TOUG TTEAATEG PE €vav
OPYAVWHEVO TPOTTO.

To CRM avagépetal e OAEG TIG ETTIXEIPNOIOKEG dPAOCTNPIOTNTEG TTOU
KareuBuvovTal a1rd OAa Ta oTddia: évapén, KaBiEépwaon, diatnpnon, Kai
QVATITUEN ETTITUXWYV MOKPOTTPOBECHWY OXECEWY KAl CUVOAAQYWVY UE TOUG
TTEAATEG.

To CRM eival éva ouvoAo peBodoAoyiwy Kal epyaleiwy TTou BonBouv uia
EMXeipNoN va OIAXEIPIOTEN TIGC OXECEIC TNG ME TOUG TTEAATEG PE €vav
OPYAVWHEVO TPOTTO.

To CRM opiletal wg pia diadikaoia aAANAeTTidOpaong yia TNV ETTITEUEN
MIag BEATIOTNG 100PPOTTIOG METAEU TWV ETTEVOUCEWV TNG ETTIXEIPNONG KAl
TNG IKAVOTTOINONG TOU TTEAATN yIA TNV TTAPAYWYNH MEYIOTOU KEPDOUG.

MepiAapBaver:
1. ATéKTNON KAl CUVEXAG EVNUEPWOTN TNG YVWONG OXETIKA UE TIG
QVAYKEG, TA KivnTpa KAl TNV CUUTTEPIPOPA TWV TTEAATWY Kab'

OAn TNV dIapKeIa WG TNG JETALU TOUG OXEOT.

2. E@apuoyn TNG yvwong Twv TTEAATWYV Yia Ouvexrn PBeATiwon
NG atrdédoong.



3. Evowpdtwon twv dpaocTnpIioTATWV TOU HAPKETIVYK, TWV
TTWANCEWV Kal TNG €EUTTNPETNONG TWV TIEAATWYV VYIO TNV
ETTITEUEN €VOG KOIVOU OTOXOU.

4. E@apuoyn Twv KatdAANAwv ouoTnudtwy yia TNV UTTOOTAPIEN
TNG ATTOKTNON, dIAVOUAG TNG YVWONG Yyia Tov TTEAATN Kal TV
METPNON TNG aTToTEAEOUATIKOTNTAG Tou CRM.

5. Euehigia Twv O10dIKaoIWV  PAPKETIVYK, TTWANCEWV  Kal
€CUTTNPETNONG  TTEAQTWY  WOTE VA  AVTOTTOKPIVOVTAl  OTIG
METOBOAAOPEVEG  ammaITAcEIC  Tou  TTeEAATn KAl va
HEYIOTOTIOIEITAI TO KEPDOG °

2 http://www.franchise.qgr/qalanis,
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KED®AAAIO 2

To CRM ZzE 2XEXH ME THN TEXNOAOIIA,THN
ENIXEIPHZH KAI TON MNEAATH

A6 TOUG oOpiopoug yia To CRM Trou diatutrwlnkav oOTnv TTponyouuEvn
TTapdypa@o yiveral katavontd 611 To CRM e€ival yia otpatnyikn r €va epyaeio
TTOU OUVOEETAI QUECA UE TNV TEXVOAOYIaQ, TNV €TTIXEipnon Kal Tov TTeAATN. ‘Eva
QATTOTEAEOUATIKO CRM ataiTei ETTIXEIPNOIAKES d1adIKaoieg TTOU
TTpooavatoAifovral OToV TTEAATN, 0 CUVOUAOUO PE KATAAANAN TEXVOAOYia TTOU
TTaPEXEl AVOAUCEIC Kal OIaXEIpIoN Twv OTOIXEIWV TTOU avaKTHBNKav atd Tnv
aAAnAeTTidpaon TTEAATNG - ETTIXEIPNON. ZTNV CUVEXEID Ba yivel pia avagopd Tng
oxéon Tou CRM pe kaBepia atd TiG TPEIG EVVOIEG.

2.1 CRM ka1 texvoAoyia

ATTO TEXVOAOYIKNG ATTOWNG, Ta TTANPOPOPIAKA CUCTANATA UTTOPEI va BewpnBouv
WG EVOUVAUWTEG TTOU BIEUKOAUVOUV TNV ETTIXEIPNON va €vBApPPUVEl TIG OTEVEG
OXEOE€IG ME TOUG TTEAATEG TNG, divovTag TNG Tn duvaTtoTnTa TNG avaAuong Twv
TTANPOPOPIWV TTOU OXETICOVTAI UE TOUG TTEAATEG KAl TTAPEXOVTAG TNG MIO CUVETTH
amown vyia k&Be TreAATn. KdbBe emixeipnon xpeidletal éva TTANPOQOPIOaKO
oUCTNUAO TTOU EVOTTOIET AEITOUPYIEG TNG ETTIXEIPNONG OTTWG: TO PAPKETIVYK, TIG
TTWAACEIC Kal TNV €EUTTNPEETNON TTEAATWY, TTAPEXOVTAG ME TOV TPOTIO aQuTd
OUYKEKPIPEVEG, ECAKPIBWHEVEG KAl O€ TTPAYUATIKO XPOVO TTANPOPOpPIieG o€ OAOUG
TOU UTTOAARAOUG TNG.

Eivail eppavég 011 N KatdAANAN TEXVOAOYia €ival atrapaitntn yio YIa €TTIXEIPNON
TTOU €QappOlel pia Abon CRM woTte va katavonoel Kal va aAANAeTTIdpdoel e
TOUG TIEAATEG TNG QTTOTEAEOMPATIKA. ETTioNg, PEATILOVEI TIG ETTIXEIPNOIOKEG
OladIKOCIiEG TNG ETMIXEIPNONG TTAPEXOVTAG OTTOOOTIKOTEPEG OIadIKaTieG Kal
BeATILOVEI TNV IKAVOTNTA TNG ETTIXEIPNONG VA AVTATIOKPIOEI ypriyopa oTn aAlayn
TNG Ayopdag Kal TIG METARBOAAOUEVEG aVAYKEG TWV TTEAATWy. H evotroinon Twv
TTANPOPOPIWYV  ATTAITEl  MIa  KeVTPIK Pdon Oedopévwyv  oOTnv  otroia Ba
atmoBnkevovTal OAEG OI OXETIKEG TTANPOYOPIES YIa TO TTEAGTN KAl TIG AEITOUPYIEG
TNG ETTIXEIPNONG.

2.2 CRM ka1 gmmixeipnon

ATTO TNV OoTTIKA TNG €TmiXeipnong, 1o CRM egival pia €mixeipnolokl oTpaTnyIKN
TTOU OXeTiCeTal  pe  dIAdIKOOIEG OTTWG:  KATAVONON Kal  TTPoyvwon  TNng
KATAVOAWTIKAG CUPTTEPIPOPAG, OPAdOTIOINCN TwV TTEAATWV WE idIa 1] TTapouola
XOPAKTNPIOTIKA, HAPKETIVYK £vVAG TTPOG €VAV KAl YEVIKA YVWOTN YIO TO TTOIOI €ival
ol TTEAATEG, TTOU BpickovTal Kal TI €ival auTd TTOU £€X0UV avaykn.



Tétoleg avaAUoeIG €ival KPIOIMES yIa TNV UTTOOTAPIEN TwV OTTOPACEWY TTOU
a@OpPoUV KATAAANAEG OTPATNYIKEG TTOU IKAVOTTOIOUV KAl EUXAPIOTOUV TOUG
TTEAATEG.

Etriong, To CRM putropei va e€ac@alioel 611 ol UTTAAANAOI TNG TTIXEIPNONG £XOUV
TTPOCPROCN O€ ATTOPAITNTEG, OWOTEG KAl KATAAANAEG TTANPOQPOPIEG KATA TNV
d1dpkela TNG AAANAETTIOpPAONG TOUG YE TOUG TTEAATEG, WOTE va gival oe Béon va
TTPOTEIVOUV KAl VO EVEPYOUV QVTATTOKPIVOUEVOI OTIG AVAYKES TWV TTEAATWV.

A@ouU TTpoadlopicouv TOUG KEPOOPOPOUG TTEAATEG, OI ETTIXEIPAOEIG UTTOPOUV va
eTTEVOUOOUV OTO «XTIOINO» MOKPOTTPOBEOUWY OXEOEWV €KUABNONG PE TOUG
TTeEAATEG PEOW OIaAOyou OITTAAG KaTeuBuvong. Autd dnuioupyei pia oxéon
aAAnAetTidpaong TTEAATn — ETTIXEIPNONG TTOU  €UVOEI TOUG OTOXOUG TNG
emyeipnong. H TIpoowTroTroinon Kal  TTPOCAPUOY TwV  TTPOIOVTIWY KAl
UTTNPECIWV OTIG ATTAITACEIS TWV TTEAATWV Kal GAAeG péBodol (11.x. Cross selling)
augavouv 1o KEPOOG aTrd TOUG TTEAATEG KAl TNV ATTOOOTIKOTNTA TOU WAPKETIVYK
(M6vo OTav n eTmIXEipnON OTOXEUEI OTOUG KEPDOPOPOUG TTEAATEG).

To CRM egmiong TrepikAgiel TOov  PETAOXNUATIONG TIOU  QTTQITEITAI  OTIG
ETMIXEIPNOIOKEG OladIKATiEG, TNV OOPN KAl TNV TIONITIKA TnG €TXeipnong. To
TTANPOYOPIaKO cuoTnua TTou uttooTnpifel To CRM dev apkei, o1 €TTIXEIPACEIS
aTTaITEITal Vo dAAGEOUV VOOTPOTTIA KAI TTOAITIKI YIO VA YiVOUV TTEAQTOKEVTPIKEG.
Ta avwTepa dIEUBUVTIKG OTEAEXN Kal O UTTAAANAOI Ba TTPETTEN va ival £TOIUOI Yia
TIG aAAayEG OTOUG POAOUG €pYaTiag, OTIG ETTIXEIPNOIOKEG OIAdIKATIEG KAl OTNV
ETTIXEIPNOIAKA QIAOCOPia, WOTE Va PeyIoTOTToINBOUV Ta 0PEAN aTTd TO0 CRM.

2.3 CRM ka1 TreAdTng

A6 Tnv OTImIKA Tou TreAATN, To CRM eomidlel ota onueia aAAnAemmidpaong
TTEAATN- E€TMIXEIPNONG. 2uvhnBwg, o1 TEAATEG €ival atrAnpo@dpnTol Kal dev
evOIOPEPOVTAI VIO TIG EOWTEPIKES OIAdIKATIES TNG ETTIXEIPNONG.

MapoAa autd emnpedlovtal TTOAU atmd TIG €UKAIpieg AAANAETTIdOpaong Pe TNV
emyeipnon. O1 aAANAemdpacelg TTeEPIAAUBAVOUV T TNAEQWVIKA KEVTPA, TOUG
TTWANTES TTPWTNG YPAPUAG, TO d1adikTuo, Ta acUpPATa KAvAAIQ ETTIKOIVWVIAG, TO
NAEKTPOVIKO Taxudpoueio, To fax K.a.

Tétoleg AAANAETIOPACEIG EVIOXUOUV TNV dnuIoupyia TTioTNG TwV TTEAATWV Kal
AgIToupyouv w¢ atrodeielc TNG atTodOTIKOTNTAG TWV UTTNPECIWY Kal TG QIAIKAG
d1dBeoNGg TNG ETTIXEIPNONG OTOUG TTEAATEG. 2TNV XEIPOTEPN TWV TTEPITITWOEWV, Ol
TTEAATEG  EYKATAAEITTOUV  pIa  €TTIXEIPNON AOYW  «KOAKWV» UTTNPECIWV  Kal
AAANAETIOPACEWV.

O1 aAnAemidpdoelg TTEAATN - E€TMIXEIPNONG OXETICOVTAl ME TNV TTOTN TWV
TTEAQTWV Kal TRV «aTTd OTOUa a€ OTOMAY dla@ruion. O1 TIXEIPATEIS ETTITPETTOUV
oToUG UTTAAAAAOUG pEYOAUTEPOUG XPOVOUG AAANAETTIOpaong PE TOUg TTEAATEG,
avTIAauBavopeveg 0TI TOTE o1 TTEAATEG CUyKpivouv TIG dladikacieg ayopdg yia
KAOg eTTIXEIPNON.



H 1Tapoxn pIag TTARPOUG KAl CUVETTOUG ATTOWNG YIa ToV TTEAATN o€ OAOUG TOUG
UTTAAAAAOUG, KUpiwg O autoug TTou OAANAETTIOPOUV HPE AUTOUG, €VIOXUElI TNV
e€uttnpéTnon Twv TTEAaTWV. Agdopévou OTI oI TTEAGTEG avatTTuUooOoUV TNV TTioTN
KAl TN ATToYn yia TNV ETTIXEIPNON HECW TwV AAANAETTIOPACEWY, OI ETTIXEIPNOEIG
TTPETTEl VO KATAVOROOUV TI BEAOUV 01 TTEAATEG HECW TOU

2.4 To AoyIiouIKO — XapakTnplioTikd CRM

To CRM atmroteAei 10 TEXVOAOYIKO €pyaleio yia Tnv uAotroinon eviaiag,
TTEAQTOKEVTPIKNAG ETTIXEIPNUATIKAG OTPATNYIKAG ATTO TA TUAMATA KOl TA KAVAAIQ
eEuttnPETNONG Tou opyaviopou. Ta cuoTthpata CRM gival oxediaouéva woTe va
OpPYQVWVOUV TIG dIadIKATIES dlaxeipiong TTpIv, KATA TN OIAPKEIA KAl JETA TNV
UTTNPECIA, QUTOPOTOTTOIWVTOG TIG AgiIToupyieg marketing, uTTNPECIWY KAl
ecuttnpéTnong TreAatwy. To CRM 1Tpoo@épel yvworn Tou TTPO@iA Tou TTEAATN KAl
TNG OUVOAIKAG «a&iag» Tou yia Tov opyaviouod, KaBwg Kal TTPOCWTTOTIOINKEVN
dlaxeipion kal eGutTnNEETNON ME BAON TIG IDINITEPEG AVAYKES KAl ATTAITACEIG TOU.

O o16xo¢ TG e@apuoyns evog cuothpatog CRM eivar dIttog: AQ' evog
atmoBAETTEI KOAUTEPEUDN TWV TTPOCPEPOUEVWYV UTTNPECIWV KOl aQ' ETEPOU OTN
MEiwon Tou dIadIKaoTIKOU XPOVOU.

ACIOTTOILVTAG TIG VEEG Tsxvo)\oyisg,3 Ta ouyxpova cuoTipata CRM 1rpooc@épouv
EVOTTOINUEVN TTPOCEYYION Kal €EUTTNEETNON TOu TTOAITN péoa atmd TTOAAQTTAG
KavaAia, oTTwg kévipo ecuttnpétnong (help desk), call center kai e§utnpETNON
Méow Internet (pe TN xprion TTAaT@Opuag e-business).

‘ET01, TapéxeTal oTo TTEAGTN N ammaitoUuevn eueAIgia kal n duvaTdTnTa ETTIAOYNAG
TWV TPOTTWV PE TOUG OTTOIOUG Ba £PXETAI OE ETTAQPN ME TOV OPYAVIOUO.

MeprypdovTag TIG TTPodIaYPAPES TToU TTPETTEI va TTANPoi éva cuoTtnua CRM, Ba
Aéyape OTI n €TTEKTACIUOTATA KAl N ouvdeoIuoTNTA €ival AEEEIG-KAEIDIG. OTTwg
ToviCeTal o€ dI1EBveig peAéTES yia To CRM, o1 opyaviouoi Ba TTpéTrel va avadnTtouv
QAVOIXTAG OPXITEKTOVIKAG AOYIOMIKO, TO OTI0i0 va EMTPETTEl TNV €UKOAN
oAokAApwon pe Tpita cuoTAuata (ERP, data warehousing, k.A1T.). [deatd, 10
CRM ouotnua B6a mpétrel va d1aBétel £Toipoug (out-of-the-box) pnxaviopoug
ETTIKOIVWVIAG YE TETOIA CUOTANOTA.

EmimrAéov, o opyaviopdg Ba mrpETTel va AGBEl uTTOWn Tou TIG HEAAOVTIKEG AVAYKEG
TTOU evOEXOMEVWG Ba TTpokUWouv aTrd TNV avatTuén Twv peyebwy Tou. ‘ETO1 TO
CRM Ba mpétrel va d1aB£TEl TNV ATTAPAITATN ETTEKTACINOTNTA (Scalability) TTou Ba
TOU  EMTPETTEl  va  UTTOOTNPEICEl  ouveXxws  aufavopevoug  aplBuoug
(ATTOPAKPUOUEVWV) XPNOTWV.

2Auepa, Ta egehiyuéva CRM ocuotiuarta eivar e-CRM, Asitoupyouv dnAadr o€
TepIBGANOV  AladIKTUOU, evoTrolwvTag TTARBog web-based eg@apuoywv (e-
Government applications, KATT.).

3 .
www.e-genius.qgr/
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KEDAAAIO 3

NMAEONEKTHMATA - O®EAH KAI 2TOXOI CRM

3.1 MAeovekthparta e@appoyns CRM kai o@éAn yia Ttnv
EmMYEipnon

‘Eva ouotnua CRM 1Tpoo@épel TTAEOVEKTANATA KAl EUKAIPIES YIA PIa ETAIPIA,
IOINITELPA AV TO OUYKPITIKO TNG TTAEOVEKTAPA OTNEICETAI OTNV TTPOVOMIAKOU
EMTEDOU yvwon Kal EuttnpéTnon Tou TTeEAATN. Kdartroia atmmd 1a Bacikd o@éAn
TTOU TTPOKUTITOUV ammd Tnv evowpdatwon Ttou CRM otnv  emxEIpNUATIKN
KOUATOUPQ €ival n avatmTugn JAKPOXPOVIWY OIETTIXEIPNOIAKWY OEOUWY UE TOUG
TTEAATEG TNG ETTIXEIPNONG, N AdIGAEITTTN dIGXuon TNG TTANPOPOPIag o€ OAOV ToV
ETTIXEIPNOIOKO OPYAVIOPO TTOU €PXETAI O ETTAQPN UE TOUG TTEAATES, KOBWGS Kal N
atroTeAEOUATIKA dlaxeipion Kal eKUETAAAEUON TNG YyvVWONG TToU OnUIoUpYEiTal
AVOQOPIKA ME TOV TTEAATN, GAAG KAl N OPOIOPOP@Ia TNG ETTIKOIVWVIOG TTOU
AauBavel o TeAATNG, yeyovog TTou Tou divel pia EekdBapn €IKOVA TNG ETAIPIOG PE
TNV OTTOI0 CUVAAAGOTETAI.

H BeATiwon Twv UuTINPEECIWV TTPOG TNV KATEUBUVON KATAVONONG TWV AVAYKWV
TWV TTEAQTWV KAl TNG QVATTPOCAPUOYAS QAVTIOTOIXWG TWV TTPOCPEPOUEVWIV
TTPOIOVTWY KAl  UTTNPECIWY, Yeyovodg TIOU  KaBIOTG  amapaitnto  TOV
ETTAVATTPOCDIOPIOUO TWV AEITOUPYIWYV TOU JAPKETIVYK KAl TNG TTAPAYWYNG.

H peyioTtotroinon tou BaBuol IKavotroinong Twv TTEAATWY Kal N augnon tng
EMTTIOTOOUVNG KAl TNG TTIOTNG TOUG OTA TTPOIdVTA/ UTTNPETiES TNG ETTIXEipnonG. H
duvatéTnTa va au&dvel TNV IKavoTroinon Tou TTEAATN ouvTeAel oTn peiwon Tou
apIBUOU TWV ATTOXWPNOEWV TTEAATWY, YEYOVOGS TTOU gival (WTIKAG onuaaciag yia
TIG ETMIXEIPAOEIC TTOU dPACTNPIOTTOIOUVTAI O€ TOMEIC PE €vTovo avTaywvioud. O
IKavoTToINUEVOG TTEAATNG €ival TOavd o1 Ba TTapApEiVEl AQOCIWHPEVOG OTNV
eTaipia kal ato Tpoidv [Griffin, 2002].

EmmAéov, augnuévn agocoiwon kair diatipnon — Trapauovn (retantion) Twv
TTeEAATWY, onuaivel 6T MOavAeTaTa AUTOI TTOPAPEVOUV TTEPICOOTEPO XPOVO WG
TTEAATEG TNG ETIXEIPNONG, ayopdlouv TTEPICOOTEPO I ayopdlouv ouxvoTepa
[ZapuaviwTng,2002, Kelley, 2003, Clark, 1997].

EmmpdoBeTa, oTtoxeloviag otn OIOPKK IKAVOTIOINON TwVv TTEAATWY, N OTToix
OTTWG TTPOAVAPEPANE, 0ONYEI O QQPOCiwon ETMTUYXAVETAI KAl MEYOAUTEPN
atrodoTIKOTNTA TwV TTEAaTWV (customer profitability)

[Tae Hyup Roh, 2005, Kelley, 2003, Dekimpe,1997].



Kal Touto, OXI MOVO OI0TI O UTTAPXOVTEG ayopAlouv TTEPICOOTEPO, APOU
oupewva Pe TN apxn Tou Pareto, ammd 10 20% Twv TTEAATWV PIAG ETTIXEIPNONG
TTpayuatotrolgital To 80% Twv €06dwv, aAAd kal Adyw 611 datravouvTal Ailyétepa
xpAiuata otn TpooéAkucon VEwv TreAatwyv. EEGAAou, n diatipnon Twv
UTTAPXOVTWYV TTEAATWYV KOOTICEl TTOAU AlyOTEPO ATTO OTI N TTPOCEAKUCH VEWV .
[Massey, 2001].

Mo ouykekpipéva, £PEUVEG TTOU TTPAYMATOTIOINBNKAV Ta TEAEuTaia Xpodvia o€
TTOAAEG eTaIPieC AAAG Kal akadnuaikéS Epeuveg KATéEANEav oTa €ENG :

KooTiCel £€1 @opEg TTEPIOTOTEPO VA TTOUANCEIG O€ €va vEO TTEAGTN aTTd TO
Va TTOUAAOEIG 0€ £vav UTTAPYOVTA.

‘Evag TUTTIKOG duoapeoTnuévog TTeAATNG Ba pIANfoel yia Tnv doxnun

EMTTEIPIO TOU O€ OKTW €W dEKA GAAOUG avBpwWTTOUG.

Mia eTaipia pTTopei va auffoel Ta kKEPON TNG £€wg Kal 85%, augdvovTtag
TNV €TAOIA IKAVOTNTA OUYKPATNONG TTEAATWY PNOVO KATA 5%.

O1 mBavoTnTEG Va TTOUANCEIG €va TTPOIOV O€ éva VEo TTeAATn eival 15%,
EVW Ol

MOAvVOTNTEG VA TTOUANCEIC TO iBI0 TTPOIGV Ot €vav UTTAPXOVTO TTEAATN
eival 50%

EBdounvia  T1OIC  €KATO  TwV  TTAPATTOVOUPEVWY  TreEAaTwV  Ba
ouvepyadovTav ¢ava Pe pia eTTIxEipnon, €av autn diopbwve ypriyopa £va
TTPOBANPA TTOU €ixe ePavioTei 0TO TTAPEABOV. [Kouprig, 2000]

3.2 O1 o16)01 ouoThpatog CRM

O1 Kalakota ka1 Robinson (2000)* avagépouv Tpeic Bacikolg oTéxoug Tou CRM:

Evdouvauwon tng oxéong «Emixeipnon - mEAATNSC» ME OKOTTO TNV
avénon Twv £006wyv. AuTd onuaivel TTPooTTddela aTrd TNV TTAEUPd TNG
ETXEIPNONG VA KATAVONOEl TIG QVAYKEG Twv TIEAATWV KAl va
TTPOOTTIAOACEl va TIPOCEAKUCEI KAl va dlaTnProel TOuG KAAUTEPOUG
TTEAATEG TNG.

Xpnoiuormroinon twv mAnpogopiwv yia dpiorn géurrnpérnon. Autd
onuaivel 6T PEOW TWV  TTANPOQPOPIWYV TTOU €XEl OUYKEVTPWOEI N
ETTIXEIPNON YIa TOUG TTEAATEG €ival duvaTth n KaAUTEPN €CUTTNEETNON TOUG
(Gueon Kal OTTOTEAECUATIKY EGUTTNEETNON).

4 Kalakota,R.- Robinson,M. (2000), “e-Business 2.0, 2nd Edition”, Edited by Tapscott D.,Addison —

Wesley.



» Eiocaywyn kavaAiwv smkoivwviag pe Toug meAdreg. Me Tnv augnon
TWV KAVOAIWYV ETTIKOIVWVIAG, TTOAU TTEPICTOTEPOI UTTAAANAOI euTTAéKOVTAI
oTic  dladikaoieg ouvaAlAaywv. Avetdptnta amd 1O  pEyeBog N

TTOAUTTAOKOTNTA TWV  KAVAAIWY Competitive
P P Positioning
ETTIKOIVWVIAG, Ol  ETTIXEIPNOEIG ——
TTPETTEl  va  BEATIWVOUV  TIG T
O100IKaOieG KAl TNV OUVETTEIN Brand
. Strategy
Toug oTnv  dlaxeEipion  Twv :
TTWANOCEWV. i 13 Sales
Process
Marketing

O Greenberg (2001)° avagépel TOUg Marketing Plan Cempalans
OTOXOUC TIOU QUTOS Bewpei 0TI Eva ""'l'lﬁt"W T —

ouotnua CRM utropei va atrodwoel o€ .
Mia eTTIXEIPNON:

Customer
e  Mia oAokAnpwpévn atrown KGO Relationship
MEAGTN  CEXWPIOTE  PEOW Management

QVOAUTIKWYV EPYOAEiwV.
Sales
e AlOxeipiIon TwV OXEOEWV  HE wansaement
TOUG TTEAGTEG HE £VOV POVADIKO S O— Ny .
TPOTTO  avetdptnta amd T
KAVAAIQ ETTIKOIVWVIAG: TNAEQWVO, I0TOG, TIPOCWTTIKI ETTAQPI] K.ATT.

e BeAtiwon NG ammodoTIKOTNTAG KAl ATTOTEAEOUATIKOTNTAG TWV OIadIKATIWY
TTOU EUTTEPIEXOUV OXEON ME TOV TTEAATN.

To 2001, o Bergeon6 OTO APBPO TOU avaPEPE! OTI N EQAPPOYH EVOG CUOTHHATOG
CRM o¢ pia emyeipnon ouvdéetar ye aAAayéc oTnv opyavwon Kai Tnv
AeIToupyia  TNG, ME OUVETTEID TNV QUENON NG OTTOdOTIKOTNTOG  Kal
aAvTaywvVvIOTIKOTNTA TNG.

2UYKEKPIUEVA, TTPORAETTEI TIG BEATILOOEIG TTOU ETTEPXOVTAI HECQ OTTO QUTAV TNV
EQappoyn:

» MeyaAuTepn IKavoTroinon TTeEAATWY, PECW TNG TTPOCPOPAS KAAUTEPWV
UTTNPETCIWV.

» MeyaAUTepn €TTIXEIPNOIOKA OUVOXH, TTOU KaBopifel TOUG ETAIPIKOUG
OTOXOUG TTOU CUVOEOVTAI JE TNV IKAVOTTOINON TTEAATWV.

» Aug¢non Tou apiBuou TwWV TTEAATWYV Kal £5a0@AAIOn duvaTOTEPNG TTIOTNG
Xdpn oTnv avadiopydvwaon Kal PNXavopyavwon Twv ETTIXEIPNOIAKWY
J1adIKAOIWV TTOU TTEPIAQUPAVOUV TOV KUKAO CWNAG TWV OXECEWV HE TOUG
TTEAATEG (TTWANCEIG, HAPKETIVYK, ECUTTNPETNON TTEAATN).

» BeATiwon Kal ETTEKTAON TWV TTEAATEIOKWY OXECEWV KAl TTAPAYWY VEWV
ETTIXEIPNOIOKWY EUKAIPIWV.

> Greenberg, P., (2001), “CRM at the Speed of Light: Capturing and Keeping Customers in Internet Real
Time”, McGraw-Hill Osborne Medi

% Bergeron, B., (2001), “Essentials of CRM: Customer Relationship Management for Executives.” John
Wiley & Sons.



vV VYV V¥V

Ala@opoTroincn Twv TTEAATWYV 0€ KEPDOOPOPOUG Kal [n, KaBiEpwvovTag
KATAAANAQ £TTIXEIPNOIOKA OXEDIA YIa KABE TTEPITITWON.

AUEnon TNG aTTOTEAEOUATIKOTNTAG TNG €EUTTNPETNONG TTEAATWY aATTO TNV
KATOXM KaI TTApOXH) «OAOKANPWHEVWVY TTANPOPOPIWV.

XaunAdTEPO KOOTOG.

MwAACEIG Kal TTANPOPOPIEG HAPKETIVYK YIA TIG ATTAITHOEIG, TIPOODOKIES KAl
AVTIAAWEIG TOU TTEAATN O€ TTPAYUATIKO XPOVO.

Ooov agopd oe TTPAKTIKO eTTiTTEdO, 01 e@apuoyéc CRM o€ pia emixeipnon mng
TTPOCdIdOUV TA TTAPAKATW:

>

To CRM BonBd 1o Turjua marketing va 1mpocdlopicel Ta XAPaKTNPIOTIKA
TWV KOAWV TTEAQTWV TNG ETTIXEIPNONG, OTOXEUOVTAG €TOI KAAUTEPA TIG
OIAPNUICTIKEG TNG EKOTPATEIEG

H emkolvwvia pe Tov TTEAATN BonBd Toug TTWANTEG va dnuioupyroouv
KOAUTEPEG OXETEIC eVW Eival o€ BEon (ExovTag OAEG TIC TTANPOQOpPIES yI’
auToug) va KaAUWOUV KATA Tov KAAUTEPO duvaTo TPOTIO Kal £yKalpa TIG
QAVAYKEG TOUG

H emyxeipnon p1TOpEl va  TTpayuaToTrolEl KOAUTEPO TTWANOCEIS aTTd
ATTO0TAON

H diaxeipion Twv Aoyapiacpwy Twv TTEAATWYV YiveTal EUKOAOTEPN YIATI Ol
TTANPOYOPIEG yI' QUTOUG €ival OUYKEVTPWUEVEG, TAEIVOUNMUEVEG KAl OTN
01G8eon 6AwWV TwV UTTAAARAWY

O1 utmrdA\nAol  éxouv  TIG TTANpoQoOpie¢ TTou  Xpeldalovtal yia  va
AVTATTOKPIBOUV OTIG AVAYKEG TWV TTEAATWY, va €TTIAUCOUV Ta TTPORAAPATA
TOUG, OAAG Kal va dNPIOUPYNOOUV ETTITTPOCOETES TTWAACEIG.

MNa va aglotroioel autd TTou ava@épinkav oTnv TTPONYOUNEVN TTapAypa®o, TO
CRM xpnolyoTrolei:

1.

MNMpoypauuara «emunkuvong» {wrig (life cycle): H Af¢n Tng Cwnig evog
TTpoidévTtog Oivel TNV eukaipiayla pia véa TwAnon. M.x. upia etaipia
TTapakoAouBei TTOTE Arfjyel n €yyunon OCwV TIPOIOVTWY TTOUANCE Kal
ETTIKOIVWVEI PE TOUG TTEAATEG TNG YIA va Toug dwaoel Tn duvardTnTa va
aAAG&ouv 1O TTAAQIO TTPOIOV PE KATI VEOTEPO UE EKTTTWON

lNpoypauuara ouvaeeiag (Cross-selling): H 1wAnon evég €idoug
MTTOpEl va odnynoel oTnv TTwANon ouva@wv €dwv. .x. gia eTaipia
TTWANONG TTAIBIKWY ETTITTAWY EVNUEPWVEI PETA aTTO 4-5 Xpovia Toug
TTEAATEG BPEPIKWYV KPERATIWV VIO TA TTAIBIKA ETTITTAG TNG.

lNpoypdauuara avénong adiagc rou meAarn (Up-selling): H twAnon
EVOG €idoug pTTopei va odnynoel otV TTwANon €MITTAéOV TTOOOGTNTAG TOU
idlou €idoug (TT.X. TTEPIOCOTEPA PTTACTOUVIA YKOAP —«ayopaloviag TO



TTAPEG OET») 1 aKPIBOTEPOU TTPOIOVTOC TOU idIoU €idOUG («yla QKON
KAAUTEPEG ETTIOOCEIGY).

. MNMpoypauuara esmavevepyomoinons (Reactivation): Eivai  T1a
TTPOYPAUMATA TTOU €XOUV OKOTTO VA «EVEPYOTTOINOOUV» TOUG TTAAQIOUG
TTEAATEG TTOU €XOUV TTOAU Kaipd va dwoouv TrapayyeAia. Autd ouvnwg
YiveTal pe €I0IKEG TTPOCPOPEG.



KEDAAAIO 4

NMPOYMNOOGEZEIX - ®@AZEIZ - ZIXEAIAZMOz -
ENOMNOIHZH TOMEQN CRM

4.1 MPOYNOOEZEIZ A YAONOIHZH CRM ZTPATHIIKHZ

H opBr epappoyn Tou CRM atroTteAei TTpORANUA yIA TIG TTEPICCOTEPES ETAIPIEG.
MoAAEG eTTIXEIPAOEIG, OTTWG QUTEG TIG AIAVIKAG, €ival Avikaveg va TTPoodIopicouv
TT0I01 €ival o1 TTEAATEG TOuG. EKeiveg TTOU uTTOpOUV, OTTAVIA €XOUV MIa OKPIRN
€KTiUNON yia 1O Trolol gival o1 1o KePOOPOPOI 1 TToiol Ba yivouv o1 TTIo
kKepdOPOpol. Aiyeg katahaBaivouv TI BEAOUV TTPAYMATIKA oI TTEAATEG TOUG, VIO
oI yKAPa  TTPOIOVTWY  evdla@épovTal 1 Trolo  eTiTredo  €EUTTNPETNONG
ammautenke [AAegiou, K.a. 2005].

H amdavinon oe 6Aa Ta TAPATTAVW OTTQITEl TOV ETTAVATTPOCOIOPIOUS TNG
OTPATNYIKAG Kal TG @IAocogiag Trou OdIETTel pia €mmixeipnon. H aAAayn
VOOTPOTTIaG €ival n  onuavtikotepn TpoUTréBeon. H déopeuon o’ éva
TTEAATOKEVTPIKO OTOXO O OAOKANPNn Tnv E€TMIXEIPNON €ival  TTPWTAPXIKOG
TTapdyovTag yia Tnv e@appoyr emtuxnuévwy CRM Auceswv, yeyovdg TTou
TTPOUTTOBETEl TNV UTTOOTHPIEN TNG Aloiknong Kal Tou avBpwTTivou duvauikKou TnG
[Gefen, 2002].

Mo ouykekpigéva pia  emxeipnon 1piv amd v uAlotroinon uiag CRM
OTPATNYIKAG TTPETTEL:

» [lpwta amd OAq, va Kataypdayel TIG ATTAITAOEIS TNG ETTIXEIPNONG, TA €idNn
TWV TTEAATWV TTOU €XEI, TN OUXVOTNTA TWV TTWANCEWY, TOUG TOUEIG TTOU
QUTEG aPOPOUV, TOUG TTWANTEG Kal Ta TIPOBAARUATA TTOU O1 TTEAGTEG PTTOPEI
VA QVTIMETWTTIOOUV MPE TA TTPOIOVTA TNG ETTIXEIPNONG. AKOUN TTPETTEl va
AN@BoUV uTTéYWn 10 AvBpPwWTTIVO dUVAUIKG TTou Ba atraitnBei KaBwg Kal ol
OIKOVOMIKEG QTTAITHOEIG.

= AeUTEPOV, VA EAEYEEI TTOIEG TTPOCAPHPOYEG XPEIACOVTAl OTN VOOTPOTTIA TNG
emyeipnong. H emtuyia Tou CRM e€aptdral o€ TOAU peydAo BabBud atrd
T0 KaTd TTOCO0 n E€mXeipnon Ba TTPOCAPUOCTEI OTn VOOTPOTTIA TTOU
armraiteital. O MeAATNG TPETTEI va AQUPBAVEI TTPOCWTTOTIOINKEVES TTPOG
QUTOV UTTNPECIEG XWPIC VO TOU TTOPEXOVTAl OTTAPAITATWSG aTro £va
OUYKEKPIMNEVO OTEAEXOC TNG ETTIXEipnons. Me Tnv eykatdotaon €vog
ouotiuarog CRM, Ttradel va €xel ouolaoTiKO vONua n €KQPacn «o
TTEAATNG POUY», KABWG otToI00dNATTOTE £XEI TTPOCGRacn oto CRM ptropei va
YyVwpiCel Ta TTAVTA YIa KABE TTEAATN.

To CRM Bader mpotutta o€ KABe TUAMA yia TO TTWG Ba TIPETTEl va
QVTIMETWTTICETAI O KABE TTEAATNG.



= Tpitov, va &emmepdoel TIC €MQUAAGEEIC Twy €pyalopévv Kal va TOUG
BonBnoel va uioBeticouv To CRM w¢ otpartnyiki Tng €mmxeEipnong. Oa
TTPETTEl va €¢nynoel Toug AGyoug TTou €TTIBAAAOUY Tnv UIOBETNON TOU Kal
va ETTIONPAVEI TIG CUVETTEIEG TNG UN AAAQYAG Kal Ta 0QEAN TNG aAAayAG.
Kam Tétol0 pTTOpEl va TO TIETUXEl ME TNV  OIEVEPYEID  TAKTIKWV
EVNUEPWTIKWY OUVAVTACEWYV, HE EKTTAIOEUTIKA OEUIVAPIA, TTAPEXOVTAG
KivnTpa kal empBpafevovrag autoUug TTOU TTPWTOOTATOUV, OKOUYOVTOG
TOUG TTPORANUATIOPOUG TWV £PYACOMEVWV Kal £XOVTAG avoxr OTa apXIKA
TTapATTOVa TOUG.

= TETapTov, va UTTApXEl KaAR TTposToiyacia. H emruxnuévn eykardotaon
apxicel TTOAU TTpIv a1Td TN QUOIKN €yKATAOTACON TOU AOyIOMIKOU. ApXicel
KAl ECAPTATAI ATTO TNV KATAYPAQPI) TWV ETTIXEIPNHATIKWY ATTAITACEWY 000
Kal atrd Tn VOOTPOTTia TwV OTEAEXWV TToU Ba To XpnoiyoTroijoouv. Katd
TN TTPOETOIYACIO Ta OTEAEXN TTPETTEI VO KATAYPAWOUV TOUG OTOXOUG aTTO
TNV eykatdotaon tou CRM ouotiuatog. O1 otoxol Tpétel va gival
OUYKEKPIPEVOL (BEATiWON TOU XPOVOU QVTATIOKPIONG TWV TTWANTWYV KATT)
WOoTE AP’ EVOG OTN PACoN TNG UAOTTOINONG va PUTTOPOUV va aTTOTUTTWOO0UV
WG ATTAITACEIS KAl a@’ €T€POU  META TNV UAOTTOINON va UTTAPXE!
duvaToTNTA KATAYPAPNG TNG ETTITUXIAG I OXI TOU GUVOAIKOU £pyou. AKOuN
Ta OTeENEXN Oa TTPETTEl va avaoXeDIAOOUV TIC UQIOTAPEVEG ETAIPIKES
dladikaoieg woTe va €gaAeipBouv AGBn TOu TTAPEABOVTOG Kal va
aglotroinBei KAAUTEPA TO TTPOG EYKATAOTAON OUOTNHUA [ZWTNPOTTOUAOG,
2003] .

Kupiwg Opwg Ba tpetrel va BEATIWOEI N KOUATOUPA TWV OTEAEXWYV OO0V APOpa
Ta oUyxpova TTPoidvTa. 'Evag atrd Toug onuavTikdTEPoug AOYyoug aTToTuxiag Tng
EQAPUOYNG €ival n arroucia JIEUBUVTIKWY OTEAEXWV TwV TUNUATwyv O1ToU Ba
Aeitoupynoer 7o CRM: twv TMNwAAcewyv, Tou MApKeETIVYK KATT, Ta OTTOIQ,
QVTIMETWTTICOVTAG TO €pY0 WG «EPYO  TTANPOYOPIKAG», Bewpouv TTwG Ol
UTTEUBUVOI TEXVOAOYIOG TTPETTEI VO PPOVTIOOUV YIa TV EYKATAOTAOT £VOG TETOIOU
OUCTAPATOG XWPIG TN BIKr TOUG EUTTAOKN. Oa TTpETTEl AoITTOV va yivel avTIAnTITo
OTI XpeladeTal AUEDN KAl OAOKANPWTIKI) CUMMPETOXN KAl UTTOOTAPIEN aTTtd TN
Aloiknon Tng eTaipiag. [Gefen,2002].

EmimTAéov, o1 eTTIXEIPAOEIG —TTAPadOOCIAKES 1 NAEKTPOVIKEG- TTOU Ba ETTIXEIPIOOUV
va T01TT008eTNOOUV 0TO XWPOo Tou CRM, TTpéTTel va e€eTdoouy €€ Baoikd oTolxEia:

1) Ta nAEKTPOVIKA KAVAAIQ ETTIKOIVWVIAG: VEQ KAVAAIQ ETTIKOIVWVIAG, OTTWG
TO0 OIadIKTUO, €XOUV Yivel TO PECO yia ypriyopn, AAANAETTIOPACTIK Kal
OIKOVOMIKI] ETTIKOIVWVIOQ JE TOUG TTEAATEG.

2) Tnv idla Ttnv _emyxeipnon: péoa amd 10 CRM, €ivar avaykaio va
dlatTepacTouV opICOVTIa OAA TA TUAPATA TNG ETTIXEIPNONG KAl TO OTEAEXN
TOUG TTPETTEI VO KOTAAABQiVOUV Kal va OTTOTIMOUV Tn CUMTTEPIPOPA TOU
TTEAGTN.

3) Tnv evduvapwon Twv TTEAATWYV: TIPETTEI N ETTIXEIPNON VA KATAVONOEl OTI
Mia otpatnyikri CRM 1rpéTrel va dIEUKOAUVEI TOUG TTEAATES va SIaAéyouV Ol
idl01 TO TTWG Ba ETTIKOIVWVOUV WHE TNV £TAIPIA KAl JECA OTTO TTOI0 KAVAAL.
Méoa atrd uia Tétola diadikaoia ol ETTIXEIPACEIS TTPETTEI va KEPDICOUV TO




TTPOVOUIO VA ETTIKOIVWVOUV HE TOUG TTEAATEG TOUG Kal OXI va TOUug
Bewpouv dedouEVou.

4) Tnv olkovouia Twv TTEAATEIOKWY OXE0EWV: AiYEC €ival 01 ETTIXEIPAOEIS TTOU
KATAVOOUV WE TTolov TPOTTO Kal péoa atrd TToIo KavaAl Ba diaBéoouv Ta
XPAMATA TOUG VIO IO ETTIKOIVWVIOKK TOKTIKK.

5) Tnv amoTiynon Twv TTEAATEIAKWY OXE0EWV: N owoTh d1A0eon XpnuUATwyv
O€ ETTIKOIVWVIOKEG TAKTIKEG €APTATAI AUECA OTTO TOV TPOTTO E TOV OTTOIO
n E€MXEipnon OTTOTING  TA  OTTOTEAEOUATA  MIAG  ETTIKOIVWVIAKAG
OTPATNYIKAG, HEOA ATTO TA JIAPOPA KAVAAIA ETTAPNG PME TOUG TTEAATEG.

6) ITnv XpNon €CWTEPIKWY TINYWV TTANPOQOPIag: n  TTANPOQopia 1Tou
d1a6€oiun eite ammd TPITOUC €iTe ATTO AOYIOUIKO TO OTI0i0 avaAu€l Tn
oupTTEPIPOPA TTEAQTWY OTO AIadiKTUO, UTTOPEI va atrodeixBei xproiun
TNV TTEPAITEPW KATAVONON TWV TTeEAATWV [KoTTavog 2000].

E@ooov n emyxeipnon e€etdoel tTa {nTAMOTA TTOU ava@épBnkav, UTTOPEi va
emevduoel mavw oe pia Auon CRM, n otroia Ba KOAUTITEl TIG TTAPATIAVW
dpaoTnEIdTNTES. ' Opwe TIpIv TTpoPei otV ayopd Kal UAOTIOINON €vOC
ouoTparog CRM, 1rpétrel va €xel hia oagn €IKOVA yIa TO KOOTOG UAOTTOINONG
KAl EQAPHUOYNG EVOG TETOIOU OUCTAHUATOG.

Emkpartei évag pubog yia 1o KOOTOG UAOTTOINONG KAl €QAPUOYNG VOGS TETOIOU
ouoTuarog. Emkparei évag pubog, 101aitepa atnv eAANVIKI ayopd, 0TI hia AUon
CRM civar 18iaitepa akpiBf. H aAiBeia eival 10 KOOTOG UTTOPEI va  €XEl
ONUAVTIKOTATEG OTTOKAEIOEIS. YTTAPYXOUV OPKETA ONUAvTIKG onueia 1o OTToIa
KaBopifouv To KOOTOG £VOG TETOIOU CUOTANOTOG.

4.2 OAZEIZ Z2XEAIAZMOY-YAONOIHZHZ CRM

AuTO TTOU TTPOEXEl TTPOTOU eykaTaoTaBei otroiodnTmote ocuoTtnua CRM, eival n
ul0B€TNOoN Kal N €Qaphoyn TNG QIAOCOQPIOG TOU PAPKETIVYK OXEOEWV, ATTO
TTAeUpdg eTmixeipnong. To CRM atroteAei eupuTtepn @IAOCOQIa TNV OTTOIA TTPETTEI
Va ATTOOEXTEI KAl VO UTTOOTNPIGEI N avwTaTn dloiknon.

Eivar euBuvn 1ng avwrtarng Oloiknong, n UTToKivnon Kal n eKTraideucn Tou
TTPOCWTTIKOU, 600V aPOPA OTN CUUTTEPIPOPA TOU PE TOUG TTEAATEG AAAG Kal OTO
XEIPIOPO Tou ouoTthuatog. Etriong n emtuxng uAotroinon evog CRM e¢aptdral
atré TNV atmodoxn Kal epappoyr Tou atrd 6Aa Ta TUAPOTA TNG ETTIXEIPNONG TTOU
EXouv dueon A EUUEON ETTAQN PE TOV TTEAATN.

" Maoyoémouhog., 2003 http://www.go-online.gr/ebusiness/index.htm



To emmOpeEVO OTADIO €XEl VO KAVEI PE TNV TEXVOAOYIQ, N OTIOid ATTOTEAEI TO
avaykaio epyaAgio yia Tnv uAotroinon kai uttooTthpign piag CRM tmpooéyyiong.
H ouppeToxn €MAEYUEVWV OTEAEXWYV TNG ETTIXEIPNONG OTN dl1adikaoia €TTIAOYNG
evog ouotiuatog CRM egao@alifel To owoTd KABOPIOPUO TWV avaykwv Tng
EMIXeipNONG, evw TTAPAAANAQ, TTpowBEei TNV Cuvepyadia Kal TNV atrodoxr Tou
VEOU OUOTANOTOG.

Metd 10 OTAdIO TNG OPYAVWTIKAG UTTOOOUAG Kal atrd Tn OTIyur Tou Ba
kKaBopioBoUuv n Oudda uloTroinong Tou £pyou Kal Ol ETTIXEIPNMATIKEG AVAYKEG.
Emriong rpétrel va etmAeyei 10 KatadAAnAo software CRM, kaBwg kail va opioBei n
TEXVOAOYIKA UTTOBOUNA TTOU ATTAITEITAI TTPOKEIMEVOU VA TO UTTOOTNPIEEL.

H emiAoyn Tou KatdAAnAou software mepiAaupavel Ta £§iRg ortadia:

1. ZwoTth MAnpo@dpnon: H dnuioupyia Kai ouvtpnon ox€ong ME Tov
TTEAATN PacifeTal 0T OCWOTH Kal ETTAPKN TTANPo@opnon yia Kabe évav
cexwploTd. To software 1o otmoio Ba emAéCel n eTTixeipnon Ba €xel oav
OTOXO TNV Kataypa®r, avaAuon kal avacuykpoTtnon tng TrAnpo@dépnong
ME aTTOOEKTEG TOUG AVOPWTTOUG TOU JAPKETIVYK.

2. OpIop6g eTAIPIKAG CPAIPIKAG oTpaTNYIKAG: To CRM YwpileTal o€ Tpia
TuAPaTa: 10 Asitoupyikd CRM 1o otroio diaxelpiletal TTapayyeAieg, 1o
avaAuTikO CRM TToU €x€1 WG OTOXO TNV UTTOOTHPIEN TWV ATTOPACEWY Kl
170 CRM T1ng aAANAETTidpaONG TO OTTOI0 AVAQEPETAI OTNV OXEON ME TOUG
TTeEAATEG pE€oa amd OAa Ta KavaAia emmikoivwviag. lMAEov, utTdpxouv
software 1Tou KaAUTITOUV €va ) Kal TTEPICOOTEPA TUNPaTa Tou CRM, aAAd
TTOAU dUoKOAa va uTttdpxouv OAa o€ €va, Kal av uttdpyouv, Ba ecivai
ApPKETA datTavnpod yia TNV €TTIXEIPNON va KaTapuyel o€ pia Tétoia Auon. i
autd n e€mxeipnon Ba TPETTEl va  ATTOPOCICEl TTOI0 TOMUEQ  EXEI
TTEPICCOTEPO AVAYKN: TOV TOUEA ETTAPNG TIPIV TNV TTWANGCN, TNV idia
dladikaoia TG TWANONG 1 TNV METG TTWANON €guTTNPETNON  Kal
ETTIKOIVWVIQ.

3. Zuvepyaoia pe €181Ikoug: H ouvepyaoia pe etaipie¢ oupfouAwv CRM,
BonBdesl 1600 oTn dnuioupyia oTpatnyikic CRM 600 kal oTn owoTh
emAoyr Tou software TTou TTPAYMATIKA XPEIACETAl KAl TNV EVOWNATWON
TOU JE Ta AdN UTTAPXOVTA CUCTAUATA TNG ETAIPIOG.

ETtriong,Kpivetal oKOTTIPO va €EeTAOTEN TI XPEIAZeTAl ATTO TTAEUPAG TEXVOAOYIKNG
uttodoung. To CRM ammaitei éva ouyxpovo Call Center yia Tnv apuovikni
dlaxeipion Twv €loepxOuEVWY Kal eEepXOPEVWVY KANOEwv. MNa TO XTiOIWO TOU
TTPOYiA Tou KeEPdOPOPOoU TTEAATN atTaiTeital Eva cuoTnua Data Warehouse, 1T0U
Ba aTTOTUTTWVEI TN CUUTTEPIPOPA, TIG ETTIOUMIEG KAl TIG TTPOTIMACEIG TOU TTEAATN
KaBwG €TTioNG Kal OTOIXEIQ ATTO TNV ATTOOrKN KAl TO oUCTNUA TTAPAYYEAIWV VIO
TNV AUECN €EUTTNPETNON TOU TTEAATN.

Metd Tn @don dnuioupyiag Tou TTANPOPOPIaKOU CUCTANATOS aKOAOUBEI n pdon
TTOU agopd OTnN XPHon AOYIOUIKOU avaAuong Kal TUNPATOTTIoiNONG TNG ayopdg,
TO OoTT0i0 Ba BacifeTal OTOV OYKO TWV OTOIXEIWV TTOU APOPOUV OTOUG TTEAATEG —
Kal Ta oTT0ia UTTdpYXOoUV Ndn oTo TTANPOPOPIOKS cUCTNUA. MECW OTATIOTIKWY KAl



AAWV PeEBOdWY avdAuong, O6TTwg PEBodOI TToU Pag ETITPETTOUV TN dnuioupyia
TTOAUTTAOKWV epwTroewv oTn Pdon dedopévwy (OLAP) i pebddwv 10U POG
eEMTPETTOUV TNV €E0pUEN aBéatwv cuoxetioewv (Data Mining), €ivar duvath n
BEATIOTN avaAuon TUNUAToTToiNoN Kal TTPORBAEYN TNG ayopdg TNG ETTIXEIPNONG.

To eméuevo oTAdIo €ival N UAOTTOINCT TNG PNXAVAG EEQTOMIKEUONG TNG
ETTIKOIVWVIAKAG TAKTIKAG. MpoidvTa, uTTnPETieg Kal TTIKOIVWVIa gival duvaTtov va
OTOXEUOUV 0€ KABe TTEAATN EeEXWPIOTA, PHECW OIAdIKOCIWY KAl PMOVTEAWV TTOU
Bacifovtal aTnV TTANPOQOPIa TTOU £XOUME YIa KABE TTEAATN.

To TéTapTo OTAdIO APOPA OTN dnuIoUpPYia TNG MNXAVAS ETTIKOIVWVIOG. H unxavn
QuTh TIPETTEl va TTapEXEl TN OuvaTtdTNTa OUVEXOUG OAANAeTTidOpaong HETALU
TeAaTwV Kal emixeipnong. H aAAnAemidpaon autr) &€ Ba TTpéTrel va BacifeTal o€
éva PEoo Kal pévo. Av kail To DIAdIKTUO £XEI XOPAKTNPIOBEI WG TO OIKOVOUIKOTEPO
MECO €TTIKOIVWVIAG, Kaveig O UTTOPEi va BpiokeTal o€ autd o€ oAoruepn Baon,
OTTOTE KAl O TTPOCAVATOANIONOG TNG ETTIKOIVWYVIAG O¢ uTtropei va Baacifetal pyévo o’
auTtd. Mia oAokAnpwuévn PNXavh €TIKOIVWVIAg TTPETTEI va €ival avoIxXTr oTnv
QPXITEKTOVIKN TNG, WOTE VA UTTOOTNPICEl 000 TO dUVATO TTEPICOOTEPA KAVAAIQ
ETTAPNG UE TO TTEAATN.

TeAeuTaio oT1ddlo otnv uAotroinon uiag Abong CRM egival n unxavr Twv
ouvaAAaywv. AuTA Ba TTPETTEI va ETTITPETTEI TNV AvTAAAaQyr) TTANPo@opiag PHETALU
eMXeipnong kal eAATn, kal autdé dI0TI N TTAnpogopia TTou TTapAyETal KaTd TN
ouvaAAayry aTToTEAEl ONUAVTIKO KOPUATI avao@opdg yia To TTANPOQOpPIaKO
ouoTnua Tou OIaB€TEl OToIXEI Twv TTEAATWV TnG Emmixeipnong. 'ETol, 10
TTANPOQYOPIAKO OUCTAPA TIOU XPENOIMOTIOIEITAI yIa TNV KATaxwpenon Twv
OTOIXEIWV TWV TTEAATWV TTAPEXEl TN dUVATOTNTA CUVOAIKAG AsIToupyiag, TG00 O0TO
TTapadociakd 600 Kal 0TO NAEKTPOVIKO KatdoTnua. [T¢eAekotTouAog, 2001].

lMNa mn d100@ANION TwV ETTIXEIPNMATIKWY TTAEOVEKTAPATWY Eival ONPAVTIKO N
ETTIXEIPNON VA TTPAYHOTOTTOINCEI TOUG AvAAOYOUG EAEYXOUG Kal TIG ATTAPAITNTES
aAAayEG OoTa epyaAEia-eQAPUOYEG, £€TOI WOTE N ATTODOCN TOU CUCTHUATOG Va
gival emBuunTA.

4.3 ENOINOIHZH AEITOYPIKQN TOMEQN

H évvoia Tou TTeAATN, O€ WIa €TTIXEiPNON TTou Ba BeANOEl va €yKATAOTHOEI £€va
ouotnua CRM egival kupiapxn. Katd ouvérreia 1o cuotnua CRM Ba 1Tpétrel va
ETTIKOIVWVEI Kal va avTaAAdooel oToixEia pe pia ocipd amd dAAa TTAnpo@opiakd
OUCTAPATA PJECA OTNV ETTIXEIPNON TTPOKEINEVOU VA dWOEI OTOUG EPYACOUEVOUG
M1 OAOKANPwHEVN €IKOVA YIa TO GUVOAO Twv TTEAATWY AAAG Kal yia KABe TTEAGTN
gexwpIoTd. Ag doUE ETTIYPOAUMOTIKA O€ TTOI0 CUCTHUATA £XEI VONUA va ouvOEeDEi
éva CRM, xwpic va onuaivel BERaia OTI oe KABe emmixeipnon TPETEl va
UTTAPXOUV OAd QUTA Ta OUCTAPATA A Ol BIACUVOECEIG padi TOu:

e ERP: lNeAdtng onuaivel oikovoulkéG ouvaAlayég. O1 TTANPOPopIEG TTou
a@opoUV TIG CUVAANAYEG TOU KABE TTEAATN Eival XPrOIYES VIO TOV TTWANTH
TTOU OUVOMIAEI e Evav TTEAATN.



e Supply Chain Management: Otav dexouaoTe yia mrapayyeAia amod évav
TTEAATN, Ba TTPETTEl va yvwpifouue €av n €TTiIxeipnon €xel Ta péoa Kai TIg
KATAAANAEG TTPWTEG UAEG DIABEDIYEG YIA VA TNV IKAVOTIOINCEL.

¢ Business Intelligence/Decision Support System: Omwg €idaue kal o€
TTPONYOUMEVN evoTNTA, AUTO atToTeAEl TO analytical CRM kai oupBAaAAel
oTnv AviAnon yvwong atrd Ta oToixeia TTou cUAAEyel éva ouoTnua CRM.

e Call Center: Ztnv autopaTotroinon TNG €EUTINEETNONG TWV TTEAATWV
OUMBAAAel n diacuvdeon Tou pe 1O cuotnua CRM. TMa tapddeypa
PavTooTeITE TOV agent TOUu TNAEQPWVIKOU KEVIPOU O OTI0I0G, TIPIV
ammavtioel Jia KARon (ME TN XpAon avayvwpiong KANRong), €xel otnv
0086vn Tou TNV KapTéAa Tou TTEA&TN TTOoU €ival otnv AAAn dkpn TNG
TNAEQWVIKAG YPAUHAG.

¢ Marketing Information System: Edv n etaipia €xel uhotroijoel kK&trolo
ouoTNUa yia TNV UTTOoTAPIEN TwV AIToupylwyv Tou Marketing, Ta oToixeia
atmé To CRM ptropouv va gavouyv 18iaitepa xprioiya oto MIS.

e 2UoTnpa utrooTAPIENg NMwARoewyv: Edv uttdpxel KATToI0 €CEIBIKEUPEVO
ouoTNUa yia TIG TTWAACEIG, auTo Ba TTPETTEl va ETTIKOIVWVET ge To CRM.

e Web: O meAdreg ouvnBiCouv OAO Kal TTEPIOCCOTEPO OTNV I1I0EA TNG
auTtoeCutInEETNONG ME TN xpron web based e@appoywv. AUTEC ol
epapuoyEg atmoteAouv etrékTaon Tou CRM mmadvw oTto web.

2€ KABe TTePITITWON dlaoUvOEONG, Ba TTPETTEI va QPOVTICOUHE WOTE VA TTAPEXETAI
N KaTdAANAN TTAnpo@opia oToug KAataGAANAoUS avBpwTToug, Xwpic TTAcovaououUg
N EAAEIYEIC. ZTNV 1I0AVIKH TTEPITITWON, Mia €TAIPEIQ UTTOPEI VA EVTAEEI TO OUVOAO
Twv ouoTnuaTwy TG o¢ éva Enterprise Information Portal (EIP), To otroio
@POoVTICEl WOTE va TIApEXOVTAl Ol ATTAITOUMEVEG TTANPo@opieg Ot KABe
epyadouevo.

MaAioTa, ol eTaipieg TTou TTapéxouv ouvoAikéS Auoeic ERP, CRM, SCM k.ATT., TIg
TTapéxouv ouvnBwg KATw atd pia oumpéAa EIP, wote o xpnotng va pnv
XpeIGleTal va Trnyaivel atro eQappoyn o€ epappoyn yia va AdBel Ta oToixeia TTou
BéAel. Eite TTpOKEITAl yIO €QOPUOYEG aATTO TOV idI0 KOTAOKEUOQOTH, E€iTE yid
EQPAPMOYEG BIAPOPWY KATAOKEUOOTWY, N avaykn Tng dilacuvdeong Ba TTPOKUWEI
apyd 1 ypniyopa vyia Tnv KABe eTmixeipnon, OTOTE €ival OUVETO va €XEl
TTPORAEPOEi N duvatdTnTa dlacUvdETNG ATTO TNV apPXN.

¢ OTola OPwG TrePITITwon, n @IAocogia Tou CRM atraitei tTnv evotroinon
TOUAGXIOTOV TPIWV CNUAVTIKWY AEITOUPYIWV TNG ETTIXEIPNONG: TOU PAPKETIVYK,
TWV TIwWANoEwV Kal TG egutnpétnong. Or Asitoupyieg auTtég  atmoTeAouv
OUCIAOTIKA TOUG TOUEIG TNG ETTIXEIPNONG ME TOUG OTTOIOUG EPXETAI OE ETTAPH O
TeEAATNG, TIPIV, KaTd T Oldpkela kKalr YeETd Tnv TTwAnon. O1 TpeIiC auTég
dladikaoieg, ATaV TTONIOTEPA LEXWPIOTEG, EVW CHPEPA Eival EUPAVAS N 10XUPN
€vOTTOiNOT TOug, ME Tn BonBeia TnG TexVoAoyiag, n otroia AauBdver uttéywn TG
Kal  GAAeg  Aeitoupyieg TnG  YeVIKOTEPNG  €QOOIOOTIKAG  aAucidag.
[MakpupavwAakng, 2003]



4.4 KYPIOTEPOI AOI'OlI ANOTYXIAZ MIAZ EOAPMOIHZ CRM

To CRM c¢ival, mpwTta ammd OAa, upia  @IAoco®ia, Mo OAOKANpwuévn
ETTIXEIPNOIAKI KOUATOUPA, N OTToia UTTOOTNPICETaI ATTO T £pyaAEia “Aoyiopikou”
Ta oToia  €0TIAlouv  OTNV  AQUTOMATOTTOINCON Kol OtV PBeATiwon  Twv
ETTIXEIPNOIOKWY OIODIKACIWY TTOU OXETICOVTAl PE TNV DIAXEIPION TWV OXECEWV UE
TOUG TTEAATEG OTOUG TOMEIC TWV TIWANOCEWYV, TOU HAPKETIVYK, TNG TTAPOXNAS
UTTNPECIWV Kal TNG uttooThpigng. O BacIKOTEPOG OUWG TTAPAYOVTAG ETTITUXIAG
gival n uioBETnon Kal n e@apuoyr TNG PIA0COoYiag Tou MAPKETIVYK TWV ZXETEWV.
ATToTeAE], SPwG, TTapAadoén TTPOCOOKIa TWV OTEAEXWYV TTOAAWY ETTIXEIPACEWY, TO
YEYovoG OTI Baaciovial oe peydAo Babud ota TEXVOAOYIKA cuoTthuaTta. AuTo
atroTeAei Baoiki aitia evog peydAou TToocooTou atrotuxnuévwy €pywv CRM, Ta
TTO000TA TOU OTTOIOU TTAYKOOHiwG avépxovtal 1o 50% [Zablch,2006].

AANAN £peuva [Gefen, 2006] avagépel 6T otn epapuoyri CRM, éva

TT0000TO TNG TAENG TWV 65% aTroTUYXAVEl KOl KUPIOTEPN aAITia €ival N Jn
atrodoxr Twv XpnoTwv (dpvnon xprong Adyw @ofiag, EANITIAG EKTTAIdEUCN TWV
XPNOTWYV, Kayxutrowia K.A.1.). [a 10 Adyo auTtd, atmmoTeAsi onuavTikO {RTNPA TO
VO KOTAQEPEI N ETTIXEIPNON VO LETTEPATEI TIG ETTIPUAAEEIS TwV EPYACOPEVWV Kal
va Toug BonBnoel va uloBetioouv 10 CRM wg¢ oTpatnyik Tng emmxeipnon,
KaBwg €TTiONG Kal va TOUG EKTTAIOEUCEI WOTE VA TNV £€QAPUOLEl CWOTA.

MeydAn onuaocia divetalr €mmiong otn duvatotnta evowpdrwong tou CRM
AOYIOMIKOU ME TIG UTTOAOITTEG EQPAPUOYEG ME TIG OTTOIEG AEITOUPYOUV Ta GAAQ
TUAPaTa  TnG  emxeipnong. TMoAAéEG  eTaipieg  xpnolpoTtroinoav  eEeAlypéva
OUCTAMATO yId TNV KOTAypA@r] KOl KATNyOPIOTToiNOn Twv TIEAATWY TOUG.
Katdgepav €101 va 0TOXEUOOUV KAAUTEPQ TIG DIAPNMIOTIKEG TOUG KAUTTAVIEG KOl
va emTUXouv  augnuéveg TTwANoelg. MapdAAnAa dnuioupynoav egalpeTIKA
TUAPATO  UTTOOTAPIENG  ME  EKTTAIOEUPEVO  TTPOCWTTIKG  TTapéxovtag €101
OAOKANPWWEVN UTTOOTAPIEN OTOUG TTEAATEG TOUuG. Opwg, o1 TTPOavVAPEPOUEVEG
dladikaoieg Oev €ival OUVOEDEUEVEG METOLU TOUG, ME QTTOTEAECHO va PNV
MTTOpOUV va aglotroinBouv ol TTANPOQOpPIEG TTOU TTPOKUTITOUV. [0 aTTAd, oI
UTTAAANAOI TOU TUAPATOG €EUTTNPEETNONG TTEAATWY TI.X. Ogv €Xouv dAuEON
TTPOCBaCN OTIG TTANPOPOPIEG.

Emriong, oupgwva pe €pguva, tou diegAxOn atrd 1o IBM Institute for Business
Value, tunua tou Topéa Twv Business Consulting Services, n diaxeipion Tou



CRM Trpétrel va yivetal o€ €TaIpIKO €TTITTESO A SIATUNPOTIKA. 2xXedOV 0TO 75%
TWV ETAIPILV N dlaxeipion yivetal oTo €TTITTEDO TUAUATOG, OTTWG TO MAPKETIVYK,
o lNwAAcelg, 10 TpARua T[MAnpo@oplokwy 2ucTNUATWY 1 10  TuAMA
E¢uttnpétnong MNMeAatwv.

Movo 010 25% Twv €TaIpiwy n diaxeipion yiveral o€ eTaipikS TTiTTed0, OTTOU HIa
ouGda avWTEPWY OTEAEXWYV OUVNBWGS YeEQUPWVEI TTOAATTAG TUAPOTA Kal
EMIXEIPNUATIKEG povades. Otav n diaxeipion Tou CRM yivetal amd €TaIpIKES
MOVAdEG 1 BIATUNMOTIKEG OPAdEG, uTTdpxel 25-60% peyaAutepn mOavoTnTa
emrtuxiag. MNapdAa autd TTOAAEG eTaipieg TTou epappofouv CRM Auoeig, tivai
OKOUO OPYOVWHEVEG OE TUNUATA, WE €va TPOTTO TTOU KOAAIEPYEI TNV auTovouia
TOU KAOE TUAUATOG, ME €AAXIOTN €VOTTIOINON TNG OPYAVWONG TwWV OOPWYV, TWV
oucTNUATWY Kal TNG TTAnpo@opiag. H uloBétnon piag Tpooéyyiong TTou
TTPooavaToAi(ETAl OTNV IKAVOTIOINON TOU TTEAATN ONnuaivel TNV Kardpynon Twv
TTAPABOCIAKWY BIAXWPICTIKWY YPOAUMWV.

EmmpdoBeTa, n eANITIAG KaTaypa@r TNG UTTAPXOUCOG KATAOTAONG 0 OAa Ta
ETTIXEIPNMATIKA ETTITTEDA, N KN OPIOBETNON CUYKEKPIUEVWV KAl HETPAOIKNWY,
TTOIOTIKWVY KOl TTOOOTIKWY OTOXWV TOU €pyou Kal n upn TrapakoAouBnon 1ng
arodoong Tou £pyou gival TITTAEOV Adyol TTou ouvriBwg 0dnyouv O€ aTToTUXid.

2uvoyicovrag Ba Aéyape OTI KATG Tnv TIPOOTIABEId OXEOIOOUOU  HIOG
otpatnyikig CRM, ouvrBwg ayvoouvTai:

e O kaBopiopdg KOl KATAYPOA@H TWV ETTIXEIPNOIOKWY OTOXWV Kal
OKOTTWV.

e O kaBopiopdg, kKaraypa@r Kal TEKMNPIWON TWV UTTAPXOUCWV
emyeipnolakwy Oladikaciwv. OAa déoa vyivovialr oe€ piIa €TIXEIpNON
akoAouBouv uia diadikaoia, €ite auTh €ivar auoTnpd Kabopiouévn Kal
KATAYEYPOAUMPEVN €iTE a@riveTal oTn OIAKPITIKOTNTA TOU KABE UTTAAARAoU
TTou TNV ekTeAEl. AuTtéc o1 diadikaaieg TTpéTel va agloAoynBouv yia Tnv
ATTOTEAEOUATIKOTATA TOUG O€ OXEON ME TOUG ETTIXEIPNOIOKOUG OTOXOUG
TTOoU €x€l B€0¢€l N eTTIXEipNON.

e O KkaBopiopdég TnNG ayopdg. Karavonon Twv TTPOCPEPOUEVWV
TTPOIOVTWYV KOl UTTNPECIWV O OXEON ME TIC AVAYKEG TWV TTEAATWV.
Karaypagr] kal Katavonaorn Tou aviaywviohou TnG €TTIXEipnong o€ OAa T1a
eTiTTeda.

e H aioAéynon Tng amoTEAECHATIKOTNTAG TOU TTPOOWTTIKOU O OAQ TO
emimeda Kal NG duvartdTNTAg TNG ETTIXEIPNONG va JIOXEIPIOTEN Kal va
UIOBETAOEI TIG ETTIKEIMEVEG OAAQYEG.

e H emavaioAdéynon kal E€mavaoxedlaonog Twv ETTIXEIPNOIAKWY
O1adIKaoIwWV OTR AOYIKA TNG €TTTEUENG TTOIOTIKOTEPWY TTPOIOVTIWY Kl
UTTNPECIWV TIPOG TOUG TTEAATEG 0t OAa T ETTiTTEdA KOAUTEPN KOl
ATTOTEAEOUATIKOTEPN OUYKEVTPWON KAl Olavour TNG  TTANPOQOPIaG.
E¢ao@dAion OTI 0 €mavaoXedIoOUOg Twv dIadikaoiwy dIac@aAifel Tnv



apTIOTNTA TNG TTANPOPOPIAG KAl TNV OAOKANPWON TNG OTA JIAYOPETIKA
TUAMATA TNG ETTIXEIPNONG.

e H ouvexng emkoivwvia pe OAa Ta emiTEdA TTPOCWTTIKOU OTNV
ETTIXEIPNON, WOTE va dIACPAAICTOUV 01 OTOXO! KOl N OTPATNYIKA TNG, ME
oT1éx0 va emTeuxOei n atrodoxry Kal va PeiwBei n avriotaon oTtnv
ETTIKEIMEVN AAAQYT).

e O KaBopiopég TpoTEPAIOTATWY UAOTroinong. [lloieg amd  TIg
Oladikaoieg auTég Ba uAotroinBoUv TTPWTES Kal TTOIEG OTN CUVEXEID ME
Baon 10 pIKPOTEPO PaBud TTpooapuoyns. AvaBewpnon Kal TEKUnpiwon
TNG AtToywng OTI €V UTTOPOUV VA Yivouv OAa TauTdxpova.

e H ouvexng éAeyxog kail afloAdynon TnG OTTOTEAECHATIKOTNTAG TWV
EVOWUATWHEVWY  ETTIXEIPNOIAKWY  OIadIKaoIwV  aAAAyAG  Kal NG
EQPAPUOOHEVNG TEXVOAOYIKAG Auong. Edw Trpétrel va Bupouacte OTI n
QATTOTEAEOUATIKOTATA TWV ETTIXEIPNOIOKWY dlIadIKACIWY €ival auTr) TTou Ba
KaBopioel Kal TNV atToTEAECUATIKOTATA TNG AUONG TEXVOAOYIAG.

2€ TTOAEG TTEPITITWOEIG KPIVETAI avayKaia n uttooTrpign atod taipia Consulting
( vouikoi ouupBoulor) TTou Ba emBAETTEI KAl Ba ouvTnpEEi To project, Kabwg eTTiong
Kal n avdBeon oc €éva Kopupaio OTEAEXOG TNnG ETTIXEiPNONG TNG €ubuvng
avaTmTuéng Tng diadikaciag, TNG evOUVAPWONG Kal TNG ouveXoug BeATiwong Tou
EPYOU, TTPOKEIMEVOU VO OTTOQPEUXBOUV 1 va QVTIMETWTTIOTOUV Ta OTToId
TTPORAPATA TTPOKUYOUV.

OAokAnpwvovTtag Ba Aéyaue OTI onUAVTIKH TTPOUTTOBECN ETTITUXOUG UI0BETNONG
Kal e@apuoyns Mg CRM  T1pooéyyiong, ammoTeAei n  duvarotnta  Twv
ETTIXEIPNOEWV KAl KAT ETTEKTACN TWV OTEAEXWV TOUG, A@PEVOG, VA KATAVONOOUV
TTARPWS TNV évvola Tou CRM kai agetépou 611 To CRM wg €mmIXEIPNPATIKA
peBodoAoyia, TIPETTEl va  €AEyxETAl, VO TTAPOKOAOUBEITE KAl OUVEXWS VO
BeATiwveTal. [KapaxdaAiog, 2003]



KE®AAAIO 5

BEATIZTEZ MNPAKTIKEZ CRM IlA AMNMOTEAEZMATIKH
MEIQZH ANMQAEIAZ MEAATQN

Ta TooooTd atmwAgiag TeAatwy (customer churn) gival ofuepa uwnAdéTepa atrd
TTOTE, KOl Ol TTEPICCOTEPEG ETTIXEIPNOEIG OEV £XOUV OKOPN PPEI TOV TPOTTO va
oTapatioouyv Tnv «aigoppayia». H épeuva Tou CRMGuru katadeikvuel Thv aITia:
MOAOVOTI 01 ETTIXEIPNOEIG ONAWVOUV TTPOONAWMPEVEG OTNV «AQOCIWON» TWV
TeAaTWV  TOoug (customer loyalty), Ta ouoTAuaTa dloiknong  Kal Ol
TTPOUTTOAOYIOMOI TOUG EV PAIVETAI VO OUVNYOPOUV O€ AUTO

5.1 H adia Tng apooiwong meAatwyv

Eidikoi og Béuata agooiwong TTEAATWY CUPQWVOUV OTI 01 «TTIOTOI» TTEAATEG
TTOPAPEVOUV TTEPICTOTEPO KAIPO Kal ayopdlouv TTIo ouxvd, kaBodnyouvTtal atmd
TN B€AN0T TOUG va guvexioouv va ouvepydlovTal PE TNV ETAIPIA, PUE OTTOTEAECUA
ol eTalpieg va atmoAauBdvouv auénon Twv e060dwV Kal TG KEPDOPOPIAg TOUG.

2& TIONEG TTEPITTITWOEIG, Ol TTEAATEG OuvexiCouv va ouvepydalovtal e
ETTIXEIPNOEIG €TTEION Oev €XOUV KaMia AAAN eVvOAAOKTIKA Auon 1 etmeidni Tta
TTPOBAAPATA TTOU PTTOPEI VO TTPOKAAECEI N OIAKOTTH MIag ouvepyaoiag gival
MeyaAa. Eival onuavtiko va pn cuyxéovtal ol «TTayIOEUPEVOI» TTEAATEG PE TOUG
«OANBIva TTIOTOUG» TTEAATEG, O OTTOI0I £X0OUV BETIKI ATTOWN YIA JIA ETAIPIA KAl Ba
TN OUCTAOOUV OTOUG QiAOUG KOl TOUG GUVADEAPOUG TOUG.

O1 d1euBuVTEG eTIXEIPAOEWYV BEIXVOUV va KATavooUuV Thv €vvola TNG agoaciwong,
agou (O6Twg TTpokUTITEl Ao €peuva Tou Aekepfpiou Tou 2004), 10 64%
TTpoodiopifel -pETAEU GAAWV- TNV agooiwon TEAATN wg TN CUMPTTEPIPOPd
emavalapBavopevng ayopds. 2tnv idia épeuva, 10 58% Bewpei apooiwuévo Eva
TTEAATN TTOU CUCTHVEI JIa ETAIPIA OTOUG QIAOUG Kal TOUG OUVABEAPOUG TOU, Kal TO
54% autdv 10U VIWBEI CUVAIOONUATIKA OE0UEUON TTPOG TNV £TAIpia. TEAOG, HOVO
170 32% Twv €pwTNOEVIWY Bewpnoe aQOCIWPEVO ToV TTEAATN TTOU EOOEUEl
TTEPICOOTEPA PE TNV TTAPODO TOU XPOVOU.

‘Epeuva Tn¢ etaipiag Reichheld kal Twv cupBoUAwY KATAVAAWTIKAG aPOCiwong
Jill Griffin kar Michael Lowenstein €xel kartadei¢el o611 n dilathpnon Twv
UTTAPXOVTWYV TTEAQTWY KOOTI(El OUCIAOTIKA AlYyOTEPO O€ MIA ETTIXEIPNON ATTO TV
ammoKTNON VEWV.

21NV idia €peuva dIATTIOTWONKE OTI N pEon etmixeipnon €xel 60 - 70% tmoOavoTnTEG
EMTUXIAG yia pia véa TTWANon otoug ndn evepyoug TreAdteg TG, 20 - 40%
MOAVOTNTEG TTWANCNG OTOUG TTPWNV TTEAATES TNG Kal HOvo 5 - 20% o€ véoug.



2TOV TOPED TNG APOCiwong TTEAATWY OEV UTTAPXEI UTTOKATAOTATO YIA TNV KAAR
€PEUVA KAl TOV TTPOYPOUMOTIONO. AvegdptnTa atrd 1o PEyEBOG 1} Tov TUTTO TNG
EMXeipnong, 6a TTPETTEI va €XOUV Yivel KatavonToi o1 Adyol yia TOUG OTToiouG Ol
TTEAATEG PEVOUV | @eUyouv. H  TTEAQTOKEVTPIKN QUTA OTITIKI dIa@wTiCeEl TOUG
OI0IKOUVTEG YIO TN CUPTTEPIPOPA TWV TTEAATWY TOUG Kal £TO1 KABIOTA TTIO EUKOAN
TNV dnuIoupyia KEPSOPOPWYV OTPATNYIKWY APOTiwong.

[MOAU ouxva QTTOKTWVTAI Kal dIaTnpeouvTal un KePdo@opol TTeAATeg. MepIKEG
ETTIXEIPNOEIC KAVOUV TO OQAAPO va  QTTOKTOUV VEOUG TTEAATEG KAVOVTOG
TTPOCPOPEG KAl EKTTTWOEIG, KAl OTN OUVEXEIA DIEPWTWVTAI YIATI OI idIol TTEAATEG
METAKIVOUVTAI OTOUG QVTAYWVIOTEG TOUG OTAV QUTOI KAVOUV KATTOIA QVTioTOIXN
TTpoo@opd. To atroTéAeopa cival UWPNAEG atmwAeieg Kal TTeAaTeiakny Baon Me
MIKPO TTEPIBWPIO KEPDOUG. H diatripnon Twv CwOoTwV TTEAATWYV €ival AoITTOV
Kpiolun yia amroteAeopatiké CRM.

5.2 H onpacia Tng e§utrnpéTnong TeAatwyv

EKTOG 11O TTEPQITITWOEIG JOVOTTWAIWY, O ONUEPIVOI KATAVOAWTEG PTTOPOUV VO
QTTOKTHOOUV TTAPOPOIa TTPOIOVTA O€ TTAPOPOIEG TIMEG, ATTO MIa TTAEIGdA TOTTIKWV
Kal O1EBvwyv TTpopnBeuTwy. O €10IKOi EKTIMOUV OTI TO cuvaioBnua diadpapariel
TTOAU onUavTIKOTEPO POAO atmd TNV TTOIOTNTA KAl TNV TIUN OTNV ammopacn Twv
TTeEAATWV yia aAhayn TTpounBeuTh. H eANITTAG €CUTTNPETNON TTEAQTWYV Eival O TTIO
OUXVOG «EVOXOG» 0T dnuioupyia Twv apvNTIKWVY ouvaloOnuaTwy TTou VTEAE
TTAPAKIVOUV £va TTEAATN VA... TPATTEI OE QUYI).

O1  T1ePIOOOTEPOI  KATAVOAWTEG  EYKATOAEITTOUV IO €TTIXEipNON,  €1TEIdN
aicBdavovTtal OTl yia KAtTolo Adyo €xouv ayvonBei | dev €XOUV QVTIMETWTTIOTEN
KAatdAAnAa. Ta oTeAéxn, amd v GAAn TTAEupd, TTioTelouv OTI KUpPIa aiTia
OlappOoAG TTEAATWYV €ival N TIPA, WOTO0O0 auTd I0XUEI OE MEPIKEG MOVO
TTEPITITWOEIG.

A6 épeuva Tou CRMGuru 10 NoépBpio Tou 2003 trpokuTrTel OTI TO 74% Twv
TTEAATWV TTOU JIEKOWAV KATTOIA UTTNPECia TN XPAon KATToIou TTPoidvTog
avépepe WG KUpIa aitia Tnv Kok eguttnpétnon. H deuTtepn aitia ammoudkpuvong
(Me TTOOOOTO 32%) ATAV N KAKK TTOI0TNTA  TTPOIOVTWY KAl UTTNPECIWY, EVW TO
25% avépepe TIC UWNAEG TINEG. TEAOG, n  AsiToupylkOTNTA-EUXPNOTIA TOU
TTPOIOVTOG/UTINPETIiag EMAEXBNKE WG KUpia aitia povo atd 10 14% Twv
EPWTNBEVTWV.

H £peuva autry attokdAuye etTiong 6T o1 dIEUBUVTEG QUTATTATWVTAI OXETIKA WE
TOUG AGYOUG YIO TOUG OTTOIOUG Ol ETTIXEIPAOEIG TOUG XAvouv TTEAATEG. H avTiAnywn
autl Twv OIEUBUVTWY O&V CUMTTITITEI PE TN YVWMPN TwWV TTEAATWV: N TIUA
BewpnBbnke wg n Kupla airia yia TRV oTTwAgIa TTEAATWY a1rd 10 49% TWV
EPWTNBEVTWY, KAl aKOAOUBOUV Ol «VEEG avAYKES» UE 36% Kal N «eEUTTNPEETNON
TTEAATWVY PE 22%.

MapoAo 1Tou KGBE ocuvepyaaoia gival DIOPOPETIKH, O AVWTEPOI UTTAAANAOI TTPETTEI
va eAéyxouv Tnv opBOTNTA Twv GOWV TTIOTEUOUV YIO TOUG TTEAGTEG TOUG Kal vad



emevdUouV OTNV €pEUva, WOTE va aAvTIAN@BoUv Toug TTPayuaTikoUug AGyoug yia
TOUG OTTOIOUG O1 TTEAATEG @eUyouv A pévouv. Eivalr otnv avBpwTrivn uon va
TTPOOTTABEI KATTOIOG VO UETATOTTIOEI TIG €UBUVEG: «Av n ETIXEIPNON MOG €ixe
KOAUTEPEG TIMEG, O TTEAATNG dev Ba €ixe Quyel» R «Aegv @QTAIYE €MEIG TTOU
aMacav o1 avaykeg Tou TreAATn.» N «Kakwg T10 TIPoidv pag dev ATtav
avTaywvioTIKO.» Oa TIPETTEl va  KOITALETE PaBuTEPA yia va PBpeite TOug
TTPAYMATIKOUG AGYOUG.

5.3 H xpnoipoétnTa tng dIESaywyng EPEUVWYV Kal TG avaAuong
NG ayopdg

O1 €peuveg ptTopouv va Bondricouv oTnv atrokaAuywn Tou TTPORAAUATOC, aAAd
Oev gival TTAVTOTE €QIKTO VA EPEUVWVTAI Ol TTEAATEG, KOABWG yia TTOAAEG
MIKPOMEDQIEG ETTIXEIPAOCEISC TO KOOTOG MIOG TETOIOG £PEUVAG WTTOPEI va givail
duoTTpdOITo. AKOUN OUWG Kal av dIEgaxBei pia Epeuva, PEPIKEG QOPEG gival AN
apyda.

Mia etmixeipnon mou TTwAoUoE KIVRTA TNAEQWVA PE TTPOTTANPWHEVES KAPTEG EiXE
éva TTO000TO ATTWAEIWV TNG TAENGS Tou 12% ava prva, To oTToio onuaivel Ot
éxave oAOkAnpn tnv TreAareiokn g Bdon péoa oe éva xpovo. O1 apuddiol
uTT@AANAoI dev NEepav TI va KAVOUV, evw Oev NBeAav Kal Tn dIEVEPYEIA £PEUVAG,
Kabwg Bewpouocav 611 Ba evoxAouoav Toug TTEAATEG TOUG, TTou Ogv Ba eixav Tnv
d1dBeon va ammaviioouy.

‘ETO1 oTpd®nkav otnv avaAuon Tng ayopdg (analytics marketing) otnv otroia
BpEBNKE O OUOXETIOPNOG METAEU TOu OIKTUOU TTWANONG KOl TwV XAPEVWV
TTeAaTWV. ATTé TNV avaAuon @Aavnke OTI EKEIVOI TTOU ayopacav Ta ThAEQWVA TOug
atmo peydAoug euttOopoug dev NEEPAV TTWG VA AVTIKATACTHOOUV TIG TNAEQWVIKEG
TOUG KApPTEG OTav auTtég €Anyav. 'ETtol, Otav 1a TnAépwva £rTauav  va
AeiToupyoulyv, auToi oTapaToucav Kal TN XPHon TOUu TNAEPUWVOU YEVIKOTEPQ.
N'vwpiCovtag 10 TTAéOV AUTO, N €TTIXEIPNON APXIOE VA EKTTAIOEUEI TOUG TTEAATEG,
KAVOVTOG £T01 EUKOAOTEPN TNV ayopd VEWV KaPTWV HPE ETTITTAEOV Xpdvo oUIAIOG.
AUTO €ixe WG CUVETTEIA TN PEIWOT TWV ATTOAECOEVTWY TTEAATWV KATA 65%!

To mmapddeiypa autd KaBIoTd caPég TO OTI N ava@Auon ayopdg UTTOPEI va oag
dwoaoel akpIBn eikdva TnG TreAaTelokAg Paong. Me mn BorBeia NG TEXVOAoyiag,
Mia eTTiXeipnon MTTopei va e€¢aydyel TTOAAG Xprioiua CupTTEPACPATa atmmd TO
TTapeABSy, TTou divouv agia oTn oxéon TNG UE TOUG TTEAATEG yIa TO JEAAOV.

Mpoypdpuata KATavOAWTIKAG TTIOTNG  MTTOPOUV va TTpayhaToTroinbouv atro
EMXEIPNOEISC OAwV Twv pPeyeBwyv. Eival Xpnolyo ol HIKPEG ETTIXEIPAOEIS va
OPYOVWVOUV OUVEVTEUEEIG PE TOUG TTEAATEG TOUG. OI OUVEVTEUELEIG NTTOPOUV va
TTPayhaToTToINBOUV TTPOCWTTO PE TTPOCWTIO, YIA TOUG TTOAUTIMOUG TTEAATEG,
Méow TnAepwvou 1 Internet yia Toug pecaiag agiag TTEAATEG Kal PEOW
TaXUOPOMIKWYV ETTICTOAWYV YIA TOUG MIKPAG a&iag KATavOAWTEG.

Avetdptnra amd TN PEBodO Tou Ba  xpnoldotroinBei  TEAIKA, aAuTEG Ol
OUVEVTEUEEIG (I EPEUVEG) PUTTOPOUV VA TTAPACXOUV XPHOIUES TTANPOPOPIES YIa:



e To eTiTTedo IKAVOTTOINONG TWV TTEAATWV
e [lpoidvTta/uttnpeaieg TTou dev YVwPICOUV Ol KATAVOAWTEG
e Toug avTaywvioTEG OTNV TTEPIOXN dPACTNPIOTTOINONG

e  MeANOVTIKEG DATTAVEG TTOU €VOEXOMEVWG Ba TTPETTEl va yivouv 1 va
atmo@euxbouv

e [lwg ptTopei pia eTTIXEipnon va Kepdioel TTEPICTOTEPA aTTd doa dATTAvNoE

EowTtepikEG TTONITIKES Kl B1adIKATIES TNG ETTIXEIPNONG

Ta atmmoteAéopaTa a1rd TETOIEG EVEPYEIEG €ival TTOAU XPAOCIKNA Kal UTTopouv va
BonBrioouv oTn BeATIWON TWV TTPOIOVTWY KAl TWV UTTNPECIWY, OTOV KaBopIouO
TWV TIHWV Kal TN dlevépyela TTpoo@opwyv. H & eilcaywyn TETolwv dIadIkaolwy o€
MIa JIKPOUEDQIQ ETTIXEIPNON UTTOPEI VA ATTOPEPEI EVTUTTWOIAKA ATTOTEAEOPATA.



5.4 'Eykaipn TTpOBAEYN TNG ATTWAEING TTEAATWYV

To va TTpoPAfwel pia emxeipnon TG TOAVEG ATTWAEIEG TTEAATWYV dev gival
KaBdAou gUkoAn utrdBeon. O1 €18ikoi Tovifouv OTI £va PIKPO JOVO TTOCOOTO TWV
KATavaAwTwy Ba TTapatrovelei, KaBwg -oUPPWVA PE EPEUVEG- JOVO Eva 4% TwV
duoapeoTnUéVwY TTEAQTWV HI0G €TTiXEipnong dlapaptupetal. Or idleg €peuveg
AVOQEPOUV TTWG TO UTTOAOITTO 96% QTTAWG EYKATAAEITTEI TNV ETTIXEIPNON, KAl TO
91% O¢ev eMOTPEPEI TTOTE.

YoTepa a1rd €PEUVEG OXETIKA PE TNV AQOCiwaon TTEAATWY, dnuioupyndnke €vag
KaTadAoyog atrd €61 OEIKTEG TTOU KATAOEIKVUOUV av £vag TTEAATNG TTPOTiBeTal VO
OlI0KOWEI OPIOTIKA TN cuvepyaaia Pe KATTOIO €TAIPIA.

Autd oupuBaivel éTav:

e H avrammokpion o€ TTPOTACEIG/OUCTACEIG TTEAATWYV EPXETAI APYA

H emkoivwvia Twv TTEAATWV PE TA AVWTEPA OTEAEXN TNG ETTIXEIPNONG
yiveTal oAoéva 1m0 dUOKOAN

e H ponj TAnpo@opiwyv Kal dedoUEVWY Yia TOUG TTEAATEG eTTIBpaduveTal
o Ta pyeAovTikd oxédia yivovTal 6Ao Kal TTIo BpaxutrpdBecua

e ‘Eva n tepioodtEpa ammd 1A TTPOIGVTA 1 TIC UTINPEECIEG TTAUOUV VA
dlavépovral

e O OYKOG pYaOIWV ETTIXEIPNONG — TTEAATN UEIWVETAI

MoAovoTl KATTol01 ATTO TOUG TTAPOTTAVW OEIKTEG APOPOUV TTEPICCOTEPO OTIG
oxéoeig eTmixeipnong mpog emixeipnon (B2B), 6Aol diadpauatiCouv onuavtikéd
POAO aKOUN KAl OTIG OXETEIG ETTIXEIPNONG TTPOG KaTtavaAwTr (B2C).

5.5 Nwg va diatnpnoete | va SavakepOioETE TOUG TTEAATES OAG

21V épeuva Tou CRMGuru, 10 83% Twv TTEAATWV ONAWOE OTI €V CUYKEKPIPEVO
YEYOVOG TTPOKAAECE TNV ATTOPACT TOUG VO OTPAPOUV O€ KATTOIOV AVTAYWVIOTH.
Tig TTEPIOOOTEPEG POPEG, Ol TTEAATEG AUTOI cUVEPYALOVTAV PE PIA ETTIXEIPNON YIA
peyaAo didoTnua.

2Uuxva n TeAeutaia €voeign OTI KATTOIOG KATAVOAWTAG TTPOKEITAI VO @QUYEI OEV
YiveTal avTIANTITl a1t TIG ETTIXEIPACEIG, €VW Ol TTEAATEG avEPEPAV  OTI
EKTTPOOWTTOI TWV €TAIPILV TTOU APBav o€ ema@r padi Toug dev Toug QEpBnKav
EUyeVIKG n Om kA&mola ouvaoAAayr €yive pe  AavBaopévo  TPOTTO.  ZTIG
TTEPICCOTEPEG ATTO TIG TTEPITITWOEIG TTOU UTTAPEE TTPORANUA, n aicbnon Twv
TTEAATWV ATAV OTI TO TIPORANUA eV £yiIve avTIANTITO ATTO TIG ETTIXEIPHOEIG.



O1 €1dikoi avagépouv OTI n dlaTAPNON TWV KAAWV TTEAATWV A N €TaAvAKTNON
ATTOAECBEVTWV TTEAATWY UTTOPEI va ETTITEUXOEI aKOAOUBWVTAG TA TTAPAKATW

BripaTa: 8

e [lpoodiopioTe TIG TNOAVEG ATTWAEIEG

e ETKOIVWVNOTE JE TOUG TTEAATES

e AKOUOTE TOUG aQVOPWTTOUG TNG «TTPWTNG YPAUMNAGY

o JUUTTEPIPEPOEITE KAAG OTOUG TTOAUTIMOUG TTEAATEG

e Na gioTe dikalol, akOua Kal 6Tav OV €I0TE UTTOXPEWMEVOI
e XpNOIUOTTOINOTE TA «EUTTOBIA £6OO0OU» PE TTPOCOXN

o KepdioTe Eava TOUG CWOTOUG TTEAATEG

AvoAuTIKOTEPQ:

1. MNpoodiopioTe TIC TOAVEC ATTWAEIEC

Edv diatnpeite apxeio, XpNOILOTIOIOTE TO YIA VO «TTIACETE TO OQUYHO» TNG
TTeAaTeloknG oag Baong. O1 eTaIpieC TIOTWTIKWY KAPTWV TT.X. MTTOPOUV aTTAd va
eAéyCouv TO eTTiTTEdO dpacTnEIOTNTAG Twv TTEAATWV. Edv peiwveTal, UTTAPXEI
MEYAAN TMBavOTNTA O TTEAATNG VA PNV avavewoel otav £pBel n wpa.

AKpIBWGS OTTWG TO cuvaicbnua diadpaparilel Baaikd poAo oTnv amdéPacn Twv
TTEAATWYV va dIOKOWOUV [Ia CuvePyaaia, £TOI JTTOPEI va AEITOUpynoEl Kal BETIKG
yia 1n diampnorn tng. Or1 gutreipoyvwuoveg Tovifouv OTI akOun Kal pia
UTTOTUTTWONG EVEPYEIQ ETTIKOIVWVIOG PE TOUG ATTOAECBEVTEG TTEAATEG PTTOPET VO
ETMIPEPEI TEPAOTIEG «ETTIOTPOPESGH, KABWG €KTOC aATTO TO AOYIKO Kal €UTTOPIKO
ETTITTEDO HYIOG OUVEPYQOiag, ol avBpwTrol BEAOUV va vIwBouV OTI Ol ETTIXEIPNOEIG
evola@épovTal yI' autoug.

2. EmkKoivwvnoTe pg TouC TTEAQTEC.

O Hughes avagépel Twg €xel dIATTIOTWOEI OTI N ETTIKOIVWVIA, TNAEQWVIKWG, HE
NAEKTPOVIKO TaXUOPOUEIO, ME KAVOVIKO TaXUOPOMEIO N -eAv  XPEIQOTEI-
TTPOOWTTIKA, MTTOPEI va ouykpatioel Katroiov TTeEAATn TTOoU PBpiokeTal oOTa
TTPOBuUpa TNS Quyns. H avBpwTrivn eTagr €xel ueyadAn onuacia. Q¢ oUuBoulog
NG BMW, o0 Hughes €@dpuooce pia cuoTnuatiky oeipd ema@wy Kab' 6An tn
OIGPKEIQ TOU £TOUG, EEKIVWOVTAG WE £va TTAKETO UTTOO0XNAG CUNTTEPIAaNBavouévou

8 http://www.go-online.gr/ebusiness/specials/article.html?article id=1578
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Kal evOG TTEPIOBIKOU. 2TO TEAOG TNG TTEPIODOU TTPowBOoUVTAV Ta VEA TTPOIOVTA
TTOU Ba fTav ouvTopa dlIaBéaiua.

2Uh@wva pe tov Hughes, n ao@alioTikiy €taipia Travelers, €vag amd Toug
MEYAAUTEPOUG TTAPOXOUG TTPOCWTTIKWY ACPAAEIWV Twv Hvwuévwy MoAireiwy,
dlatrioTwoe OTI €AV Ol TIPAKTOPEG TNAEPWVOUCAV OTOUG TTEAATEG TOUG KAOE
XPOVO yIO va TOUuG UTTEVOUMIOOUV TIG TTAPOXEC TOUG, TOTE Ba ATav AlyOTEPO
mOavo ol TeAeuTaiol va OIOKOWOUV Ta AC@OAAIOTIKA TOUG TTpoypAuuaTa. «To
YEYOVOG OTI KATTOIOG TOUG KAAEOE Kal TOUuG WiAnoeg, Toug evBappuvel va
TTOPAMEIVOUV.» onueElwvel 0 idlog. Tovilel etmiong OTI ATAV TTOAU €UKOAO va
atrodeIxOei n emidpacn TNG ETTIKOIVWVIAG, EAEYXOVTAG TNV CUUTTEPIPOPA EKEIVWV
TwV TTEAATWYV TTOoU Ogv KARONnkav. H etaipia eKPETAAAEUBNKE TO «ouvaicOnua»
yIO VO QTTOTPEWEI TOUG TTEAATEG AKOUN Kal VO OKEPBOUV va @Uyouv, OTEAVOVTAG
KAPTEG OTA YEVEBANIG TOUG KAl O€ AAAEG TTEPITITWOEIG.

3. AKoUaTE TOUC avOpPWTTOUC TNC «TTPWTNCG YPAUUAC»

To va akoUuTe TOuG avBpwTTOUG TToU WIAOUV aTTeuBeiag pe Toug TTEAATEG eival
évag Kavovag TTou ToviCouv OAol O CUMPPBOUAOI ETTIXEIPAOEWY. Ta TuAuata
eEUTTNPETNONG TTEAQTWY, Ol ETTIYOPTIOPEVOI PE AUTO TO POAO UTTAAANAOI, €ival n
«xodvn» OTnVv otroia €lo€pxovtal OAeG o1 duOoAsiToupyieg, Ta AAGOn, oI
TTaPaAEIYPEIS Kal avakoAouBieg piag eTmixeipnong 1Tpog Toug TreAdTeg Tng. Ol
AvBpwTTOI TNG ETTIXEIPNONG TTOU ETTIKOIVWVOUV PE TOUG TTEAATEG €ival OI TTPWTOI
TTOU PaBaivouv TI TOUG EVOXAEI.

4. YuptreploepBeiTe KAAG oTOUC TTOAUTIUOUC TTEAATEC

[MoAAoi cUuBOUAOI CUCTAVOUV OTIG ETAIPIEG VO PWTOUV TOUG TTEAATEG TOUG TI TOUG
apéoel TTEPIOCOTEPO, TI KOUPTTABOUV» O€ QUTEC Kal TTWG aloBdvovTal yia KATTolo
TTPOIOV TNG €TAIPIOG O OXEON ME QAVTIOTOIXO AVTAYWVIOTIKA TTpoidévTa. Edv n
¢peuva O€igel 0TI 0 TTEAATNG KIvEiTAI JOVO aTTO cuvaAAayry o€ ouvaAAayr, TOTE TO
eMTEdO a@ociwong Tou TreAATn  €ival XaunAd kal ol TmlavotnTeg va
EYKATAAEIWYEI TNV ETAIPIO UPNAEG.

Otav kaBopileTal atrd pia emixeipnon o 1p61To¢ dlaTHPNONG TWV TTEAATWYV TN,
TIPETTEl VO ATTOQACICETAl KAl TO TTOI0I €ival O TTI0 TTOAUTIMOI TTEAATEG OTOUG
oTToioug TTPETTEl va  €TIKEVTPWOEi. TMpokeiyévou va yivel MO €UKOAOG O
EVTOTTIONOG QUTWV TWV TTEAATWYV, OQEIAEl n eTIXEipNnON va kaBopioel: a. Tn
MokpoTTpOBeoun aia e€vog TTeAATn (UWNAR, METPIO, XapnAR) kai B. Tnv
mOavoTnNTa Va QuyeEl Aueca aTTd TNV ETAIPIA.

5. Na gioTe dikalol, akoun Kail OTav 08V £i0TE UTTOXPEWUEVOI

H «dikaloouvn» Traifel TTOAU onuavTtikG pOAO 0TV 0IKOOOUNON aPOCiwong
TeAaTwy (customer loyalty). Ze €peuva TTOU TTPpAYUOTOTIOINONKE O€ €TAIPIA
KIVNTAG TNAEQwviag, BpEOnke eCaIPETIKA UWPNAG TO TTOCOOTO ATTWAEIWV O€ €va
TUAPA TNG TTEAaTEIOKAG PAong. O1 TTEAATEG TTOU AVAKAV 0€ AuTd TO TUAMA Eixav
KAgio€l peydAa oupBoAaia péow €mOeTIKWY TTWANCEWV. O1 TTEAATEC QUTOI €iTE
¢peuyav  €mmeldn  EBpiokav  KATTOIO  KOAUTEPN TTPOC®OPd, €iTe  €1TeIdN
avTIAauBavovTav OTI TO TTAKETO TToU ayopacav dev ATav TO KATAAANAO yia TIG



avaykeg Toug. H €peuva katédeie etriong OTI oI TTEAATEG TTOU TTAPEMEIVAV
TTEPICOOTEPO ATAV AUTOI TTOU TTioTEUAV OTI €iXav TO KOAUTEPO cUPBOAaIo pe Bdon
TIG OIKEG TOUG QvAYKES. MOAIC n €Taipia ApXIOE va TIPOOPEPEl TIG CWOTEG
XPEWOEIG yIa KABe TTeEAATN, Ta TTOO0O0TA dIOTAPNONG €KTOEEUONKAV. 'EKTTANEN
TTPOKAAETE TO yeyOvOGS OTI, TTApd& TN PEYAAn auénon Tng diatrpnong TTeAATwy, ol
TTEPICCOTEPOI KATAVAAWTEG dev BEANCav va aAAdEouv Ta cupBoAaid Toud.

To ouptrépaocpa ammd Ta TTapatdvw cival 0TI JOAIG pia eTalpia @epBei dikaia
OTOUG KATAVOAWTEG, TIPOKUTITEl MEYAAN MEIWON TNG OTTWAEING  TTEAATWV
(customer churn) pe TTOAU MIKPO €mITTAEOV KOOTOG KAl PEYAAN aufnon Tou
TTEPIBWpPIoU KEPDOUG.

6. XpNOIUOTTOINOTE TO «EUTTOOIA £€O6O0UN» UE TTPOCOYXN

‘Evag TpOTTOG dlaTripnoNng TTEAATWYV €ival va KATAOTACEI N TAIPia SUOKOAO OTOUG
TTEAATEG TNG va @uUyouv. OpBwvovtag éva eutmodio oTnv €6000 TOou TTEAGTN,
OTTWG N UTTOXPEWON ATTOOTOANG MIAG ETTIONKNG ETTIOTOARG TTPIV aT1TO TN AREN TNG
ouvepyaoiag, divel Tn duvatodTnTa OTNV £TAIPIa APEVOS va KEPBIOEI XpOVO yia TNV
ETTAVAKTNOTN TOU TTEAATN KOl QPETEPOU VO KATAVONOEI YIOTI TOV £XOOE.

2UYXPOVWG, TTPETTEI va €5oUOI000TNBEI KATTOIOG APPODIOG YIa VA QPPOVTIOEl VO
AuBei 1O TTPOBANUa ypriyopa Kal atroTeAeopaTikd. [Mpémmer va eivalr apkeTa
EMOECIOC KAl EUTTEIPOG, WOTE VA ETITPEWEI OTOV TTEAATN, TTOU €ival TMOavoTata
duoapPeCTNUEVOG, VA EKTOVWOEL. «Mn SIAKOTITETE, PN dIAPWVEITE, ATTAG aKOUOTE
yia Aiyo» ouppBouletouv ol €10IKoi. ANAWOEIG OTTWG «AUTTOJAOTE TTOU €iXATE
TTPOBANPOY», «TTOPAKAAW TTEITE YOG OE TTOIEG TTEPITITWOEIS €ixate TTPoPARuaTa
WOTE va JTTOPECOUPE va 00¢ PonBrAooupe» K.ATT., €vBappuvouv TOug
KATAVAAWTEG va €ENYACOUV TI TOUG dUCOPECTNOE Kal, ME AUTO Tov TPOTTO, VA
VILWOOOUV AVETA KAl VO {avaoKePBoUvV Tnv ammdé@act| Toug.

7. KepdioTe Eavd TouC owaoToUC TTEAATEC

Mapd TIG OTTOIEODATTOTE TTPOOTIABEIEG, KATTOIOI TTEAATEG Ba XaBouv. [MMwg
MTTOPEITE va QvaKTACETE auToUg Toug TreAdTeg; O1 €1dikoi TTpoTEivouV  HIa
TTPOCEyyIon e BAon TNV Koivly AoyIK:

e Bpeite TTOI0UG TTEAATEG BEAETE TTIOW

o [lpooTraBrioTe va KATaAdBeTe yiaTi Epuyav

e AUOTE TO TTPOPANUC

e [1pOOKAAEOTE TOUG VA ETTIOTPEYOUV
O1 ox£0€IG TTOU TTPETTEl VA ATTOKATAOTABO0UV €ival EKEIVEG TTOU ATAV I0XUPEG OAAG

dlakoTINKav yia K&tmolo Adyo. AuToi ol TTEAATEG €ival TTOAUTIYOI OXI JOVO Adyw
TWV ayopwyv Toug aAAd AOyw TwWV KOAWY CUOTACEWV TTOU KAVOUV TTPOG TPITOUG,



TTpaypa 1Tou aveBdadel kal TO nOIKG Tou TTPOCWTTIKOU OAAG Kal BeATILWVEN TN
YEVIKOTEPN €IKOVA TNG ETTIXEIPNONG TTPOG TA £CW.

O1 Griffin kai Lowenstein Ta TapakdTw BAPATA yid TOV EVTOTTIOUO TWV TTEAATWV
TToU agilel va favakepdioel pia TIXeEipnon:

10 BApa: ToAAaTTAaoIGoTE TOV apIBUS TTapayyeAIWV avd £T0G PJE TO XPNUATIKO
000 TNG péong TTapayyeliag. Autd atroTeAei To Bacikd oag €100dnua aTTd TOV
TTEAGTN.

20 BApa: [pooBéoTe TO TTOOO TWV dlACTAUPOUPEVWY TTWARCEWV (15% TOU
Baoikou g100dnuartog). AlaoTtaupoupevn TTwAnon (cross selling) eivar kGBe véa
TTWANON TTOU EVOEXOUEVWG YiVEI OTOV TTEAATN.

30 BApa: [lpocBéote TO €100dnua evnuépwons (10% Tou Pacikou
gl00dnuartog). Eicdédnua evnuépwong (informational revenue) eivalr k&m 1TOU
YVWPICETE yIa Tov TTEAATN (TT.X AVOIYhO VEOU KOTAOTHMATOG) KAl TO OTToio Ba
MTTOpOUCE Va 000G BonBraoel va KAVETE TTEPICTOTEPES TTWANTEIG.

40 BApa: Agaipéote ammd autd TO TTOOO TIG OUVOAIKEG OATTAVEG,
oupTTEPIAaPBavouEVWY Kal TwV SATTAVWY YIA TNV ETTIKOIVWVIA, TNV avakTnon Kal
dlatipnon, Kai €101 OAvETE 0TO AKABAPIOTO KEPDOG.

50 BApa: EtmravaldaBere v idia diadikacia e TIG EKTIUAOCEIG O0AG yia Ta OUO
ETTOPEVA £TN.

Ymrdpxouv T€00€pIG 00Bapoi AGyOl yIa TOUG OTTOIOUG 0 «DEUTEPOG KUKAOG (WG
€VOG TTEAATN PTTOPEI Va gival KAAUTEPOG yia TNV £TTIXEIPNON TG TOV TTPWTO:

» O meAdTng gival NON €E0IKEIWPEVOS UE TIC TIPOOPEPOUEVES UTTNPETIES

» H emixeipnon €xel TTEPICOBTEPA OTOIXEIQ YIA TIG TTPOTIUACEIG TOU TTAAQIOU
TTEAATN ATTO TOV QVTIOTOIXO VEO, ETTOPEVWG MTTOPEI VA TTPOCPEPEI TTIO
OTOXEUPEVEG UTTNPETIEG

» H emxeipnon PTTOPEI va TTPOCYPEPEL TTIO TTPOCWTTOTTOINKEVEG UTTNPETIEG
TTOU 00nyouv OUVABWG 0€ KOAUTEPEG TTWANCEIG, O OXEOn ME TIG
ATTPOCWTTEG KAl AVWVUMPES UTTNPECIEG TTOU OUVABWG TTPOCPEPOVTAl OE
VEOUG TTEAATEG

» H didpkeia Tpooéyyiong Kal ammokTnong evog KaTavaAwTr gival ouvhwg
MIKPOTEPN OTAV TTPOKEITAI YIA KATTOIOV TTOU €XEI O UTTAPEEl TTEAATNG OTO
TTaPEABOV

2TNV KatdpTion €vOog TTPOYPAUMOTOS KOTAVOAWTIKAG a@ooiwong (customer
loyalty program) pia emmixeipnon ptropei va Bpel yeydAn PorBeia péoa arro
ouoTtiuara CRM, epbdoov BéRala autd gival owoTd aveTTTuypéva. Aveedptnta
OMWG aTTO TO TTO00 £EEANIyUEVN €ival N OTPATNYIKN TNG ETTIXEIPNONG O€ AUTO TOV
ToMEQ, TiTTOTO TO 1810ITEPO OeV Ba ouPBEi Xwpic TNV BorBeia Twv UTTAAARAWY TNG.

? http://www.go-online.gr/ebusiness



http://www.go-online.gr/ebusiness/specials/article.html?article_id=1578
http://www.go-online.gr/ebusiness/specials/article.html?article_id=1578

Eav BéBaia pia emixeipnon €xel 01OX0 va BEATIWOEI TRV TTPAYHMATIKA a@ociwon
TwV TTEAaTWYV, Ta ouoThpaTta CRM pTtopouv va aoKrfoouv eTTidpacn TNV TTioTn
TWV TTEAATWV BonBwvTag TNV ETTIXEIPNON:

* Na BeATiwoel TNV TTOPOXN UTTNPECIWV £XOVTag OAOKANPpwEVN Kal eviaia
artroyn yia Tov TTeEAATN

* Na BeATIOTOTTOINOEI TO HAPKETIVYK HEOW TNG AvaAuoNG TTEAATWV
* Na gvtoTTioel Toug TMBavoug «aTTOOTATEG KAl VA Eival TTPOVONTIK

* Na armokT o€l  TTEAQTOKEVTPIKY) CUMTTEPIPOPA KAl va avTOouEiBel  Toug
UTTAAAAAOUG TTOU eveEpPyOUV CwOoTA

O1 «KaAéC €1BATEICy atrd TV épsuva Tou CRMGuru Ceival Twe o disuBuvTég
TTAéov uTTooTNPICouV OTI divouv PEYAAN ONUOCIa OTNV AQOCiwon TWV TTEAATWV.
O1... Kakég €1dnoeIS €ival OTI N TTPAYMOTIKOTNTA OTTEXEI OTTO TIG TTAPATTAVW
aglwoelg. MoAovoTi 1o 80% Twv epwTnBEVTWY dNAWVEL OTI N APOCiWON TTEAATWYV
gival «€CAIPETIKAY 1) «TTOAU» ONPAVTIKR, HOVO T0 45% auTwyv Bewpei TIG EVEPYEIES
TNG ETTIXEIPNONG TOUG O€ AUTO TOV TOPED «KAAEG» 1) «dAploTeg». MNapdAa auTd,
gival onUaAvTIKO OTI TTAEOV €XEI YiVEI OUVEIDNON OTIG ETTIXEIPAOEIG OTI N dIATAPNON
TTeAATWV Ogv €ival EUKOAN utTtOéBeon Kal OTI ATTAITEl CUVTOVIOPEVN TTPOCTIABEIN
KAl TN CUPMETOXN OAWV TwV £PYAONEVWV.

' www.cerm-guru.com/



KED®AAAIO 6

6.1 MetaBaon 1o E-CRM

eCRM Model ’fmr;\
Management

- Research
Finance l - & Devalopment

Mpiv amdé TV avarmTugn tou Internet o CRM
atroTeAoUOE IO £CEIBIKEUMEVN

dpacTtnpIdTNTA, N OoTToia AOyw Tou KOOTOUG KAl
TNG  TTOAUTTAOKOTNTAG TNG WTTOpoUCE  va
avoAneBei pévo atrd PEYAAEG  ETTIXEIPAOEIG.
ZAMEPO OPWG, N €CENIEN Kal TO XaPNAS KOOTOG
Tou AladikTUou £€dwoe wbnon oto CRM kai €101
ol duvaTATNTES KAl Ta OPEAN TOU Egival TTPOCITA

oe KAGBe eTaIpia TTOU OPACTNPIOTTOIEITAI OTO
AladikTuo, aveCapTATwg peyéBous. H emidpaon
MaAioTa  TOu  Internet Atav  TétOold  TTOU
' '."f.'i' ETMKPATNOE KUPiwg 0 6pog E-CRM, OTTWG pE TIg
TTEPICCOTEPEG EVVOIEG YUPW ATTO TO DIABIKTUO.

CUSTOMERS Mavtwg TapdT To OVOPA TOU TTPOKUTITEI ATTO TN
XpAon Tou AladikTuou Kai povo, dev gival £T01.
To e-CRM d¢ev atroteAei pOvo TTPAKTIKN yIa TNV dIAXEIPION TWV OXECEWV PE TOUG
TTeEAATEG TOU AIODIKTUOU, €0TW KI av n OIKTUGKI OIKOVOMia €ival auth TToU TO
¢pepe oto TpookAvio. To e-CRM Ttrapéxel OTIC €TaIpie¢ Ta PECA yia TNV
KATAAANAN, TTPOCWTTOTTOINKEVN KOl OAANAETTIOPQOTIKA ETTIKOIVWVIA HE TOUG
TTEAATEG, TOOO PEOW NAEKTPOVIKWYV OCO0 KAl HECW TTAPADOCIAKWY KAVAAIWV.

TexvoAoyikd, atroppéel atTd TIG TEXVIKEG TTOU augnoav Tnv atmmodoTIKOTNTA TwV
TNAEQWVIKWV KEVTPWVY KAl TOU €EATOMIKEUPEVOU PAPKETIVYK YIa TNV TTpowonon
MadIKG TTapAYyOUEVWY TTPOIOVTWY OE PIKPA TUAPATA TNG ayopdg. Mavw o’ auTtég
TIG TEXVIKEG BaaoieTal Kal TIG ETTEKTEIVEI PE VEEC TEXVOAOYIEC TUNPATOTTOINONG KAl
avaAuong TG ayopdg, véa KavaAia TTIKOIVWVIAG.

eyovdg cival OTI oI TTEAATEG ONuEPa atraItolv OTI KAl TTAVTOTE: TTOANQTTAEG
ouvatoTtnTEG €TMAOYAG, €UKOAN Kal utrelBuvn eEutTnpéTnon o¢ uia diadikaaoia
TTOU XPWHMATICETAI PE €vav TTPOCWTTIKO TOVO. 2Tn VEQ OIKOVOWId, Ta KAvAAia
ETTIKOIVWVIAG TTOU XPNOIKOTToIouvTayV Yia aAANAETTiOpaon YE Toug TTEAATEG £XOUV
TToAaTTAacIaoTEi. [Na va 0TaBoU0v ETTAPKWG OTO VEO AVTAYWVIOTIKO TTEPIBAAAOY,
Ol ETTIXEIPNOEIG TTPETTEI VA TTAPEXOUV TNV idIA TTOIOTNTA UTTNPECIAg HEoA aTTO OAa
Ta KavaAia emmkoivwviag: AladikTuo, HAEKTPOVIKO TaxXudpouEio, NAEKTPOVIKN
ouvouiAia, d1adIKTuaKr TNAEQwVia, TNAEQWVO Kal QAE.

MNa tmapadeiypa, ol TeEAATEG XPNOIYMOTIOIOUV TO AIAdiKTUO YIQ VO OUYKPIVOUV
TINEG, AAAG TTapAAANAa BEAOUV va £xouv Tnv duvaTtdTNTa va oTEiAouv Eva e-mail,
va MIANOOUV TNAEQWVIKA JE KATTOIOV TTWANTH K. OTNV TTEPITITWON TTOU ATTAITOUV
emmAéov egutrnpétnon. Omwg yivetar karavontd, 1o e-CRM Bpioketal o€



uwnAoTePn KAipaka atmd To CRM, yiaTi emixeIpei va ouvevwoel Ta SIECTTAPUEVA
KAVAAIQ ETTIKOIVWVIAG KAl TN CUCCWPEEUPEVN TTANPOPOPIa YUpw aTTo auTd.

O1 dpaocTnPIOTNTEG TTOU TTEPIYPAQPOUV TNV ETTIXEIPNPOTIKA Tou dladikaoia
a@opouV:

1.

2.

4.

OTO OXEQIOOUO TWV OAANAETTIOPACEWY ETTIXEIPNONG KAl TTEAATWV
oTnv €€aTtopikeuon TNG KABe dpdong yia KABE TTEAATN

OTNV ETTIKOIVWVIQ PE TOV TTEAATN, OTOV KATAAANAO XPOVO Kal TOTTO Kal WUE
TO KATAAANAO ETTIKOIVWVIOKO YECO Kal

oTn SIEUKOAUVON Kal OTO KAEIOINO TNG OUVOAAQYNG.

EmmpdoBeta 10 E-CRM, dedopévou OTI aTTOTEAEI TO NAEKTPOVIKO PEPOG TNG
OUVOAIKNG dpacTtnpidétntag Ttou CRM, TreplAapBdvel kai Tnv  uAotroinon
KAQOIKWV EQAPHOYWV 0To AlaSiKTUO OTTWG:

Customer information building >uAAoyr TTAnpo@opiwv (11.X. buying
history, dnuoypa@ikd oToixeia K.ATT.) KAl AgloTToiNcT) TOUG YIa TNV TTApOoxn
000 10 duvaTéV KOAUTEPWY UTINPEECIWV TTPOG Toug TTeEAATEG (operational
CRM).

Customer retention Anuioupyia oevapiwv emKoivwviag (T1.X. TTOIEG
ATTAVTAOEIS TTPETTEl Va divovTal oTov TTEAATN yia KABe TBavh €pwTnon n
TTOPATTOVO TOU) KAl N avayvwpion EUKAIPIWY YIa ETTITTPOCOETEG TTWANCEIG
(uéoa atrd TNV avAAuon Twv EPWTHOEWV TTou dEXETAI TO customer care).

Targeted customer acquisition EUpeon Twv meAatwyv (f uttToWwn@eiwv
TTEAATWV) PE TO MO evdla@épov TTPOQIA  (uwnAf TmBavoTnTa  yia
eTTAVOAQUBAVOUEVES AYOPES NEYAANG agiag).

Visitor conversion MeTatpoTTi Twv ETTIOKETITWV OE QyopaoTéS. [Ma
TTaPAdEIyUa, TTAPAKOAOUBWVTAG TIG KIVAOEIG TWV TTEAATWY PECA OTO Site
1 T0 e-shop (T1.X. TToIEG TEAIDEC ETTIOKEPONKE O XPHOTNG TTPIV ayopdoEl) N
eTaIpEia PTTOpEl Va TTANnpogopnBei 0Tl 0 Xprotng X ayopace HEV Mia
TNAEOpacn, aAAd datrdvnoe Kal apkeTO XpoOvo OTIG oelideg yia MP3
players dpa TmOavoTata OKEPTETAI KAl TNV ayopd HIO TTOPOMOING
OUOKEUNG.

Campaign Analysis [NapakoAouBei o€ TT0IEG ATT' TIG TTPOCYPOPES TTOU
OTAABNKAV avTaTTOKPIONKE BETIKA O TTEAATNG, TTOIEG TOV €KAVAV Va {NTOEI
TTEPICCOTEPES TTANPOPOPIES (EOTW KI av TEAIKG dev aydpace)

" *¢kBeon NS IBM (2001) perarpémel 1a kKAaooikd 4Ps o€ “mporiufoeig, mporepaidtnteg, duvarornra,
arrodoTikotnTa”. Mia dAAn tpormorroinan, moAU maAaidrepn, mou yiverai ammé rou¢ Booms kai Bitner o 1981
[avagepouevog amé tov P. Singh , 2003] yiverai ue tnv mpoobnkn ara réooepa Ps amd tnv mapadooiakn
Bewpia LUyuATwY UAPKETIVYK, TPIWV TPOOBETWVY (AvBpwITol, QUOIKG aToixEia Kai diadikaaia).



TéNog T0 E-CRM ptropei va e@apuooTei €KTOC atrd TNV KATAVOAWTIKA MEPIG Kal
OTNV  QVTIOTOIXN TWV EPTTOPIKWY OXECOEwv R TTpounBeutwy. ETITAéov,
e€e1dikeupéva TTpoypdupara E-CRM utropouv va dnuioupyAcouv OTPATNYIKEG
OUPHOYXIEG METOEU ETAIPIWV HE OMOEIDEIGC TTEAATEG, WOTE OAa T PEAN TNG
Ouppayiag va kepdioouv atrd Tn dIEiodUCN O AKOUN TTEPIOCOTEPOUG TTEAATEG,
KaBwg¢ Kal va dleupuvouv Tn YKAPa Twv TTPOIGVTWYV Kal UTTNPECIWY TOUG, UECO
atroé TNV Tautodxpovn dlelpuvon Twv dUVATOTATWY £EUTTNPETNONG.

OAokAnpwvovTag Ba TTPETTEI va ONUEILWOOUKE OTI N €TTIOPACN TNG TEXVOAOYIOg
gival T€tola 1Tou o1 duo évvoieg CRM kal E-CRM €yivav oxedOv TauTOONPES Kal
xpnoigotrolouvTal até Tn BiPAIoypagia uttodnAwvovTag Tnv idla £vvola.



6.1 I81aitepa O@EAN e-CRM

To CRM éxel avatrtuxBei Babuiaia wg uia dpactnpidtnta Tou dnIoupyeEi agia
O€ OTTOIO0NTTOTE OPYAVIONO, OEOOPEVOU OTI TTPOOPEPEI TTOAAG O0@EAN. MpwTa, N
Quon autoU TOU CUCTAPATOG ETTITPETTEI TNV €EOPUEN TTEAATEIOKWY OEDOUEVWV
atrd OAa Ta onueia aeng. Autd onuaivel T cuAAoyr], TN CUCTNPATOTTOINON, TNV
eTTIAoyr, TO cuvduaouo Kail Tn dlavour Twv TTANPOYOPIWV Kal JTTOPEI va AdBel
TN MOP®N EVOG ATTEPAVTOU TTOOOU TTANPOPOPIWY KABE TUTTOU, TTOU aPOPOUV TOUG
TTEAATEG, OTTWG Ol TTANPOPOpPIEG Tou TTIEAATN (TTPOCWTTIKA KOl OTOIXEIA
ouvaAAaynig), vyia Tov TTEAATN (TTANPOQOPIEG TTPOIOVIWY / UTINPEECIWV Kal
opyavwong XPAOIMEG ATTO TOV TTEAATN) KAl ATTO TOV TTEAATN OTTWG KaTayyeAieg,
TTpotdoclg, aglwaelg K.ATT. (Chung-Hoon Park 2003).

Me autd 1O €idog OeDOPEVWY, O OPYAVIOUOG UTTOPEI va TEUVEI TN OUVOAIKA
ETEPOYEVI] ayopd OE OUOIOYEVEIG OuAdeg, BAacel TG onuaciag TTou diveTal aTrd
TIGC QVTIAWEIG TWV KATAVAAWTWYV yia Ta o@éAn 1Tou AapBdvouv, Katd TpOTTO
aKpIB Kal TTOAU Xpnoiyo. Mtropei etmiong va TTpoodiopicel TRV Tpéxouod
OUUTTEPIPOPA TWV TTEAATWV aTTO TNV ATTOWN TNG JAKPOXPOVIAS ATTODOTIKOTATAG
TOUG KOQI, ATTO Mia TTPOOTITIK MAPKETIVYK, MKTTOPEI va ATTOKAAUWEI Kal va
onuioupynoel akpifh TTPORAETITIKA TTPOQIA TTEAQTWYV, TTOU

VA OTOXEUOUV OTOUG KAAUTEPOUG TTEAATEG KAl TTOU DIEUKOAUVOUV TN PETAXEIPION
TWV TTEAATWYV O MPEPOVWUEVO ETTITTEQO, dIATNPWVTAG £va APECO QPXEIO TWV
ouvaAlaywv diaxpovikd (Sheth kar Sisodia, 1995).

Otmrwg avayvwpiletal eupéwg (Shwu-Ing Wu, 2001), n KaTatunon o@eAwv
MTTOpEl va XpnoiyotroinBei ammd KOIVOU ME TIG OXETIKEC METABANTEG, OTTWG
UTTOTIBETAI OTI €ival N ETAIPIKA 1] TTPOIOVTIKI] TTIOTN, Ol AVTIAAYEIG, Ol TTPOTIPNOCEIG
METAEU Twv TTEAATWV Kal n TTpoBeon ayopwv. ‘Eva tétoi0 cuoTtnua ox1 puévo
MTTOPEI va TTAPACXEl TTAVOPAUIKT ATTOWN TWV TTEAATWY, HEOW TNG OKIAYPAPNONG
TWV TTPOYIA TOUG, aAAG TTapaydyel TTIONG TTPOTUTTA CUUTTEPIPOPAS TTEAQTWV Kal
TTPORAETTEI TIG TNOAVEG EVEPYEIEG TWV TTEAATWY, PBaCICOPEVO OTA TTPOTUTIA TTOU
TTPOKUTITOUV, OTTWG TTaPAdEiYMATOG XAPIV VIO ayopég (ouxvotnTeg, TUTTOI
TTPOIOVTWYV), ATTOCTACIA, K.ATT.

AUTO eMITPETTEI OTOUG BIEUBUVTEG KAl TO TIPOCWTTIKO VA QPOVTICOUV TOUG TTEAATEG
ME TO owoTd TpoéTOo (Xu Kai Walton oeA. 968). ATTO TNV TTPOOTITIKI TWV
TTwWAACEWV, ol Auoegig CRM augdvouv Tnv atrodoTIKOTATA TOU KUKAOU TTWARCEWV
MEOW TwV OIadIKTUAKWY TTapayyeAILV, Kal £T01 Ta €000a Kal TV a1TodoTIKOTATA
NG e€TaIpiaGg. AANa o@éAn  TepIAapBdavouv  Tn  duvatoTnNTa  £6A0PANIONG
IKAVOTTOINUEVWY KAl EUTUXIOMEVWY  KATAVOAWTWY, TTPOCPEPOVTAS  UWNnAO
ETTTEDO UTTNPECIWV KAl UTTOOTAPIENG, QUEAVOUEVO TTOCOOTO TTiOTNG KAl
dlatipnong TeAATWY, MEYOAUTEPN OTTOOOTIKOTNTA KAl MEiWon  dATTavWwV
diavopung (Scullin 2002, Fjermestad kaiRomano, 2003).

O1 Xu kar Walton (2005) otnv teTpayxpovn épeuva Toug (2001-2004) cuvoyiCouv
Toug Adyoug yia Tnv epapupoyr) Tou CRM, trpoodiopidovrag Toug akdAouBoug
TTAOPAYOVTEG YIO TOUG OPYQVIOPOUG TTOU KIVOUVTAI TTPOg TNV TexvoAloyia CRM
(katd TN ocipd oTTOUdAIGTNTA TOUG Yia TO 2004):

1. BeAtiwon Tou emmrédou IKavoTToinong TTEAATWY,



A

Mapoxr KAAUTEPWYV OTPATNYIKWY TTANPOPOPIWV OTIG TTWANOCEIG,
OTO MAPKETIVYK, OTN XpNHUaToddTnon,

2UYKPATNON TWV UTTOPXOVTWYV TTEAATWV

MpooéAkuon vEwv TTEAQTWV

BeAtiwon Tng diaxpovikig agiag TeAaTwy.

Meiwon K6oTOUG.

o0k W

Y116 a1 TIG avWwTEPW TTEPIOTACEIG, OEV €ival EKTTANKTIKO va AVAPEVEI KAVEIG va
Ocl 01O MEANOV TTOAAEG TTEPIOOCOTEPEG ETTIXEIPACEIS va KIVOUVTAl TTPOG MiA
OXEOIOKA  TTPOCEYYION,  €YKATOAEITTOVIAG TA  TTOPAdOCIOKA  OouoTAuaATa
MAPKETIVYK, Kal uloBeTtwvtag to CRM, o6tTTwg autd "tpogodoteital amd Tnv
avayvwplion OTl Ol JOKPOTTPOBECUEG OXEOEIG JE TOUG TTEAATEG gival £va aTTd TA
onNUavTikeTEPa  ¢NTAMATA  €vOG  Opyaviopou Kal  OTI Ta  TTANPOQOPIaKd
UTTOOTNPICOPEVA CUOTAPATA TTPETTEI VA AvVATITUXBoUV yia va diatnprioouv Tnv
kTAon TreAatwy (Gurau, 2003).

AuTO €gnyei yiati €vvoieg OTTWG Ta TTPOAVOQPEPBEVTA  OTOIXEId MiYMOTOG
MAPKETIVYK (TTpOidV, Bon, TiuR kal TTpowbnon), av Kal 6AoI CUUPWVOUV OTI
ouvexiCouv va Oladpapartifouv évav onuavtiké poAo otnv KAAuywn Twv
IDIITEPWY ATTAITACEWV TWV KATAVAAWTWY, TTPETTEI VA ATTEIKOVICOUV ETTIONG TNV
AVAYKN MIAG eVOWUATWHEVNG €0Tiaong oTnv aAAnAetidopacn TTeEAATn - €Taipiag
(Gurau, 2003), kdavovtag Tn dlo@opd TOoU TIPOCBETOU, TIEPTITOU, "TT"
(eTTreCepyania TTANPOYOPIWY), TO OTTOIO AVTIOTOIXEI OTNV TTEPITTAOKN AUCN TOU e-
CRM (BPEXOINOYAOZ, 2005).

Méxpr 1To1é onpeio n guvoiky TTpoodokia yia 1o Kivnua Tou CRM ptropei va
atrodeixOei PeaMNIOTIKA 0TO PEAAOV, Kal UTTO TTOIEG TTEPIBAAAOVTIKEG OUVOAKES N
TTPO0OOG TwV OIAPOPWY BNUATWY MPETALU Twv OUO HOPPWV HAPKETIVYK —
OUVOAAOKTIKO Kal OXeOIaKS - Ba TTpaypaTtoTroindei, cival éva Kpioigo Béua oTo
OTT0i0 OgV PTTOPEI Va dOBEI hIa EUKOAN aTTavTnon.

Autr] TN OTIYdR, UTTAPYXOUV  OKOPO  ETTIXEIPAOEIG  TTOU  AVOTITUOOOUV
OpacTtnpIdTNTEG Ot TTOANATTAEG QyOpEC Kal XPNOoIdoTrolouv did@opa KavaAia
ETTIKOIVWVIAG TA OTTOI0 OUOXETICovVTal, £€va YEYOovOG TTOU WUTTOPET va AngOei wg
évoeltn OTI oI OUO HOPPEG MAPKETIVYK (CUVOAAOKTIKO KAl OXECIOKO) dev €ival
TEAIKA apoIBaia aTTOKAEIOUEVEG.

To oxetikd ampOPAeTITo pEANOV €xel AON emPBePaiwOei atmd TIG ATTOYEIG TTOU
ekppdotnkav  amrd TNV ATmTOKOAOUMEVN  e€peuvnTikh  “degapevy  okéwng”
avapepoOuevn o€ OoKTw oXeTIKA oevapia (Veloutsou, Saren, Tzokas, 2002) auTtrig
NG aBeBaidtnTag.

Ev mdon tepimtwoel, agifel va avagepbei 611 600 UTTAPXOUV ETAIPIEG TTOU
avaTITUOOOUV KOVOVIKA OpaoTnpIoTNTEG O TTOANQTTAEG QYOPEG KAl OXETIKA
KaVAAIQ  ETTIKOIVWVIOG, O avwTépw OUO0  POPQPEC  MAPKETIVYK  Ogv  gival
armmapaIithTwg auoiBaia arrokAsidpeves (Veloutsou, Saren, Tzokas, 2002).



6.2 NMoAutrAokéTnTa e-CRM™

Ommwg 10 e-CRM éxel amodeixBei éva véo, TTOAUDIAOTOTO KOl OUVOETO
kataokevaoua (Luck , 2003), @iATpdpoviag OAeg TIC OpaCTNEIOTNTEG TNG
ETIXEIPNONG KAl TIG ETTIXEIPNOIOKEG OlAdIKACIEG, OTTWG TO MAPKETIVYK, TA
ouotiuarta T, TIG TTWANCEIG, KAl TO OTPATNYIKO TIPOYPAUMUOTIONO, HTTOPEI
eUAoya va utroteBei OTI oTnv TTEPiIodo TTpIv atmd T0 2000, dev uTTipXav TOOOI
TTOAAOI BIEUBUVTEG OTTWG OAUEPQ, TTOU Va £XOUV TN yvwaon Kal Tnv kaBodriynon
(4 TNV guTTEIpia) YIa va €QAPUOOOUV TO CUCTNUA ATTOTEAEOUATIKA KOl OTTOOOTIKA.
Etropévwg, Oev €ival TOOO €EKTTANKTIKO TIOU TA IOTOPIKA OTOIXEIA yia TIG
emevdloelC  OoTa  TTpoypduuata  Aoyiopikou e-CRM  trapoucidlouv  Tnv
TTAEIOYN@Ia TWV KUPIWV ETTIXEIPACEWYV OTIG dIa@opeTIKEG Xwpes (HIMA, AyyAia
K.ATT..) va €XEl QVTINETWTTIOEI peyAAa TTpoBAApaTa Katd Tn dIAPKEI EKEIVNG TNG
TEPIGOOU.

Mapadeiyuatoc Xdpiv, n Forrest Research '3(1998) avégpepe 4TI éva TTOCOOTO
70% Twv gpapuoywv CRM éxavav xpruara, o Ouihog Gartner (Patton, 2001
TTou avagépetal amd Toug Fjermestad kai Romano, 2003) €6eige oOm
TTEPICOOTEPA ATTO T MICG OAWV TWV TTPoypapudTwy e-CRM d¢ev avauevoTav va
TTapdyel éva yetproipgo ROI, evid n peAéTn Twy Bain kai Co (Patton, 2001 1ToU
avagépeTal atmd Toug Fjermestad kar Romano, 2003), ammokdAuye 611 19% Twv
xpnotwv CRM artropdoioav va OTaPaTAoOoUV Ta TTPpoypAauuaTa

e-CRM Touc.

ETtiong, 6TTwg onueiwvetal atrd toug Adebanjo (2003) kai Early (2002), To

75 - 85% TWV e@apuoywv CRM atrotuyxdavouv, evw n €peuva Tou Bain yia 1a
dloikNTIKA gpyaAcia Tagivopnoe 1o CRM oTa Tpia KatwTata yia Tnv IKAvVoTToinon
ato Ta 25 1o dnuo@IAA dloIkNTIKA epyaAcia. Etriong, oupewva pe Tov Rigby kai
Aoitroug (2002) kai Tov Kehoe (2002), 20% Twv ETTIXEIPNOIOKWY AVWTEPWV
uttaAAAAwv uttooTnpifouv OTI oI TTpwToRoUAieg CRM éxouv BAGwel TIGC oxEo€Ig
TeEAATWV (OAQ avagépovTtal aTrd ToV

Adebanjo, 2003).

MeTagu Twv AOywv atroTuxiag, YEXP!I TO onueEio TTou auth N agloAdynon 10XUEl
Kal ofuepa, o Strauss kai Aoimmoi (2003) avagépouv TO yeyovog OTI T
TTpoypdpuata  CRM  eivar  dieioduTIKG, aAAG  TTapaTtnpouvTal  EAAEIWN
dlopaTikOTNTAG TIOU  va  TAIpIAdel  OTnV  KOUATOUpa KABe  €TmiXEipnong,
UTTEPEKTIUNON TWV APXIKWY TTPOCOOKIWY KAl UTTOTIMNGT TWV OXETIKWY OATTAVWV
eTTéEVOUONG.

AIGQOpPEG TTEPITITWOIOAOYIEG TTOU avoAauBdavovtal TTpdo@aTa ETMIRERAIWVOUV
autég TIG eEnynoeic. H amotuxia va gAayiototmmoinBouv O TTAPAYOVTEG
avtiotaong (TTapadeiyuartog XApIv PE TNV KATAPTION KOl TNV EKTTAIOEUON TWV
XPNOTWV)  dIaTnPWVTag Ta UWnAd TIPOTUTTA  XPENOTIKOTATOG  (ME TN
XPNOIMOTIOINON TTIAOTIKWY TTPOYPANKATWY Kal TN dIaNOpewon TTPWTOTUTIOU)
OUMBAAel etTiong O0€ TTOAAEG OTTO  EKEIVEG TIG TTEPIOPICHEVEG TTEPITITWOEIG

12 http://www.forrestresearch.com

13 http://www.forrestresearch.com/?page=operations



EMTUXOUG €@apuoyns (6Tmwg avaAuvetal Trepaitépw ammd Ttoug Fjermestad kai
Romano, 2003).

H ammown 611 To CRM cival pévo texvoAoyia, wg TOKTIKI 6a uTTopouce va dwOoEl
Mia akéun €€fynon yia Tnv atrotuxia (Xu kai Aoiroi, 2002). Amé TNV GAAn
TTAeUpd, 0 MTTOATOV (2004) TTPATEIVE OTI N EQAPUOYN PTTOPEI VO ATTOTUXEI ETTEION
Ol OPYQVIOMUOi QaTTOTUYXAVOUV VO UIOBETACOUV [Ia Coa@r) OTPATNyIKA Kal
ATmoTUYXAVOUV va KAVOUV TIG KOTAAANAEG OAAQyEG OTnV  ETTIXEIPNOIOKN
dladikaoia Toug. O1 Xu kar Walton (2005) mrpoteivouv 0TI TO TTI0 KOIVO EAATTWUA
EVOG opyaviopou gival va E0TIACEI TNV TEXVOAOYIQ OTNV TTOPEIQ EPAPUOYNS TOU
CRM, kai va atrokAgiogl Toug avBpwTroug, Tn d1adikaoia Kal TIG OPYOVWTIKESG
aAAayEG TTOU aTTaITOUVTAL.

Emopévwg, n Onuioupyia €vOG  YVWOIOKEVTPIKOU OPYQVIOPOU OTTAITEN TN
ouveIdNTOTTOINCN KAl TNV UTTOOTAPIEN TWV QVWTEPWY OTEAEXWYV, Kal TIG AUCEIG
TTou Trapéxovral atmd 1N PBlopnxavia T, aAAG KupiOTEPA TIG OPYAVWTIKEG
aAAayEc.

Mpétmel va avayvwpioTei OTI n TEPIOdOC Twv TTPONYOUHEVWY ETWV ATAV
AVOTTOQEUKTA, UTTO KATTOIA  £vvola, TTIEIPAPATIKY) KOl - KATAdIKACOMEVN va
TTapaydayel Twyd atroteAéopara, Aappdavovrag emmiong umtéyn o1 10 e-CRM
gival gia gokpoTTpOBeoun €1TévOucn Kal UTTO QUTAV T HOP®H N OIKOVOUIKA
ammoédoon TG dev PTTOPEl va avauévetal BpaxutrpdBeoua (Sweat 2001, TTOU
avagEpeTal atmo Tov Xu 2002).

2€ OUVEXEIQ AQUTOU, UTTOPEI va UTTOTEBEI £TTioNG OTI yIa £va KAIVOTOUO CUCTANO
OTTwG 10 e-CRM uttApée KATI 0av pia TTpowpn “evBouciwdng” TTEPIdOG PEPIKWV
TTOAU avAOUXWV ETTIXEIPAOEWV YIA va €100X00UV PETALU TwV TIPWTWV OTNV
ayopd véag TexXvoAoyiag e€vog TETOIOU aKpPIBOU TTAKETOU AOYIOMIKOU, O€ uia
TTPOOTIABEIN VA eKMETAAAEUBOUV TOV TIPAKTIKO Kavova “OTi O TTPWTEG
EMIXEIPNOEIG KEPOICOUV TA XPAMATA”, TTPOTOU AKOUN KATAAGBOUV TTPAYUOTIKA
TTWG autrl N AUON PTTOPEI va KAVEl OTTOINdNTTOTE OUCIACTIKY dIaPopd yia Tnv
€TAIPIA TOUG A TTPOTOU VA TTPOETOIJACTOUV TTPAYHOTIKA Yia QUTAV

lMNa va armo@uyouv TIG ATTOTUXiEG KATA TNV e@apupoy Tou e-CRM, £TTpetTe va
CodEWPOoUV XPOVO O€ OTPATNYIKO OXEDIQOUO, dedouévou OTI To CRM trpétrel va
QVTIMETWTTIONE WG MIa ETTIXEIPNOIOKA OTPATNYIKN TTOU XPEIACETAI TTPOOCEKTIKO
oxedlaouo ( Xu 2002).

6.3 Epeuvnrikég Mpooeyyiosic oto e -CRM™

O1 TepdoTieg dUVATOTNTES TTAPAUETPOTTOINCNG TWV TTANPOPOPIOKWY CUCTAUATWY
UTTOOTAPIENG TWV OXECOEWV TWV ETTIXEIPACEWY ME TOUG TTEAATEG TOUG
(emmixeIpAOEIG /KAl KATAVOAWTEG) TTPOOPEPOUV €va EAKUOTIKO TTEDIO £pPEUVOG
1600 yIa TNV akadnuaikr KovotTnTa 600 Kal yIa TOUG ETTIXEIPNMATIKOUG OVAAUTEG.
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Ta cuoTApaTta nAekTpovikiAg dlaxeipiong oxéoewv TTeAaTtwy (eCRM systems,
electronic customer relationship management systems) €pyxovtal va dwoouv
A0oe€Ig o€ TTPOBAANATA TTOU APOPOUV OTIG OXETEIG ETTIXEIPNONG-TTEAATN, GAAG Kal
va TTPOCPEPOUV VEEG OUVATOTNTEG AvVABABUIONG TV TTAPEXOUEVWY UTTNPECIWY
TTPOG TOUG TTEAATEG.

H emyxeipnuartikry dpacTtnpidtnTa, 1600 a1Td TNV TTALUPd Twv TTpounBeutwv CRM
A0ogswv 000 Kal ammd TNV TTAEUPA TWV ETTIXEIPNOEWY, Ol OTToieg OIOBETOUV 1)
TIPOKEITAI VO UIOBETACOUV OTO Aueco PEAAOV TETOlO ouoThuaTa, BPioKETal OE
IKavoTToINTIKO BaBud, 6oov apopd o€ OEIKTEG TTOU AVTIKATOTITPICOUV Tov BaBuo
TNG OXETIKAG KIvNTIKOTNTAG. H avTioToixn €peuvnTiK dpaoTnpidTNTa TTPOCTTAOE]
KOl autl ME Tn O€Ipd TNG va TIPOOEYYIOEl TO OUYKEKPINEVO Béua artro
OIOQOPETIKEG  TTAEUPEG,  TTPOCQEPOVTAG  XPNOIYa  €UpAPaTa  BewpnTIKAG
OUVEIOPOPAG OTAV UTTAPXOUCA yVWaoT aAAG Kal TTapPOXNS XPHOIMWY TTPOTACEWVY
TTPOG TIG DIOIKNOEIG TWV ETTIXEIPAOEWY (Managerial implications).

6.3.1 e- CRM ka1 cuutrepipopa KaravaAwrn

"Eva akopa evolapépov epeuvnTIKO TTEDIO aOXOAgiTal PeE TN dlgpelivnon TwWV
oxéoewv TOU UTTGpxouv avaueca oto e - CRM kai oe petaBAnTéG NG
OUMTTEPIPOPAG TOU KATAVOAWTA (IKAvOTToinon, avTIANTITH TToI0TNTA UTINPETIAG,
gMTTIOTOOUVN, TTIOTN, dIATAPNON, CUXVOTNTA ETTICKEWEWVY KAl ayopwV, TTWAACEIG,
TTPOBETEIG KA).

H eicaywyr} e-CRM 1TpakTIKWwV dnpIoupyei véa dedopéva OTOV TPOTTO PETPNONG
TWV OXECEWV AUTWV TTPOG TNV KateuBuvon diepelivnong Twv €mMOPACEWY TTOU
éxouv ol evépyeleg e-CRM oTn CUMTTEPIPOPA KATAVAAWTH.

270 TTAQiC10, AOITTOV, OXETIKWY EUTTEIPIKWY TTOOOTIKWY EPEUVWV ETTIXEIPEITAI N
eCaywyn CUPTTEPACPATWY, 60OV a®opd OToV TPOTTO Kal Tov Babud TTou 1o e-
CRM emnpedader eCaptnuéveg METABANTEG OUMTTEPIPOPAS KaTavoAwTh. AuTo
MTTOPEI VA YiVEl HEOW CUPTTEPACHATIKWY EPEUVIDV, Ol OTTOIEG TTAIPVOUV TN HOoPPN
TTEPIYPAPIKAG 11 AITIOAOYIKAG €peuvag. AvTioToIXa, TrapEXovTal XPrOIUES
TTANPOYOpPIEG OXETIKA Pe TNV TTPORAETITIKA duvaun Tou e-CRM oTig emuépoug
eCapTnuéveg peTaBANTEG, aAAG Kal kaBopiletal o BaBudg TNG oxéong aiTiou-
aimiatou (dnAadr, kard méoo 10 € -CRM ¢gival autd 1TTou TTpokaAei aAAayEG OTIg
eCapTnUEVEG PETAPBANTEG, OTTWG TTX N AUENON Twv TTWANCEWV A N MEIwon Twv
TTOPATTOVWV).

O1 €peuveg autég oupBdaAAouv ot dnuioupyia Kal TNV OAOKANPWHEVWV
epyaAeiwv  pétpnong kar afloAdéynong tng amodoons e-CRM  evepyeiwv
TTPOCPEPOVTAG XPNOIMEG TTANPOPOPIEG OXETIKA PE TO "TI KAl yIaT", OOV apopd
TTAVTA 0T oulNTNON TWV OTTOTEAECUATWY TTOU TTPOKUTITOUV.

H epeuvntikn dpacTtnpidotnTa Tavw oTo id10 To e-CRM Aoyiouikd atroTeAei Kai
auTtr éva avTIKEIYEVO 1ID1IITEPNG ONUOCIAG, TO OTTOI0 ATTAOXOAEI EPEUVNTEG ME
TEXVIKO KUpiwg background.

MNa Ttapddelyua, n evowpdtwon TG PetapAntic "0€éon" (location) péow
QVTIOTOIXWV CuoTNUATWY Kal epappoywv (11X GPS, GIS kd) armoteAei éva



emikaipo Bépa  1Id1aiTEPNG aiag yia TNV €MIXEIPNUATIKA aglotroinon Twv
OUCTATIKWV OTolXEiwv (modules) Twv CRM cuoTtnudTtwy (1mX oTo sales force
automation module).

Emiong, o oxedlaopog kabetotroiNuévwy AUCEWV aTmacyoAei évav  peydAo
apIBud TEXVIKWV TNG TTANPOPOPIKKG, Ol OTTOI0I -O€ CUVEPYATia TTAVTA PHE OOOUG
yvwpifouv og BAB0¢ Ta 1IBIAITEPA XOPAKTNPIOTIKA KAl TIG AVAYKEG TOU EKAOTOTE
ETTIXEIPNUATIKOU KAGOOU- OXedIACOUV KAl UAOTTOIOUV €QAPUOYEG, Ol OTTOIEG
TTPOOTTIAO0UV va KAAUWOUV HE TTIO ATTOTEAECMATIKO TPOTTO TIGC aVAYKEG KAOE
KAGOOU XwpIoTd.

6.3.2 Mpoooyri ora sdouéva’

Evw, Aoimrdv, uttdpxel pgeyaAn kivnmikdémnTa yia {ntiuata e-CRM 1600 oTOV
ETTIXEIPNMATIKO OC0 KOl OTOV EPEUVNTIKO XWPO, TTPETTEI va TOVIOTE OTI €va
TTANPOPOPIAKO cUCTANA, OTTWG To e-CRM, yia va Asitoupyoel ATTOTEAEOUATIKA
XPEIAZETAI TIPWTIOTWG OWOTH £1I0PON KAl ETTEEEPYATIa TWV OEDOUEVWV.

Movo TOTE N avTioToIXN €KPON TTANPOPOPIWY Ba gival Ye TN OEIPA TNG XPHOIUN
yla TOV Opyavioud TTou XpnolgoTrolei To €v Adyw TTANPO®OpPIoKd oUoTnua.
2UYKEKPIYEVA, TO TI €idOUG OedopEva, YE TTOIOV TPOTTO, PE TI KWOIKOTTOINON KAl
yla 11010 AGyo Ba cuAAexBouUv (dnAadry, TTOIES €ival OI EI0POEG TOU CUCTHUATOG)
atroTeAei BEua KpioIung onuaaciag.

Mépav Twv yvwoTwv gpyaleiwv Kal peBodwyv eloporg aTtoixeiwv (Trx POS Data,
data entry amdé TTwANTEG, €0WTEPIKA OTOIXEIA TNG €TTIXEIPNONG KA), UTTAPXEI
MeydAo TTePIBwpPIo oXedIOOUOU, UAoTToIiNONG Kal aglotroinang d1la@opwv GAAwv
TEXVOAoyIwv (11X retail technologies), o1 otmoieg 6a divouv Tn duvaTtdTnNTa OTNV
emxeipnon va ouAAéyel xpriolya kal aglotroifoiga dedopéva, HE agIOTOoTO
TPOTTO KAl hE EAAXIOTO KOOTOG

Oa Tpétrel, BERala, o€ KABE TTEPITITWON VA TNPOUVTAI Ol ApXEG TOU permission
marketing yia Tn ocuAAoyr Twv OedOPEVWV QUTWY. TN OUVEXEIA, PE TN XPHoN
KAatGAANAwv epyaAciwv Bl (business intelligence tools), Ta dedouéva autd
MTTOPOUV VA PETATPATIOUV OE TTANPOQYOPIa KAl XPAOIKN YVWwOorn.

H yvwon auth UTTOpPEl va PETOQPACTEI O ATTOTEAEOUATIKEG EKPOEG MEOW TNG
XPAONG KAIVOTOPWY TEXVOAOYIWY, EQAPHUOYWY KAl CUCTNUATWY ETTIKOIVWVIAG PE
TOUG TTEAATEG (TTX ECATOMIKEUNEVN TTPOWBNON TTPOIOVTWY KOl UTTNPECIWV OF
ETMAEYMEVA ONUEIQ OTO EUTTOPIKO KEVTPO TNG TTOANG KA).

Emopévwg, éva e -CRM Aoyiopiké utropei ouviBwe va KAvel TTOAU TTEPICOOTEPQ
TTPAYMaTa atrd autd TToU TEAIKA €ival o€ Béon va KAvel n €TTIXEipnon, n oTToia
KaAeital va 10 xpnoigotromnoel. MNapd 1alta, 10 evOIOPEPOV TTOAAWV £PEUVNTWV
eoTialeTal oTn dlEPEUvNON KAIVOTOPWY TPOTTWY, ME TOUG OTTOIOUG AUTO TO
TTANPOPOPIAKO CUCTNUA UTTOPEI va Tpo®odoTnBEi Pe exeiva Ta dedouéva TTou Ba
EMTPEYOUV OTNV ETTIXEIPNON va aglotroiNoel TTAAPWG TIG dUVATOTNTEG TOU.
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EEaANou, eival koiva atrodekTd OTI n TTAnpogopia atroTeAei To "AITTavTikd", yia
va PTTopécel va douAéwel N unxavr Tou e-CRM ue Tov TAéov atmodoTikG TpOTTO.
H ouvexig kal KatdAANAn por TNG TTANPOYOPIAG €ival, CUVETTWG, ATTAPAiTNTN
TTPoUTTO0E0N yIa va UTTOPECEl N €TMIXEIPNON va €KUETAAAEUTED TTAAPWG TIG
TTPAYMATIKA EAKUCTIKEG dUVATOTNTEG TTOU TTPOCYPEPOUV QUTA TA CUCTANATA OAAG
Kal va €l0aydayel KavoTOpeG ueBOdOUG Xprong Toud.



6.4 H onpacia Tou e-CRM yia TIG HIKPOUECAIES ETTIXEIPAOEIG

O1Twg akpIBWG 0 OPOG N-ETTIXEIPEIV OEV avaPEPETAl TTAEOV ATTAWG OTnVv online
ETTIXEIPNUATIKOTNTA, £TO1 KAl O OPIOPWOS Tou e-CRM TreplAapBdavel  TTOAAG
TTEPICCOTEPA ATTO TIG TTPOKTIKEG, TO AOYIOUIKO Kal TIG EQApPOYES Internet péow
TWV OTTOIWV JIa ETTIXEIPNON KATAVOEI KAl €EUTTNPETEI KAAUTEPA TIG AVAYKESG TWV
TTEAQTWV TNG.

2AMEPQ O OPICUOG TOU N-ETTIXEIPEIV TTEPIAAPPBAVEI, EKTOG ATTO TNV avTaAAayr Twv
ayaBwv Kal uttnNPEcIwV PJEow AIadIKTUOU, TNV €EUTTNPETNON TTEAATWY Kal TRV OI-
EMIXeIpNUatiky  ouvepyaoia. To e-CRM, 710 omoio avamruocoeTal
ETTIKOUPIKA/CUUTTANPWHATIKA TNG YeVIKAG oTpartnyikig CRM piag etmixeipnong,
METAUOPQPWVETAI O MIa VEQ evowuaTtwuévn online e@appoyr], n oTroia
mepihauBdver  avdAuon Tou  web, diaxeipion Tepiexopévou  (content
management) Kai EpyaAgia TTOAUETTITTEONG CUVEPYOATIAG.

2AMEPa o1 epapuoyég e-CRM eTTIKEVTPpWVOVTAlI O€ MIA TTEPICOOTEPO "OMIOTIKR"
QVTIMETWTTION TWV TTEAQTWYV, Kal N Xxprion Twv KatdAAnAwv online TexvoAoyiwv
TIG KOBIOTOUV IKAVEG VA 00G £5A0PANICOUV TTIO EUXOPIOTNPEVOUG TTEAATEG Kal
KATA OUVETTEIO JEYOAUTEPO OYKO TTWANCEWV.

H epgavion Tou Internet £€dwoe 10xup WONON OTIC PIKPOPETQIES ETTIXEIPNOEIG,
OTIG OTroieg OOONKE n e€ukaipia va OTTOKTACOUV OUVAMIKY Trapoucia o€
TTAYKOOMIO ETTITTEDO KAl AVTIOTOIXOU BEANVEKOUG ETTIXEIPNPATIKA dpaoTnpIoTNTA.

Aedopévou 611 To online KATavaAwTIKO KOIVO QUEAVETAI CUVEXWG, Ol ETTIXEIPATCEIG
avadnTouV KAIVOTOUEG KAl ATTODOTIKEG UEBODOUG TTPOKEINEVOU VA UTTOPECOUV VA
T0 Tpooeyyioouv. [péogarteg €peuveg Katadelkvuouv OTI N ayopd Twv
epapuoywv CRM €xouv etiola augnon tng t1agng Tou 30%.

O1 emruxéotepeg e-CRM oTpartnyikég €ival autég ol OTToieG OUVOUAloUV TIG
online TTPWTOROUAIEG TNG ETTIXEIPNONG JE TOUG HAKPOTTPOBECOUG ETAIPIKOUG TNG
oTOXouG. Kal avTiBeTa TTpog TNV TpEXouca avtiAnyn, autd PTTopEi va eTITEUXOEi
XWPIg uywnAn datrdvn Xpovou Kal XPAKOTOG.

MoAovoTi To online TUAPA PIAG EQAPPOYAG Eival OTTAWG éva KOPPATI TOu TTadA,
AVAMPEVETAI VA YivEl TTOAU onUAvTIKOTEPO, OedOPEVOU OTI TTOAAOI KATAVOAWTEG
XPNOoIJoTToIoUV TO Internet wg apxIki TNy yia TIG ayopES TOUG, TIG TTANPOQPOPIES
Kal TNV €peuva.

2UMQWVA JE QVOAUTEG, TO MEYOAUTEPO TIPOPANUA TTOU QVTIMETWTTICOUV Ol
MIKPOUEOQIEG ETTIXEIPNOEIG OI OTTOIEG AauBAavouv Tn heyaAn atrdé@aon yia d1ebvi
online dpaocTnplotroinon €ival 0 AavBaouEVOS UTTOAOYICHOG TWV IBINITEPOTATWY
TWV TOTTIKWV AyopwV, TIG AVAYKES TWV OTTOIWV ETTIBUPOUV VO KOAUWOUV.

Katd Tnv epappoyn piag Auong e-CRM, gival anuavTiko va €xeTe KaTé vou OTI Ol
TTEAATEG OOG YTTOPOUV VA TTPOEPYXOVTAI ATTO OTTOIOdNTTOTE PEPOG TOU TTAAVATN,
Kal 0TI N YAWOOQ, Ol CUVABEIES KAl O KWOIKES ETTIKOIVWVIAGS dlaPEPOUV.



Me Tnv evowpdTwon diag "eupuolg" epapuoyns Baciopévng OTIC TEXVOAOYIES
IP, €0¢€iG, WG MIKPOPEDQIOI ETTIXEIPNMUATIESG, UTTOPEITE VA OTTOKOUICETE CNPAVTIKA
0QEAN, KaBwg xTiCeTe oxEOeIC O OTEPEEG BACEIC UE TOUG TTEAATEG OAG: OXEOEIG
ol o1roieg BaacifovTal 0Tn yvwaon Tou "TTolog” gival o TTEAATNG, "TTou" BpioKeTal Kal
"T" xpeladetal.



6.5 EEeAIKTIK] Tropeia ETIXEIPNMATIKWY KOl TEXVOAOYIKWV
AVAYKWV

H ouvexng €¢ENIEN TG TexvoAoyiag TnG TTANPOPOPIKNAG E0TIAOTNKE APXIKA OTNV
etTiAuon BePATWY OAOKANPWONG YIO TNV EVOOETTIXEIPNOIAKN AEITOUpPYiIa YE TEAIKO
ATTOTEAEOUA TNV AVATITUEN TWV CUCTARATWY BIaxEIpIONG ETTIXEIPNTIOKWY TTOPWV
(Enterprise Resource Planning - ERP). Ta cuoTthpara autd utrootnpifouv Tnv
EKTEAEON TWV KOBNUEPIVWV AEITOUPYIWV MIAG E€TTIXEIPNONG ME OTOXO TNV
QUTOMQTOTTOINCN KAl OAOKANPWON TWV BACIKWY ETTIXEIPNMATIKWY OIAdIKACIWYV
KABwWG Kal Tn CUYKEVTPWON EVIAiwv O£OONEVWV KOl TTANPOPOPIWY PE duvaToTNTA
aueong TTPooTTéEAACNG 0€ OAOKANPN TNV ETTIXEIPNON.

ANayég oTIG OuvOnAKkeg Tou TTEPIBAAAOVTOG, OTTWG €ival n dlEUpuUVOn Twv
Ayopwv O€ TTAYKOOMIO €TTITTEDO, N O6UVoN TWV AVIAYWVIOTIKWY CUVONKWY, N
OMdiKpuvon Tou KUKAOU CWNAG TwV TTPOIOVTWY, Ol QUENUEVEG Kal TTEPIOCOTEPO
OlaQOPOTIOINUEVEG  ATTAITACEIC TWV  TTEAQTWY, N OUVEXNG aVvATITUEN TNG
TTANPOPOPIKAG KAl  ETTIKOIVWVIAKNG  TEXVOAOYIQG KOl Ol ETTIXEIPNPATIKEG
TTPOKANCEIG HEoa aTrd TO BIAdIKTUO 0dNYOUV TIG ETTIXEIPNOEIG OE TTEAATOKEVTPIKEG
OTPATNYIKEG KAl OTNV UIOBETNON VEWV NAEKTPOVIKWY ETTIXEIPNMATIKWY PMOVTEAWV
(BAayotrouAou, 1999).

To MAPKETIVYK UTTOOTNPICOPEVO aTTO  TTANBWPA  TEXVOAOYIKWYV  EPYAAEiWY,
TTANPOPOPIAKWV ouoTNUATWYV Kal TNAETTIKOIVWVIOKWYV TEXVOAOYIWV
ETTIKEVTPWVETAI otV avarmTugn OTPOTNYIKWY  Kal TTPOYPANMATWY
TTPOCAVATONIOUEVWY OTOV TTEAATN PE Eva OIATTPOCWTTIKO, 0a®r], OAOKANPWHEVO
Kal atro®0TIKO TPOTTO.

O1  utrevBuvol  avATITUENG KOl UTTOOTAPIENG  TEXVOAOYIKWV  AUCEWV,
TTOPAKOAOUBWVTAG TIG VEEG TAOCEIG KOl TIPOKANOEISC TNG  ETTIXEIPNOIAKAG
oTPATNYIKAG, KOAOUVTAl VO TIPOOEYYiOOUV KABe emmixeipnuatikry dpdon Trou
a@opd Tov TTEAATN péoa atrd TNV TTARPN oAokARpwaon avBpwtTwy, d1adIKaolwv
KAl TEXVOAOYIWV, AIOTTOIWVTAG Kal TIG duvaTdTNTEG TOU dIAdIKTUOU, WOTE VA
uTToOTNPICOUV  ATTOTEAEOMATIKA Tn OIAXEIPION TwV TTEAATEIOKWY OXECEWV
(Customer Relationship Management - CRM) (Delto, 1998).Ta cuotiuara
dlaxeipiong meAateiakwyv oxéocwv ( CRM ) kai nAektpovikou etixeipeiv ( E-CRM
) €ival TTA€OV aTTapaiTNTA YIA TIG ETTIXEIPNOEIG TTOU ETTIBUPOUV VO OUVEXIOCOUV TNV
€EENIKTIKI TTOPEIA TOUG OTO OUYXPOVO AVTAYWVIOTIKO TTEPIBAAAOV.



KEDAAAIO 7

EMNIXEIPHMATIKH NMAPAKTIKH ZTHN EAAAAA

2tnv EAAGOa , €wg 1O 2006, Otv eixav yivel afloOAoyeg PEAETEG TTOU VO
SIaUOPPWVOUV MIa EUKPIVR EIKOVA yia TNV UI0BETNON ouoTnUATWY dlaxeipiong
Twv oxéoewv pe Toug TreAdTeg (CRM). O1 TpounBeuTég TETOIWY CUCTNPATWY
gixav pia (treplopiopévn) €ikéva , n OTToia TTPOEPXOVTAV KUPIWG atrd Tnv
TTANPOPSPNOCN TTOU TOUG TTAPEiXav ol TTWANTEG Kal To TUAMA marketing

To 2006 trpayuarotroinenkav 2 €peuveg JE OKOTTO TNV £EKABAPN aTTOTUTIWON
NG CRM ayopdg otnv EAAGSQ, o1 OTT0ieG OTN OUVEXEIA TTAPOUCIACTNKAV OTA
MEAN TNG OopAdAG epyaoiag wWOoTe va ETIRERLAIWOOUV TTOIOTIKA TA ATTOTEAEOUATA
TOUG Kal va aT1ToTEAEOOUV [ia BAon culATNONG ETTi TOU AVTIKEIPMEVOU.

H 1Tpwtn épeuva rpayuaTotToidnke armd Tov ko. Avdpéa MaAavry, Je TNV Xpron
TUTTOTTOINUEVOU  EPWTNPATOAOYIOU  Kal  Tuxaia €TTIAOYR  €pWTWMEVWY. To
EPWTNUATOAOYIO OTAAONKE pE nAekTpOVvIKO Tayxudpoueio oe 2000 Trepitrou
ETAIPIEG, Ol OTTOIEG IKAVOTTOIOUCQV TNV TTPOUTTOBE0N UIDBETNONG KATTOIOU
ouoTuartog CRM . Autd ftav :

» To péyebog (TouhdxioTov 10 dTtopa TTPOCWTTIKO)

» Opyavwpuévo TUAUA TTWANCEWV A TEXVIKAG UTTOOTAPIENG (TOUAGXIOTOV 3
ATOPA OTO £VA £ AUTWV)

» H dpaoTtnpidotnTa (ATTOKAEIOTNKE O OTEVOS KAl EUPUTEPOG ONPOOCIOG TOUEAG
, Ol ETMIXEIPACEIC TOU TIPWTOYEVOUG TOMEA KOBWG KAl CUYKEKPIPEVO
ETTAYYEAUATA TTAPOXNG UTTNPECIWY OTTWG VOUIKA YPAPEIQ, 1aTPEI KATT)

2UVOAIKG atravinoav 196 etaipieg (TTooooTd Trepittou 10%). Ta dedopéva
OUYKEVTPWONKav Kal £yive eTTeCEpyania Toug Pe TNV xprion Microsoft Excel kai
Pivot tables.

H deuTepn €peuva TTpayuaToTTOINBNKE €1TIONG AT TOoV KO. Avdpéa Nahavr, Tov
AvatmAnpwTt) Kabnynt tou OikovouikoUu [MavemoTtnuiou ABnvwy K. ZTTUpO
loUvapn kal TNV €mMOTNPOVIKA ouvepydnida ka. KaAAidtn XardntravayiwTou
(Ph.D.), e xprion dounuévou epwTnuaToAoyiou.

To epwtnuatoAdyio Atav eEaipeTIKA eKTEVEG (TTEPITTOU 12 O€eAideg A4 og popPn
pdf), perarpdrnke o€ pop@r .html, amroBnkelONKe 0 OUYKEKPIUEVO server Tou
OikovopikoU lMavemoTtnuiou ABnvwyv Kal  PTTOPOUCE VA  CUMTTANPwOEi
NAEKTPOVIKG atmmd TOoV epwTwlevo. Ta dedouéva diatnpouviav o€ Baon
oedopévwy SQL server otnv otroia cixe TpdoBacn AOYIOUIKO ETTECEPYQTiag
dedopEvwy TG SPSS yia Tnv oTaTioTIKn €Te¢epyacia Toug. O epwTWHEVOS ATAV



o AicuBuviic CRM 1 AieuBuvtig TMwAAcewv/MApkeTivyk 1 KA&tTolo dAAo
oTéAexog TG Eguttnpétnong MeAatwy, avaloywg TnG opyavwTiKAG dOUNG TNG
KAOe eTaipiag.

H oulloynl Twv oToixeiwv €yive o€ Ouo oTdadia. lMpwTta, 10 EpyacTtipio
MAPKETIVYK EVTOTTIOE TNAEQWVIKWG TA OTEAEXN OTOV TTANBUOUS TTPOG TA OTTOIX
Ba atreuBbuvoTav n €peuva Kal, OTn CUVEXEIQ, £yIVE ATTOOTOANA, e e-mail Tou link
TOU EPWTNPATOAOYIOU KOBWG KAl OXETIKO EUXOPIOTHPIO Pvupa. [NpooeyyioTnkav
ouvoAika 3.500 etaipieg kal ouykevTpwOnkav 300 aTravTnoEIG.

7.1 NMoocooT1é EAANVIKWY £TTIXEIPACEWV TTOU £XOUV UAOTTOINOEI
CRM A00n16

2UPQWVA JE TNV TTPWTN €PEUVA TO TTOCOOTO TWV EAANVIKWV ETTIXEIPACEWY TTOU
éxouv ui0Betioel pia Auon CRM egival 35%, o€ avtiBeon e Tnv delTePN £pEuva
oUM@WVA PE TNV OTTOIa TO AVTIOTOIXO TTOO0C0TO avépxeTal oTo 48 %. H diagpopd
EYKEITAI OTO YEYOvOG OTI OTa TTAQioIa TNG OeUTEPNG £PEUvVAGC EyIVE TTPOOTTABEIN
avAaAUONG TWV ECWTEPIKWYV BIAdIKACIWY Kal aITiwv TTou wlnoav i 6a wlrioouv
Mia  etaipia va ulotroijoel éva CRM  ouotnua. ‘ETol TTpoKeINévOou  va
OUYKEVTPWOOUV TTEPICOOTEPA Kal agiOAoya dedOUEVA

EYIVE TTIO OTOXEUMEVN ETTIAOYA TWV ETAIPIWV HPE ATTOTEAECUA TO TTOOOOTO
u108£TNoNG va gival TTAaoPaTiKd uwnAOTEPO.

Otwpoupe OTI éva TTOO0OTO TNG TALEWGS ToU 33% O€ OTI aPOPd TIG ETAIPIES TTOU
OUYKEVTPWVOUV TTAPOUOIO XAPOKTNPIOTIKA HE AUTA TWV EPEUVWV Eival KOVTA
oTNV TTPAYMATIKOTNTA , eV O€ aATTOAUTO aplBud ctaipiwv dev Ba TTpéTTel va
utrepPaivel 10 10%- 15% TOU CUVOAOU TOUG

O1 dUo €peuveg ocuP@WVOUV OTI éva TTOOO0O0TO TNG TALEWS Tou 35% aTrd TIG
OuVvOAIKEC eykataoTdoelc CRM, agopouv Trpoypduuata Katd TrapayyeAia
(custom made) . Mépog autwv (Tepitrou 10 1/3) dev €xel avatTuxBei atmo
Kdtrolo software house, aAAG €xel yivel evdoeTaipikda (in-house)

‘Eva 1moooo16 (10%) dnAwvel OTI XpnoIPoTIoIEl £QappoyEG OTTwG 1o Microsoft
Excel A4 n Microsoft Access, o1 0TT0i€G QUOIKA dev PUTTOPOUV va BewpnBouv wg
CRM. Avagépoupe Ouwg 1O dedopévo yia va dgicoupe Tov BaBud wpindTnTag
NG EAANVIKAG ayopdc.

‘Eva 11000016 TNG Tagewg Tou 20% OnAwvel 611 £xel uAoTToINoEl EAANVIKO CRM
pe kKupioTepa To FOOTSTEPS, to CORMOS, 10 e-NOUS ka1 1o web CRM 1ng
Interworks . O1 uTTOAOITTO EpWTWHEVOI aTTaVTOUV OTI £Xouv uAoTroiroel CRM Ttng
Microsoft, Tng SAP, 1ng Oracle, tn¢ SIEBEL (TTAéov avhkel OTNV OIKOYEVEIQ
mrpoidviwv TG ORACLE) o¢ 1T0000Ta TTOU KUpaivovTal atrd 10 2% £wg 10 8%
TOU OUVOAIKOU apIBuoU Twv ETAIPIWV TTOU pwTrROnKav.

16 5 htto.//www.netweek.qgr/default.asp ?pid=9&la=1&arld=17375
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7.2 To CRM kai o pOAog TOU OTNV ETIXEIPNHATIKI
S3pacTNPIOTNTA MIOS HIKPOMETAiag TIXEipnong’’

Méoa ammé pia Oe€Ipd  €QAPUOYWY NAEKTPOVIKOU KUPIWG XAPOKTAPO Ol
ETTIXEIPNOEIG UTTOPOUV va PABOUV TIG KATAVOAWTIKEG OUVABEIEG TWV TTEAATWV
TOUG, va TIC KaTaypAwouv o€ KAatrola Pdon dedouévwy, va oxedidoouv pia
OTPATNYIKA ETTAPAG MUE TOUG TTEAATEG KAl VA TNV UAOTTOINOOUV, PE OKOTTIO TNV
augnon Twv TTWANCEWVY TOUG

O 6pog Customer Relationship Management 1} Marketing (CRM) dnAwvel Tnv
peBodoAoyia TOU PBonBd oTnv  €MOAUAVON KAl TNV  TTPOCEAKUCH  TWwV
KatavaAwTwy, péoa atmmd 1n diadikaoia avatTuéng SIatTpOCWTTIKWY OXETEWV
(emmixeipnon — TTEAATNG).

Mpokerral yia pia peBodoAoyia TTOU BETEl TOV TTEAATN OTO ETTIKEVIPO TNG
EMIXEIPNUATIKAG dladIkaoiag. 2ZTOX0G Tou TTEAATOKEVTPIKOU Xapaktripa CRM
gival n dlaxpovik TTWwANCN KI €EUTTNPETNON TTEAATWY, TTIOTWYV OTA TTPOIOVTA KAl
TIG UTTNPETIEG, MEOQ ATTO £€va OUYKEKPIYEVO oUoTNUa dlaxEipIong.

2TIG TTPOTEPAIOTNTES TNG MEBOSOAOYIAC QUTAC TOTTOBETEITAI N CUYKEVTPWON TWV
OUYKEKPIPMEVWV KAl O TTOANEG TTEPITITWOEIG DIOPOPETIKWY PETALU TOUG AVAYKWY,
TTou €xouv ol TreAdTeg. Emmiong mpotepaidtnta €Xel N TOTTOBETNON OEIPAg
EVEPYEIWV ATTO TN TTAEUPA TWV ETTIXEIPNOEWYV, UE TEANIKO OKOTTO TNV €6UTTNPETNON
TOU KaTtavaAwTIkoUu koivou. Kupiapxo oToixeio Tou CRM cival n aAAayry 1Tou
QEPVEI OTNV ETTIXEIPNUATIKI) OKEWN Kal dour, péoa atrd TIG DIEUKOAUVOEIG Kal
QPUOIKA TIG TTPOOTITIKEG KEPOOUG.

Mpokeiral yia pia emtuxnuévn HEBOBO , TTOU EYKAIVIAOTNKE OTO ELWTEPIKO
KUpiwg Kata 1n didpkeia Tng dekaeTiag Tou 70, e¢eAixOnke o€ autry Tou ‘80 aAAG
YVWPICE TNV TTI0 CNPAvTIK TG wlnon ota Té€An tou '90, AOyw TNG MEYAANG
€CENIENG TWV TTANPOPOPICKWY CUCTAPATWY KAl TWV EQAPHOYWYV TOUG.

17 « Mnyn: DIRECTION.GR



7.3 BaBudg uioBETnong atmd TIG €AANVIKEG ETTIXEIPNOEIS KAl
oUyKplon HE TO O1EBVEG TTEPIBAAAOV

Mapd 10 yeyovag Ot Ta o@éAn TNG epapuoyns Tou CRM oTig emixeIpAoeIg givai
KATI TTapatmavw atrd mpo@avh, n digicduor Tou oTIg EAANVIKEG ETTIXEIPATEIS Eival
XaunAnR. H eAAnvikn ayopd PpiokeTal akOua OTn yévvnon TnG O€ oxéon ME Ta
TTpoidévTa CRM, a@ou eAAGXIOTEG ETTIXEIPNOEIG £XOUV ETTEVOUOEI O€ TETOIEG AUCEIG
kKal povaxa oe front office epappoyég. Q¢ ek TouToUu, N €AANVIK ayopd CRM
UTTOAEITTETOI ONUOVTIKA O QVATITUEN, O OXEON ME TNV QAUEPIKAVIKN Kal TNV
EUPWTTAIKN).

Eutreipikn épeuva [ZTe@dvou 2003], TTou Trpayuartotroidnke o€ 1000 eAANVIKES
ETTIXEIPNOEIGC PEYAAOU HEYEBOUG, TIPOKEINEVOU Vva  OlaTTIoTWOEl 0 Babuog
ul0BéTnong e@apuoywv CRM kal Twv OTACEWV TWV managers arrévavtl o€
TETOIO BEpaTa, £0€1Ee OTI HOVO Ol PICEG ATTO TIG ETTIXEIPAOEIS TTOU €PEUVRONKAV
eVOIO@EPOVTAI VIO TNV IKAVOTTOINON TOU TTEAATN KAl TTPAYMATOTTOIOUV aVAAUOCEIG
OXETIKEG ME TOV TTEAATN, VW Ol AAAEG PIOEG dev €xouv uloBethoel kapia CRM
@IAocOQia.

AKOUN o1 eAANVIKES ETTIXEIPAOEIS BpiokovTal oTa TTpwTa oTddia Tou CRM éoov
aQopd oTnV eVOWHATWON TNG TEXVOAOYIag Kal YOvo €va TTOAU HIKpO TTO000TO
xpnoigotrolei oAokAnpwpéveg CRM e@apuoyég. EvOelikTIKG ava@époupue, e
Bdaon Tnv ouykekpiyévn €peuva, OTI povo éva 10,3% Twv HeEYaAUTEPWYV
EMIXEIPACEWV XpnoigoTrolei Kamolo Aoyiopiké CRM, evw oe avdAloyn
¢peuva oTig H.MNL.A. To avTtioToixo TToocooTo ATav 28% [Bhattacherjee, 2001].
Map’ 6Aa autd 6pwg, 1o 90% TWV EPWTNBEVTWYV EKTING OTI Ta Bépata Tou
CRM ¢gival onpavTikd £wg TTOAU CUAVTIKA.

Avaloya ATav Kal TO ATTOTEAEOUATA EUTTEIPIKAG £PEUVAG TTOU OIEKTTEPAILONKE
amé 10 TuAPa E@apuoouévng MAnpo@opikng Tou lMavemmoTtnuiou Makedoviag,
oTig 500 peyaAuTepeg EANNVIKEG ETTIXEIPAOEIG, TTPOKEIMEVOU va dIATTIOTWOEI TO
etmimedo xpriong SCM (Supply Chain Management) cucTnudTtwy Kai n ouvoeon
Toug e epappoyég ERP, CRM kar SRM. Aiyérepo amé 19,8% eival 10
TTOCOOOTO TWV ETIXEIPAOEWV TTOU XpnoigoTrolei ouoThpata CRM, 6uwg n
TTAcIoWN@ia autwy deixvouv 181aiTEPO evdlagépov yia epapuoyri CRM Alocewv
OTO PEAAOV.

EmmAéoy, idla épeuva atTOKAAUTITEI OTI KUPIOTEPOG OTOXOG TTOU ETTIOIWKETE
Héow evog CRM TrpoypdupaTOg €ival N BEATIWON TWV OXECEWV HE TOUG
UTTAPXOVTEG TTEAATEG KAl N E€VOUVAMWON OUTWV TWV OXECEWV, EVW
TTapadO{WG N YEIWON TOU KOOTOUG KABWG Kal N TTPOCEAKUCN VEWV TTEAATWYV OEV
atroTeAOUV TTPWTEUOVTEG 0TOXOUG. [BAaxotTouAoiu,2006].

2€ avTiBeon Pe TNV TTponyoupEvn £peuva, TTAYKOOIa €pguva TTou dIEEnXOn atro
10 IBM Institute for Business Value, turjua tou Topéa Twv Business Consulting
Services ota TEAn Tou 2003 kai oTig apxég Tou 2004, oe 373 avwTepa A
avwTaTa oTeAEXN TTOU AauPBAvouv atroQacelg i eTTNPEACoOUV TN AfYn Toug O€
MIKPEG, MECQIEG KAl PHEYANEG ETTIXEIPNOEIG, ATTOKAAUWE OTI TTEPICOOTEPES ATTO TO
50% Twv eTaipiwv moTevouv 0TI To CRM egival "oXeTIKO" 1} "TTOAU OXETIKO" YE TN
BeATiwon Tng amédoong atrd TNV OTITIKA ywvia TNG agiag Twv YeToxwv. Mepittou



65-70% TmoTetouv 611 TOo CRM Ba @épel augnon Twv ec6dwv BeATILVOVTAG TNV
EMTTEIPIO TWV  TTEAATWYV KAl auédvovTag Tn dIatipnor Toug, KaBwg Kal
emnpedlovTag TNV avatTuén vEwv TTPOIOVTWY KAl UTTNPECIWV.

2KOTTOG TNG €PEUVAG NTAV N KATAVONON TOU TPOTIOU HPE TOV OTTOIO Ol ETAIPIES
onuelwvouy emtuxia ye To CRM kai emmituyxdvouv onuavTiky amédoon atmmd tnv
erévouon. H idla épeuva atrokaAuTITel 0TI 01 OUO TTPOCEYYIOEIS TTOU AVOPEPOVTA
OUVEXWG WG TTPOUTTOBECEIC yia TNV €mmTUXia €ival n "dlaxeipion aAAaywv"
(6TTwg n ektraideuon Twv UTTOAAAAWY WOTE va XpnolhoTTololv d1adIKaaiEg,
epyaAeia kar 1ToAITIkEG CRM) kai n "aAAayR Twv S1adikaociwv" (0TTwWG n
oupueToxy Twv UTTOAAAAWY oTn dladikaoia oxediaopou Kal aAAayng Twv
dpactnpiotTwv CRM). ETriong, eupripata tng idlag €pguvag avagEpouv OTl Ta
AVWTEPA OTEAEXN OE TTEPIOOOTEPESG ATTO TO 35% TWV ETAIPIWV ATTOTEAOUV
TPOXOTrédNn yia Tnv emituxia Tou CRM xapaktnpi{ovidg 1o wg XpARoINO
aAAa ox1 kpioigo. Otrou 1a avwTepa OTEAEXN Bewpouv To CRM kpioiyo R
OTPATNYIKAG ONUOCIAG, AUTO CUVEICQPEPEI ONUAVTIKA OTN OUVOAIKH ETTITUXIO TOU
CRM. Ak6un, madvw atrod 10 75% Twv eTaipiwyv dev £€xouv amrédoon Ao Tig
mpwToBoulieg CRM e1reid] dev 10 XPNOIYOTTOIOUV TIARPWG META TnV
gpappoyn Tou. Mévo 1o 14% Twv UTTAAAQAWY XPNOIMOTTOIOUV TTARPWG TO
CRM. AuTtO o@eileTal JEPIKWG OTAV UTTOTIUNON ATTO TIG ETAIPIEG TNG A&iAg TNG
euBuypdapuIoNg TwV TTPOCOOKIWY TWV EUTTAEKOPEVWY. QOTOCO, Hovo 10 21%
TWV ETAIPIWV TIOU £PpWTAONKAV Bewpolv OTI n euBuypdupIon TwWV
TPOOOOKIWY TWV UTTAAARAWY gival onUAvTIKnA yia Tnv emiTuyxia Tou CRM .

Me Bdaon tnv épeuva yia 1o Customer Relationship Management*, TTou
dlevepynOnke kal avaAuBnke péow online epapuoyng®, kard tnv Trepiodo 5
louviou £éwg 5 ZetrreuPpiou 2001, oe 294 oTeAéXn €TTIXEIPACEWY OTTO 14 XWPES
omv NoTtia, Kevrpikrp kai AvatoAiky Eupwtrn koBwg kal 263 oTeAéXN
emxeIproewy atrd Tnv EAAGdQ, o€ TToo00TO 58%, 01 'EAANVEG eTTayYyEApATIESG
0swpoUv oAU onuavTiké BEpa yia TNV €IXEipNON TOUug TNV UIoBETNON
Miag CRM Tmpooéyyiong eviog Twv €TTOPEVWY 12 pnvwyv. Ta avrioToixa
TTO000TA OTIG UTTOAOITTEG XWPESG TNG TTEPIOXNG &EKIVOUV atto 42% (BouAyapia)
Kal @Tavouv €wg 10 63% yia Tnv Toexia.

O onuavtikOTEPOG OTOXOG (24%) TTOU ETTISIWKOUV VA ETTITUXOUV Ol
eAAnvikég emixeipnoelg péoca amdé 1o CRM €ivar n diaripnon Ttwv
UQIOTAMEVWY TTEAQTWV KOOWG Kol N ammoTeAeopaTiky Siaxeipion Twv
aITnpartwyv Toug (21%), avaloya pe tnv €peuva Twv [Vlachopoulou,2006],
OTOXOI TTOU BIAYOPOTTOIOUVTAl O€ PEYAAO PBaBud OTIC UTTOAOITTEG XWPES, OTTWG
o€ authv Tou IBM Institute.’® ZnuavTiké eGpnua TnG épeuvag ammoTeAei To TTOAU
MIKPO TTO0O0O0TO TWV eAANVIKWV emmixeipoewyv (21%) 1Tou avépepav Tnv
umrapén omrolaodATroTe popPng e@appoynng CRM (6x1 kar avayknv
OAOKANpwuEéVNG), avdloyo Twv OUO TIPONYOUUEVWY EAANVIKWY EPEUVWV,
TTO000TO TIOU  EUQPAVICETAI OKOPA MPIKPOTEPO OTIG UTTOAOITTEG XWPESG TNG
e€etalouevng treploxns (14%). TéANog n TTapoxr online uTTNPECIWVY UTTOOTAPIENS
Kal €EUTTNPETNONG TNG TTEAATEIOKNG BAong (online customer service & support)
armroTeAei €évav amd TOUG QGUECOUG OTOXOUG yia TO 62% Twv €AANVIKWY
ETTIXEIPNOEWV.

18 .
www.ibm.com/ondemand



BéBaia n kardoTaon dgv gival TTOAU KaAUuTepn oTnv Eupwtrn kai oTig HIMA, agou
ME PBdon €épeuva TTOU  TTPAydaTOTTOINBNKE oTrd TO TTEPIOdIKG Business
Intelligence, otnv otroia cuppeTeixav uwnAoBaBua oteAéxn atmd tnv Eupwtn
kai Ti¢ HMA kai oto TAQicio authg {nTNBNKE aTTO TOUG CUMMETEXOVTEG VA
Owoouv Jia eAelBepn epunveia Tou 6pou «CRM». Amtd 10 oUvoAo Twv 131
epwtnNBéVTWY, o1 53 amavrinoav 6T dev yvwplilav Kav TrEPi Tivog TTPOKEITA,
Yeyovog TTou deixvel OTI TTOAAEG €TaIpieg BpiokovTal akoua o€ ouyxuon r o€
AR PN dyvoia oxeTikad ue To CRM [Kouprig 2000].

‘Eva apBpo otoug Times (2001) utroypappicel 6T Trepitrou Ta 300 TPiTa TWV
emxeIpoewy TnG MeydAng Bpetaviag tmou dpacTnploTTolouvTal 0TO e-business,
Oev yvwpifouv TITTOTE OXETIKA WE TIG TTPOTIUACEIC Kal TNV on line cupTtTepipopd
TWV TTEAATWYV TOUG Kal TO HEAAOV Tou e-customer relationship management givai
€Ew aTTo TIC OKEWEIG TOUG, €auTiag TnG Ayvoidg Toug [Kelley, 2003].

H mpootrmikr} uioBétnong Tou CRM atmmd oAoéva Kal TTeEPIoTOTEPEG EAANVIKEG
ETTIXEIPNOEIG KAl N £VTAEN TOU OTNV ETTIXEIPNOIOKI TOUG OTPATNYIKA, TIPOPRAETTETAI
va oUPBAaAAel otnv ekTOgeuon TNG eAAnVIKNAG ayopds CRM ta apéowg eTopeva
Xpovia.

Kai Touto 81611 01 EAANVIKEG €TTIXEIPAOEIS €XOUV apxioel va avTiAauBdavovTtal Tnv
agia Twv ocuoTnudatwv CRM, éx1 pévo yia Adyoug kepdopopiag aAAd Kai yia Tnv
idla Toug TNV €mMRiwon, a@oU n aTTOTEAEOUATIKN dlaXEipIon TwV TTEAATEIQKWYV
OXE€0EWV ATTOTEAEI OTPATNYIKA d1OPOPOTTOINONG.

Kard tnv ammoyn auth exTipdral o1 v emmépevn 1pietia 70 CRM Ba eivar n
TTEPICCOTEPO £EEAICOOUEVN KATNyopia AOYIOUIKOU Kal TauTdXpova auTtrh TTou Ba
€XEI KAl TN geyaAUTePN riTNON OTO XWPO TOou e-Business, Pe TTPWTOTTOPOUG OTNV
epapuoyn TG TexvoAoyiag CRM Tov TpaTTE(IKO TOPEQ KOl TOV TOMEA TWV
TNAETTIKOIVWVIOKWY UTTNPETIWV.

KEDAAAIO 8

EPEYNHTIKOZ TOMEAZ

2'H Traykdopia ayopd Tou CRM onpeiwoe pekdp avatTuéng 1o 2007, cupewva
pe Tn Gartner, TNG Ta&ewg Tou 23%, vy Ta GUVOAIKG é00da EeTTépacav Ta $8,1
010. ‘Eva onpavTiko pepidlo NG ev Adyw avaTtTugng o@eiletal otn diciocduon Twv
CRM ouotnuétwyv oto xwpo tou Alaveutropiou. To 1998, to marketing €ixe
TTETUXEI VO dnuioupynoel Tnv Tremmoidnon ot o1 epapuoyés CRM fpbav yia va
aAAG&ouv TOV KOOpO. TMoAAEC eTaupeieg, TapAAANAa kal Adyw €UVOIKWV
OIKOVOMIKWY OUYKUPIWY, ATToQPAcIcav va £TTeEVOUCOUV OTNV TEXVOAoyia TTou Ba
AAAade TIG oxéoelg Toug Pe Toug TTeEAdTeG. O1 8 oTig 10 UAOTTOINCEIG TTOU €yIvav

" www.timesonline.co.uk/
ntto:/fwww.crm2day.coml
2 *hitp://www.netweek.gr/



16TE KPiBNKav atrotuxnuéveg kai £Tal ol CRM e@apuoyég émecav oe OUOUEVEIQ.
Qotéo0, TnVv TeAeutaia TTEPIOdO  OIATTIOTWVETAI MIO  avaBépuavon Tou
evola@EépovTog. Na TNV eTTOUEVN TTEVTAETIO avauéveTal pubBudg avamTuéng otnv
ayopd Tou CRM 1n¢g 1Gd¢ewg Tou 11,7%, yeyovog 1Tou Ba eTTIQEPEl €000A OTOUG
Tapoxoug $3,9 dio. 1o 2011

2UhQwva ue avaAuoelig TG Gartner, Ta ouvOAIKG €000a aTTO TTWAACEIS AdEIWV
CRM o1nv gupuTtepn meploxn NG EMEA katda 1o 2007 Eemépacav 1a $2,1 dio.,
aveBalovrag 10 T0000TO avaTTuéng oto 16,9%. lMNa Tnv €mouevn TTEVTAETIA
AVOUEVETAI PUBPOG avaTTTugnG TNG TAgEWG Tou 11,7%, yeyovog TTou Ba TTIPEPE!
£€000a aToug TTapoxous CRM AUoswv $3,9 dio. 10 2011. To TTogd emévduong o€
TTaykéopia KAigaka utroAoyiletal 611 Ba augndei amd $26,6 dio. oe $41,4 dio.
TéNoG, n TTPOBeoN TwV eTTIXEIPACEWY yia Xprion CRM g@apuoywyv Ba @Tdoel 10
67,3% o€ ouyKpIion ME TO 45,1% TOU 2001.

Av o1 apiBuoi Aéve TNV aAnBeia, TOTE PTTOPOUNE va PIAGUE yia Pia avaBEpuavaon
TOoU evOIOPEPOVTOG yia uAotroinon epappoywv CRM. Av pdAiota uttoAoyioel
KAVEIG TIG EKTINNOEIG OTEAEXWV TTOU dpaCTNPIOTTOIoUVTAl OTnVv ayopd Tou CRM,
TTwg 10 maturity atmd mAeupdg emmevduoewv oto CRM og kAGdoug OTTWG O
TPATTECIKOG KOl Ol TNAETTIKOIVWVIEG €ival TTApa TTOAU UWPNASG, TOTE O ETTOPEVOG
KAGOOG TToU Ba PEPEI TNV TTPOCOOKWEVN AVATITUEN YIa TNV OTToia KAVEl AGYo n
Gartner, gival auTdg TOU ANlavepTropiou.

EidikéTepa, 0TNV EAANVIKY ayopd UTTAPXOUV PEYAAEG TTPOOTITIKEG AVATITUENG TNG
ayopdg Tou CRM og xwpoug 61Twg Tou retail kal Tou dnuoaciou. AauBdvovTtag o€
UTTOWN TTWG TO dNUACIO TTPOXWPAE! TTAVTA PE TOUG DIKOUG TOU apyoug pubuoug,
TOTE TO retail givai auté  TToU Ba TTApPEI ™ OKUTAAN.

Qpipadel n 16éa Tou CRM

MAéov 10 management éxer ouveldnrotroifjoel 611 10 CRM dev eival éva
Baupatoupyd Tpoidv TTou Ba AUcel Ta TTPoBAANATA TNG €TAIPEIag, aAAG éva
epyaAeio TTou Ba BonBrioel oTnV EMITUXIA HiOG TTEAATOKEVTPIKNAG QIAOCO®YIAG, N
oTroia Ba TTPETTEl va PPIOKETAI EVOWPATWUEVN O€ KABE TITUXN TNG ETAIPEIAG.
2AMEPQ, N TTAEIOYPNQIA TWV YEVIKWV BIEUBUVTWYV BETEI WG TTPWTN TTPOTEPAIOTATA
TNV aTTOKTNON TTEAQTOKEVTPIKAG VOOTPOTTIOG OTA TURAUaATa TTou digubuvel. OUTwg
N GAAWG, Jia eTTIXEIPNON TTOU ETTIOUNET VO OVOUACZETAI TTEAATOKEVTPIKK), OPEIAEI VO
TOTTOOETEI TOV TEAATN oTO KEVTPO ngG.

OAeg o1 evéEpyEIEC Kal Ol TTPOOTTIABEIEG TwV OUYXPOVWYV ETTIXEIPACEWYV KIVOUVTQI
TTAéov TTPOG TNV KaTeuBuvon TTwAnong oxéoewv (Relationship Selling) kai éxi
ouvaAAakTIKWY TTwARoewv (Transactional Selling). Kai to CRM aTtroTteAei
BepéNIo AiBo -iowg Kal KATI TTAPATTAVW- YIA VA EEKIVIOEI KATTOIOG VA «OIKOOOUEI»
MoKkpoTTpOBeoua PBiwoiyeg TreAaTelokéG oxéoelg. Eivar onuavtikd va  yivel
atmoAuTa katavonTo, Twg «1o CRM gival TOOO £TTIXEIPNUATIKI QIAOCOQia 60O Kal
TEXVOAOYIKO epyaleio» TTou TTEPIAAPBAvVEl Eva 0UVOAO KavaAIwy TTPOKEINEVOU va
TTAPAdWOEI agia oTOoV TEAATN.

O1 Treplocdtepeg 10€eg KAl Bewpieg 1Tou TTpecPevel ofpepa 10 CRM egivai



YVwoTEG €dw Kal 20 xpovia TrepiTrou. ATTAG TOTE OEV UTIAPXE N OUTTPEAQ TOU
CRM va ta ouptrepIAGBel. AuTO TToU €xEl QAAAEEl ATTO TOTE PEXPI ORUEPQA Eival N
TEXVOAOyia, n otroia OIEUKOAUVEI Tnv TIPOCPRacn Kal €TmeEepyacia  Twv
dedopévwy, TTou PE TN oeIpd Toug gival (woddxog TTnyr kK&Be ouotriuatog CRM.

Av Kal Ta OQEAN €ival yvwoTd, CUVOTITIKA ava@épouue Ta Baoikd benefit TTou
atroppéouv atod Tn Xpron Tou. H eTmixeipnon €pxETal IO KOVTA OTOV TTEAATN TNG
KATOVOWVTOG TIG AVAYKEG TOU KAl CUVETTWG ETTIAEYOVTOG TTIO TTPOWONTIKEG
EVEPYEIEG, AULAVOVTAG £TC1 TNV IKAVOTTOINGOT Tou. AUTO €X€l WG APEDN CUVETTEIA
11\ au¢non TWV TTWAROEWV Cross & up selling.

AvamTiooE€l TOV aQVTayWVIOUO PE yVWHOVA TNV TTapOoXA UTTNPECIWY Kal OXI TV
TINA. AgloTrolei TN Xprion OAwWV (oxXedOV) Twv BIABECIUWY KAVOAIWY ETTIKOIVWVIOG
ME TOV TTEAATN, AapPBAvovTag £T01 TO PEYIOTO dUVATO TTANPOPOPIAG YIA TO TTPOQPIA
Tou. AUuTO Oivel TO TTAEOVEKTNUO OTNV ETAIPEIO yIO OpPyavwuévn Kal eviaia
TTPooEyyion TMOavwy TTEAATWY, HME OTOXO TNV OTToQUYN) TNG TTOAAATTARG
TTPooEyyiong Tou idlou TTEAGTN aTTO OIA@OPETIKA TUAMOTA KOl OIAQOPETIKA
KavaAia. Eidikd, 1o TeEAeUTAio KOUPATI BpioKeEl HEYAAN €Qappoyr OTO XWPEO TOU
AlavepTTopiou, a@ou o0 duvnTIKOG TTEAATNG WTTOPEI va TTPOCEYYIoEl TNV ETAIPEIQ
€iTe NEOW KATAOTAPATOG €iTE HEOW TNAEPWVOU, €iTe yEOw web (Ta Tpia Bacika
KAvVAAIQ ETTIKOIVWVIAC).

«EAANVIK6» CRM?

O1 1docIg o€ dIEBVEC €TTITTEOO CUUTTITITOUV UE TIG AVTIOTOIXEG EAANVIKES. ATTO éva
«OTTWTEPO OnNuEio» N €AANVIK ayopd TEPAcE OTO «AANO  AKpO» NG
atraiolodoiag: Twpa TTpooTrabei va Bpel pia 1coppoTria, 6TTou 0 KOOUOS TNG
ayopdg TrpooTraBei emmaveetaoel TIG oxéoelg Tou pe 10 CRM. Z0powva pe
épeuveg TnNG Forrester, Ta OTOIXEIO TNG TTAVEUPWTTAIKAG ayopdg, dgixvouv éva
AApa Tnv repiodo 2003-2004, TO OTTOI0 OTN CUVEXEI ApPXiCEl va PEIWVETAL.

Mapapével woTtdéoo €va BeTIKO growth TG 1Ag¢NG ToU 7% pE 8% €TNOiIWG, TO
OTT0i0 Ba ouveXIOTEl Kal Ta TTOPEVA XPOVIA AAAG e PIKPOTEPOUG pubuouc. To
expected growth gival oxeTikd pikpo, TG TAENG Tou 5% 1) Kal AiyoTEPO, AAAG pE
evlla@épouoeg diagopoTroinoclg. Kal o€ autd 1o onueio €0TIAdeTal TO PHEYAAO
eVOIOQEPOV YIa TOUG TTapOxXoug Kal kataokeuaoTég CRM Aoyiopikou, TTou dev
gival GAAo a1Td TNV TTOIOTIKA dlakUpavon.

Movo oétav n dloiknon €xel ecac@alioel 6T o1 XpNOoTeG €Xouv aTTodeXOei TO
ovuotnua CRM utropei va trepipével 0TI Ba €xel BETIKA eTTidpacn oTnv atrédoon
TWV XPNOTWV OTNV €pyacia Toug, PeATiwvovtag £T01 Ta  AtToTEAéOUATA
TTWAAOCEWV TOUG

2 H ¢épevva tov O.ILA. mpaypatonomidnke omd tov Tedpyo Aviovitn, Kabnynm
Marketing kot Nworao [Hovaydmovro, Aéktopa Marketing tov O.ITA.



‘Eva ammd 1a dU0 TTOIOTIKA XOPAKTNPIOTIKA TTOU TTPOKEITAI va avaTtrTuxBouv Ta
eTopeva xpovia eival n -akOPn- MeyaAuTtepn €ugaocn Tou Ba doBei og dUO
BaoikoUg Toueic: Tou Marketing kKaBwg kal 611 oxeTiCeTal e TN dlaxeipion Twv
dedopévwy Tou TTEAGTN Kal Ta Analytics. QoTd00, £pguveg TTOU €XOUV Yivel O€
OIAQOPEC XWPES TTaPOUCIAlouV Mia aTTOyONnTEUTIK TTPAYUATIKOTNTA, KaBdoov
¢wg kKar 10 70% Twv TpooTraBeiwv  uAotroinong  epappoywv  CRM
ATTOTUYXAVOUV Va BEATILWOOUV TNV ATTOdOCN TWV XPNOTWV 1) TNG ETTIXEIPNONG.

2Upewva e épeuva tou O.MN.A., To ROl Twv cuotnudtwv CRM dev egaptdarail
atTo TOV APIOPO TWV XPNOTWV A TO PEYEBOG TNG ETTIXEIPNONG Kal N attédoon €XEl
va KAVEl JE TO TTEPIBWPIO KEPOOUG TTOU EQaPUOLETAl OTNV KABE ETTIXEIPNON

2UVKEKPIUEVA, VIO KABE TAIPEIO UTTOAOVIOTNKAV:

(a) o1 OouvoAikég damdveg TnG OpPXIKAG €TTEVOUCONG KOl  UAOTTOINONG
(ouptrepIAauBavopévou Kal TOUu KOOTOUG TOU OTTAOXOAOUMEVOU avBpwWTTIVOU
duvauIKoU).

(B) 10 €TnOI0 KOOTOG OUVTAPNONG (CUPTTEPIAQUBAVOUEVOU Kal TOU KOOTOUG TOU
ATTOOXOAOUUEVOU avOPWTTIVOU dUVAUIKOU).

(y) o1 eTioIeg TTWAROEIS avd XpHoTn TTou o@egidovtal otn xprion Tou CRM (o
UTTOAOYIONOG auToU TOU TTOOOOTOU Twv TIwANoewv O1ENXOn otn Bdon
TTPOXWPNUEVWY OTATIOTIKWY AVAAUCEWV KOl OTn OUYKEKPIMEVN TTEPITITWON
QAVTIOTOIXEI O 6% TwV £TNCIWV TTWANCEWV avd xpAoTn 1 8.734 supw).

(8) To eTACIO PEIKTO KEPDOG TTOU oPeiAeTal 0T Xprion Tou CRM.

(¢) 1O €TROIO KOBAPS KEPDOG kKatd TN didpkela  xprions Tou CRM.

Me Bdon 1a avwTtépw dedouéva uttodoyiotTnke 0 Mn-IMpoeEopAnuévog Xpbdvog
AtrorAnpwung (Non-discounted Pay Back Period). Zuykekpipgéva, avegapTnTwg
ETAIPEIAG KAl  CUMTTEPIAAMPBAVOPEVWY TV  TEOCOAPWY PBACIKWY OCEvVAPiIWV
TTEPIBWPIOU KEPDOUG, OI XPOVOI ATTOTTANPWHNG £XOUV WG EENG:

[TepBmpro Képdovg 18% 30% 40% 50%
Xpovog Amominpoung (o€ £€1n) 4,06 1,64 1,10 0,82

Emopévwg mapatnpeital, mwg 1ta ouctipara CRM atrodidouv oe €UAoyo
XPoviké didoTnua. MdAioTta, evdiagpépov eival Kal To eUpnua 6T To ROI Twv
ouoTnuatwyv CRM dev egaptaTal atmod Tov apiBud Twv XpnoTwyv 1 To uEyebog TG
emyeipnong. BéBaia, n amdédoon €xel va KAvEl PE TO TTEPIBWPIO KEPOOUG TTOU



e@apuoleTal oTnv KABe emmixeipnon. MNa mapddeiyua, oe yia emixeipnon pye 30%
TTEPIBWPIO KEPDOUG N atroofeon TNG £mTEvduoNng EekIvael HETA Tov TTpwTo 1,5
Xpovo.



H mpwTtn épeuva otnv EAAGSa yia To CRM

To CRM2day.com oAokAfjpwaoe Tnv TTpwTn MEYAAn €peuva yia 10 Customer
Relationship Management otnv eAAnvik ayopd, TTou Xapoaktnpifetal atro
TTOAEG TTPOODOKIES KAl TAXUTATN AVATITUEN.

2Uh@wva pe online €peuva TTou dlevepynOnke atmd 10 www.CRM2day.com
avdaueoa o€ 557 oteAéxn emxeipriocwyv amd 1T NoTia, Kevipiky Kai AvaTtoAikn
Eupwtrn, TpoBAéteTal paydaia avatTugn Tou CRM oTtnv eAANVIKR ayopd.

Niyeg nuépeg uoTepa amod Tnv TTapouciacn Tou véou CRM2day.com, tmou €xel
oav OTOXO TTAEOV va TTPWTAYWVIOTACElI 0€ TTAyKOOMIO €TTiTTedo, n dnuoaoicuon
QUTNAG TNG €peuvag €pxeTal va emPERaIwaEl TIC TTPOPAEYEIS yia TV avadeign
Miag véag ayopdg TTPOIOVTWY Kal UTThpeciwy oTnv EAAGSQ.

EidikOTepa, Ta oTeAéEXN emixeipoewy atrd Tnv EAAGDa kai TIg uttoAoitreg 13
XWPEG TTOU CUMMETEIXAV 0TNV épeuva oup@wvouyv Ot To Customer Relationship
Management atroteAei pia atrd TIG oNUAVTIKOTEPES TTPOKARCEIG TTOU Ba KAnBoUv
VQa QVTIMETWTTIOOUV Ol ETTIXEIPAOEIG TOUG TA TTPOCEXN XPOvIa.

Me 1000016 58%), 01 ‘'EAANVEG eTTayyeAuaTtieg Bewpouv TTOAU onuavTIKO BEpa
yla Tnv e€mxeipnon toug va uloBeticel Tnv. CRM mpooéyyion evidg Twv
emoMévwy 12 pnvwyv. Ta avTioTolXa TTOO0OOTA OTIG UTTOAOITTEG XWPES TNG
TTEPIOXNAS Eekivouv atrd 42% (Boulyapia) kai @Trdvouv €wg 10 63% Yyia Tnv
Toexia.

O onuavTikoTEPOg O0TOXOG (24%) TTOU ETTIBIWKOUV VA ETTITUXOUV O EAANVIKEG
emyeipnoelg péoa amdé 7o CRM egival n diatipnon Twv UQICTAPEVWY TTEAQTWV
KABWG Kal N atroTEAECUATIKA dIaxeipion Twv aITNPATwy Toug (21%), oTdX0I TTOU
dlagpopoTrolouvTal o€ PeEYGAO PBaBud oTiG UTTOAOITTEG XWPES. BaolkdTepeg auTieg
yla auTd Ta TTOOOOTA ATTOTEAOUV TO UYWNAOG €TTITTEDO WPINOTNTAG TNG EAANVIKAG
ayopdc Kal O OXETIKOG KOPEOHOG TTOU TTAPOUCIAleTal o€ JEYAAEG ayopEG (TT.X.
TNAETTIKOIVWVIEG).

Ta peydAa TTepIBwpla avATITUENG TWV TTEPICCOTEPWY  UTTOAOITIWV  AyOPWV
odnyouv TIG emIXEIPAOEIC otV aglotmoinon Tou CRM oTtnv katelBuvon 1ng
aTroKTNONG VEWV TTEAQTWV (26%) Kal TN BeATiIoTOTTOINCON TNG OlAXEIPIONG TWV
duvnTIKWYV TTEAATWV (23%).

H tmraykéouia avayvwpion tou World Wide Web cav éva véo, atrodoTikd Kai
EVAAAOKTIKO OIKTUO TTAPOXNG UTTNPECIWY Kal PEIWONG TOU AEITOUPYIKOU KOOTOUG
TWV ETTIXEIPACEWYV ATTOBEIKVUETAI OTI OTABIOKA UIoBETEITAI KOl ATTO TIG EAANVIKEG
ETTIXEIPNOEIG.

2UPQwva Pe Tnv €pguva Tou www.CRM2day.com, n mmapoxr online utrnpeciwv
UTTOOTAPIENG KAl EGUTTNPETNONG TNG TTEAATEIOKNG BAong (online customer service
& support) atmroTeAei évav atrd Toug AUECOUG OTOXOUG Yia TO 62% Twv EAANVIKWV



ETIXEIPNOEWY, OTOIXEIO TIOU OuvnyopeEi OTnv  TTPoodokKia augnong Twv
eTTEVOUOEWYV O€ VEEG TEXVOAOYIES Kal DIODIKTUAKESG EQAPUOYEG.

2€ QVTIOTOIXiO PE aVAAOYQ CUMPTTEPACHOTA OTO ECWTEPIKO, TA ATTOTEAEOPATA TNG
TTOPOUCOG £PEuUvag ETTIRERBAILOVOUV TNV HEIWMEVN CUMMETOXN TWV OTEAEXWV
TTANPOYOPIKAG OTN AAYN aTTOPACEWV OXETIKA ME TNV e@apuoyr Tng CRM
TTPOCEYYIONG KAl AVAAOYWV E€QAPUOYWY, KABWG Ta TUAMATA PAPKETIVYK Kal
TTWAACEWV TTPWTAYWVIOTOUV 0€ aVAAOYESG atTopaoels (53%).

Eival xapaktnpioTikd OTI TO JECO AVTIOTOIXO TTOOOOTO OTO CUVOAO TWV XWPWV
TTOU CUPMETEIXQV OTNV €peuva gival apkeTd PIKPOTEPO (41%), KaBwg n dueon
ouppeToxny Tou top management ot AQWN  TETOIWV  ATTOQPACEWV  Eival
MEYOAUTEPN.

2€ OX€on ME TOUG PBACIKOUG OTOXOUG TwV eTTIXEIPAOEWYV Yia To 2001, yéoa arro
TIG EVEPYEIEG TWV TTWANCEWYV, TO 38% Twv EANAVWY CUPPETEXOVTWY BNAWOE WG
Baoikr TTPOTEPAIOTNTA TNV AUENON TNG agiag KABe ouvaAlayng (increase value
of each transaction).

2NMavTIKO ATAV KAl TO TTOOO0TO TWV ETTIXEIPNOEWY TTOU OTOXEUOUV OTN BeATiwon
TNG TTPOCEYYIONG TwV duvNTIKWV TTEAATWV (improve lead management, 1000016
23%), evw 10 16% €mMOILKOUV TNV MPEIWON TOU KUKAOU TWV TTWARCEWY TOUG
eviog Tou 2001.ZnuavTikO eUpnua TNG £PEUVAG ATTOTEAET TO TTOAU PIKPO TTO000TO
TWV eTIXEIPAcEwV (21%) TTOU avépepav TNV UTTAPEN OTTOIOCONTIOTE HOPPAS
epappoyns CRM (6x1 kat avayknv oAoKANpwEévng), TTOOOOTO TTOU EPPAVIETAl
OKOPO PIKPOTEPO OTIG UTTOAOITTEG XWPEG TNG £6€TACOMEVNG TTEPIOXNG (14%).

Eivar xprioiyo va avagépoupe OTI OTNV  €PEUVA  CUMMETEIXAV PEYAAES
emyeIpRoelg (mpoowTik6>2500) o mooooT0 37%, AvAPECO OTIG OTIOIEG TO
avTioToIXO TTO000TO UAoTToinong epappoywv CRM tpocéyyile 10 34%. Ol
MIKPEG KQI PJECQIESG ETTIXEIPNOEIS TTAPOUCIAlOUV ONUAdIa ONUAVTIKAG uoTEPNONG
KaBwg povo 10 13% €€ autwyv €xel TTPOXWPNOEI OTnV uAoTroinon | ayopd
epapuoywv CRM o1roiaodi1ToTE HOPPNG KAl EUPOUG.

210 TTAdiola TG v Adyw €peuvag, o Managing Director Tng etaipiag Contact
Solutions k. Apng Mavtagdtroulog kai 1dpuTr G Tou www.CRM2day.com dnAwoe
oT10 e-business: «Eival n 1mpwTtn @opd TTOoU YyiveTal pia TETOlO €pEUvVa ME
avTikeiyevo To0 CRM oTtnv €AAnVIKr ayopd aAAd Kal oTnv eupuTtePn TTEPIOXHN.
Otwpoupue 6T Ta armmoTeAéopata emBeRaiwvouv TNV TTPORAEWYN HAG yia TNV
Kuplapxia tou CRM kai Tnv €vragn Tou OTIG POCIKEG TTPOTEPAIOTNTEG TWV
EAANVIKWV ETTIXEIPNOEWYV TA ETTOUEVA £TN.»

Ta eupnuata NG £peuvag evioxuouv katd to www.CRM2day.com Tnv ammoyn
TTOU eK@PACeTal ATTO TTOANEG EAANVIKEG E£TAIPIEG TEXVOAOYIOG OTI TO QVTIKEIMEVO
Tou CRM artroteAei éva onuavTikG TTedio ETTIXEIPNPATIKWY EUKAIPIWY, TOOO Yid
TNV ETTEKTACN TWV ETIXEIPACEWY O€ AAAEG ayopég 60O Kal yia T ouvayn
OUVEPYOOIWV HE MEYAAEG TTOAUEBVIKEG ETAIPIEG OTN OUYKEKPIUEVN ayopd HE
QVvTIKEiMEVO TNV eupuTEPN TTEPIOXN TNG NOTIOG KOl AvaToAIKiG EupwTing.



H mpootrmikr) uioBétnong tou CRM atmd oloéva Kal TTEPIOCOTEPEG EAANVIKEG
ETTIXEIPNOEIG KAl N £VTAEN TOU OTNV ETTIXEIPNOCIOKI TOUG OTPATNYIKA, TIPOPRAETTETAI
va OUPBAaAAel otnv ektdgeuan TNG eAAnvIkNAG ayopds CRM ta apéowg emTopeva
Xpovia.

H dpaoTtnpiotroinon Twv ETAIPILOV TEXVOAOYIAG OTOV OUYKEKPIMEVO TOMEQ, I0WG
atmmoTeAéoel pia véa aitia HeyaGAng avaTtTugng aAAd kai €miRiwong oTo cUyXPovo
AVTAYWVIOTIKO Kal TEXVOAOYIKO TTEPIBAAAOV.

H épeuva dievepynbnke kai avaAubnke amd 1o www.CRM2day.com péow online spapuoync,
Kara tnv mmepiodo 5 louviou éwg 5 ZemrrePBpiou 2003. 2Tnv épeuva - n ommoia dievepynbnke arnv
ayyAIkn yAwooa - oupueteixav 294 areAéxn emixeipnoswy amo 14 xwpes otnv NoTia, Kevipikn
kai AvaroAiknn Eupwtn kabwe kai 263 oteAéxn emmixeipnoswyv amd v EAAGSa, ta omoia kai
onAwaoav ta TPOCWITIKG TOUC OTOIXEIQ, TNV ETAIpIQ TTOU EKTTPOOWTITOUV Kai Tl 6€an TOUC.

MapayovTeg EmiTuyXiag kai AtroTuXiag Twv CRM Projects

‘Eva ammdé 10 MO ouoIwdn onueia NG £pEUvAg PAg ATAV O EVTOTTIONOG TWV
KUPIOTEPWYV TTOPAYOVTWY TTou odnyouv o€ emtuxia 3 amoTtuyxia ta CRM
projects. 'Evauopa yia autd pag £dwoav a@evog MEV TA ATTOYONTEUTIKA
TTOOOO0TA ETTITUXIOG TTOU CUVAVTWVTAI OTIG UAOTTOINCEIG TTOU E€iXAV WG EUTTEIPIO
MEAN TNG opadag £peuvag, aPETEPOU OE TA QTTOTEAECUATA EPEUVWYV dUO TTOAU
OOBaPWV PEAETNTIKWY OiKWV.
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e H mwpwrn épeuva Tng AMR (2004) atrédeige oTI:

o 28% twv CRM projects dev mave moré live
o 33% Twv eyKATaoTACEWV OEV XPNOILOTTOIOUVTAl ATTO TOUS XPNOTES

e H 8e0Tepn €peuva TG Forrester (2005): %

0 AuUo TpiTa 6oWV avtatrokpiBnkav dev ATAV IKAVOTTOINPEVOI JE TNV EUKOAIQ
xpriong tou CRM

o0 [lepioodTepOl aTTd TOUG MICOUG dEV NTAV IKAVOTTOINUEVOI PE TNV ATTODOON
NG emévduong Tou CRM

ZNTABNKE aTTO TOUG OCUPMETEXOVTEG VA EKPEPOUV Tnv ATTOWr TOUG E€iTE WG
uhotrointég CRM project, €ite wg ammAoi XproTeG OTnNV £TAIPIO TWV OTTOIWV
uAotroirBnke CRM project. Ta oxdAia Twv TTAPEUPIOKOUEVWY dlacTaupwinkav

ME BIBAIOYpa@IKA €peuval.

Towg n o eUoTOXN TOTTOBETNON YIO TOUG TTAPAYOVTES ETTITUXIOC E€ival AUTr TOU
Gartner, o otroiog TTpoTeivel 8 onueia Ta oTToid TTPETTEI VA TTPOETOINACEl HIA
ETTIXEIPNON TTPOKEINEVOU O€E ETTOPEVO OTASIO va UAoTToIRoEl ETITUXWS éva CRM
project:

e Vision: TpoeTOINAOTE TNV €IKOVA HIA ETTIXEIPNONG TTOU Ba £xel dpaua TNV
TTEAATOKEVTPIKA avTiANWn.

e Strategy: Autd atraitei TNV €KTTOVNON OTPATNYIKAG KAl TV KOBIEpWON
dladikaoiwv TTou Ba kaBopilouv TTwg Ba yiveTar n €ma@r HE TOUg
TTEAATEG.

o Valued Customer Experience: Agia aTov TTEAATN

e Organizational Collaboration: ANayri KOUATOUPAG KAl CUUTTEPIPOPUIV
oe utmtaAAnAoug (change management), ouvepydrteg (partners) kai
TTPOUNOBEUTEG.

e Processes: Aladikaoieg yia tnv diaxeipion Tou Customer Life Cycle
(KoAwoopiopa TTeAATWY, dlaxeipion KAACEwyv, OlaXEipIon TTAPATTOVWY,
Kal O10dIKACiEG ETTAVEVOPENG OXECEWV PE TTEAATEG TTOU €XOUV DIOKOTTEI Ol
OXEOEIG JAG YIa KATTOI0 AOYO KATT.)

e Information: ulhoyry dedopévwyv Kal OPOUOAdGYNOr) TOUG OTA CWOTA
onueia evidg NG €TTIXEIPNONG.

e« Technology: Aiaxeipion ©oedouévwy, PLdoeic Oedouévwy, epyalEia
Aoyiopikou, IT Infrastructure

e Metrics: Acikteg péTpnong emiTuyiag - atrotuxiag CRM

O avlpwTrivog TTapdyovTtag cival o 1o Bacikdg TTapdyovrag TTou odnyei Tnv
AciovoTnTa TWV CRM projects va arrotuyxdvouv. MeydAn euBuvn @€pouv ol
TTpounBeuTég Twv CRM AUcewv ol otroiol cuvABwg Bewpoulv éva CRM project
WG €pyo TTANPOYOPIKAG Kal adiagopouv yia ToV avlpwItrivo Trapdyovtd, O
OTTOI0G EKPPACETAI WG N CUMMPETOXNA TOU TEAIKOU XprjoTn 0TO OUVOAIKO project.

To CRM cival éva ouoTtnua 1Tou oTnpiceTal €EOAOKANPOU OTNV OWOTH Xpnon,
KUpiwg oTo 0TAdIO TG TPOPODOTNONG TOU HE TTOIOTIKA OToIXEia. AKOAOUBEI TNV
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Aoyikn “garbage in — garbage out” kai €ival euvonTto 0TI €QOCOV 0 XPAOTNG YIA
otrolovOATIoTE AOYOo €XEl apvnTIK TTPOdIABECN evavTiov Tou, €iTe Ba ATTOPUYEI
TNV TPpoPodoCia — evnuUEPWON TOu E&iTe aTTAd Ba €10Ayel NUITEA KAl KAKAG
ToI0TATA  TTANPO®OPNON PIACTIKA , PE OTTOTEAECUA TO TEAIKO €EAYOUEVO
OUNTTEPAOHA VO PNV €XEI Kapia agia.

‘Eva CRM, wg karte€oxAv Aoyiopikd TTOU Ba diaxeipioTouv avBpwTrol, Oxi
ATTOPAITATA TTOAU ECOIKEIWMPEVOI PE TNV OUYXPOVN TEXVOAOYIQ, TTPETTEI VA €XEI WG
onueio avagopdg Tov idlo Tov AvBpwTtro. O1 emMQUAGEEIC TOUu PEAAOVTIKOU
XPNROTN, KUpiwg TTnydadouv atro TIG akOAOUBEG TTNYEG:

e @®06Bo¢ amwAsiag epyaoiag AOyw avTIKATAOTOONG B€0ewv gpyaoiag
atrd TAnpoPopliakd cuoTAUATA.

e Aiolnon umoriunong epyaciag. MNMoAAoi , Bewpolv OTI UTTOEKTIMATAI N
gEpyacia Toug Kal yia Tov AOyo autd €lodyeTal éva véo utroondnTiko
ouoTnua.

o« Auogopia pabnong véwv o&éiotnTwy. AQOopAa KUPIWG MEYAAUTEPOUG
avBpwTToUG, OI OTToIOI TTPOTIMOUV VA CUuveEXioouv va epyalovTtal e ToV
TPOTTO gpyaaciag TTou £xouv ouvnBioel Kal dev €MOUPOUV TNV eKPABNON
VEWV OEEIOTATWV.

e EAAITTIic mAnpoe@opnon yia 1o 11 Ba ¢nTeital atrd Toug idloud.

o Apvnrikn mpodiabson ouvadéApwy, A\oyw TTponyoUnevNG apvnTIKAG
eutTeIpiag ye CRM ocuotruara.

o Apvnrikn mporepn sumreipia, até CRM ta otroia dev Asitoupynoav n
OV TTPOCEPEPAV AUTA TTOU ETTPETTE.

e Mn sevnuépwon yia 1a o@éAn mou 6a mPOKUWOUV yia TNV
kalnuepivn rou gpyacia. MNpaypatikd, o oTOX0G TOU UAOTTOINTA €ival va
Ociel oTov KABe PHEANOVTIKO XproTn, TTWGS Ba BeATIWOEI N KABNUEPIVA TOU
epyacia he TNV XpAon TG e@appoyns. E@doov To KaTagépel, gival
oiyoupo OTI Ba €xel TNV OTAPIEN TOU XPROTN.

Q¢ yeviké ouutTépacua Ba PTTOPOUCOUE VA KPATAOOUKE AUTO TTOU AVOQEPETAI
Kupiwg oTtnv Ayyhooatovikry BiBAloypagia wg “comfort seats”. O avBpwtrog
AOYW wuxoAoyiag apveital va a@ioel /| va aAAdgel auTtd TTou yvwpilel KaAd kai
TOV KAvEl va viwbBel aveta. Av AoIttov €xel ouvnBioel og éva TpOTTo Epyaciag TTou
Oev mepIAapBavel Eva Aoyiouiké utrooTipigns étmwg 1o CRM |, gival TToAU mbavé
va avTIOPAOCEl OTNV El0QYwWYr TOU.

21NV TTAEloYn@ia Twv projects, Tapoucialovtal onuavTika TTpoBAApaTa egaitiag
BepdTWyY €OWTEPIKWY TTOANITIKWYV dlepyaciwy (politics) TTou oxeTiCovral TO00 HE
TIC EOWTEPIKEG AAAAYEG TTOU ATTAITOUVTAI OTAV ETTIXEIPNON GAAG KAl TV ETAIPIKA
“‘adpaveia’.

AuTO oup@wvel aTTOAUTO Kal ME TNV YeVIKOTEPN ATTOWn, OTI gival 10IaiTEPQ
OUOKOAO 0€ peEYGAOUC opyaviopuoug va OAokKANnpwOoUuv ue  emTuxia
TTpoypduuata oAAaywv (organizational change programs) Twv €0WTEPIKWV
dlEPYAOIWY KABWG Kal TNG ETTIKPATOUOCAG ETAIPIKAG KOUATOUPAG.

ATtrapaitnTn TTPoUTTé00N AOITTOV €ival N ATTOKTNON TNG CUPPWVNG YVWHNG OAwvV
TWV MEANOVTIKWYV XpNOTWV. Kal autd YTTopEi va atTokTnOEi epooov:



e AgixBoUv avaAuTika Ta 0@EAN Xpriong CRM oTnv Kabnuepivr epyaaia Tou
KAOE HEANOVTIKOU XproTn.

e O xpnoTng cite Gueoca €iTe PEOW EKTTPOCWTIOU TOU, EUTTAakei €€apxnc
oTnNV AYn amo@dcewy yia Toug oTOXoug uAoTroinong evog CRM project.

lMNa otrolovOATIOTE £XEl aoXoANBei emTayyeApaTiK& pe TNV eykatdotaon CRM
AUoewyv, ypriyopa yivetal avTIAnNTITo 0TI dev atroTeAEi Eva TUTTIKO software. Agv
MTTOPEI va uAoTToINBEl O0€ Kauia TTEPITITWON PE TNV AOYIKI EYKATACTAONG MIOG
Baong dedopévwv oUTE KAV PE TNV AOYIKA MIAG EUTTOPIKNG-AOYIOTIKAG EQAPUOYNS
N evég ERP. Kail autd 8101 TTpoUTToBETEl TNV UTTAPEN ETAIPIKWY dIadIKATIWV
KAAG oXEOIQOUEVWV KAl EQAPUOTIUWV.

Eival TToAU ouvnBiopévo 1o Qaivouevo tng eykardotaons CRM xwpig n etaipia
Va €XEl YPATITEGC KAl OwOTA Oopnuéveg Oladikaoieg. TMoAAoi ulotToinTég,
meCOPEVOlI  aTTO  TOUG  E€TACIOUG  OTOXOUG  TTWANONG, TIPOXWPEOUV  OTnv
eykaTdoTaon xwpic va eAéyéouv Tnv UTTapEn TETOIWV OIadIKACIWY Ol OTTOIEG,
€I0IKA OTNV TTEPITITWON TWV MIKPWYV KAl HECAIWV ETAIPIWY, 1 €ival avUTTAPKTEG
gival oxedlaopéveg aAAa dev akoAouBouvTal.

H ulotroinon o¢ TETOIEG TTEPITITWOEIC OUVNBWG OTapaTd o€ éva evOIAUECO
o1adlo Tou OAol  avTihauBdavovtal o1 TEAIKA  XpelaleTal 0 OXEOIOOUOG
O1adIKaCIWV aAAG O peV UAOTTOINTAG TIG BEAEI £TOINEG, N &€ eTaupia TTPOCTTOBE va
Bpel dIaBéoipo xpOvo Kal AvOPWTTO TIPOKEIMEVOU va TIG KATAypAWel Kal
oxedidoel. MNpodkeiral yia €va ouvnBIoPEVO Qaivopevo oTnv EAANVIKA ayopd TTou
OuxXVvQa odnyei 0TNV eYKATAAEIWYN TOU project.

To CRM 6pwg dev dnuioupyei dladikacieg ouTe £Xel DIKEG TOU €K KATABOAAG.
Eutrepiéxel povo tnv oAU Bacikh AsitoupyikdTnTa, OTTWG T.X. Ta TTedia TTou
TIPETTEl VO CUPTTANPWVOVTAl OTNV TIEPITITWON MIAG TTPOOPOPAG TTWANONG
TTPOKEINEVOU VA UTTAPXOUV ava@opES (reports) Je ETTIXEIPNUOTIKA agia.

H ouppetoxn evog €CwTEPIKOU CUMPPBOUAOU TTOU Ba avaAdper va eAEygel TIg
UTTAPXOUOEG OIadIKOTIEG KAl VA TIG METAPEPEI OTNV AOYIKI) KOl OTIG dUVATOTNTEG
Tou CRM c¢€ival e€aIPETIKA XPAOIUN. 2& TTOAEG TTEPITITWOEIG XPEIACETAI EITE €K
véou oxedloouog eite avaoxedlaouog (re-engineering) Twv  d1adIKACIWV
TTpokeIgévou va uhotroinBouv péoa oto CRM . Autd 1oxuel akoun Kal yia
ETAIPIEG TTOU €ival TTIOTOTTOINUEVEG PE Baon dieBvr TTpoTUTIA OTTWG TO ISO.

H diadikacia karaypa@rns ocuptrepIAapBavel epwTnuatoAdyia, €va-TTPoG-£va
OUVEVTEUCEIG, ETTIOKEWEIG WE TOUG TIWANTEG O€ TTEAATEG Kal  Onuioupyia
avagopwv e utrodeitelg / ouoTtaoels. Eival rpogavég 611 av autd TO TTPWTO
Briua Oev ekTEAEOTEI OWOTA €AAXIOTOTTOIOUVTAl OI TTOAVOTNTEG ETTITUXOUG
uAoTroinong Tou project. AvTiBeTa, n €MITUXAG EKTEAECT) TOU WQEAEI TaUTOXPOVA
KAl OTI OXETICETAI YE TNV TTPWTN TTPOUTTO6E0N, TOV avBpwWTITIVO TTapayovTa dIoTI
EMTTAEKEI TTO TNV apXr) Tou project 6Aoug Toug ueAAOVTIKOUG xprioTeg Tou CRM.

MeTd Tnv KaTtaypa@r , amapaitnto eivalr va iodyovial octo CRM povo 60eg
O1adIkaoieg eykplBoUv aTrd TOug iBIOUG TOUG XPNOTEC AAAG Kal €CUTTNPETOUV
TOUG ETAIPIKOUG OTOXOUG Kal TIG OTPATNYIKES. H auTopaTotroinon Xwpeig uETpo Ba



onuioupynoel éva ouoTnua eEQIPETIKA TTEPITTAOKO HPE QU@IBOAN ETTIXEIPNMATIKN
agia kal oiyoupa £XOPIKO TTPOG TOUG XPrOTES. (www.Forrester.com )



2XOAIA

Avayvwpi¢ovtag o011 Ta cuoTtriiuata CRM dev atroteAouv atmAd pia TEXVOAOYIKN
AUan, aAAG pia oTpaTtnyikn TTPOCEYYION OPYAVWONG TWV ETTIXEIPNOIOKWY KAl
UTTOOTNPIKTIKWY  OIadIKACIWY TNG  ETTIXEIPNONG, N EVEPY OCUMPUETOXNA Kal
uttooTAPIEN TNG Aloiknong, ka® OAn Tnv didpkeia Tou €pyou, TOOO OTNV
KATAYPOQr TwV OTTAITHOEWV AsIToupyiag 600 Kal oTnVv opyavwuévn TTpocBaocn
Kal dlaxeipion TG TTAnpo@opiag, gival atrapaitnTn. ETITTAéoV, atrapaitnTn €ivai
n ekmaideuon Twv UTTOAARAwWY, TO00 ooV aQopd OTNV AVATITUEN OTPATNYIKNAG
CRM, 600 kal aTnv €¢oIKeiwan We TIG vEéES dIadIKaaieg Kal To oUCTNUA.



2YMMNEPAZMATA - MNMPOTAZEIX

To kAedi yia 1n OlOTAPNON €VOG QVTAYWVIOTIKOU TTAEOVEKTIUATOG OTIG
ouyxpoveg ayopég gival o katavaAwTAg. O1 eTaipieg TTPETTEN va yvwpidouv TToIOI
gival ol TTEAATEG TOUG, TIOIEG KOATNYOPIEG TTEAATWY TOUG QTTOPEPOUV T
TTEPIOCOTEPA KEPDN Kal TI Ba KPATACEI TOUG TTEAATEG AUTOUG IKAVOTTOINKEVOUG
KAl aQOOIWHEVOUG YIa TTOAU Kaipo.

2UVETTWG TTPETTEI va dlaxeIpiCovTal TIG OXETEIG TOUG PE TOUG TTEAATEG, av BEAOUV
vVa OTOXEUOUV OTNV KAT €§akoAouBnon kai 6x1 JOVO OTnV €QriuEPn ouvaAAayn,
ylati pévo €101 Ba yvwpiCouv TIG AVAYKEG Kal TIG €TMOUYIEG TOUG, TO BaABO
IKAVOTTOINONG TOUG KAl WG €K TOUTOU VA TOUG dIATNPOUV aQOCIWPEVOUG.

Q¢ €k TOUTOU, OI £TTEVOUCEIG TTANPOYOPIKAG OTOV TOPED TNG dlaxEipiong TTEAATWYV
ouveyxiouv va atmmoTeAoUV  UWnAn  TTPOTEPAIOTNTA  OTO ONUEPIVO  UTTEP-
AvTaywvVvIoTIKO TTEPIBAAANOV TOU NAEKTPOVIKOU ETTIXEIPEIV, TTAPA TNV OIKOVOUIKN
U@eon n oTroia avAyKOOE TIG TTEPICOOTEPEG ETTIXEIPNOEIC VA AVAOTEIAOUV TIG
emmAéov datrdves. Kal autd yiati yvwpifouv TTOCO OnUAvTIKA €ival n daueon
AVTATTIOKPION OTIG ATTAITACEIG TwV TTEAATWY HPEOW TTOAAATTAWY  KAVAAIWY
ETMIKOIVWVIag, n otroia odnyei oTnv augnon Tng “a&iag” TG KABe TTEAATEIAKNG
oxéong [ZkouAoudng, 2003].

Mapd, dpwg, Ta TEPACTIA TTOCA TTOU £X0OUV £TTEVOUBEI UEXPI OANEPO TTAYKOOMIWG
oe ouotiquata CRM, TTOAAEC €TaupieC ATTOTUYXAVOUV OTNV EQAPMOYH TWV
ouoTnuatwyv autwv. O Kupldtepog AOGyog @aivetal va eivar 611 10 CRM
QAVTIMETWTTICETAI WG €Eva TEXVOAOYIKO £pyaAcio.

O1rwg Ndn avagépape TTOANEC popég, To CRM dev eival Eéva AOyIOUIKO TTAKETO
TToU Ba ayopdoel yia eTTixeipnon kKal Ba au¢nBei n MOoTOTNTA TWV TTEAATWY WG
dla payeiag.

Eival oAGkANpo 1O TTAQICI0, N TTOANITIKI) KOI N TTEAATOKEVTPIKI) OTPATNYIKA KE TNV
oTroia Asitoupyei pia €miyxeipnon amdé akpn o€ AKpn, Ao TUAPA O€ TUAKA Kal
amd To avwTtePo eTTiTed0 management €wg TNV TTPWTN YPAUPA. Apa n
EKTTAIOEUON KOl N EUTTVEUON TNV £PYACOPEVWV WOTE VA YiVOUV TTEAATOKEVTPIKOI
ATTOTEAOUV KPIOIUO TTapAyovTa.

Emixeipnoiakd mpETTEl va avaAluoel Kaveic o€ KABe TUANa OAOUG €KEIVOUG TOUG
TTAPAYOVTEG TTOU ETTNPEACOUV TN OXEON KE TOUG TTEAATEG KAl va eEETAOEI TTwG Ba
euTTAaKoUvV oto CRM trpdypapua. TexvoAoyika eival avaykaia Kal Kpioiun n
emAoyn evog CRM gpyaleiou TTou Ba utTO0TNPICEI ECOAOKANPOU TO TTPOYPAUMA.

Eivar ammodedeiypévo o011 0 peyaAUuTepog AOyog artrotuxiog evog CRM
TTpoypduuatog €ival n avriotacn otnv oAAayrp kal 10 @TwXo Change
Management. Apa yia va "oTepiwoel” Eva TTpoOypapua dIaxeipions OxXECEwWV
TeAaTWV Xpeldletar obevapn uttooThpign ammd 10 Top Management kal Toug
E0WTEPIKOUG TTAPAYOVTEG-KAEIDIA OAWV TWV TUNUATWV.

Kupiwg, OuwG, TTPETTEI VO EVOTEPVIOTEI TNV TTEAATOKEVTPIKI QIAOCOPIa OAOKANPN
n emyxeipnon. Av dev mOTEWouv OAol O UTTAAANAOI pIag €TaIpiag Kal Ogv



OegPEUTOUV va TTapéXouv ouvexn aia oToug TTEAATEC TOUG, Kavéva ouoTnua
CRM &¢v gival IKavo va attodwaoel Ta ETTIXEIPNUATIKG OQEAN TTOU TTPOCOOKOUVTAI
atrd pia TEToIA ETTEVOUOT.

O1 €TaIpieG OUYKEVTPWVOUV HEYAAO OYKO TTPOOWTTIKWY OedONEVWV YIa va
KATAYPAWOUV TO TTPOQIA TWV KATAVOAWTWY TOUG, €TICNTWVTAG TNV AQOcCiwon
TOUG, OPWG TTOAAEG QOopEG TTapartnpeital katdxpnon [Fournier, 1998] amd tnv
TTAEUPA TWV ETAIPILV, TTOU ETTIKEVTPO £XOUV TO KEPDOG TNG €TTIXEIPNONG Kal OxI
TNV IKavoTToinon Twv TTeAaTwy Toug. H oucdia Twv aAnBivwv oxéoewv BpiokeTal
OTO VO TTPOKUTITEI TTAEOVEKTNMA KAl YIa Ta dUO PEPN, ETAIPIAG-TTEAATN.

To CRM aTtrotuyxavel 0tav Asitoupyei ye Baon udévo tnv TexvoAoyia, Kal otav
€0TIACEl OTA TTAEOVEKTAUATA TTOU QTTOQEPEI OTNV E€TAIPIA N OXéOn ME TOUG
TTEAATEG. TO ETTIKEVIPO OAWV TWV ETTIXEIPNOIAKWY OIAdIKACIWY TTPETTEI va €ival O
TeAATNG. H emixeipnon mpétrel va EEpel TI BEAEl, TI xpelddeTal Kal TI TTPOCOOKA
armoé TN oxéon Tou JE TNV ETTIXeipnon. EmmmAéov, n emyxeipnon Ba Trpétrel va
augavel Tnv agia Tou atroAaupavel o TTEAATNG Kal va dnuIoupyei KivnTpa yia
eTTAvVAAQUBAVOUEVES AYOPES, YEYOVOS TTOU ONUAIVEI VO UTTOKIVE TNV a@Ooaiwor.

OAa autd ptTOpEl va Ta TIETUXEI ME TNV UTTOOTAPIEN TwV OUYXPOVWV
ouoTnudtwyv CRM, ta otroia diadpapatiCouv ouciacTikd pOAO OThV ETTIKOIVWVIA
ME TOV KABE TTEAATN {EXWPIOTA, OPWG TTPIV aTTO OAa Ba TTPETTEl va KAVOUV TPOTTO
CWAG TNV TTEAATOKEVTPIKN QIAoCO@ia, Kal va pn Bewpouv 6T Ta cuotiuata CRM
B8a AUcouv OAa Ta TTPORANUATA WG dIa PayEiag.

Ooov agopd ota cuoTthpata CRM, n eAAnvikr) ayopd BpioKeTal akOpa oTn
yévwwnon TG, ag@ou eANAXIOTEG €TAIPIEG €xOuv €TTEVOUCEl O€ TETOIEG AUOCEIG,
AiyoTtepo atrd 19,8% cival 1O TTOCOOTO TWV EAANVIKWY ETTIXEIPACEWY TTOU
xpnoiyotrolei cuothpara CRM [BAaxotrouAou 2003]

PATS TV GAN  TTAEUpd, KATIOIEC ETAIpiEC  XPNnoIoTToinoav  eEeAlypéva
OUCTAMATO yId TNV KOTAypA@r] KOl KATNyOPIOTTOiNOn Twv TIEAATWY TOUG.
Katdoepav €101 ue autég TIG back office diadikaoieg va oToxeUoouv KOAUTEPQ TIG
OIaPNUICTIKEG TOUG KAPTTAVIEG KAl va ETTITUXOUV MEoa atmd cross-selling
d1adIKaCieG AUENPEVES TTWANOEIG.

MapdAAnAa dnuioupynoav eCaipeTiké help desks i TuAPATa UTTOOTAPIENG ME
EKTTAIOEUMEVO TTPOOWTTIKO TTAPEXOVTAG £TO1I OAOKANPWHEVN UTTOOTAPIEN OTOUG
TTeEAATEG TOUG. Opwg, o1 TTpoava@ePOUEVES DIOBIKATIEG BEV Eival CUVOEDENEVEG
METALU TOUG, ME ATTOTEAEOHUA VA PNV PTTOPOUV va agloTToinBouv o1 TTANPOPOPIES
TTOU TTPOKUTITOUV. Mo atmAd, oi uttdAAnAol Tou TPAPATOG €EUTTNPETNONG
TTeEAATWV Tr.X. Oev €Xouv Aueon mpoéofacn OTIG TTANPOQPOPIEG TTOU €XOUV
OUAAECEl o1 eTalpieg pe TIG back office dladikaoieg kal 10 avrioTpo®o. Autd
duoxepaivel TO €pyo Kal Twv OUO Kal dNUIOUPYEi éva KEVO TO OTTOIO KATOANYEI
oTov TTeEAATN.

Q¢ ek TOUTOU, E€ival TTOAU OnuAvTiKG, Ol ETIXEIPOEIS VA KATAPEPOUV Vva
dnuioupyfoouv UTTOOOPEG TTOU Ba emITpPETTOUV TNV AGueon dlakivion Twv
TTANPOYOPIWYV OE OAOKANPO TO YACHA TNG ETTIXEIPNONG, OTTWG CNPAVTIKO £TTIONG

% *(http.//www.crm2day.gr )



gival To kEPOOG aTTd TNV dpeon diaBifacn TTANPo@opIwV TTPOG KABE KaTeuBuvon
Kal atro Tn duvatoTNTa YIa APECN CUAAOYK) KOl ETTECEPYOTIA OTOIXEIWY TOOO ATTO
Ta back office TuAuara 6co kar amd Ta front office. ©a atmokTAcoUV oI
EMIXEIPNOEIG TN duvaTdTNTA yIa AGueon emmetepyacia Twv Oedouévwy Kal Ba
MEIWOOUV XOPAKTNPIOTIKA TOUG XPOVOUG TTOU ATTAITOUVTAI VIO TTOANEG ECWTEPIKES
d1adIKaOiEG.

MapdAAnAa Ba emTPEWOUV OTA TUAUATA TOUG TTOU £XOUV AUECT ETTAQN PE TOUG
TTEAATEG va BEATIOTOTTOINCOUV TIG UTTNPECIEC TOUG ETTITUYXAVOVTAG £TOI KOAUTEPQ
ATTOTEAEOUATA O€ TOMEIG OTTWG OI TTWANCEIG, N APoaiwon K.4.

H eAAnvIKr ayopd xapakTnpEifeTal atmmo TTOAU peyaAa TTepIBwpia avAaTTuéng Tou
eCRM kai ouvettwg n avdykn mTpowBinong Kal avAadeigng Tou Pe 1o BEATIOTO
duvatd TPOTIO €ival EPPAVAG, KABWG n  «akTivoypagia» TnNG €AANVIKAG
TTPAYMATIKOTNTAG EP@AVICEl IO uoTEPNON WG TTPOG TNV avayvwpion Tou eCRM
WG OTOIXEIOU OTPATNYIKAG ONUOCIAG.

Ouoiwg, 0 OouvdUAOMPOG  ETTIXEIPNUATIKWY KOl AKAONMOTKWY  TTPAKTIKWV
TTPOKUTITEl WG  OoUyxpovn avAykn, TIPOKEIUEVOU Ol  ETTIOTAPOVEG  Vvd
avTIAauBavovTal KOAUTEPA TIG ETTITITWOEIG TTOU £XOUV TA €UPHPATA TOUG OTOV
ETTIXEIPNMATIKO KOOMO Kal TauTOXpova 1 EMTTEIpIA TWV ETTIXEIPACEWY Vva
gMTTAOUTICETOI BEWPNTIKA.

To e-CRM avoAvetal Ola@opeTIKA avaAoya HPeE TO ETMIOTAPOVIKO  TTEDIO
(MAPKETIVYK, NAEKTPOVIKO ETTIXEIPEIV, DlaxEipion TTANPOPOPIOKWY CUCTNUATWY,
dloiknon, dlaxeipion yvwong) f/kal Tov  EMIXEIPNUATIKO KAGdO (TpATTECEG,
¢evodoyxeia, pouoeia, Aaveutrépio, Kivnt TnAs@wvia). Movo kdrtrolor kKAGdol
MTTOPEI VO KEPDIoOUV O€ VEOUG TTEAATEG (TT.X. TOUPIOPOG), aAAG OAoI uTTopouV va
KePOIoOUV YECQ OTNV ETTIXEIPNON KAl OTN CUVEXEIQ TNG OTNV ayopd. Oa TTpETTEl
va dlaxwploTei N Aoyikr) Tou CRM wg oTpatnyikn yia TNV €TTIXEIPNOT, WG TEXVIKN
epapuoyn (IT) kol wg emixeipnuaTIKG epyaAeio, agou 10 e-CRM egival akoun
adleukpivioTo atnv EANGDQ.

TUHPWVA HE T OTTOTEAEOHOTO TWV EPEUVIIVZ® avAQOPIKG HE TNV UPIOTANEVN
kardoTtacon e- CRM otnv EAAGDQ TTOU TTpayYHATOTTOINBNKAV O CUVEPYATIa PE TO
Oikovopiko lMavetmotipio ABnvwy, To KUpldTEPO TTPOPRANUA evToTTiCETAl OTN
OUOKOAIa TwV EAANVIKWYV ETTIXEIPAOCEWY va CUAAGBoUV Tn onuaagia Kai Tov TpOTTo
EMTUXOUG epappoyng Twv e-CRM Auoewv.

O1 TTEPIOOOTEPEG ETTIXEIPAOEIG ETTIAEYOUV VA gykaTtaoTioouv cuoTtripata e-CRM,
MOvo Otav To HEYEBOS TOUG, N TTOAUTTAOKOTNTA TWV dIAdIKACIWY TOUG Kal N
évraon TOU QVTaywvIOPoU Eival TETola, TTOU OEV TOUG ETTITPETTEI VO TO
QATTOPUYOUV.

AvTioToixa, n TTAciopn@ia Twv eTTixeipnoewyv xpnoiuotrolei Ta e-CRM epyalcia
yia Ta TUAPATO TTWANCEWV Kal €EUTTNPETNONG TTEAATWY, KUPIWG yia TOv
EVTOTTIONS TTapATTOVWY. Ouwg, dev €1TEVOUOUV XPOVO, KOTTO | Xprua WoTE va

% MEAETH- AIAXEIPISH SXESEQN MEAATQN (Euayyedia Maviiapn, Ymowngia Aidaktwp, Tuiua
Aioikntikh¢ Emiothung kaiTexvoAoyiag, Oikovouikd lMavemoriuio ABnvwy Kai Aviwvng Adokog, M.Sc in
Software Engineering)



EVNUEPWVOUV TO OCUCTHAPOTA TOug, Oev TTapéxouv agidhoya KivnTpa OTOUG
UTTAAAAAOUG yIa TN CuOTNUOTIKA CUAAOYN OTOIXEiWV, OUTE QPOVTICOUV OPKETA
WOTE va dlaxEeTal Kal va diatnpeital n yvwon Twv UTTaAAfAwv péoa oTtnv

ETTIXEIpNON.

Kdarmoior  kAGdol  gu@aviCouv  KaAUTEpa  atroTeAéopara, OTTWG  TwV
TNAETTIKOIVWVIWY KOl TWV QAPUAKEUTIKWYV ETAIPEIWY, EVW KATTOIOI GAAOI, OTTWG
AuTOG TWV TPATTECWV, UOTEPOUV. To QaIVOPEVO auTO OQEiAeTal HETAEU GAAWV Kal
oTnv TTiEON TOU avTaywviopou (600 TTeEPIoCOTEPO cuuTTIECoVTal Ta TTEPIBWPIA
KEPOOUG, TOOO TTEPIOTOTEPO Ol ETAIPEIEG avalnTouv eVOAAOKTIKEG DPATEIG), OTO
ETTITTEDO TEXVOAOYIKAG KATAPTIONG KAl TEXVOAOYIKOU TTPOCAVATOAIOHOU.

MpoBAAuaTa  etTiong OnuioupyolvTal Kal amd Tn OuvABn TIPOKTIK TWV
TTOAUEBVIKWYV ETAIPEIWV VA KANPOdOTOUV auTOUCIO TA CUCTAMATA TOUG OTIG
eEMNVIKEG BuyaTpIKEG, TTApABAETTOVTAG TIG BIAPOPEG OTIC TOTTIKEG QYOPEG KAl
OTOUG TPOTTOUG OIAXEIPIONG KOl MEIWVOVTOG KOTA QUTOV TOV TPOTIO TNV
ATTOTEAEOUATIKOTATA TWV EPYOAEiWV Kal QUOIK& Tnv ammédoon NG €mEVOUONG
Toug. Ooov agopd otnv uloBéTnon epyoAsiwv CRM amd 1iIg €AANVIKEG
MIKPOUECQIEG ETTIXEIPAOEIG, O OTToiEG ATTOTEAOUV Kal TNV TTAEioyn®ia Tng
eMNVIKNG ayopdg, e€ival ouvAdpTnon TNG KOUATOUPOG Kal TOU  ETTITTEQOU
EKOUYXPOVIOUOU TOU ETTIXEIPNMATIAL

QoTtéo0, n ataitoupevn €mmEvOUon MOIAZEl APKETA ATTAYOPEUTIKA yia TIG
ETTIXEIPNOEIG PE TTEPIOPIOUEVA KEQAAQIA KAl AVTIMETWTTICETAI WG AVAYKAIO KOKO,
yI' auté 10 CRM Ba ptmopouce va AsitoupyAoel KOAUTEPO AV TTPOCEPEPE OTIG
ETTIXEIPNOEIG ETTITTAEOV EUKQIPIEG KPATIKWV ETTIOOTHTEWV.

2UYKEKPIYEVA, TTPOTEIVETAI OTI TTPOKEIMEVOU VA YivOuv ONUAvTiKa BAPaTa TTPOG
TNV UlI08€TNoN Twv e-CRM cuotnudTtwy, n MNoAiteia 8a Atav KaAd va:

v" Na mpoxwpnaoel oTnv UAoTToinon £pywv JIaxeEipIong Twv OXECEWV ME
Toug TToAiTeG (Citizen Relationship Management) pe Baon TiI¢ apx€G TTou
diETTouv TNV dlaxeipion TreAaTwy, PBaci{ouevn O€ UTTApXovTa OeTIKA
Trapadsiygota 6Twe T.X. Ta KEM?” Kai Tov avtioToixo SIadIKTUaKS TOTTo
0 OTT0IOG ECUTTNPETEI TOUG TTOAITEG.

v Na utrooTtnpiéel Tnv mpoundeia e-CRM ocuoTnudTtwy Kupiwg TTPOG TIG
Mikpoueoaieg ETTIXEIPAOEIG HEOW ETTIOOTOUPEVWYV TTPOYPAUNATWY

v Na dlapgopewoel  KATAAANAQ  TTpoypduuaTa  evnuépwong  Twv
ETTIXEIPNOEWV KAl TOU avOpWTTIVOU OUVOUIKOU TOUG, WOTE VA OUVOPAUEI
oTnNV avAaykn KAatapTiong TwWV EUTTAEKOUEVWYV QOPEWV.

v" Na evioxuoel TIG akadnuaikég WEAETEG Kal Ta €PEUVNTIKA TTPOYPAUUATA
avaTTuéng ocuoTnuaTwy e-CRM, woTe va evioTTioel TIG IBIAITEPOTNTES TNG
eANVIKNG ayopdg Kal Toug KAAdoug TTou Ba ptropoucav autd va £X0UV
KaAuTepn amédoon.

T www.kep.gov.gr
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